. a 


* ocean from his front porch. 
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_ Overhand 
should be avoided in the construc- 


Builders Council told auto manu- 


matter. 


‘sighted methods. 
os 
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The coal strike is not a miner | 


* * | 


This week: Thanksgiving. But | 








also John L. 


* * * 


No, Torquey, P.S. at the end of | 
letter does not mean “piston 
slap.” 

* + oo 
Like a Million? 

In passing the million mark in 
passenger car registrations, the in- 
dustry can’t exactly say that it 
“feels like a million.” Materializa- 
tion of many of the proposed rem- 
edies will eventually cure some of 
its ailments. : 


Backward 

A recent analysis of the stock | 
market points out that the action | 
of the parts companies issues com- 
pares unfavorably with the general 
trend. Hope is heid for better days 
when present drawbacks are re- 
moved. 





* * 


* ok * 


Changes 

As the year draws to a close, a 
majority of the manufacturers 
either occupy or are drawing near 
the spots in the new-car registra- 
tion totals occupied by them in 
1941. Strikes and shortages made 
the ratings six weeks ago much 
different from last week’s stand- 


ings. i nae 
Bulldozing 


A citizen of Barent, Canada, 
hired a bulldozer operator to cut 
30 feet off the tip of a hill which 
interferred with the view of the 


A similar operation would be 
timely in the removal of ill-advised 
labor leaders who are cutting mil- 
lions of workers off from the 
ocean of prosperity by their short- 


* * 


On Clearance 


and low clearance 


tion.of new models, the Community 


facturers last week. 

“An affiliate of the National Assn. 
of Real Estate Boards, it points out 
that current cars often become 
stuck on standard curbs, and are 
prevented from entering residen- 
tial driveways, commercial ga- 
rages, floor ramps and streets with 
steep grades without scraping and 





other damage. 


Ford Setting Up 
New Firm to 
Sell Tractors 


Ends Ferguson Tie; 
Dealers to Get First 
Chance at Franchises 


DEARBORN.—A separate 


‘company is being formed by 


the Ford Motor Co. to carry 
on an intensive program for 
the development and distribu- 
tion of farm implements and ma- 
chinery, Henry Ford II, president, 
revealed here last week. 


The announcement followed 


| closely the joint statement of 


partnership dissolution, effective 
June 30, 1947, between the Ford 
company and Harry Ferguson, 

Inc., in the manufacture of farm 
tractors and implements. 

It is understood that the new 
Ford tractor company, while being 
owned by the Ford Motor Co., will 
be a separate entity with its own 
officers, sales and service depart- 
ments. Distribution will be through 
independent distributors and deal- 


ers, with Ford dealers being given | 
| were not so much worried by the | 


first chance at the franchises. Ford 
branches will not handle the trac- 
tors or implements. 


“The Ford Motor Co. will aggres- | 
its tractor engi- 


sively continue 
neering and development program 
and the Ford tractor will continue 
to embody a hydraulic mechanism 
for implement control,” Ford ex- 
plained. He also assured users of 
Ford tractors that implements and 
cquipment now in use would be 
suitable for use on the new Ford 
tractor. 

The Ferguson company, at the 
same time, declared it would man- 
ufacture its own tractors, embody- 
ing the Ferguson system. 

As such, new dealerships for 
fully-Ford tractors and implements 
will be developed throughout the 
country, as well as in the export 
field. Likewise, fully-Ferguson trac- 
tors and system will create new 

(See TRACTORS, Page 6, Col. 1) 





Spare Tire Is Okay 


After Dec. 16 

WASHINGTON.—For the first 
time since 1942, spare tires will 
be standard in the delivery of 
new automobiles after Dec. 16, 
CPA announced. 

CPA stated that current pro- 
duction will provide for the ad- 
dition of spares on new cars. 








Used-Car Prices Level Off : | 


As Buyers Tighten Up 


. By Bob Finlay 


‘ 


| ganization despite decontrol. 


» country, 
» weak points more readily. 


» Managing Editor 
DETROW.—Reports from vari- 
ous sections of the country indi- 
cate that used-car dealers are 
maintaining, 1 high interest in or- 


This may be helpful to new-car 
as well as used car dealers for it 
will help them gauge the extent 
of the auto market across the 
showing up strong and 


As new-car prices are suggest- 
ed by manufacturers, the used- 
car market offers a more accur- 
ate indication of the depth of 





In This Issue 


Dealer 














the market since it reacts read- 
ily to supply and demand. 

In this respect, it is interesting 
to note reports from Eastern and 
Midwestern points of considerable 
buyer resistance. Cars are report- 
ed piling up on lots in upper New 
York state, while Toledo dealers 
say the market for late model cars 
is softening. 

Some dealers in Toledo say that 
many buyers are interested only in 
clunkers, desiring the cheapest 





Auto Plants Due to Close 


Weekly Output 
Holds Steady 





| 
| 





form of transportation they can | 


get. 

In Detroit, 8-cylinder models are 
down, some less than former ceil- 
ings, with the exception of Cadil- 


lacs. Sixes are selling around for- | 
mer ceilings, with especially clean | 


cars commanding a premium. 
A report from an observer at 
(Continued on Page 10, Col. 1) 


89,671 Units Built; 
| Chevrolet Near Ford; 


| Hudson Shut a Day 


By Bernie Thomas 
Staff Writer 
DETROIT.—While John’L. Lewis 
darkened prospects for immediate 
production increases, U. S. car and 
truck makers last week turned out 
an estimated 89,671 vehicles, ac- 


cording to Automotive News tabu- | 
| lations. This compares with 89,226 | 


junits in the previous week. 
And last week manufacturers 


| coal strike itself as the steel short- 
j}age which will result shortly. 

Hudson became the first plant 
to feel the pinch as operations 
suspended there Friday due to 
an immediate lack of sheet steel. 
However, Hudson officials, said 
operations would be resumed to- 
day (Monday). 

At General Motors, C. E. Wilson, 
president, revealed that the cor- 
poration had only a 24-hour steel 
supply on hand, which was inter- 
preted to mean that GM will be 
forced to suspend operations im- 
mediately if its steel supply is cut 
off. 

Ford officials reported a 30-day 


reserve pile of coal, but there was 
(Continued on Page 53, Col. 1) 


Hudson Raises 
Its °46 Prices 
$60 to $90 


DETROIT.—List prices of new 
Hudson automobiles have been in- 
creased from $60 to $90, effective 
immediately, it was announced 
Wednesday by A. E. Barit, presi- 
| dent. 

The new prices, Barit said, cor- 
rect what has been an unfavorable 
price setup for the company. He 
pointed out that Hudson requested 


some months ago to cover 
creased costs. 
Following are the new list prices: 
Model 51 Super Six 
Brougham 
4-Door Sedan 
3-Pass. Coupe 
(See HUDSON, 





Page < 





Production 


Automotive News Estimates, 
U. S. Cars, Trucks 


89,671 
89,226 , 


é : a 
Last Prev. 1941 
Week Week 


For complete production totals 
by makes, ‘see table, page 53. 


OPA to grant this price increase ' 
in- |) 














Second Week 


of Decontrol 


1. Hudson boosted retail prices 
$60 to $90 on current models. 

2. Copper and lead import re- 
strictions were lifted by CPA, 
but their use in the U. S. re- 
mained under CPA allocation. 
Battery prices went up 15 to 20 
percent. 

3. Used car prices were show- 
ing a trend downward, with 
stocks increasing in some areas. 

4. While prospects had bright- 
ened for increased auto produc- 
|| tion under price decontrol, the 
coal strike at week’s end upset 
the immediate outlook. 


| 














CPA Allocations 
Still Curb Use 
|Of Lead, Copper 


WASHINGTON.—-While the gov- 
|ernment has ended its public pur- 
chase program on foreign copper 
and has removed restrictions on 
lead imports, government alloca- 
tion controls remained last week. 

Automotive sources’ explained 
that the allocation controls were 
discouraging. For instance, they 
said, if a company were able to 
arrange to purchase 1,000 tons of 
lead and its allocation was 200, it 
still could not use the additional 
800 tons. 

It was believed by some indus- 
try sources that price would more 
effectively allocate lead and other 
materials than CPA controls. 

In addition, import and alloca- 
tion controls remain on tin, anti- 
mony and natural rubber, and CPA 
and NHA are allocating steel, pig 
iron, terne plate, lumber and ply- 
wood. 

Meanwhile, battery makers 
have raised prices from 15 to 20 
percent depending on type and 

(See CONTROLS, Page 6, Col 





5) 


Within a Month if Tieup 
Of Coal Mines Continues 


: 


Fuel Stocks Low 
At Steel Mills 


Survey of Assemblers 
Shows Inventories 
At Critical Point 


By Mac Gordon 
Staff Writer 

DETROIT. —A black Christmas 
was in prospect for the automo- 
tive industry Friday, thanks to 
John L. Lewis. 

The chain reaction of industrial 
starvation—coal to steel to autos, 
etc.—whirred into motion almost 
immediately after 400,000 soft-coal 
miners struck last week. 

For lack of coal, the major 
steel manufacturers estimated 
they will be forced to halt pro- 
duction not later than Dec. 16 
if the coal strike continues. Hun- 
dreds of steel fabricators are ex- 
pected to follow suit by that 
date. 

Without sheet steel, already rated 
as the auto industry's most press- 
ing shortage, motor vehicle as- 
semblers look forward to a blanket 
shutdown by Christmas. Such a 
| total stoppage would pull down the 
thousands of automotive supplier 
plants within short order. 

The automotive industry would 
face an earlier shutdown if an em- 
bargo were clamped on all ship- 
ments of freight by rail. The re- 
sultant cessation of parts ship- 
ments to and from assembly plants 
might compel sweeping production 
stoppages within a week. 

A survey of automobile manu- 
facturers bears out this picture at 
at all plants except Chrysler and 
Kaiser-Frazer. The latter concerns 
| indicated they had amassed suffi- 
cient steel to hold out for some 
time yet at reduced schedules. 


Other assemblers, however, 
were not counting on completing 
their December schedules. 
General Motors forecast suspen- 
sion of its output lines 24 hours 
after the flow of steel comes to a 
halt. Ford, Packard and Hudson, 


(Continued on Page 54, Col. 1) 








Take Orders! 


Munroe Cautions Chrysler Dealers 
Refusal Is Poor Relations 


By Pete Wembhoff 

| Editor, Automotive News 
| DETROIT. — Reversing a recent 
|industrywide trend, Stewart 
| Munroe, general sales manager of 
Chrysler division, 
is urging his 
| dealers to book 
new-car orders. 

In a letter cau- 
tioning dealers 
against ill - prac- 
tices under price 
decontrol, Mun- 
roe last week de- 
clared that “we 
do not believe it 
is good business 
to refuse to book 
an order, regard- 
less of how many you already have 


8S. W. Munroe 





W. | 


_on file; most prospects regard such 
|}a refusal as a definite lack of 
| courtesy or of interest.” 

(From protests received by 
Automotive News in past weeks, 
| refusal of dealers to accept or- 
ders for new cars ranks as one 
of the major complaints from 
prospective buyers.) 

Munroe’s letter gave these fur- 
ther warnings: 

Prices must continue to be 

based on fair business practices 
and not on “what the traffic will 
bear.” 

9 “A man in desperate need of 
transportation will submit to the 
‘squeeze’, but he will not like it 


penny with the dealers: No 
(Continued on Page 47, Col. 1) 





and may never again spend a 
deale~ 
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Has 4th Largest Dealer Body .. . 





K-F Sights 500 Cars 
Daily in January 


By Pete Wemhoff 
Editor, Automotive News 

WILLOW RUN, Mich.—Kaiser- 
Frazer production, already having 
topped the 6,000 mark in the first 
year, is expected to move up to 
500 cars a day in January, news- 
men learned last week on a tour 
of the former aircraft plant. 

The 60 automotive and finan- 
cial editors, representing nine 
major cities, seemed impressed 
by the rapid strides made in the 
reconversion of the huge plant 
to car and tractor output. They 
saw and learned also: 

Kaiser-Frazer has no materials 

shortages at present, with plenty 
of steel and other items on hand. 
> Daily production is now averag- 

ing 200 cars and will be more 
than doubled when 21 additional 
body presses are brought into oper- 
ation within the next six weeks. 
3 The company plans to make 

continual improvements in its 
cars, “thus avoiding as far as pos- 
sible production interruptions due 
to model changeovers.” 

K-F now has 4,300 distributors 

and dealers, making it the in- 
dustry’s fourth largest dealer or- 
ganization and ranking behind 
only Plymouth, Ford and Chevro- 
let, in that order. 

5 Additional household appliances, 
including an electric washer, will 
be added to dealers’ diversified line 
of merchandise, which already in- 
cludes cars, Rototiller farm ma- 
chine, tractor-drawn implements 
and the new Kaiser hydraulic dish- 
washer. 
6 New car orders dropped some- 
what when prices were an- 
nounced recently, but since have 
climbed above the former mark. 

Prices will be held, and a five- 

passenger coupe will be added 
to the line late in 1947. 

Joseph W. Frazer, president of 
Kaiser-Frazer and chairman and 
president of Graham-Paige, de- 
clared, “We are determined to con- 
tinue improving our cars and to 


Late-Model Prices 


Soar in Atlanta 


ATLANTA.—Used-car prices sky- 
rocketed on some fronts here last 
week, and drifted downward on 
others. One seller asked $2,500 for 
a 1946 Mercury club sedan, while 
another wanted $2,150 for a 1946 
Ford two-door sedan. 

On the other hand, “roughs” 
were bringing considerably less. 
John Aldridge, president of the 
Atlanta Used Car Dealers Assn., 
said the market for “beat up” cars 





boost our volume to the point that 
we can sell Kaiser and Frazer cars 
to the public at approximately the 
present wholesale price. 

“During the past year, we have 
made gigantic strides, especially 
when one considers that we 
started from scratch and had to 
grapple with all the problems 
common to the entire automobile 
industry. We have converted Wil- 
low Run into a going peacetime 
establishment employing more 
than 8,700 persons and produc- 
ing cars and farm equipment in 
ever increasing volume. This is 
our answer to the doubters who 
said: ‘Will it run?’” 

Willow Run has turned out more 
than 13,000 Rototillers since last 
spring. To augment the Willow 
Run output, Rototillers will go 
into production early next year in 
the companies’ west coast plant 
at Long Beach, Calif., where auto- 
motive assembly lines also are be- 
ing readied for later use. 

Frazer said that for the Gra- 
ham-Paige line of farm equipment, 
a dealer organization of 3,400 has 
been organized, putting Graham- 
Paige in third place in the farm 
equipment field in the number of 
dealers. Frazer farm machines in- 
elude, in addition to the multi- 
purpose Rototiller, a tractor- 
mounted manure loader, a _ sub- 
surface tiller, a two-wheeled cot- 
ton chopper, a vegetable thinner, 
a sugar cane weeder and Rototiller 
attachments. A complete line of 
35 tractor-drawn implements will 
soon be ready, he said. 

A separate sales organization 
handles the marketing of the 
Graham-Paige line of farm 
equipment. This consists of 75 
distributors, all but three of 
which are also Frazer automo- 
bile distributors, and approxi- 
mately 3,200 dealers, of which 800 
deal exclusively in farm equip- 
ment. The remainder are Kaiser 
Special and Frazer dealers in 
strategic rural areas. 

Similarly completed, the foreign 
sales network covers every conti- 
nent with distributors appointed in 
80 foreign sales areas by Kaiser- 
Frazer Export Corp. and Graham- 
Paige International Corp. 

In June this year—only seven 
months after Willow Run was first 
occupied—the first automobile had 
been turned out on the mile-long 
body building, paint, trim, chassis 
and final assembly lines, Frazer 
pointed out, adding that the steady 
progress since then is demonstrat- 
ed by the fact that output is now 
above 200 units daily. 

Acceleration of output has been 





is “definitely slow.” 


(See GOAL, Page 50, Col. 5) 





Pressure for New Models 


Stays Generally Steady 


DETROIT.—Dealers throughout 
the nation last week reported that 
the demand for new cars is still 
sufficient to prevent a falling off 
in the pressure now. Many, how- 
ever, did couple a realization that 





Tep Cars 
New car registrations reported 
in Automotive News today: 

1946 1941 
Pos. Make Pos. 
1—198,825 Ford 517,004— 2 
2—152,998 Chev. 7162,404— 1 
3—139,848 Plym. 386,097— 3 
4— 89,9837 Dodge 180,601— 7 
5— 54,914 Buick 264,269— 4 
6— 53,413 Nash 66,789—12 
J— 51,797 Pontiac 243,378— 5 
8— 45,616 Hudson 60,092—13 
9— 43.750 Chrysler 124,005— 8 
10— 40,322 Olds. 198,848— 6 
1l— 37,654 De Soto 177,294—10 
12— 32,738 Stude. 93,497— 9 
18— 31,584 Mercury 68,757—I11 
14— 19,566 Packard 52,231—14 
15— 10,688 Cadillac 50,186—15 
16— 5,451 Lincoln 15,246—16 
Total All Makes 
1,005,009 3,182,626 

For further details, see page 
22, today’s issue. 














there will be an end to this con- 
dition with their remarks that the 
public is clamoring just as much 
for the new jobs as it was a month 


ago. 

Scattered cancellations of new 
car orders and beefs about boosts 
in used car prices appear to be 
spread fairly evenly throughout the 
land. 

Many cancellations, it is pointed 
out, are due to delivery to those 
who used the multiple order meth- 
od to assure receipt of a ’46 model. 

The minority who have killed 
their bona-fide orders or openly 
resented the price of cars may have 
influenced dealers not to petition 
OPA for prewar handling charges 
since very few have moved in this 
direction, the survey shows. 

Here are the city-by-city reports: 

* * ok 


Chicago 


CHICAGO.—The past month has | 


witnessed a sustained pace of new 
car orders, according to reports 
from Chicago area dealers, who 
said their chief problem is to keep 
customers as happy as_ possible 
over delays in making deliveries. 
Definite dates for delivery are not 


Automotive Telenews 





Chevrolet and DuMont Television Co., 


~My 





HISTORY-MAKING. The signing of a business contract by television, 
signatory parties able to see and hear each other though more than 200 miles apart, 
made news in Washington last week and resulted in the first use of the new 

di for this type of business operation. Parties to the contract were 
New York, 


with both 
com- 


through whom Chevrolet was the 


of cial video shows. In Washington 





first automotive firm to become a 


v 


Dreystadt, general manager; 


contract bearing both sets of signatures. 


for a meeting with dealers were the Chevrolet signers, including, left to right, Nicholas 
T. H. Keating, 
advertising manager, and H. G. Little, executive vice-president of Campbell-Ewald Co. 
Contract signers for Dumont were in New York and were simultaneously televised with 
the Chevrolet group over a closed-circuit coaxial cable. The separately signed contract 
counterparts were ‘‘lapped,’’ or superimposed, to result in one instantaneously effective 





A. E. BARIT, PRESIDENT of Hudson, is shown being televised by American Broad- 
casting Co. cameramen for the forthcoming television ange > aoe “*Video Reports 


to America’’ program, which will show some of the 
has been delayed. Barit said during the filming of the show ‘that at Hudson “the pro- 
duction achieved has been accomplished through extraordinary effort and at higher 
cost than anticipated for the procurement of material.’’ He said that the company had 
no assurance of better conditions in the future but hoped that Hudson production, 
which has been less than anticipated, will improve. 


general sales manager; ©. J. French, 











CINCINNATI.—John L. McCaff- 
rey, president of International Har- 
vester, warned motor vehicle man- 
ufacturers last week to keep price 
increases to a minimum lest new 
cars and trucks be priced out of 
their markets. 

McCaffrey conceded in a press 
interview here that auto assem- 
blers had no choice but to raise 
prices, “costs being what they are.” 
But he declared: 

“Rising prices are the greatest 
threat to business in the country 
today. If business knows what’s 
good for it, it will keep increases 
to a minimum.” 

The IHC chief also expressed the 
belief that current automobile and 
truck prices were “too high for 
the advancement of a sound busi- 
ness future.” He pointed out that 
the prices of his company’s prod- 
ucts have been raised “only 19 per- 
cent since 1941, while wages have 
gone up 60 percent and materials 
15 percent.” 

“IT know we’re not going to make 
any money that way,’ McCaffrey 





70 Ind. Dealers Pledge 


Fair Price Practices 

SOUTH BEND, Ind.—Seventy 
new automobile and truck deal- 
ers from four northern counties 
pledged themselves at a meeting 
here to keep car prices at a fair 
value, to allow fair tradein value 
for used cars, and to make fair 
charges for all automotive serv- 
ices. 

Frederick Sutter, of Indian- 
apolis, president of the Indiana 
State Automobile Assn., spoke 
at the meeting to dealer mem- 
bers from Elkhart, Marshal, 
Kosciusko and St. Joseph coun- 
ties. 





being given when orders are 
(Continued on Page 46, Col. 1) 


IHC Chief Warns Industry: 
To Apply Price Brakes 








said, “but we’re keeping prices 
down to where people can pay 
them. When we get into greater 
production, we'll make out all 
right.” 

International Harvester plans to 
produce 104,000 trucks this year, 
he said. 





Factory Sales 
Decline 51% 
From ’41 Total 


DETROIT.—Passenger car fac- 
tory sales to dealers in the first 10 
months of this year were 51 per- 
cent below the total for the like 
period of 1941, George Romney, 
general manager, Automobile Mfrs. 
Assn., disclosed last week. 

The 10-month total for 1946 was 
1,612,931 compared with 3,313,237 
through October, 1941. 

Production cutbacks by some 
companies were counter-balanced 
to an extent by the three addi- 
tional working days last month 
over September. October passenger 
ear factory sales totaled 283,586 
against 232,280 in September. Truck 
sales totaled 107,154 in October 
against 95,658 in September. 

“The impact of the coal, steel 
and electrical industry strikes early 
this year continues to hinder auto- 
mobile production in the form of 
shortages of sheet steel, parts and 
raw materials,” Romney said. 

“The first two of these strikes 
cost the economy an estimated 12,- 
000,000 tons of steel. Based on the 
automotive industry’s normal con- 
sumption of steel, this represents 
1,200,000 new automobiles and 
trucks lost from production even 
if all other factors had been nor- 





Used-Car Stocks 
Mount Rapidly 
In Upstate N. Y. 


BINGHAMTON, N. Y.— Stocks 
of used cars are building up rap- 
idly here and the supply apparently 
has overtaken demand. 

One dealer said he is getting so 
many used cars in stock that he 
is beginning to advertise them— 
the first “cars for sale” ads he has 
run since before the war. 


Another large dealer reported his 
stock is building up, too, but he 
is thinking of eliminating guaran- 
tees from sales contracts. It is be- 
coming more and more difficult to 
secure parts for older cars and 
consequently more _ difficult to 
maintain those cars. 

Dealers predict prices on 1940, 
1941 and 1942 used-car models will 
rise now that controls are off. 
These are the models in big de- 
mand and hard to get. Models 
older than 1940 are expected to 
take a drop in price because de- 
mand is falling off. 

The appearance of more and 
more new cars on the highways 
is making people think twice be- 
fore tying up their money in used 
ears. Dealers are spreading the 
opinion that new cars will roll off 
assembly lines in heavy volume 
once “the industry can settle down 
to steady production.” 

New-car dealers are _ reported 
more receptive to new customers. 
Some are even giving tentative 
promises for spring deliveries— 
providing production returns to 
prewar levels. 

Buffalo’s used-car market is in a 
muddle. Some dealers reported that . 
prices on late model used cars 
have increased, but most others 
said they are unchanged. A few 
dealers reported that prices on old 
model cars are tapering off. 
So-called black market operators 
are reported to be pulling out of 
the trade and offering cars on hand 
to other dealers at prices lower 
than a few weeks ago. 


Millionth Car 
Titled in Year; 
Buick Is Fifth 


DETROIT.— New-car _ registra- 
tions passed the million mark last 
week, according to figures for 43 
states compiled by R. L. Polk & 
Co. The 1,005,009 registraticns for 
the year to date compare with 
3,182,262 for the comparable period 
in 1941. 

Titles for new trucks climbed to 
417,427, against 521,263 at che mid- | 
dle of November in 1941. 
Representing the only advance’ 
in position during the past week 





,;] was Buick, which moved into fifth 


place, with Nash a close sixth. A 
month ago, Buick held eighth 
place with 43,553 cars agzinst 
Chrysler’s 41,036 in ninth. 

About two weeks later when W. 
F. Hufstader, general sales man- 
ager, told Memphis zone managers 
that the division was aiming for 
third place, Buick had moved up 
to sixth. Since Sept. 30, when it 
occupied tenth place with 25,235, 
sales have more than doubled. 
Four makes of trucks were re- 
shuffled in the latest registratior 
statistics. Reo passed White t 
take over eighth place. 
Federal occupies twelfth, Autoca 
dropping to the next spot. Brock- 










mal,” he said. 


way is now fourteenth, which 
places Divco immediately fo'vuW- 
ing. 
Hudson 
(Continued from Fage 1) 

Club Coupe .... .. 1,448 

Convertible Brougham . 1,758 

rere’: ferre. 1,086 
Model 52 Commodore Six— 

4-Door Sedan ..........-..- $1,586 

Club Coupe ......cccccccees 1,581 
Model 53 Super Eight— 

4-Door Sedan ...........- $1,552 

Che” COURO: ©. oc ea oats be 1,549 

NRE TPR ee 1,146 
Model 54 Commodore Eight— 

4-Door Sedan ............-. $1,653 

Ce ON ins s dose vee 1,640 

Convertible Brougham .... 1,916 
Model 58 Commercial Cars— 

Cab Pickup: ......csscccess $1,244 
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Gas Retailers Accuse 


Dealers of ‘Loading’ 

SPOKANE, Wash.—Com- 
plaints that some automobile 
dealers are compelling new car 
purchasers to buy booklets call- 
ing for from 12 to 15 grease jobs 
were registered at a meeting 
here of the new Spokane Coun- 
ty chapter of the Washington 
Gasoline Dealers Assn. 

















gyre column has emphasized a 
good many times the advan- 
tages that accrue to dealers in- 
dividually, and the trade generally, 
if dealers accept invitations to ap- 
pear on public programs. Dealers’ 
appearance is particularly recom- 
mended when the subject of dis- 
cussion is related to the automo- 
bile business. 

Last week A. L. Sinclair jr., pres- 
ident of Haley’s, Inc. (Packard), 
Washington, D. C., delivered a pa- 
per on the history of the automo- 
bile before the Columbia Historical 
Society. Because Sinclair did some 
real researching that will be help- 
ful to any automobile dealer gath- 
ering material for an address, I 
quote his talk below: 


50 Years of Autos 


“It seems appropriate that our 
good president has chosen the year 
1946 to ask me to prepare this 
paper on the early history of the 
automobile, for it is in this year 
that the automotive industry elect- 
ed to celebrate its golden anni- 
versary. 

“The decision to adopt the year 
1896 as the official birthday of the 
automobile industry stems from the 
recognition of Detroit as the auto- 
motive capital of the world, and 
from the fact that Charles Brady 
King drove the first gasoline-pow- 
ered motor vehicle on the streets 
of that city in that year. Actually, 
most historians credit Capt. Nich- 
olas Joseph Cugnot of France with 
being the father of the automobile, 
for as early as 1760 he was ex- 
perimenting with steam _ self-pro- 
pelled vehicles. 

“In the strict sense of the word 
the automobile was not an in- 
vention. It was the application 
of an engine, a source of power, 
to vehicular transport by high- 
way, which evolved through the 
efforts of many experimenters in 
several nations. 

“As early as 1787, Oliver Evans, 
of Philadelphia, petitioned the 
Maryland legislature for a patent 

on the manufacture and operation 
of steam-propelled vehicles, and in 
1804 he ran through the streets 
of Philadelphia a strange contrap- 
tion consisting of a wagon which 
carried, and was driven by, a 
steam-propelled flat boat. 


Little Progress Made 


“It was not until 1825 that the 
first real steam carriage was de- 
veloped in this country. In that 
year Thomas Blanchard of Spring- 


Just Among 
Dealers 











This is the last listing of veteran 
dealers that Automotive News has 
helped in celebrating their business 
anniversaries during the Golden 
Jubilee year. Mention, however, 
will be made in succeeding issues 
of some of the veterans who have 
been overlooked so far. As in the 


past, this column will continue 
with thumbnail biographies of 
dealers located throughout the 


United States. 


This issue is reminding a num- 
ber of dealers of their twentieth 
business anniversaries. The Pontiac 
was brought out as a companion 
to the Oakland. Studebaker added 
Erskine to their line. Willys added 
the Falcon-Knight and Whippet. 
Ned Jordan was revolutionizing 
automobile advertising. General 
Motors bought out the Fisher Body 
Corp. Henry Ford inaugurated a 
five-day week. Ford discontinued 
the Model T after 15,000,000 of 
them had been manufactured. The 
following dealers signed their first 
contract. 

* * 7 


Roy O. Burnett (DeSoto-Plym- 


outh), Portland, Ore., entered the 
field in 1917 as a salesmanager. He 


The French name 


field, Mass., built and secured a 
patent for a car, but there was 
no demand for it and the idea was 
forgotten for several years. Be- 
cause of the atrocious roads of the 
period, the concentration on rail- 
road development, and the passage 
of prohibitive legislation, little 
progress was made until almost the 
close of the nineteenth century. 

“While the first self-driven high- 

way vehicles were propelled by 
steam and attained some consid- 
erable degree of usage, they were 
much more popular with engineers 
than with laymen. People were 
afraid of the steamer. They did 
not like to ride in a carriage that 
had a boiler full of steam under 
the seat, and the electric soon be- 
came the leading type of horseless 
carriage. 

“Limitations in both sources of 
power gave the impetus to the 
development of the gasoline- 
driven motor vehicle we know 
today. The steamer was continu- 
ally running out of steam, just 
as the electric was continually 
running out of electricity. 
“Historians seem rather gener- 

ally agreed that the first gasoline- 
powered motor vehicle was built 
by Karl Benz in Mannheim, Ger- 
many, in the year 1886. It was not 
until six years later, in 1892, that 
a similar vehicle was developed in 
this country by Charles E. Duryea 
in Springfield, Mass. Authorities 
differ as to which of the early 
experimenters deserve precedence, 
but the weight of evidence places 
Duryea first, with Henry Ford sec- 
ond in 1893, and Elwood Haynes 
third in 1894. 


Racing Becomes Popular 


“Other names prominently asso- 
ciated with early development are 
Ransom E. Olds, Alexander Win- 
ton, Charles B. King and Hiram 
Percy Maxim, inventor of -the 
Maxim silencer. 

“At any rate, the Duryea cars 
were the first American vehicles 
to prove themselves in competi- 
tion. A Duryea road-wagon won the 
first road race held in this coun- 
try, the Times-Herald contest, 
which was run over the snow-cov- 
ered streets of Chicago on Thanks- 
giving Day, 1895. Of the 16 en- 
trants, only six were able to get 
away from the starting line, and 
only two, the Duryea and the Ger- 
man Benz, were able to finish the 
52 miles. 

“In this country the first sale 
of gasoline-powered vehicle is 
generally credited to Alexander 
Winton, who in 1898 built four 
cars and succeeded in selling one. 
It is quite possible that H. P. 
Maxim, who by this time was 
associated with the Pope Mfg. 
Co. of Hartford, Conn., may have 
made an earlier sale since this 
firm, a bicycle and carriage mak- 
er, had been turning out a few 
motor carriages driven by elec- 
tricity, and had been experiment- 
ing for some time with gasoline. 
“While Ray Stannard Baker, in 
an article in McClure’s magazine 
of July, 1899, is authority for the 
statement that in the preceding 
year there were less than 30 self- 
propelled vehicles operating in 
America, and that in 1899 80 con- 
cerns were building or organizing 
to build them, the records of the 
Automobile Manufacturers Assn. 
tell a different story. They reflect 
there were 800 in 1898, and indi- 
cate the rapid expansion of the 
industry in the following 10 years 
showing a total of 194,000 in 1908. 


* * * 


*“Motocycle” It Was 
“The Chicago Times-Herald con- 
ducted a contest in 1895 offering a 
prize of $500 for the best name for 
the horseless buggies. The winner 
was “Motocycle,” and the runners- 
up “Quadricycle”’ and “Petrocar.” 
“Automobile” 
was not adopted for several years. 





Robertson Fights 
OPA Charges 


As Persecution 


JOPLIN, Mo.—W. M. Robertson. 
president of R & S Motor Sales Co. 
(Chevrolet), here recently charged 
OPA with selecting his company 
“as a target for unwarranted perse- 
cution” and with “failure to control 
black markets” when that agency 
filed suit against his company for 
treble damages to the amount of 
$8,754.06. 

No official notice has been re- 
ceived by Robertson or the com- 
pany, it is claimed, and newspaper 
articles were the only source of 
information that action had been 
contemplated or filed. 

Information for the suit was ob- 
tained by OPA investigators from 
the records of the dealership al- 
though none of the purchasers filed 
complaints. 

OPA charges R & S with the 
alleged sale of 15 new cars with- 
out making sufficient allowance for 
trade-ins and for alleged sale of 
one used car above ceiling price. 





Kansas Dealers 
Convene Dec. 4 


At Wichita 


WICHITA, Kan.—O. W. Davis, 
president of the Kansas Automo- 
bile Dealers Assn., has outlined 
activities for the Kansas conven- 
tion here Dec. 4 at Hotel Broad- 
view. 

Following the morning business 
session Dec. 4, the convention will 
hear speakers Paul M. Millians, 
vice-president of the Commercial 
Credit Corp.; R. L. Ledterman, 
vice-president, region 9 of the Na- 
tional Automobile Dealers Assn., 
and Lee Moran, executive vice- 
president, National Automobile 
Dealers Assn., Washington, D. C. 
Speaker at the evening banquet 
will be W. A. Lewellen, vice-presi- 
dent in charge of sales, General 


WASHINGTON.—The Federal 
Reserve board has scrapped con- 
trols over consumer credit, effec- 
tive Dec. 1, on all articles except 
12 durable goods in short supply, 
including automobiles, radios and 


refrigerators. 
The board announcement said 
that Regulation W _ restrictions 


will cease this month where the 
amount involved is less than $50 
or more than $2,000. 

The 12 articles kept under con- 
trols are: automobiles, refrigera- 
tors, cooking stoves and ranges, 
washing machines, ironers, dish- 
washers, air conditioners, radios 
and phonographs, sewing machines, 
vacuum cleaners, furniture and 
soft-surface floor covering. 

A down payment of one-third 
will continue to be required on 
the first 10 of that list, while a 
20 percent down payment will 
be continued for furniture and 
floor covering. 

In announcing the relaxation, the 
board indicated that further action 
would be forthcoming later, de- 
claring “when present inflationary 
pressures have subsided, the term 
of the regulation would need to 
be modified further.” 
Agitation in the auto trade for 
abolition of Regulation W is now 
increasing. About a year ago, an 
NADA survey among its members 
indicated a 58 percent sentiment 
for continuance of the regulation 
as then in effect. 
But today’s conditions make it 
unsuitable to many of those orig- 
inally in favor, who feel that the 
terms are unfair to buyers. Some 
car purchasers are unable to pay 
either the high down payment or 
the high monthly payment, NADA 
points out. It cites the following 
credit charges: 


CAR—4-DOOR SEDAN MODEL 


Down M’thly 
Delivered Pay- Pay- 
Price ment ment 
Chevrolet— 

Fleetmaster ... .$1,198.50 $399.50 $63.00 
Ford— 

Super Deluxe ... 1,318.95 440.95 70.35 
Plymouth— 

Special Deluxe .. 1,296.67 432.27 69.28 
Dodge— 

Custom Sedan .. 1,554.00 518.00 82.49 
Pontiac— 

Torpedo 6 ...... 1,427.00 477.00 76.56 
Mercury .......... 1,594.00 534.00 83.93 
Oldsmobile— 

66 Hydramatic . 1,725.00 575.00 90.31 
DesSoto— 

Custom Sedan... 1,653.00. 551.00 89.13 
Chrysler—Royal .. 1,699.40 566.47 89.85 


These prices and terms are based 
upon the delivered price in Wash- 
ington, and are for standard mod- 
els without extra equipment and 
accessories. 





Motors. 


NADA is seeking dealer opinions 





CHICAGO.—Heads of special 
committees on employer-employe 
and public relations activities sub- 
mitted reports which in turn were 
approved as plans of action by the 
NADA Executive committee at 
meetings here last week. 

All 12 members of the executive 
committee headed by President 
William L. Mallon attended the 
sessions devoted to considering 
policies and activities “which not 
only are necessary but also in the 
best interests of automobile deal- 
ers and the public in a free mar- 
ket.” 

Realizing the importance of the 

subject of employe relations, a 

special employer-employe com- 

mittee under the chairmanship 

of M. O. Anderson, Seattle, spent 

most of two days organizing a 

campaign “designed to be of 

maximum help to dealers.” 

A special committee on public 





Used Autos on Block 


Are Up 20 Percent 
INDIANAPOLIS. —The auc- 
tion of a hundred used cars to 
dealers from Colorado, Texas, 
Iowa, Ohio, Illinois, Michigan, 
Kentucky and Indiana, brought 
prices about 20 percent above 
the former OPA ceiling prices. 
John Ramp, Indianapolis 





“There have been approximately 





(Continued on Page 45, Col. 1) 


dealer, sponsored the sale. 








(Continued on Page 48, Col. 1) 


Public Relations Proposals 
Given NADA Approval 


will continue to do so.” 


relations, headed by George Zeis- 
ner of Minnesota, also met and 
developed an over-all program to 
maintain and improve relations 
with the car-buying public. 

The legislative committee’s chair- 
man, David Kelly of North Da- 
kota, turned in its report, as did 
the guide book committee head, 
David Castle of Missouri. 

In addition to Mallon, Kelly and 
Anderson, the committee members 
present were E. G. FitzHenry, 
Massachusetts; R. C. Jones, Penn- 
sylvania; E. O. Thomas, North 
Carolina; Stirling Edwards, Ala- 
bama; R. T. Ledterman, Oklahoma; 
J. N. Mitchell, Texas; Harry Bell, 
Ohio; Ed Hammer, Wyoming, and 
Ben T. Wright, Illinois. 

Mallon stressed that all dealers 
should adhere to the policy of 
holding the line in the transi- 
tion period. He admitted that 
there have been some hardship 
cases where certain prices were 
frozen below the average level 
at that time, a condition apply- 
ing mostly in the case of service. 

“We believe that the vast ma- 
jority of dealers are anxious to 
hold the line on prices in spite of 
the slow production of new cars,” 
Mallon said. “Automobile dealers 
have proved their resourcefulness 
in rendering efficient, vital service 
during the past four years in the 


Auto Credit Curb Stays 


All Items But 12 Durable Goods Are Freed; 
NADA Seeks Current Dealer Opinion 


regarding retention or abolition of 
Regulation W and is asking the 
following four questions: 

Do you favor continuance of 
Regulation W in its present war- 
time form? 

If so, what changes in terms 
are needed to meet conditions of 
today and foreseeable future? 

Should credit control be made 
permanent under Regulation W by 
congressional action? 

Should Regulation W be elim- 
inated as soon as possible? 

Dealers are invited to submit 
their opinions to NADA in Wash- 
ington. 





Montana Dealers 


Convene In Butte 
Dec. 13-14 


BUTTE, Mont. — Dealers from 
throughout the state will gather 
here Dec. 13-14 at the Finlen hotel 
for the annual convention of the 
Montana Automobile Dealers Assn. 

Speakers at the convention will 
be Theodore H. Smith, dean of the 
School of Business Administration, 
and Robert Deo, general counsel 
of NADA. 

Gen. Sheridan and Glenn Schultz, 
Montana highway patrol, will dis- 
cuss with the dealers the problem 
of highway safety and law enforce- 
ment procedure. George Schotte, 
Butte, Mont., will speak on unem- 
ployment compensation amend- 
ments. 

M. P. Trenne, Montana deputy 
registrar of motor vehicles, will 
assist in discussion of matters re- 
lating to his office and Hogan 
Kraabel will report on the effects 
of sales tax laws on the automotive 
industry in Oregon and Washing- 
ton. 

Eddie Price, NADA director from 
Butte, is arranging for the enter- 
tainment program. 


Test Ohio Curb 


On Insurance 


COLUMBUS, O.—Judge C. A. 
Leach of Common Pleas court has 
taken under advisement a case in- 
stituted against the Ohio depart- 
ment of insurance in which the 
right of automobile dealers to sell 
insurance is a basic issue. The 
state has been given permission to 
file an additional brief. 

The plaintiffs, including a Bell- 
aire (O.) dealer, challenge the 
state’s right to issue regulations 
governing insurance salesmen, The 
ban on insurance sales by auto 
dealers is included in one of the 
contested regulations. 


Own U.C. Ceiling 
Ft. Wayne Dealers Keep 
OPA Price Level 


FORT WAYNE.— Members of 
the Fort Wayne Trade Assn. in- 
tend to trade in used cars at the 
same levels established by OPA 
ceilings, Haywood Davis, president, 
stated last week. The association 
anticipates no further price 
changes in new or used automo- 
biles other than those already an- 
nounced. 

He explained that the group is 
as much interested as anyone else 
in keeping the prices of used cars 
down to a reasonable level. 

The aim of members in the fu- 
ture will be to prevent as far as 
possible wild trading in used cars 
now that ceilings are off, he added. 


Yonkers ADA Forms 


Corporation Group 
ALBANY, N. Y.—A charter has 
been granted to the Yonkers Auto- 
mobile Dealers Assn., Inc., as & 
membership corporation without 
capital stock, designed to promote 
friendly relations among its mem- 
bers and to further promote the 
selling of automobiles and acces- 
sories. 

Directors presently serving are 
Joseph Roth, Yonkers; James L. 
Ruckle, Dumont, N. J.; Lewis Ma- 














face of many handicaps. The exec- 
utive committee is confident they 


son, Bronx, and Vernon F. Murphy, 
New York, who was named at- 


torney. 
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WE STAND FOR: 

11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. | 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. { 3. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the pre- 

NEWS cepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in + the world. 








Who Wins? 
Bert PRESIDENT PHILIP MURRAY pointed up last week 
the difference between union public relations and man- 
agement public relations. 

Management has gone to great lengths to explain its prof- 
its to the public. They are exceedingly low profits at best, 
and often losses. This is clear to thoughtful people. 

On the other hand, Murray made no thoughtful analysis 
of the situation at all. He simply stated that he was more 
concerned about “shockingly high” profits than he was 
about the dangers of Communists in CIO unions. To back 
up his charge of shocking profits, he just mentioned a nice, 
juicy figure, Umpteen billions. 

’ What is the result? 
Management reached the minds of the thoughtful, which 
unfortunately constitutes a small minority and in addition 
probably understands anyway the benefits business brings 
at such a low cost. 
Murray, however, reached the millions—the people man- 
agement should reach. 
You certainly can’t say that management was wrong in 
_ strying to give a thoughtful explanation. But management 
must go farther. It must explain so simply and clearly that 
the millions can understand—at a glance, not after thought- 
ful study. OnJy then can management match the unions. 
A YEAR or so ago automotive leaders warned of the dan- 

gers in industrywide collective bargaining. The case of 
John L. Lewis and his coal dictatorship illustrates one of 
those dangers. 

On a mine-by-mine basis, collective bargaining would pre- 
sent little danger to the country. But under the present 
basis, the welfare of the entire country is threatened—and 
harmed—every time Lewis moves. 

Aside from the merits of various parties concerned in the 
present crisis, it is not in keeping with democracy to give 
to one man the power that Lewis wields over this country. 

When this was written, it was not possible to predict the 
outcome of Lewis’ fight against the government, which is 
supposed to be running the coal mines. But it appeared that 
the country’s power to protect itself was exceedingly weak. 
It seemed evident that coal cannot be mined with threats 
to jail people. 

The Lewis case points up once more the necessity for an 
overhauling of our labor laws with the end in view that the 
laws not only protect the public from unions but prevent 
the aggregation of such tremendous powers as Lewis wields 
into the hands of one man. 





Basic Danger 





SUNNY CALIFORNIA, Nov. 21. 
As your roving reporter, I have 
been asking everyone out here 
what was going to happen to used 
car prices with the ceilings lifted. 
The answers 


way oy coincide with 
Gop’s Ggirts [the survey 


Editor Pete 
Wemhoff made last week. No one 
is jumping the gun on increases; 
there is a steady demand and, even 
though I asked the leading question 
of the oldtimers as to whether 
they expected a sudden collapse, 
none would admit he could see any 
possibility in the immediate future. 
This is a little unorthodox be- 
cause I had expected to find some 
pessimist among the lot who was 
still licking his wounds from the 
collapse in both the new and used 
car market which happened (how 
long was it?) after World War I. 

One of the largest and oldest 
dealers out here told me that, if 
anything, the pressure on him for 
new cars was more acute now than 
a year ago; that he saw no end 
to it unless production should jump 
to five or six million within the 
year. 

* BM a 

SOUTHERN CALIFORNIA 
seems to have been given more 
than its share of God’s gifts even 
before the arrival of the Dorothy 
Lamours and the Lana Turners. 
Just why this state should be 
blessed with a seemingly unlim- 
ited supply of oil, in addition to 
fertile lands which can grow al- 
most anything under the sun and 
plenty of that, too, I will never 
‘now. Even as a prejudiced Flori- 
dan, I can see why so many of 
my friends and yours have said 
“To hell with the battle” back East 
and moved out here. This is a 12- 
months-a-year country with just 
enough change between seasons to 
make it interesting. The people 
you meet, 99 out of 100 of them, 
came from east of the Rockies, 
are so hospitable you are embar- 
rassed by their invitation and it 
would take a stronger man than I 
to stand up under the pace they 
would set for you if you could take 
it. Once on their merry-go-round, 
you will find yourself looking 
wistfully at the real estate offices 
and asking, innocently to be sure, 
about what a little place like that 
one over there might be bought for. 

Last week I advised you to come 
to California once in a while. To- 
day I advise you against it. You 
will be more contented with your 
present mode of living if you don’t 
see how darned well they live out 
here. 

+ co * 


THANKS TO OUR old friend, 
Slim Barnard, it was arranged that 
we were to have the giant Good- 
year dirigible for a two-hour leis- 
urely voyage over the whole of the 
Los Angeles area, which any en- 
vious board of commerce man in 
my home town of Detroit will tell 
you takes in all of the population 
from south of Santa Barbara to 
the Mexican border. That’s how 
they hope to replace Detroit as 
fourth city. Well, anyway, we saw 
this glamorous town only as it can 
be seen from the Goodyear blimp. 
You hover a few hundred feet up 
over the hundreds of Beverly Hills 
estates and count the azure blue 
swimming pools, the formal gar- 
dens, the tile-lined patios and ten- 
nis courts. You curse your luck for 
not having brought your binocu- 
lars because the movie stars go in 
for sun bathing in a big way and 
today is so sunny. You see the 
steam shovels at work leveling off 
more hills on which to perch new 
homes. Then back over the harbor 
as busy as New York; the great 
industrial sections which remind 
you of Detroit; the forests of oil 
derricks as far as you can see; the 
superhighways in every direction, 
giving rapid access to the mag- 
nificent civic center with its fed- 
eral, state and municipal buildings. 
Then back to the big hangar 
alongside the great modern plant 
which turns out Goodyear products 
for the West Coast and export 
markets. 

The Goodyear blimp has long 
been a familiar landmark, attract- 
ing the hundred thousand out-of- 
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OPA Test Case.......’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


No attention is given to unsigned 








We’re Sorry 

On page two of the Nov. 11 issue 
of Automotive News you state that 
OPA withdrew charges in a suit 
brought against my company in 
federal court. I wish you were 
correct in this statement but, un- 
fortunately, such is not the case. 

As you correctly state, I refused 
to settle with these people and 
made them take my case to court 
and, according to their own state- 
ment, this was the first such suit 
to come to trial in the federal court 
anywhere in the United States. In 
view of this they had their entire 
legal staff from Cleveland and 
Washington representing them in 
court, headed by the chief OPA 
litigation attorney from Washing- 
ton. 

My case was, according to OPA, 
a test case to determine whether 
our time-honored method of using 
a flat rate manual for pricing body 
and fender work was legal, OPA’s 
contention being that it was not 
and that all such work should be 
handled on a straight time basis, 
regardless of the fact that we had 
never used straight time in our 
shop. 

In view of the fact that this was 
a “test” case and the first auto- 





town visitors who come to Los An- 
geles every month. We thoroughly 
appreciate the use of it for an 
afternoon and hope we returned it 
in good condition 
ok * + 

IT WAS NOT easy for us to tear 
ourselves away this time. We 
promised to go home, get rested 
up and come back in the spring— 
next spring, we hope. Sunday, we 
took the Southern Pacific’s famous 
Daylight to San Francisco, from 
where we will date the next in- 
stallment of this thrilling narra- 
tive of adventure, God willing and 
the elements with us.—G.M.S. 





mobile suit tried, OPA requested 
permission to file a brief at the 
end of the trial, which they have 
done and we are now filing an an- 
swering brief. Because of this ne- 
cessity of filing briefs, decision in 
our case has been held up and, 
while I feel confident that the ver- 
dict will be in our favor, never- 
theless, no verdict has yet been 
rendered and your statement that 
OPA withdrew their suit is not 
correct. 

Three other Cleveland dealers 
also elected to stand trial and two 
of these suits were withdrawn by 
OPA for the reasons stated in your 
article, and the other suit was set- 
tled at the suggestion of the court 
for an infinitesimal sum. We should 
have a verdict in my case within 
the next few days or a week at 
the most and as soon as it is ren- 
dered I will notify you. Incident- 
ally, the suit brought against me 
was not for violation of parts 
prices as stated in your article 
but was based entirely on auto 
repairs. 

I am not writing this letter in 
protest against your newspaper ar- 
ticle, but simply to set you right as 
to the facts—HucH H. Murray, 
Murray Oldsmobile Co., Lake- 
wood, O. 


Coming Events 


NOVEMBER 
Nov. 24-26 — Chicago (Congress Hotel). 
Auto parts show, National Auto Wreck- 
ers Assn. annual NAWA convention. 
Nov. 25—Salt Lake City. Annual meeting, 
Utah Automobile Dealers Assn. 


DECEMBER 

Dec. 4—Jack Miss. (Heidelberg hotel). 
Annual convention of Mississippi Auto 
Dealers Assn. 

Dec. 4-5 — Hartford. Annual convention 
Connecticut Automotive Trades Assn. 

Dec, 9—Casper. Annual convention, Wyo- 
ming Auto Dealers Assn. 
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Out Front with 


LB pi through the years, Ford cars and trucks 
have enjoyed an outstanding reputation for 
endurance and economical operation. 


This reputation has been won by the combination 
of Ford engineering, Ford quality materials, Ford 
workmanship ... plus dependable Ford Service ren- 
dered by Ford Dealers after the car is built. 


To take one example of the many elements contrib- 
uting to Ford operating economy—this from the field 
of engineering design—there is the important endur- 


ance factor of engine speeds. 























Ford Engines “Loaf” While the Car “Hustles”’ 


Both Ford V-8 and Ford Six engines make fewer revolutions at 


a given road speed than any other car in the low-price field. 
In 10,000 miles of travel both the Ford V-8 and the Ford Six 
engines will make approximately 2,240,000 Jess revolutions 


than car “‘A” and 910,000 Jess revolutions than car “B’’. 


These marked differences in engine revolutions per mile provide 
one of the big reasons for famous Ford endurance. These great 


Ford engines run ‘“‘slower”—they “loaf” while the car “‘hustles” 





- 





—and that means economy in repairs and replacements . . . 
efficient use of gasoline and oil . . . lengthened engine life . . . 
smoother, quieter operation. Yet this has been accomplished 
without any sacrifice of the sparkling, responsive performance 


for which Ford is famous. 


Here is another typical Ford engineering “plus” value that 
only Ford Dealers can offer — another reason why Ford Dealers 


everywhere are “Out Front” with Ford! 








FOR D MOtTOR cOMPAN Y 
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Are We 


Willing? 


Points Pertinent to the Price of Freedom 
Listed in Wilson Speech 


DETROIT. — While the country 
chose the road to freedom at the 
recent election, it still is a long 
way from the 
destination, C. E. 
V/ilcon, president 
of General Mo- 
tors, asserted last 
week before the 
Economic Club of 
Detroit. 

With liberty 
and freedom, 
Wilson said, 
comes _ individual 
responsibility. 
Then he asked: 

“Are we will- 
ing to pay the price for the free- 
doms we want?” 

Freedom and liberty, h2 said, 
does not mean anarchy or laissez- 
faire, nor does it mean something 
for nothing, or that the govern- 
ment owes each of us a living 
unless we ourselves will mate the 
effort to earn one. 

“It does mean,” Wilson asserted, 
“that every citizen should be will- 
ing to make the effort through 
education, experience and work to 
make a social contribution in pro- 
portion to the social rewards he 
expects to get. 

“It does mean that as individ- 


Tractors 


(Continued from Page 1) 
dealerships for exclusively Fergu- 
son lines. 

The Ford statement also gave 
assurance to the 2,500 workers of 
the Highland Park (Detroit) plant 
that the company would continue 
manufacture of a Ford tractor 
after June 30, 1947. Production at 
the plant is about 375 units per 
day, and in 1941 tractor sales ex- 
ceeded $25 million. 

While no reason was given for 
the change, it was speculated that 
Ford had ‘ost considerable money 
on production of the tractors for 
Ferguson. 

In 1941, the Ford-Ferguson com- 
bination surpassed in production 
many other manufacturers of farm 
tractors, taking some 20 percent of 
the business, as against Interna- 
tional Harvester’s 40 percent. 

In addition, the combination of 
Ford and Ferguson affected the 
farm implement industry with pur- 
chases of 43 different agricultural 
implements from manufacturing 
groups. Budd Wheel Co. made 
plows, Detroiter Harvester mowers, 
Carrington-Terracer Co., Fulton, 
Mo, made the disc-terracers and 
Townes Mfg. Co. supplied the or- 
chard equipment. Others produced 
tillers, cultivators and combines. 

The announcement came follow- 
ing a mecting attended by Ernest 
Breech, executive vice-president, 
and John R. Davis, vice-president 
and director of sales and advertis- 
ing of the Ford Motor Co., and 
Roger M. Kyes, president, and Hor- 
ace D’Angelo, executive vice-presi- 
dent and treasurer of Harry Fer- 
guson, Inc. 

Harry Ferguson, born in Ireland, 
joined Henry Ford in 1939 because 
of a mutual desire to increase pro- 
ductivity of farmlands and to 
lighten the work of the farmer. 


Hopkins Boosted 


By Purolator 


NEWARK, N. J.—Howard J. 
Hopkins has been named general 
sales manager of the After-Market 
division of Puro- 
lator Products, it 
was announced 
last week. 

Hopkins began 
his business ca- 
reer 22 years ago 
in the engineer- 
ing department 
of Purolator 
Products, which 
makes filters for 
the automotive 
industry. After 
the war, Hopkins 
was appointed eastern divisional 
sales manager, the post in which 
he served until his present pro- 
motion. 





Cc. E. Wilson 





H. J. Hopkins 


uals we should apply to our- 
selves the same measuring stick 
we use in appraising others. 

“It does mean a respect for the 
laws of the country until those 
laws are changed by a majority 
vote of the citizens. It does mean 
tolerance and patience and respect 
for the rights of others for in this 
complicated world, where we are 
all dependent on each other, we 
must better learn the art of work- 
ing together. .It does mean that 
we've got to stop quarreling and 
go to work.” 

Wilson said that the country 
faces a number of important do- 
mestic problems in addition to 
the foreign problems and espe- 
cially the problem of world 
peace. He listed these important 
domestic ones in the form of 
questions. 

Do we believe in the free com- 
petitive system? 

Do we believe in private owner- 
ship of productive property? 

Do we believe in the profit and 
loss system as an effective means 
of promoting efficiency and getting 
the job done? 

Do we believe that individ.al 
liberty and political freedom can 
be preserved without private 
property rights and economic 
freedom? 

Do we believe in the right to 
work, to compete for a job? 

Do we believe in the right to 
strike? 

Do we believe in the right of 
workmen and craftsmen to organ- 
ize unions? 

Do we believe in collective bar- 
gaining, and what is it? 

Do we believe in monopolies of 
any kind, including labor monop- 
olies? 

If we decide that as a practical 
matter we must have some mo- 


nopolies, how shall we _ regulate 
them in the interest of all the 
people? 


Do we believe in our American 
system which before the war cre- 
ated the highest standards of 
living of any nation in the world 
and that met the challenge of 
war in a magnificent way, or do 
we think there is a better fun- 
damental political and economic 
system? 

What are the troubles and de- 
fects of our system, how can they 
be corrected and at the same time 
preserve and strengthen the sys- 
tem? 

Do we believe in a sound cur- 
rency and in balanced budgets? 

Do we recognize that producing 
more with the same amount of 
human effort is a sound economic 
and social objective, and _ that 
higher wages without a _ corres- 
ponding increase in productivity 
are inflationary? How much more 
inflation, if any, do we want? 

“Now each of us should try to 
arrive at the correct answers to 
these 14 questions—from our ex- 
perience—from _  observation— 
from the history of our country,” 
Wilson said. 

“We should then insist that our 
elected representatives enact laws 
where necessary and administer 
present laws fairly and intelligent- 
ly so that sound solutions for these 
problems may be achieved. Only 
in this way can the freedoms and 
opportunities we have inherited be 
protected and expanded.” 





|For Land & Air... 





THE AIRPHIBIAN, engineered and constructed by Continental, Inc., passes cars on 


the highway. A short time before, 


udded.—(INS photo). 





it was airborne, 


with necessary flying equipment 


A NEW ROADABLE PLANE, the Airphibian, engineered and constructed by Con- 


tinental, Inec., Danbury, Conn., 


leaves the ground on its first test flight at Danbury. 


It takes one person seven minutes to convert it from fiying to driving. As an aircraft, 
it is a two-seated, single engine monoplane, with a cruising speed of approximately 125 
miles an hour. It has a three-bladed wooden propeller. As an automobile, it has four 
wheels, a convertible top and a speed of approximately 45 miles an hour.—(INS photo). 





Frint Vs. Nash Case 


Decision Is Due Soon in Cancellation of 
Milwaukee Dealer Franchise 


MILWAUKEE. —WNo decision is|called for a 200-car basic allot- 
expected for four to six weeks in| ment as a “stop-gap” to give Frint 
the litigation involving Nash Frint |more time in which to obtain ad- 


Motor Co. and Nash Motors divi- 
sion, it was learned last week. 

Following a hearing here on the 
dealer franchise cancellation, Ben 
Marcus, Wisconsin Motor Vehicle 
commissioner, instructed attorneys 
to submit briefs within 15 days 
after receipt of a transcript of the 
testimony. 

L. D. Frint, president of Nash 
Frint Motor Co., testified that 
his contract was not renewed by 
Nash Sept. 30, 1946, because he 
said he was unable to obtain suf- 
ficient floor space requirements 
due to CPA _ regulations. He 
claimed that the non-renewal of 
his franchise was unfair and 
that it was customary in the in- 
dustry to continue a franchise 
so long as a dealer did a good 
job. 

Nash contended that Frint had 
almost two years to comply with 
his franchise before CPA regula- 
tions came in. Nash _ introduced 
evidence designed to show that 
since 1944 practically all of its deal- 
ers were faced with the same prob- 
lem and had either erected, leased 
or renovated properties and had 
increased floor space to comply 
with their franchises. 

Testimony also showed that 
Frint has signed a Lincoln-Mer- 
cury franchise after refusing a six- 
month contract with Nash, which 





T. O. MeLAUGHLIN, 


Merchandising, in Detroit conferring with 


director of the Chevrolet Post-Graduate School of Modern 


two of the students, Leon Risso, of Sao 


Paulo, Brazil, and Richard T. Feddersen, Iowa City. Risso is one of the largest auto- 
mobile dealers in South America. Most of the students at the school, including Fed- 
dersen, are sons of Chevrolet dealers who are given a five weeks course in the opera- 





tion of a modern Chevrolet dealership. 





ditional space. Nash stated that 
22,000 square feet was a minimum 
of space required by a dealer in 
handling 400 cars, the basic allot- 
ment of the contract formerly held 
by Frint. 

Frint said that if he accepted 
the 200-car contract he would not 
be able to meet expenses. 

B. C. Anderson, Nash assistant 
general sales manager, testified 
that, because dealers before the 
war averaged only 26 car sales 
a year, Nash had desired to con- 
centrate its business in fewer but 
larger dealers. 

As a result, he said, a number of 
Nash dealer contracts have been 
terminated, some of them in Wis- 
consin. Before the war, he said, 
there were from eight to 10 Nash 
dealers in Milwaukee but that this 
number had been cut to five at 
present, including Frint. 

L. L. Rieselbach, attorney for the 
Milwaukee County Automobile 
Dealers’ Assn., had this to say re- 
garding the case: 

“All dealers and distributors of 
cars will be interested in the out- 
come of this case, as the deci- 
sion may have a definite bearing 
on factory franchises. It appears 
that renewal of a franchise was 

refused for failure to obtain ade- 
quate storage space for cars and 
Spare parts to conform to the 
factory policy as laid down by 
Nash Motors division. The latter 
admits that otherwise the rela- 
tions between the two companies 
were satisfactory. 

“If the commission finds that the 
establishment of such factory pol- 
icy and the failure of the dealer 
to comply with it is good cause for 
refusing renewal of the franchise, 
the Wisconsin factory license law 
will have been tested. If, however, 
on the other hand, the commission 
finds the cancellation of the fran- 
chise to be arbitrary and unreason- 
able, two important points will, no 
doubt, have to be decided by court 
action, i.e., the right of the state 
to regulate such matters and the 
constitutionality of the Wisconsin 
law may have to be tested in the 
highest courts.” 


Controls 
(Continued from Page 1) 

size, because of the rise in the 
price of lead, which now sells a 

11.8 a pound in New York. 

The battery makers are still on- 
erating under CPA _allocatiors 
which reduce use of lead in re- 
placement batteries in the fourth 
quarter 20 percent from the third 
quarter. 

Stocks of antimony, cadmium 
and bismuth remain very low with 
little relief in sight. 

The supply of copper remains 
very tight, CPA says, and points 
out that the current four-cent tar- 
iff on copper imports will apply to 
private imports. The government 
imported the metal duty free. The 
duty on lead is 1 1/16 cents a 
pound. 

The 1946 copper purchase pro- 
gram was established by the gov- 
ernment at 300,000 tons, of which 
some 180,000 tons have been re- 
ceived. However, the largest defi- 
cits between domestic supply and 
demand have been met by with- 
drawals from government stocks. 

These stocks, CPA says, have 
been reduced from 500,000 tons at 
the beginning of 1946 to the cur- 
rent level of 160,000. CPA will con- 
tinue to allocate these stocks for 
the present to meet urgent de- 
mands of industry. 

Another CPA action last week 
permitted 36 additional types of 
products to be made with some 
natural rubber, increased the 
amount of natural rubber which 
may be used in 28 others and in 
121 other items permitted manu- 
facturers to use as high a per- 
centage of butyl as they wish. 

Consumption of natural rubber 

latex and certain qualities of crepe 
natural rubber are still under rigid 
control because of extremely short 
supply, since these types have not 
yet returned to quantity production 
in the Far East, CPA said. 

The new specifications authorize 
the rubber manufacturing indus- 
try to use each month—either for 
consumption or for improvement 
of inventory—38,000 long tons of 
natural rubber, 52,000 long tons of 
GR-S’ (the general purpose Ameri- 
can-made rubber), and 7,000 tons 
of GR-I (butyl). 

In addition, CPA said, neoprene, 
both dry and latex, and the N-type 
rubbers (butadiene - acrylonitrile), 
will be produced in sufficient quan- 
tity to meet all demand. Present 
schedules call for the production 
of approximately 6,000 long tons 
of these rubbers per month. 


Rohm & Haas Develops 


Corrugated Plastic 

PHILADELPHIA. — Industrial 
and architectural designers in dec- 
orative and structural fields are 
finding new applications for the 
familiar transparent acrylic plas- 
tic, Plexiglas, in the form of cor- 
rugated sheets of the plastic pro- 
duced by a process developed here 
at the Rohm & Haas Co. 

This new form combines the dec- 
orative advantages of a transpar- 
ent corrugated material with the 
safety, flexibility and ease of han- 
dling found in the usual flat acrylic 
plastics, it is claimed. 

















Top Trucks 
New truck registrations re- 
ported in Automotive News to- 
day: 

1946 1941 
Pos. Make Pos. 
1—106,309 Chev. 173,735— 1 
2— 85,363 Ford 143,345— 2 
38— 71,399 Dodge 49,280— 4 
4— 55,2 Internat’l 75,979— 3 
5— 29,514 Willys 1,608—14 
6— 16,948 Stude. 3,951—10 
7— 14,340 GMC 36,188— 5 
8— 6,917 Reo 1,1483—16 
9— 6,676 White 7,308— 8 
10— 4,272 Mack 7,472— 6 
1l— 3,390 Diamond T 4,882— 9 
12— 3,315 Federal 1,198—15 
18— 3,177 Autocar 1,957—11 
14— 2,692 Brockway 1,779—13 
15— 2,663 Divco 1,825—12 
16— 1,924 Hudson 634—17 
17— 408 FWD 221—19 
18— 372 Sterling 325—18 
19— 16 Plymouth 7,347— 7 
Total All Makes 
417,427 521,263 
For further details, see page 

52, today’s issue. 
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The car dealer without a separate tire department is missing the profits boat. Wise car dealers 
plan and manage their tire sales and service as carefully as any other phase of their business 

. and enjoy a substantial extra profit. * Goodyear’s Proved Profit Plan for Car Dealers 
makes this needed control easy. It offers the help of merchandising experts in laying out an 
efficient tire sales and service department . . . in hiring and training personnel . . . in building 
a profitable tire business. ® Wide acceptance of the Goodyear line gives an important selling 
edge to car dealers using the plan. It is the best advertised in the industry. That’s one reason 
why “More people ride on Goodyear Tires than on any other kind.” ® The Proved Profit Plan 
is ready. Why not talk it over now? Write today to your nearest Goodyear District Office or 


to Goodyear, Car Dealer Department, Akron 16, Ohio. 


GOODSYEAR 


THE GREATEST NAME IN RUBBER 





CO-OPERATING FOR PROGRESS 
- Se Pus, 419 dealers have flown the Goodyear flag for 25 years or 4 
( 
. GOOD-YEAR more . . . 1269 for 20 years or more . . . 2594 for 15 years or 3 


more .. . 4268 for 10 years or more ...a record 








of long and successful association unmatched in the industry. xt 
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Dealer Business Counsel 


By J. B. Van Tassel 








Eprror’s Note: Automotive News 
has engaged the services of J. B. 
Van Tassel to write a regular col- 
umn and answer 
questions regard- 
ing dealers’ 
nancial and busi- 
ness problems, as 
taken from his 
many years of 
experience in 
working with and 





ly. Van Tassel 
has spent the 
past 18 years on 
real work, was before the war busi- 

management consultant for 
the. Chicago Automotive Trade 
Assn., and just recently resigned 
his position as Dealer Business 
Analyst for the National Automo- 
bile Dealers Assn. in Washington. 

7 + * 


J. B. Van Tassel 


RE are several different ways 
of controlling expenses of the 
business. One is on a Sales Vol- 


fi-\is on the basis of expense to ex- 


8’|cannot pay the expense of doing 





ume basis, either new car sales 
volume or total sales volume of all 
departments; another is on the 
basis of gross profits as produced 
by sales volumes, and still another 


pense. 

The first method of controlling 
expenses on strictly a sales vol- 
ume basis, without regard for 
gross profit produced by the sales 
volume, is unsound, because you 


business out of a sales dollar that 
does not produce a_ sufficient 
amount of gross profit to pay ex- 
penses and make a net profit. How- 
ever, where the expenses are con- 
trolled in line with a combination 
of both sales and gross profits pro- 
duced, you are then operating on 
a sound basis of expense and profit 
control. 

The best way to control ex- 
penses of operations on a com- 
bination sales and gross profit 
basis is, for example, to let us 
assume your total sales volume 


ness amounts to $100,000, cost of 
sales $75,000, and gross profit 
$25,000. Now, in order for you to 
make a profit of $5,000 you can- 
not spend in excess of $20,000, or 
20 percent of total sales volume. 
So, in this case, you would use 
the 20 percent of total sales as 
your controlling factor in the 
amount of total expense you 
could spend in relation to total 
sales. 

However, in order to check the 
individual expenses that go to make 
up this total allowable expense of 
20 percent of total sales, it would 
be necessary to develop your in- 
dividual expense standards in line 
with this total and as taken from 
your own expense experience over 
a reasonable period of time. 

+ + * 


Here’s an Example 


Of How It’s Done 


FoR example, let us take one 
expense item in the business and 
assume it amounts to $2,500 per 
year. This represents 2.5 percent 
of total sales, 10 percent of total 
gross profit, and 12.5 percent of 
total expense. The 2.5 percent of 
total sales would be the allowable 
amount to spend for this item on 
a 20 percent combination sales and 
gross profit basis. In case your per- 





of all departments of the busi- 





WILBUR SHAW, veteran pilot and automobile race track driver, received delivery 
of the first airplane sold to a customer at the Cleveland National Aircraft Show. 
Shown above with Shaw at the time of the delivery are John E. 
dealer at Indianapolis, and Wm. H. Kienke jr., Sti 
Shaw’s new plane is a four-place Voyager 150. 


Bauer, left, Stinson 


I sales » Fight. 








centage of total gross profit return 
to total sales were to decline, then 
the 2.5 percent for this expense 
should be scaled down accordingly. 
However, were this total gross 
profit return to increase, then you 
could either increase your expense 
ratios or leave them as they are 
and make more money. 





The control of expenses on a 








NOTES ON POW 


SO SONG, oe ORE IE 


ER BRAKING 





st in power braking 


of changes in the original hydraulic brake connections. Utiliz- 


When you specify Hydrovac* for power braking, your choice is 
confirmed by the judgment of leading truck manufacturers. 
With over one and one-half million units built and performance 
proved by billions of miles of service, Hydrovac is today’s first 
choice for original factory equipment on the new truck and 
tractor models. Hydrovac consists of one compact, sealed unit, 

and can be installed anywhere on the chassis with a minimum 


ing engine manifold vacuum, it adds smoothly controlled 
hydraulic braking power to the slightest foot-pedal pressure. 


For your power braking needs, investigate Hydrovac—find 
out for yourself why manufacturers, dealers and drivers agree 


it is lst in Power Braking. 


HYDROVAC—Hydraulic-Vacuum Power Braking Unit 
A COMPLETE LINE OF SIZES AND TYPES TO FIT ALL COMMERCIAL VEHICLES 


*REG. U.S. PAT. OFF. 





BENDIX PRODUCTS DIVISION BENDIX AVIATION CORPORATION e SOUTH BEND 20, INDIANA 


AVIATION CORPORATION 





combination sales and gross prof- 
it basis, as outlined, is quite 
complicated. However, where a 
dealer wants to stay in this busi- 
ness and make money, he has 
got to take the amount of gross 
profit the sales volume produces 
into consideration when attempt- 
ing to properly control expenses 
in line with sales. The simplest 
and safest plan of expense con- 
trol is the total gross profit ba- 
sis, because on this basis you 
spend money in proportion to 
gross profit income rather than 
sales. In other words, instead of 
starting with sales volume, you 
start with the gross profit the 
sales volume is producing and 
spend accordingly. 

From the foregoing example, you 
would start with the amount of 
total gross profit as shown, which 
is $25,000, or 100 percent, and scale 
your expenses and net profit in 
line with this total percentage. Or 
you could use the expense to ex- 
pense basis by using the total al- 
lowable expense of $20,000, as 
shown in the foregoing example as 
100 percent and scale your ex- 
penses in line with this total. 

+. > * 


Not Good Business 
For the Dealer 


Was it is necessary at times 

to spend money for sales pro- 
motion and advertising in order 
to get increased sales volume and 
gross profits, it is a much safer 
practice not to go hog wild on 
these expenditures until you are 
pretty sure the potential volume 





Any Questions? 

If you have questions on deal- 
er business management prob- 
lems, write Columnist Van Tas- 
sel in care of Automotive News 
and he’ll be glad to answer 
them. 





you are aiming for is obtainable 
at a sales price that will produce 
a sufficient amount of gross profit 
to pay the increased sales and 
overhead expense and pay you a 
net profit. 

Where it is necessary to reduce 
prices to the point where they 
will not pay your expenses and 
make you a net profit, or where 
you have to spend in excess of 
normal gross profit margins to 
get increased volume, then it is 
not good business for a dealer, 
especially from the standpoint of 
making money and staying in 
business to attempt to get this 
class of volume increase. 

Expense controls are a very nec- 
essary requisite in a business where 
volumes and gross profit margins 
change as suddenly and frequently 
as they do in our business. Also, 
whatever system of expense con- 
trol a dealer uses for total ex- 
penses should also be set up for 
control of departmental expenses, 
because as departmental sales and 
gross profit margins change, so 
should departmental expenses be 
adjusted accordingly, regardless of 
the overall results. 

Next Article: Prorating Indi- 
rect Expense. 





Allen Takes Over 


Elliott Motor Co. 

Elliott Motor Co., Inc. (Chrysler- 
Plymouth), Columbia, Tenn., is 
now known as the Allen Motor 
Co. A. P. Allen has acquired the 
interests of W. E. Elliott and F. A. 
Harrell and is now sole owner. 
Dave Littleton is manager of the 
service department. 
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CHAMPIONS DRIVE REOS F 


Win First Place in Both Events 
at National ATA Truck Roadeo 









The two new world champion truck drivers—Alex 
Adamski, left, of the George F. Alger Company, 
Detroit, and Charles Zimmerman of Cushman 
Motor Delivery Company, Chicago—smile happily 
over the trophies awarded them for their great 
victory over 21 other state champions. 


The winning drivers show equal pride in the 
sturdy, smooth-handling Reos. In addition to win- 
ning the Roadeo titles, both have splendid on- 
the-job driving records—Adamski has driven more 
than 200,000 miles in Chicago’s crowded streets 
without an accident. Zimmerman has a 13-year, 
accident-free record of more than 1,000,000 miles 
of highway travel. 


ALEX ADAMSKI 
ist in straight truck class 


N THE toughest competition with the nation’s leading trucks and 
best drivers, Reo won a sweeping victory. 23 entries, 2 events— 
and Reo took first in both! Proof again that Reo trucks and tractors 


are unequaled in maneuverability and response to the wheel! 


Reo’s exclusive More-Load design, with its shorter turning radius 


and greater handling ease, is the answer. Its value was definitely 


STANDARDIZE ON 





Reo Trucks and Tractors Give Championship Performance 
Daily on the Highways of America 














CHARLES ZIMMERMAN 
Ist in tractor-trailer class 


demonstrated when split-second timing and swift, accurate turns on a 


difficult course were at a premium. 


These and other outstanding features—better vision, unfailing power, 
greater economy, balanced construction, and greater driver comfort 
’ in the field of commercial transportation. 
INC., Lansing 20, Michigan. 


make Reo a real “‘Champion’ 
For full details write REO MOTORS, 
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m CG. Enjoined 
In Denial of 


Auto Licenses 


COLUMBIA, S. C.—Richland 
County Judge Legare Bates has 
permanently enjoined the _ state 
highway department from _ refus- 
ing to issue motor vehicle licenses 
for automobiles because of the 
non-payment of delinquent prop- 
erty taxes. 

Meanwhile, Attorney General J. 
M. Daniel declined to comment on 
the possibilities of appealing the 
case to the South Carolina Su- 
preme court. 

The Richland county jurist held 
that the auto tax act is unconsti- 
tutional on three counts: 

First, “It is illegal delegation of 
legislative authority”; second, “It 
is in its operation and effect a spe- 
cial law where a general law could 
be made applicable,” and third, “It 
deprives petitioners and others 
similarly situated of due process 
of law and denies to them the equal 
protection of the law.” 

As previously reported in AvTo- 
motive News, the original action 





A Tip on New-Car Market? .. . 





an auction in Indianapolis, which 
draws dealers from all sections 
of the country, indicates a down- 
ward trend. Smaller used cars 
were off about $200 and larger 
jobs about $400. 

Here are some of the recent 
prices on 1946 models: Hudsons, 
$1,810; Lincoln club coupe. $2,600; 
Fords and Chevrolets, $1,900 to 
$2,000; Nash, $1,900. 

A ‘41 Chevrolet brought $1,115 
whereas it would formerly sell for 
$1,300, a °’42 Buick Roadmaster 
brought $1,400 as against previous 
prices of $1,700 to $1,800. 

Another point of interest in 
the used-car field was disclosure 
by J. B. Caldwell, executive vice- 
president of the National Used 
Car Dealers Assn., of decontrol 
efforts in Washington through 
Joseph Padway, general counsel 





LOS ANGELES FORD, Lincoln-Mercury dealers among those who put up the money 


tor Dinah Shore’s Wednesday night programs over CBS, went ‘‘backstage’’ after a 
recent performance and joined her in singing ‘‘Ford’s Out Front,’’ ‘‘More of Every- 
thing You Want"’ and ‘‘Nothing Could Be Finer.’’ Shown with Miss Shore are, left to 
right, Holmes Tuttle, Clinton Mohr, Warren Gibbons, George Sutton jr. and Boyd 
Gibbons jr. 








was brought early in October by|dealers and the South Carolina 
a group of Columbia automobile | Automobile Dealers’ Assn. 








They want the 


added convenience 


of greater 


























DUPLATE SAFETY PLATE 
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Safety GLASS ws ernnen 
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@ Whether it’s a luxurious town car 
or a model for just plain folks, poten- 
tial buyers of automobiles in all price 
groups demand the advantages af- 
forded by larger windows and wider 
windshields. And they’ve made their 
desires known—in answer to SAE and 
newspaper-sponsored surveys on the 
question of what they want most in 
the cars they buy. 

In answering the demand for greater 
“see-ability” in the cars you build, we 
believe Pittsburgh Plate Glass Com- 
pany can be of assistance to you. 
Pittsburgh Safety Glasses have the 
confidence of motorists and manufac- 
turers alike. They can now be mass- 
produced in curved as well as flat 
panels. Behind them are the vast re- 
sources, in research, technical knowl- 
edge and manufacturing facilities, of 
. one of the greatest names in glass. 

The opportunity of consulting with 
you on any problem involving the use 
of glass in the design and construction 
of your cars is most welcome. Our 
Safety Glass specialists are always at 
your service. Pittsburgh Plate Glass 
Company, 2476-6 Grant Building, 
Pittsburgh 19, Pennsylvania. 
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Used Car Prices Off 
|As Buyers Resist 


(Continued from Page 1) 


of the American Federation 0: 

Labor. 

Caldwell said that Padway was 
retained by the association for two 
|}years at $2,500 a year but was 
| promised a fee of $22,500 if he suc- 
ceeded in getting price ceilings re- 
moved for the industry by Nov. 21. 

When decontrol came earlier, 
there was some question as to 
the extent Padway was respon- 
sible, Caldwell said, and as a re- 
sult Padway agreed to settle his 
$22,500 fee for $7,500. 

Caldwell said he believed that 
Padway did much to get automo- 
biles included in the general de- 
control order. Members of the as- 
sociation who chipped in to defray 
Padway’s fees will be reimbursed 
for about 60 percent of their do- 
nations. 

Meanwhile, used-car dealers in 
Toledo and Portland, Ore., are 
advertising their associations and 
urging the public to trade with 
members. 

The Toledo ad says: “Buying or 
selling a used car? Be safe. Deal 
with a member of the Toledo Used 
Car Dealers Assn., affiliated with 
the National Used Car Dealers 
Assn.” The quarter-page ad then 
lists the members and their ad- 
dresses. The ad was run in both 
the Toledo Times and Blade. 

The Oregon ad tells the reasons 
for organization and explains the 
position of used car dealers in the 
community. In addition, it urges 
the public to trade with members 
of the Oregon State Used Car Deal- 
ers Assn. 

Meanwhile, the Michigan Used 
Car Dealers Assn. is working on 
a code of ethics and the Toledo 
association has set up a grievance 
committee so that the public will 
have a channel for recourse. The 
Better Business Bureau in Toledo 
was advised of this and urged to 
pass along all complaints for set- 
tlement by the committee. 

In Philadelphia, the Philadel- 
phia Used Car Dealers Assn. has 
been formed, complete with a 
code of ethics and a badge of 
honesty and fairness. 

Officers are Cyrus S. Gorson, 
president; Milton Stein, secretary; 
Irvin Sachs, vice-president, and 


Charles Bell, treasurer. 
* ok Oo 


Used-Car Dealers Form 


Minneapolis Association 

MINNEAPOLIS.—Leo Downes is 
president of a local unit of the 
National Used Car Dealers Assn., 
Inc., which was formed here re- 
cently by 60 Minneapolis dealers. 

James Hurley is vice-president 
and Wilbur Osterberg is secretary- 
treasurer. 

Selmer Stein, elected Minnesota 


director at a national organiza- 
tional meeting in Chicago, an- 
nounced that the Minneapolis 


group is a forerunner of a pro- 
posed state association. 





Banquet Dec. 9 


In Cincinnati 


CINCINNATI. — The Cincinnati 
Automobile Dealers’ Assn. will hold 
its annual banquet and election 
session Dec. 9. 

A delegation of officers from the 
state association is expected as 
guests. The Cincinnati association 
will extend an invitation to the 
state association to hold its 1947 
convention in Cincinnati. 


Conn. Dealers 
Meet Dec. 3 
HARTFORD, Conn.—The twenty- 
fifth annual convention of the Con- 
necticut Automotive Trade Assn. 
will be held at the Hotel Bond here 
on Dec. 3, it has been announced. 
A. T. Brothers, chairman of the 
program committee, said that the 


biggest attendance in the history of 
the association is expected. 

There are profit-making opportunities in 
AN Want Ads. See inside back cover. 
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L WANT TIRE CHAINS 


SO I WONT GET STUCK 
WW THE SWOW 






PROTECTION AGAINST 
DANGEROUS SKIDS 4S 
WHAT SELLS ME 








It’s a Split Decision! 


Though couples form mergers for better or worse, 
They’re not always merged on just how they disburse. 








Made one by the preacher, this doesn’t imply 
That husband and wife always see eye to eye. 


To get out of drifts she likes chains on their tires, 
While prevention of skids is what “‘Poppa”’ desires. 





* 
So makers of Weed V Bar Chains play it safe Magazine 
And treat neither sex like an outcast or waif. 
The American magazine double-exposes DOUBLE-EXPOSES 


Their ads to both sexes, it’s under both noses. AUTOMOTIVE ADS 
TO BOTH SEXES 


The double exposure you get in this oF 


Is a sure-fire way to keep sales on the 











BUD SCHIRMER, Detroit Manager e H. A. PATTERSON 
General Motors Building, Detroit 2, Michigan 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N.Y. 
PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER'S, WOMAN'S HOME COMPANION 
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Dealer Merchandising 


New Series Designed to Provide Ideas Useful 
To Meet Buyers’ Market 


DETROIT.—With a competitive 
auto market approaching, several 
dealers have suggested that AuTo- 
motive News run a series of ar- 
ticles on basic merchandising and 
advertising ideas from the dealer 
standpoint. 

To do this, we have divided the 
subject into various classifications 
and have gone to experts in the 
various fields for information. 

The series will start off with 
a general criticism based on the 
idea, “Do you advertise the hard 
way?” While this may apply to 
only few dealers, it contains ideas 
that may prove helpful to all 
dealers. 


An attempt, will be made to keep 
the series basic so that it will pro- 
vide a refresher course to all deal- 
ers and perhaps something new 
to new dealers. 

As planned so far, the series will 
include articles on use of direct 
mail, owner followup, service ad- 
vertising, use of classified ads, 
used-car merchandising, radio spot 


announcements and point-of-sale 
identification. 

Also billboards, owner maga- 
zines, action in displays, show- 
room lighting, banners, windows 
and premiums, local dealer pub- 
licity, dealer cooperative adver- 
tising and sales contests. 
Accessory advertising and mer- 

chandising, tire merchandising and 
local newspaper advertising, too. 

If there are other subjects we 

have failed to- mention, we'll be 
happy to add them to the list. 

And if you disagree with what 

is said in the articles, we will glad- 
ly run your side of the story. 

In fact, we would appreciate 

hearing from readers who have 
any ideas that might help other 
dealers gain a broader understand- 
ing of any point under discussion. 

Watch for the first article next 

week. 





‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 











IMPERIAL MOTOR CO. 





ship, has been in the 
secretary-treasurer, is a partner. 


Montgomery lubrication, and Pete Daniels, 


handles Diamond T trucks. 


(Chrysler-Plymouth), Magnolia St., Ocala, Fla., 


George Ellis 


has for- 
mally opened its new building which cost $50,000. W. F. Ivey, ‘president of the dealer- 


for more than 20 years. Colin Lindsey, 
heads the parts department; 
installation and service. The firm also 








Stainless Steel 
Bumpers Proved 


WASHINGTON, Pa.—Automobile 
bumpers and other accessories for- 
merly made from chromium plated 
steel or die castings now can be 
successfully fabricated from stain- 
less-clad steel, according to Fred 
T. H. Youngman, president of the 
Jessop Steel Co. here. 


Bumpers, bumper guards, gravel 
guards and other automobile parts 





made from stainless-clad steel will 
not chip, flake, or peel it is 
claimed, and maintain a perma- 
nently rust-free surface. The stain- 
less cladding can be polished to a 
high finish and retains its pleasing 
appearance during the life of the 
vehicle. 


Remmix Opens Firm 
William Remmix has opened 
Glendale Motors at 7400 Harford 
Rd., Baltimore, Md., and will oper- 
ate a dealership for DeSoto and 
Plymouth cars. 
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All are carrying bigger payloads, 
because of the lighter weight of 
their aluminum tanks. All are safe- 
guarding the oil or gasoline they’re 
carrying, because aluminum and 
petroleum products get along well 
together. All cost less to main- 
tain, because aluminum is naturally 


highly resistant to corrosive attack. 
These are the advantages gained 
by building truck tanks of Alcoa 
Aluminum. Your tank builders can 
supply you. 
ALUMINUM CoMPANY OF AMERICA, 
1926 Gulf Building, Pittsburgh 19, 


Pennsylvania. 











Are Ya Hep? 


Here’s Some Lowdown 
On Used Car Slang 
T? HELP new and used car 

dealers understand each 
other, Automotive News asked 
for samples of used-car jargon. 

The following came from 
“Three Line” McClintock, Mc- 
Clintock Cadillac Co., Lansing, 
Mich.: 


“BROTHER, what a_ heap. 
She’s been cracked, every 
flapper needs unwrinkling, no 
fiddle, no steam, no ’46 readers 
and she needs dental work. No 
baloney on her and you want 
two slugs. Well, Mister, being so 
near Christmas, I might go One 
Six Bits, and if I do you can 
thank OPA, and the fact that 
this lemon ranch is plumb clean 
of iron. Otherwise, that hunk 
wouldn’t be worth a C note if it 
were gold-plated.” 
Translation 
“Your car is a bit rough. It 
evidently has been wrecked 
some time and every fender 
needs bumping. It has no radio, 
no heater and no 1946 license 
plates. The teeth on the flywheel 
are gone and there isn’t a good 
tire on it, and you want $200. 
The most we would pay would 
be $175, and you can thank OPA 
and the fact that our lot is bare 
of used cars, otherwise it 
wouldn’t be worth $100.” 
* * * 
ADottsonaL jargon was sent 
in by Young Motor Car Co., 
St. Paul. Martin H. Bury, Phila- 
delphia dealer, sent in his book- 
let, “How to Buy a Used Car,” 


We'd like to hear from deal- 
ers on additional jargon. 


which also contained some of 
the words in the following 
glossary: 

Anchors—Foot brakes. 

Baloney—A smooth tire. 

Bender—A stolen car. 

Bird Dog—An individual not 
working directly for a dealer 
who brings the dealer prospects 
for used cars. 

Chiseler—A person who wants 
a car for less than the dealer’s 
cost. 

Cracker—A car which has 
been in a collision. 

Crate—A car no better than 
a box on wheels. 

Doggy—Used as an adjective 
to describe a car with bent fen- 
ders, frayed upholstery, scraped 
running board, etc. 

Doughnut—A used tire. 

Fiddle—Radio. 

Flapper—Fender. 

Gums—Tires. 

Heat and Music—Refers to a 
car equipped with radio and 
heater. 

Hop Toad—That type of cus- 
tomer (in abundance during the 
spring of the year) who goes 
from dealer to dealer inspecting 
and trying cars, but never buys 
one. 

Johnson Bar — Hand brake 
lever. 

Jalopy—Any used car that is 
ready for the junk heap. 

Jaloney — Contraction of “Ja- 
lopy” and “boloney.” Refers to 
tires on a jalopy. 

Kibitzer—A person who ac- 
companies a purchaser and 
heckles dealer and salesman. 

Long Shot—A car other than 
one of the standard low priced 
makes which will bring a big 
price IF a buyer can be found. 

Molasses—A cheap single coat 
of thick paint. 

Original—A car with original 
paint and tires. 

Orphan—A car that is no 
longer manufactured. 

Pack — An increased finance 
charge. 

Parlor Condition—Extra clean. 

Puppy—A disguised stolen car. 

Pretty Iron—A car of nice ap- 
pearance but in bad condition 
mechanically. 

Readers—License plates. 

Sagamore—A car that sags or 
lists to one side. 

Shimmy — Rocking motion of 
both front wheels of a car due 
to worn bushings and causing 
involuntary motion of steering 
wheel. 

Shoes—Tires. 

Smoker — Needs engine over- 
haul. 




















B-36 


Photographed on 
recent test flight 





HIS is the giant B-36—the biggest land- 

based bomber ever built. 
Manned by a crew of 15 men, it is designed 
to carry 10,000 pounds of bombs 10,000 miles. 
Its top speed is more than 300 miles per hour. 
Operating from airports available to us, the 
B-36 could, if this country were attacked, drop 
bombs on any city in the world. 


Just how bigis “the world’s biggest bomber”’? 
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AMERICA has THE WORLD'S BIGGEST BOMBER! 


Imagine a tail fin that is almost as tall as 
the average 5-story apartment building! Fuel 
tanks so large that more than 2 railroad tank 
cars are needed to fill them! Six pusher-type 
engines with a total of 18,000 horsepower! A 
wingspread as great as that of two B-24 Liber- 
ator bombers, with 10 feet to spare! 


Designed and built by Consolidated Vultee, 
in conjunction with the United States Army 


Air Forces, the mammoth B-36 is a mighty 
symbol of peace-loving America’s determina- 
tion to remain strong in the air—to preserve 
the peace through strength! 


The awe-inspiring B-36—first of a fleet of 
such long-range bombers now under construc- 
tion—is one of Consolidated Vultee’s impor- 
tant contributions to this nation’s protective 
strength in the air. 


And THE WORLD’S MOST MODERN TWIN-ENGINE AIRLINER is on the way! 





America's leadership in commercial aviation 
is a must, too. 

Consolidated Vultee is now building the 
most modern twin-engine airliner the world 
has ever seen. This new transport, known as 
the Convair-240, will be flying the skyways 
next summer. 

Many famousairlines—including American 
Airlines, Western Air Lines, Pan American 
World Airways, Continental Air Lines, and 


KLM (Royal Dutch Airlines) have already 


ordered fleets of Convair-240’s. 


Watch for this ultra-modern 300 MPH 


airliner—pressurized and air conditioned for 


your comfort. 

We promise you that your first flight in 
the Convair-240 will be an experience you 
will want to repeat over and over again— 
whenever you want to travel faster, and with 
greater safety and comfort! 





iy wit wow wemeaweeeeaee Se CC 





Let’s keep America strong in the air! 


Consolidated Vultee Aircraft Corporation 


San Diego, California + Downey, California « Wayne, Michigan (Stinson Division) + Fort Worth, Texas * Nashville, Tennessee 


CONVAIR 240 
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Wis. Dealers 
Elect Hornburg 
Head of WATA 


MADISON, Wis.—New director: 
and executive committee men 0: 
Wisconsin Automotive Trades Assn 
were announced last week. New 
President is Harold Hornburg oi 
Hartland. 

Members of the executive com- 
mittee are: 

Peter A. Beck, Oshkosh; E. L. 
Benning, Kenosha; E. W. Fisher, 
Mondovi; E. A. Fritsch, Manitowoc: 
J. P. Gillespie, Madison; A. C. Hall, 
Milwaukee; H. O. Hornburg, Hart- 
land; L. L. Kvam, Milwaukee. 

Bryan Roberts, Burlington; Harry 
Seidell, Merrill; Harry Schwartz- 
burg, Milwaukee; O. A. Sherry, Ap- 
pleton; H. F. Warsinske, Wisconsin 
Rapids. 

Regional directors are: Beck, 
Benning, Wm. H. Berning, Reeds- 
burg; Walter J. Braun, Manitowoc; 
Matt Cameron, La Crosse; Erwin 
C. Deising, Milwaukee; Joe Feld- 
meier, Beloit; Fischer, Antigo; 
Fisher, Gillespie. 

Wm. Greub, Monroe; Hall, Wm. 
H. Hoag, Beaver Dam; Francis 
Hoekstra, Sheboygan; Hornburg, 








JOHN SNELL, 24-year-old veteran of London, 0O., is a successful truck salesman 
following loss of both hands in World War II. He is shown accepting delivery of a truck 


at the Detroit facto 
while his employer, 


from George Orphal, assistant director of truck sales for Dodge, 
. N. Ardrey, president, R. N. Ardrey Sales Co., London, looks on. 


The handicapped veteran later drove the truck 200 miles to London. 





Wm. A. Kastner, Mauston; Kvam, 
Reed Merrell, Superior. 

Wallace Rank, Milwaukee; Rob- 
erts, Burlington; A. A. Roffers, Ash- 
land; A. M. Sader, Fremont; Seidell, 
Geo. W. Schultz, Eau Claire; 
Schwartzburg; Albert C. Shallock, 
Milwaukee. 

Sherry, James Stathas, Green 
Bay; Warsinske, Geo. J. Wist, Fond 
du Lac; J. Lee Wright, Fennimore, 
Wm. Zabka, Barron, and Abe L. 
Zembrosky, Milwaukee. 





Barium Appoints Britisher 

Barium Steel Corp., New York, 
has announced appointment of S. J. 
Jazwinski, prominent English met- 
allurgist, to chief metallurgist. Jaz- 
winski, a graduate of Warsaw Uni- 
versity, is author of “Iron Alloys 
Technology” and contributes fre- 
quently to the technical press. 





What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover, 
this issue. 








Engineering Lag Cited 
Christopher Says Present Models Won’t 
Be Outmoded for 2 Years 


ATLANTA, Ga.—Automobile en- 
gineering, which had to stand still 
during World War II, now is about 
two years behind production, Geo. 
T. Christopher, president and gen- 
eral manager of Packard, told 
newsmen here last week. 

“Thus, there’s no possibility that 
new cars suddenly will become out- 
moded in the next year or two,” 
he said. “Many changes could be 
made right now, but the public can- 
not be used as a guinea pig. Every 
improvement must be tested thor- 
oughly first—and that takes time.” 

Christopher declared quality 
“still is and always will be” fore- 
most in the minds of auto manu- 
facturers. He pointed out that 
Packard's inspection of materials, 
parts and finished cars is now 
nearly double what it was before 
the war. 

“But it has paid off in better- 
built automobiles—and fewer 
complaints,” he said. 

There will be no_ so-called 
“dream cars” even after engineer- 
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OR YEARS national advertisers have taken 
 prbaaves of the terrific power of color 
gravure or monotone advertising in the Sun- 
day Mirror Magazine. 

During these years they were buying full run 
circulation. Beginning January 1, 1947, to 
meet the growing need of many advertisers, 
New York City and Suburban circulation may 


be bought. 
: Circulatio ia 
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Effective on that date, you can buy in either 


of two ways: 


1. METROPOLITAN CIRCULATION. New York 
City and Suburbs—in excess of 1,200,000. 


2. FULL CIRCULATION. New York City and 
Suburbs, plus distribution beyond fifty miles 
of New York—in excess of 2,150,000. 
This should be good news. It will help to bring 
advertising into accord with limited or unlim- 
ited production and distribution facilities. It 


tion or “group” in the field. 


of reader interest. 





will permit use of color, give power of numeri- 
cal strength, furnish a live, responsive audience, 
in New York or throughout the United States. 


The Sunday Mirror Magazine offers demon- 
strated effectiveness at lower cost. Compare. 
The cost per page per thousand is lower than 
that of any other single competitive publica- 


Choose according to your needs: City and Sub- 
urban—or full run circulation. Either way, you 
will get an advertising medium that delivers to 
you all-family readership and a high intensity 


NEW YORK 


Sunday Mirror 
Magazine 


Circulated with the New York Sunday Mirror, America’s Second Largest Newspaper 
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ing catches up with and passes 
production, Christopher said. 

“Quite some time ago,” he added, 
“we hand-built a ‘dream car’ that 
still outshines anything seen in 
current magazines. We were of- 
fered $50,000 for’ it, but the car 
wasn’t for sale and never will be. 
It’s simply a mobile laboratory— 
an exaggeration of modern trends 
beyond the immediate ability of 
industry to produce profitably and 
for the public to accept commer- 
cially. 

“We could put a ‘dream car’ on 
the road that would make your 
hair stand on end, but it wouldn't 
last 12,000 miles. That’s because 
the revolutionary aspects have not 
yet been proved in actual consum- 
er markets, and no one is going 
to risk all of these revolutionary 
trends in a single model.” 

The new cars, Christopher pre- 
dicted, will not have engines in the 
rear. 

“Rear engines were first tried 
out 15 to 20 years ago,” he ex- 
plained. “They never proved as 
acceptable and practical as front 
engines. Until certain basic en- 
gineering designs are perfected, 
we see little likelihood of a rear 
engine car. 

Christopher, here to discuss pres- 
ent and future planning with his 
dealers, said the public should look 
merely for further developments in 
current automotive trends, point- 
ing out that fenders which were 
like “patches on pockets” 10 years 
ago now play a prominent part in 
styling. 

On the ‘subject of automobile 
production delays to date, he de- 
clared: 

“There’s nothing wrong with the 
industry which cannot be cured 
quickly by a steady flow of mate- 
rials and parts from the hundreds 
of supplier plants in 1,375 cities of 
44 states. What the public doesn’t 
seem to realize is that almost every 
strike affects the automobile in- 


dustry’s capacity to produce in 
some way. 
“Thousands of employes, for 


example, have been idled as a 
result of a supplier’s strike which 
occurred six months previously. 
No single strike has caused all 
of the trouble, but the accumu- 
lative results of the hundreds of 
suppliers’ strikes in the past year 
will prevent John Public from 
obtaining a new car until pos- 
sibly in 1948.” 

Christopher said Packard would 
have delivered 7,722 cars to the 
Atlanta area by Nov. 1 if the com- 
pany had been able to achieve pro- 
duction planned a year ago. In- 
stead, only 1,693 were shipped. 

“Don’t expect automobile produc- 
tion to increase until conditions 
improve generally throughout the 
country,” he emphasized. 





Nash Borrows 
$20 Million 


For Expansion 


DETROIT.—Nash-Kelvinator an- 
nounced last week that it has ar- 
ranged to borrow $20,000,000 to fi- 
nance further expansion of the cor- 
poration’s manufacturing programs. 

George W. Mason, president, said 
The Prudential Insurance Co. of 
America would underwrite the loan, 
which will be for a 16-year period 
at 3 percent interest. 


Mason disclosed at the same time 
that Nash “intends to enter the 
light truck field in 1947 when mate- 
rials are available.” 


“The corporation more than a 
year ago announced plans to triple 
Nash automobile production and to 
double Kelvinator appliance output, 
as compared with prewar levels, 
and virtually has completed facili- 
ties for such expansion,” he pointed 
out. “The new working capital will 
be used for this expanded business.” 





New Parts Division 


Holman Nash Co., 108 E. Sixth 
St., Columbia, Tenn., has opened its 
new parts department. It has just 
completed installation of new bins 
and counters and offers a complete 
line of Nash parts and a line of 
standard parts for other makes. 
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- First Year at Willow Run... 


KAISER AND FRAZER LOOK BACK ON A YEAR OF PROGRESS 
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Just one section of the giant 80-acre 

ex-bomber plant at Willow Run, Michi- 

gan, as it appeared when Kaiser-Frazer 

and Graham-Paige took it over, only 

Ohe year ago. 





Today Willow Run presents a far different picture, as hundreds 
of KAISER SPECIAL and FRAZER motor cars move steadily along 
the production lines to the loading docks. Already employing 
more than 5,000 people, Willow Run is rapidly increasing produc- 
tion—to supply more automobiles and farm equipment to a 
nationwide sales organization of 4,472 dealers and distributors. 
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With shipments mounting daily, the KAISER SPECIAL and the FRAZER are fast 
becoming familiar sights in every part of America. Their advanced styling, their 
extraordinary performance, their road-sure safety, smoothness and comfort are 
making motor car history. The accomplishments in this first year at .Willow Run 
have been hailed as an industrial miracle. 


Henry J. Kaiser, Joseph W. Frazer 


KAISER-FRAZER CORPORATION and their cars at Willow Run. 
GRAHAM-PAIGE MOTORS CORPORATION 


Willow Run, Michigan 
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AUTOMOTIVE WASHINGTON 


Free Market to Break 
Output Bottlenecks 


By William Ullman 
THE JUNKING OF OPA, except for controls over rents, | 


sugar and rice, permits the open market to make rapid 


demand. Once these readjustments are completed, produc- 
tion will expand in many lines. Manufacturing of durable 


goods will be aided by the® 
elimination of bottlenecks in 
metals and other industrial 
materials. These bottlenecks have 
been attributed by trade sources 
in large part to the growing dis- 
tortion of prices under the half- 
free, half-regulated economy of re- 


wage boosts to 
cover the rise in 
prices since the 
first postwar 
round of strikes 
and wage in- 
creases last win- 
ter are the chief 


HATCHER MOTORS, INC., recently opened its new Ford dealership on W. Main 


~ ~ 2 St., Fort Wayne. Graham C. Hatcher is president. The building features a display 
readjustment of the distorted price structure to supply €Nd | «aion covering the entire 155-foot frontage on Main St. Also featured is a new parts 
department with 90 parts bins. ‘‘We’ve assembled a $50,000 stock of all Ford parts,’”’ 

Hatcher said. The service department has been equipped with four sets of hydraulic 
| lifts, and other efficient new service equipment. The chain hoists are set along the 
| rear of the shop and fluorescent lights run the entire length of the department, as they 
port demands for | de in the display salon. To promote the opening as a further expansion, Hatcher com- 
bined the number of years of Ford experience of each of his employes. This was the 

basis of an effective full page newspaper advertisement with the headline, ‘503 years 


of experience behind Hatcher service.’’ 


forts to make a new bargain for 
the coal miners may provide an 
immediate cue to the prospects for 
another wave of pay increases and 
strikes. 


appearance of shortages in com- 
ing months, provided industrial 
operations continue. uninterrupt- 
ed by major strikes. 

The readjustment going on in 


dency to settle down in a free 
market. 

The restoration of balance within 
the highly complicated price struc- 
ture, on the basis of supply and 
demand, should be particularly 
beneficial to the durable goods in- 
dustries and to building. 

The elimination of the black 
market which flourished under 
OPA controls will restore consider- 
able trade to legitimate channels 
Eventually this will make for 
lower costs, considering the _in- 
efficiency and excessive profits of 
the black market. 

Once business gets over the 
hump of the readjustment in 
prices, the durable goods indus- 
tries relatively should fare better. 
Signs of a coming period of indus- 
trial expansion may be noted in 
the announcement of plans by 
many companies to increase pro- 
ductive capacity and to enter the 
money market for funds to ex- 
pand operations. 

Aside from tremendous de- 
ferred needs accumulated in the 


cent months. 

Now the market has the widest 
latitude in five years to make its 
own adjustments through the na- 
tural play of supply and demand, 
and to get set for a period of in- John 
dustrial expansion. Strikes to sup- fares in his ef- 


prices is mainly in the categories 
of manufactured goods and indus- 
trial materials which got out of 
line with farm prices during the 
half-free economy period. Farm 
prices now show a noticeable ten- 


threat to the cur- Output of manufactured goods 
rent high level of | and industrial materials has in- 
production and)| creased substantially since the 
employment. How first wave of strikes subsided 
L. Lewis! last spring. Expanding preduc- 
tion promises progressive dis- 


past decade, industrial expansion 
plans are encouraged by antici- 
pated moves in the next Con- 
gress for cuts in federal expen- 
ditures, tax revision and over- 
hauling of the Wagner labor re- 
lations act. 

Many war-imposed controls re- 
main, such as CPA allocation of 
scarce materials, import control 
and credit restrictions. The shift 
to a free economy implies the 
elimination of these controls also. 

Some controls, however, may be 
retained until business is over the 
inflation hump and expanding pro- 
duction and price readjustments 
bring supply and demand into bal- 
ance again. 





* * * 
Back-Pay Ruling Poses 
Threat to Many Firms 

THE FULL impact of retroac- 
tive refashioning of the Wage- 
Hour law by the U. S. Supreme 
court is being felt by all segments 
of industry. 

Unions and employes, individual- 
ly and in concert, are pressing de- 
mands for back wages and liqui- 
dated damages under expanded 
concepts of work in amounts ag- 
gregating hundreds of millions of 
dollars. Every type of industrial 
operation is affected and new 
claims are made daily. 

If all potential claims were 
successfully maintained, the 
working capital of numerous 
companies would be exhausted. 
Many other companies would be 
forced out of business entirely. 

When the Supreme court decided 

the Mt. Clemens (walking time) 
case, it established the basis for 
the present rash of claims. At least 
one large national union has open- 
ly formulated a “full dress” pro- 
gram around the decision. 

Local union officials have been 
instructed to prepare “worktime” 
cases of every conceivable char- 
acter. They have been told that 
the concept of work goes far be- 
yond that “normally” recognized 
by employers and that action in 
accordance with instructions means 
“money in somebody’s pocket.” 

The instructions to local union 
leaders point out that either the 
administrator or the courts have 
defined work under the law to in- 
clude the following activities or 
inactivities: 

1. Changing clothes, 2. check- 
ing equipment, 3. taking medical 
examinations, 4. preparing re- 
ports, 5. walking or otherwise 
ee y 2 PL 4 bid bh > eee EPS 4 traveling to work on company 

Oh Ves! SEATTLE rs ca Ba premises, 6. waiting for work, 

ee 7. waiting to get paid, 8. eating 
meals on duty and 9. resting for 
periods not exceeding 20 minutes. 

The published program of the 
union does not indicate the final 
disposition to be made of “cases” 
developed. 


Building Trade Remains 
Under Tight Controls 


ABANDONMENT OF controls 
over prices and wages restored the 


advantages of a free market to 
American business generally, with 
one notable exception—the con- 
struction industry. Here, although 


the price tags on building mate- 
rials, equipment and labor are now 
free to seek their natural level, 
the process of readjustment is still 
hampered by a large number of 
other controls over the activities 
of the nation’s second largest in- 
dustry. 
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TAKE A GOOD LOOK AT SEATTLE! Here is a perfect pic 
ture of “market opportunity.” Seattle is BIG. It now ranks 


among the first 15 markets in America 


VISIT SEATTLE. See for yourself what an importarit, easy 
to-sell market Seattle is today. The BIG newspaper in Seattle 
is The SEATTLE TIMES. It covers this market intensively 

it is the ONE advertising medium that can capitalize the 


Seattle Opportunity for you 
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Two more circulation records were broken by 


The New York Times in October. 


Weekday circulation during October aver- 
aged 559,144—the highest October mark in 
the history of The Times, and a gain of 7,531 


over the same month of 1945. 


Sunday circulation during October averaged 
1,033,778—the highest Sunday circulation 
average for any month, and a gain of 171,059 


over the same month of 1945. 


A newspaper's circulation growth over the 
years is always based on merit. The Times un- 
equalled news coverage and the special sec- 
tions and departments which make The Sunday 
Times unique among all Sunday newspapers 
are the foundations upon which the circulation 


growth of The New York Times is built. 


Reader demand for The New York Times is 
greater today than ever. Consequently, so is 


the value of The Times to advertisers. 





Weekdays 
Sunday .... 





The steady growth of The Times is seen in a comparison of the 


October average with A.B.C. figures for 6 months ending Sept. 30: 


Six Months Average October Average 
. 538,914... . 559,144 


1,002,765 . . . 1,033,778 








Che New York Cimes 


“ALL THE NEWS THAT’S FIT TO PRINT” 


More CIRCULATION RECORDS — 
WERE BROKEN IN OCTOBER 
- BY THE NEW YORK TIMES 
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Cadillac Boosts 


Ackerman, Drew, 
Betts in Chicago 


CHICAGO.—Three veteran Chi- 
cago automobile men have been 
promoted by the Chicago branch of 
Cadillac, W. M. Shepard, general 
manager, announced last week. 

To the newly created post of 
general sales manager, Curtis M. 
Betts brings 40 years of retail auto- 
mobile experience. The past 13 years 
have been spent with Cadillac dur- 
ing which he was manager of the 
branch at 5201 Broadway. Betts will 
now direct new and used car sales 
in the six Chicago branch opera- 
tions. 


H. H. Drew jr. succeeds Betts as 





manager of the Broadway Branch. 
Drew was formerly Highland Park 
branch manager, having joined the 
Cadillac-Chicago branch organiza- 
tion in 1931. He has spent 25 years 
in the automobile retail field. 
Appointed to manager of the 
Highland Park branch at its new, 
modern location, 316 N. First St., 
is A. A. Ackerman. Ackerman has 
been affiliated with car merchan- 
dising since 1920, and has been a 
Cadillac sales representative of 12 
years in Chicago. 





Simmons Opens New Dept. 
Simmons Motors Corp., Roches- 
ter, N. Y., has opened a new ser- 
vice and parts department at 336 
East Ave., featuring a complete 
line of parts and accessories for 
De Soto-Plymouth cars. 





Sad Silence 
Dealer Voiceless as He 
Opens Radio Station 


TULSA, Okla.—A new radio sta- 
tion here—KFMJ, Tulsa—went on 
the air for its initial program Nov. 
10. But Fred Jones, Tulsa auto 
dealer and owner of the new out- 
let, didn’t appear on his own pro- 
gram. 

Jones awakened that morning to 
find that he’d lost his voice. 

The best Jones could manage 
throughout the day was a husky 
whisper but is hopeful of eventu- 
ally getting a chance at his own 
microphone. 





There are profit-making opportunities in 
AN Went Ads. See inside back cover. 





WASHINGTON.—More than 
1,000 automobiles were delivered to 
disabled veterans during the month 
of October under the Automobiles 
for Amputees program, Veterans 
Administration reported here last 
week. 

The program to furnish automo- 
biles or other conveyances to 
World War II veterans who lost, 
or lost the use of, one or both legs 
went into operation the first week 
in September. 

Since that time, VA field of- 





fices have made payments to 








This 60-foot super-deluxe articulated bus was built at the California 





magnesium plant of the Kaiser-directed Permanente Metals Corporation. 


Rolling on Timken Bearings in the wheels, steering pivot, steering gear, 


steering arm, differential and pinion — 22 in all — this marvel of the 


highways was built especially for Santa Fe Trailways. This manu- 


facturer, like other leaders in the automotive industry, knows the 


importance of adequate bearing protection. Be sure to look 


for 


the trade-mark ““TIMKEN” on every bearing you use. 


THE 


TIMKEN ROLLER 
COMPANY, 


CANTON 6, 


ARING 
OHIO 





1,000 Amp 


Delivered to Disabled Vets in October 
Under Government Program 


utee Cars 


dealers for 1,053 vehicles deliv- 
ered to the disabled veterans. 

In addition to the 1,005 vehicles 
delivered and paid for during Oc- 
tober—in comparison with only 48 
during September—VA said several 
hundred additional automobiles 
have been received by the veter- 
ans, but the invoices have not ar- 
rived at VA from the dealers yet. 

Although no official priority sys- 
tem has been established for the 
amputee veterans, VA said that 
most automobile manufacturers 
whose automobiles sell for $1,600 
or less have set up a formal or 
informal priority system for th: 
veterans. In most instances, the 
disabled veteran is having no trou- 
ble in getting a “priority” for an 
automobile. 

Approximately 14,000 veterans 
have filed applications for ve- 
hicles with VA and more than 
10,200 already have been certified 
as eligible. 

The cost of each vehicle is lim- 
ited to $1,600, including any spe- 
cial equipment or attachments nec- 
essary to enable the veteran to 
operate it. 


Olds Stresses 
New Methods 
In Shop Schools 


LANSING, Mich. — Consistently 
increasing importance of scientific 
instructions in the servicing of 
automobiles is being demonstrated 
at this time in the service depart- 
ments of Oldsmobile dealers 
throughout America. Scientists of 
the General Motors Institute of 
Technology, in collaboration with 
Oldsmobile technicians, are now 
conducting intensive schools in key 
points of the country at which 
dealers’ service managers and serv- 
ice salesmen are “students.” 

“These schools have but one ob- 
jective and that is to bring to 
service managers and their staffs 
the very latest developments in 
service technique, making it pos- 
sible for them, in turn, to extend 
to Oldsmobile owners the finest and 
most expert service ever devel- 
oped,” according to D. E. Ralston, 
general service manager of Olds- 
mobile. 

Service managers convene at 
centrally located points and are 
given thorough training in all new 
phases of servicing. Newest tools 
and equipment as well as latest 
methods and procedures developed 
by Oldsmobile and GM experts are 
fully outlined and demonstrated in 
actual use, it was stated. 

The course for training service 
salesmen consists of 10 weekly 
night sessions covering subjects of 
interest to owners and service em- 
ployes alike. Among these is a 
study of the owner’s actual needs, 
bearing in mind the car’s usage, 
mileage, age and general condition, 
the division said. 


Rochester Gets 
5,600 New Cars 


ROCHESTER, N. Y.—(UTPS)- 
New automobiles delivered in Mon- 
| roe county monthly passed the 
1,000 mark in October for the first 
time since the war, according to 
the county clerk. A total of 1,099 
cars, both 1946 and 1947 models, 
were registered with the auto li- 
cense bureau last month. This 
brings the total number of new 
cars in the county to more than 
5,600. 

October new-car registrations in- 
cluded 755 transfers of licenses 
from old cars and 334 new ii- 
censes. In September, re-registra- 
tions and new registrations of post- 
war models aggregated 907. The 
previous peak was in September, 
when 980 new cars were registered 


Keith Williams Co. Moves 

S. C. Reed, general manager of 
Keith Williams Motor Co. (Chry- 
sler-Plymouth), Vicksburg, Miss. 
announces forma) opening of a new 
| building at 815 China St., Vicks- 
burg. C. H. Crosby is service man- 
ager. 
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What this pair wants most 2 What Nellie wants most 
is an apartment... 









What Henry 
wants most is 
a night out... 





You get more of what you want in Chicago when you build your promotion 
around the Chicago newspaper which gives your best customers and prospects 
more of what they want. 

Chicago's predilection for the Tribune's forthright reporting and its vigorous 
stand in the public interest has built for this newspaper a full-community 
following which includes the people who account for the bulk of the buying 
in auto showrooms and home appliance outlets here. 

Every day of the week, in every neighborhood and suburb of Chicago, 
the vital editorial qualities of the Tribune make it the newspaper bought, 
read and bought from here as is no other. 

On weekdays, the Tribune sells from 530,000 to 755,000 more copies 
than other Chicago daily newspapers. On Sundays, the big 10-section 
Tribune sells from 350,000 to 1,050,000 more copies than other Chicago 
Sunday newspapers. 

The Tribune is the only newspaper which delivers the equivalent of majority 
coverage of all the families in Chicago and suburbs. In addition, its strong 
appeal to forward-looking families thruout the five central states makes it a 
regional medium noted for its ability to build brand preference and win dealer 
support in cities and towns in the rich territory adjacent to Chicago. 

The willingness of leading dealers and retailers to take on and get behind 
Tribune-promoted products stems from their familiarity with the Tribune's 
ability to move “big unit” merchandise. 

When you can have more, why take less? To get more of what you want 
from your operations in Chicago, with greatest economy and effectiveness, 
build your promotion around the Tribune, the newspaper more people read 
and want. Rates per 100,000 circulation are among the lowest in America. 


is a figure... 









What Carlton wants most 
is a best seller... 





More sales? 


, Better dealers? 
Greater dealer support? 


Wider distribution? 


of WHAT? 


What do you . 
want most, 
Mr. Advertiser? 


You get more of what you want in Chicago 
when you build your promotion around the 


Chicago Tribune 





_ More new passenger cars were sold in Cook county (Chicago) in 


pre-war years than in any other county in America. In this rich 
market, the Tribune is the one newspaper which delivers the 
equivalent of majority coverage of all the families. 


September average net paid total circulation: Daily, Over 1,100,000—Sunday, Over 1,500,000 


MEMBER AMERICAN NEWSPAPER ADVERTISING NETWORK, INC., FIRST 3 MARKETS GROUP, AND METROPOLITAN SUNDAY NEWSPAPERS, INC. 
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At a two-day meeting of the 
Liberty staff last week in New 
York, Publisher Paul Hunter an- 
nounced a number of important 
forward steps that will take effect 
with the Feb. 1, 1947, issue of 
Liberty. 

Beginning with that issue, Lib- 
erty will be published every two 
weeks instead of every week. 

“There are several very clear 
advantages to 26 issues instead 
of 52,” said Hunter. “While still 
retaining the obvious significance 
of a weekly, it will give us a 
longer sales period. And it per- 
mits the new paper an added in- 
vestment available to make a 
more impressive package for the 
reader and the advertiser.” 

In these 26 issues, Liberty will 
add more pages, more features, 
more fiction, pictures and articles 
than it has ever carried before. 

One of the biggest features will 


—Auto Advertising— 


Liberty to Publish 
Every Two Weeks 
By Bob Finlay 








be a 16-page picture section, edited 
by Hendry Lars Bart. Liberty will 
also carry more of the fast-action 
stories. And it will resume publica- 
tion of full-length eight-part serial 
stories. The book condensation will 
be continued in every issue. 


The new Liberty will be printed 
throughout on heavier paper. The 
first new postwar presses, just in- 
stalled, will be running by Feb. 1 
and will mean improvements in 
quality color printing. 


With the May 10 issue, Lib- 
erty’s circulation guarantee will 
advance to 1,400,000, with an ex- 
pected delivery of 1,550,000. This 
is an increase in guarantee of 
7% percent. 

The advertising rates will ad- 
vance to $2,940 for a black and 
white page, $7.10 a line. This is an 
increase in the basic Liberty rate 
from $2 to $2.10 a thousand...a 


5 percent increase made necessary 
to absorb part of the rising costs 
of paper and printing. With the 
expected delivery of 1,550,000 cir- 
culation, this will make Liberty’s 
delivered rate-per-thousand $1.89, 
still the lowest cost among major 
magazines. 


Of for Month 


Automotive advertising  linage 
in newspapers dropped back to 
3,494,830 in September from 4,046,- 
002 in August, Media Records re- 
ported Iast week. 

September’s linage was the low- 
est point since last May. Mean- 
while, total newspaper advertising 
hit a high in September with 152,- 
870,743 lines. 

However, automotive advertising 
for the month was 15.2 percent 
over last year. For the nine-month 
period, automotive gained 37.7 per- 
cent over last year, the biggest 
gain of any classification. 


Good Job 

Hear that Harry Ferguson, Inc., 
will expand its advertising a great 
deal following the end of its trac- 
tor arrangement with Ford. By 
the way, the boys are saying Fred 
Eldean did a swell public-relations 





job for Ferguson, handling the 








ROGER BURLEY, middle —. assistant 
tends best wishes to Edward Fi 


to the president, Federal Motor Truck, ex. 
Federal Trucks of Pittsburgh, Inc., 





during ceremonies commemorating the opening of the distributor’s new truck service 


center. 
Howard Shelt 
Coughenour, Edward + ae nena Charlies C. 
utorship, Roger Burley, George Hammond, 
and C. B. Wiley. All, with the exception of 
Pittsburgh distributorship. 





More than _ 500 _ customers and neighboring dealers attended. Left to right: 
,» Harry Nicklaus, Herb Barrett, Charlies Rosen, Jesse 


Cantrell, general manager of the distrib- 
factory service manager, Frank Salvatore 
the factory executives, are officials of the 





press announcements well and no- 
tifying dealers before the story 
broke—and it broke pretty quick. 


Black Light 


A new era in advertising and dis- 
play illustration may get its start 
here at the National Exhibition 
of Automobile Art to be staged 
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THE PERFECT UNDERCOATING EMULSION 


FENDERS - CHASSIS - RUNNING BOARDS - GAS TANKS 


WILL-MAKE-PLENTY 
OF 


HONEST-DOLLARS 


FOR THE DEALER 


FOR 


HOODS and FLOOR BOARDS 


ITE 3 


Rus7T-[1Te 
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PROTECT THAT NEW CAR NOW SO WHEN YOU HAVE IT FOR 
RESALE LATER IT WILL BE FREE FROM RUST AND CORROSION 





WILL PASS ALL FIRE REGULATIONS ---- IT’S NON-INFLAMMABLE 





NO FIREPROOF BOOTH 


NEEDED FOR SPRAYING 
RUST-TITE WILL NOT PLUG UP SPRAY GUN OR PUMP 





YOUR COST PER CAR 
214 Gal. to Cover Car 
$2.50 Per Gallon 
$6.25 plus 2 Hrs. Labor 





Your Return Per Car 


‘3/00 





If No Distributor in Your 


Territory, Order Direct 


20. gal. Drum, $137.50 


Enough for 22 Cars 





RUST-TITE EMULSION PRODUCTS, INC. 


. ROCHESTER, NEW YORK 


342 EAST AVENUE 

















Jan. 3-31 at the Detroit Institute 
of Arts. 

Black light illustration, one of 
the most spectacular techniques 
developed in the history of ad- 
vertising, will be displayed pub- 
licly for the first time, it was 
announced today by Halsey Dav- 
idson, president of the Art Di- 
rectors Club of Detroit. The ar- 
ray of black light paintings is 
the work of Art Radebaugh, of 
Detroit’s New Center Studios, 
who has developed and refined 
the use of fluorescent paints in 
art. 

As a new phase in the progress 
and improvement of advertising 
illustration, the black light method 
is expected to have a strong in- 
fluence on the production of out- 
door posters and indoor displays, 
as well as to assist the engraver 
in the making of color plates for 
printing. 

Other special exhibits in the De- 
troit show will include Peter 
Helck’s Esquire series of “famous 
automobiles in history,” the devel- 
opment of an automobile drawing 
showing all production stages, and 
hand-colored composite photo- 
graphs. 

All entries for the show must 
reach the Detroit Institute of Arts 
by Dec. 1. Entry blanks may be 
secured from general chairman 
Frank Quail, Ruthrauff & Ryan, 
Inc., New Center Bldg., Detroit 2. 


Reorganizes 


Martin, Frank, Inc., has become 
Frank & Hollinshead, Inc., E. G. 
Frank, president, has announced 
with M. A. Hollinshead, the vice- 
president, taking the place of the 
late Frank V. Martin, who died 
recently. Both officers of this or- 
ganization were associated in pre- 
vious years with Campbell-Ewald 
Co., Frank as copy chief and Hol- 
linshead as account executive in 
Detroit and later as vice-president 
in charge of radio with Campbell- 
Ewald of New York, Inc. 


Air Conference 


WW4J-The Detroit News has 
started a new series of broadcasts, 
“The Automotive Press Conference 
of the Air.” Top executives of the 
auto industry will be interviewed 
for 15 minutes at 7:45 p.m. Thurs- 
days by Ralph R. Watts, automo- 
tive writer for the News. Henry 
Ford II was the first executive to 
be interviewed. 


Names 


William G. Licht has been named 
advertising manager of Lincoln- 
Mercury under 
Frank J. Denney, 
sales manager. 
Licht was for- 
merly assistant 
advertising man- 
ager of Cadillac 
in 1931, served in 
the war products 
training division 
during the war, 
was sales promo- 
tion field repre- 
sentative in 1944 
and in May, 1946, 
was Cadillac district sales mana- 
ger in Memphis. 

P. A. Williams, advertising and 
publicity director for “The March 
of Time,” has joined the New York 
sales staff of Fortune magazine. 

The Washington Post announces 
the appointments of T. J. Weir as 
production manager and John J. 
Corson as circulation director. 





W. G. Licht 
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CAN YOU PICK THE 7 OUT OF 10? 


These 10 homes recently bought appliances...7 are Wage Earner Homes—which? 
(Answers below:) 

















“WHO'S DOING THE BUYING? WAGE 
EARNERS, OF COURSE! 72% OF MY 
APPLIANCE SALES GO TO WAGE 

EARNERS! | COULD HAVE TOLD YOU 
THAT WITHOUT A SURVEY!” 





S. A. Lee, Proprietor 
Lee’s Furniture Store, Syracuse, N. Y. 






“WHO ARE MY BEST CUSTOMERS? 
THE BEST PART OF MINE, THOSE 
WITH CASH ON THE LINE, ARE WAGE 
EARNERS. YOU CALLED ON THEM, 


SO YOU KNOW.” 










E. B. Walmsley, Manager 
Tuttle Sales Corporation, Syracuse, N. 


FOR NEARLY 3 DECADES, THE FAVORITE MAGAZINE OF WAGE 








Above are pictures of Syracuse homes taken by photographer Lou Waters of Syracuse, 
Can you pick which are wage earner? Which are white collar? Mr. Waters had trouble, 
too. He wrote us: “Something wrong with those addresses you sent me, some of the 
homes marked Wage Earner looked like top executive homes, so I didn’t take them.” 


But there was nothing wrong with the instructions we sent Mr. Waters. He should 
have photographed these homes. A, S. Bennett & Associates had obtained the ad- 
dresses from recent cash customers of Syracuse appliance dealers. (For we recognized 
appliances as the “seeds” of other sales .. . groceries go into refrigerators, and on 
stoves; rugs go under vacuum cleaners; shirts and linens into washers and under irons, 
etc., etc.) 


So among other things researched were addressee’s occupation, age, magazine readership, 
etc. We were on sound ground. Our test showed 7 out of 10 were Wage Earners. 


Today’s Buying Majority are Wage Earner families, Naturally. Civilian employment is 
now at an all-time high, with take-home pay and spendable money (as well as savings ) 
all well above pre-war levels and Wage Earners have more wartime savings than 
ever before. 


So here are the pictures—a typical cross-section of those who are doing the buying. 


Pictures of Wage Earner homes are: (1) Chemical plant worker; (2) Mason; (6) 
Plant foreman; (7) Heavy duty chauffeur; (8) Steel worker; (9) Blue print operator; 
(10) Grocery clerk. Pictures of white collar homes are: (3) Electrical engineer; (4) 
Lawyer; (5) Superintendent of Chain Stores. 


You who want sales volume—and volume sales—look to the nation’s Buying Majority. 
Whether it’s electric, perfumed, or flavored, sell it to Wage Earners of America. Tell 
them, sell them, in TRUE STORY, which concentrates among Wage Earner families 
where service magazines and weeklies are seldom read. 


ARE DOING 


THE BUYING 


Thue Story 





EARNERS—THE GREAT NEW MIDDLE MARKET OF AMERICA 
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Script on 


Decontrol 


NADA Radio Text Stresses Appeal to Dealers 
For Fair Policies in Free Market 


WASHINGTON.—Continuing its 
efforts to put before the general 
public a better view and under- 
standing of the auto dealer’s posi- 
tion in the distribution of the lim- 
ited number of cars he receives 
from the factory, NADA last week 
prepared a radio script dealing 
with price decontrol. 

The underlying idea of the script 
is that the dealer body, in the 
main, aims to deal fairly with the 
public. At the same time, the 
NADA urges all dealers to do like- 
wise, because, it is pointed out, in 
the long run it will pay greater 
dividends than might be garnered 
by slick practice at the moment. 

The script was prepared by 
Harry Daniel, of NADA’s head- 
quarters staff, and is available to 
dealers for broadcast in their home 
communities. The text follows: 

By far the most important re- 
cent development in the automo- 
tive industry was the wiping out 
of OPA price controls on new and 
old cars. This means the immedi- 
ate return to a free economy... 
» the substitution of the law of sup- 
ply and demand for government 
rules and regulations. 

Naturally the first question to 
come into the minds of most peo- 
ple in this connection is this... 
how will it affect the prices for 
new or used cars which we now 





will have to pay? Well, the near- 
est reply to that question that I 
can give you is that the National 
Automobile Dealers Assn. has is- 
sued a statement about prices 
which is summed up as follows: 

In the public interest and as a 
further demonstration that pub- 
lic confidence in automobile deal- 
ers is merited, the National Au- 
tomobile Dealers Assn. urges 
dealers everywhere to continue 
to maintain the general price 
schedules currently in affect as 
closely as possible, considering 
any changes in their cost. 

The free economy which long 
has been anticipated is now here 
and with it comes a new hope for 
a greater supply of new cars. This 
situation certainly gives automo- 
bile dealers another opportunity to 
serve their customers and their 
communities by adhering, as al- 
ways, to price policies consistent 
with value given and service ren- 
dered. 

As you can well imagine, the 
elimination of government regula- 
tions has particular significance to 
the automotive dealers of the coun- 
try for it is the first time since 
early in 1942 that we have been 
free of controls. The product we 
handle stands in importance at the 
head of the list of consumer dur- 
able goods. The supply of new cars 
is still far short both of supply 








CONSTRUCTION OF THE NEW NASH 


assembly 
dent, A 


plant at Mexico City is progress- 
‘A Automotriz, 8. A., reports 





ing rapidly. Col. Lawrence Higgins, p 


that schedules call for completing the building about April, 1947. 





and sales possibilities . .. and in 
all probability this will continue 
for a considerable period of time. 


Therefore, the dealers will still 
have on their hands the respon- 
sibility of distributing the few 
cars they get from the factories 
in the fairest and most equitable 
manner possible. Needless to say 
... this is by no means a small 
responsibility. 

Therefore ... as the National 
Automobile Dealers Assn. is point- 
ing out ... the course we dealers 
pursue in again assuming control 
of our own business will have a 
far-reaching effect both now and 
in the future. 

And as NADA continues to make 





plain ... it is important that a 
fair market value be allowed for 
cars traded in... that dealers 
continue to pursue an equally fair 
allocation policy ... and that we 
as dealers make certain that no 
representative of ours is tempted 
through offers of bonuses or emol- 
uments of any description to show 
favoritism in the delivery of new 
cars. Let me add that while the 
dealers of the country have always 
had the sole responsibility of dis- 
tributing new cars ... the slim 


supply which has been coming|::- 


from the factories since shortly 
after V-J day has made the task 
much more difficult. 


I am sure the members of the 





Tire Producers 
Raise Passenger 


Output 1.35% 


NEW YORK.—Rubber manufac- 
turers increased passenger tire pro- 
duction in September to 5,869,047 
units, showing a gain of 1.35 per- 
cent over the preceding month, 
Rubber Mfrs, Assn. announced last 
week, At the same time truck and 
bus tire output rose eight percent. 


Shipments to car owners for re- 
placement purposes followed the 
production curve in September. Re- 
placement shipments rose by more 
than 200,000 to 4,397,694 units for 
the month. In the same period auto- 
makers received 1,188,161 passenger 
tires and 39,777 went to export 
markets. 

September output brought pro- 
duction of passenger car tires to 
47,320,982 units for the first nine 
months of 1946. Production of 1,364,- 
004 truck and bus tires in Septem- 
ber raised the total for the year 
through September 30 to 11,391,012 
units. 

The report covered only automo- 
tive pneumatic casings and inner 
tubes. It does not include figures on 
solid rubber tires or on pneumatic 
tires for motorcycles, bicycles, farm, 
industrial or aviation equipment. 





National Automobile Dealers Assn. 
in line with the policies of our 
organization, will continue to act 
as fairly and honestly in the pub- 
lic interest in the future as they 
have during all the tough months 
and years of the past. 
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In the Hopper .. . 





State Groups Plan Fights 
On Higher Gas Taxes 


NEW YORK.—Increased gaso- 
line taxes will be proposed in many 
of next year’s state legislative ses- 
sions throughout the country, a 
survey of developments last week 
in state capitals revealed. 

Despite the fact that record- 
breaking gasoline tax collections 
and delays in getting postwar high- 
way construction under way leaves 
state highway funds in much bet- 
ter shape than had previously been 
anticipated, indications are that 
pressure for higher gasoline tax 
rates and other automotive tax in- 
creases will be strong in some 
states. 

Gasoline taxes will be a particu- 
larly live issue during the forth- 
coming session of the Colorado 
legislature, in which a bill will be 
introduced for a 2-cent increase 
to raise additional funds for high- 
way construction. 

A 2-cent-per-gallon gasoline tax 
rate increase also has been proposed 
in Utah, with the support of Gov. 
Herbert B. Maw. Here again, oppo- 
nents argue that present gasoline 
tax revenues are sufficient to match 
federal-aid allotments. 

Various groups, including the 
Utah Motor Transportation Assn. 
and the Utah Highway Advisory 
Council, also have gone on rec- 
ord as strongly opposed to con- 
sideration of a gasoline tax in- 
crease until steps are taken to 
prohibit the diversion of auto- 
motive tax receipts to unrelated 
purposes. 

Proposals for a substantial in- 
crease in gasoline taxes are ex- 
pected to become a live issue dur- 
ing the 1947 session of the Cali- 
fornia legislature, along with rec- 
ommendations for a huge program 
of highway construction expansion. 

In recognition of prospective pro- 
posals for a gasoline tax increase 
in Minnesota, Minnesota Automo- 
bile Assn. recently went on record 
as opposed to any such action. 

Possibility of a 1-cent-per-gallon 
gasoline tax has been discussed in 
Montana as a means of raising 
funds to complete the highway 
program outlined by the Montana 
Highway Commission. Various 
other new levies, including a ton- 
mile tax on commercial vehicles, 
also may be proposed during that 
state’s 1947 legislative session. 

Chairman Robert M. Reindollar 
of the Maryland State Roads Com- 
mission has proposed a 1-cent in- 
crease in Maryland’s’ gasoline tax 
rate to provide additional highway 
construction revenue. Terming 
Maryland’s present primary high- 
ways “outmoded and inadequate,” 
he told the State Legislative Coun- 
cil earlier this year that additional 
funds would be necessary for their 
rehabilitation. 

Higher gasoline taxes are again 
expected to be sought in Connec- 
ticut, where both Gov. Raymond 
E. Baldwin and the State High- 
way Commission unsuccessfully 


You Know Who 


Proposed Denver Tax 
Would Hit Drivers 


Citizens of Denver face sharp 
tax increases of one type or an- 
other to provide the two and one- 
half million dollars additional mu- 
nicipal revenue to cover salary in- 
creases for firemen, policemen and 
other city workers. 

The fire and police raise, voted 
last week, will require somewhere 
between $750,000 and $1,000,000 an- 
nually. Proposed raises for other 
city employes, figured at about $25 
a month, the amount needed for 
the recently enacted pension plan 
for municipal employes, and in- 
creased costs of materials and ma- 
chinery will require another one 
and a quarter million. 

One way suggested to raise 
money is a use tax on all auto- 
mobiles of the city ranging from 
$5 to $15 each. Dr. F. L. Car- 
michael, director of the University 
of Denver’s Bureau of Business 
and Social Research and an expert 
of national rank on municipal gov- 
ernment, said the proposed $10 
average tax on motor vehicles 
won't do the job. 





proposed a 1-cent increase during 
the 1945 legislative session. 

Other states in which increased 
taxes may be pro during 
1947 legislative sessions include 
Arkansas, where a %-cent in- 
crease has been proposed, along 
with other new or added automo- 
tive levies. 

While gasoline tax increase pro- 
posals generally will be keyed to 
highway construction plans, such 
bills may appear in some states for 
general purposes. For example, a 
1-cent gasoline tax rate increase 
was recently suggested in New Jer- 
sey as a means of providing from 
$8,500,000 to $9,000,000 toward the 
financing of a soldier bonus pro- 
gram. The proposal was quick to 
draw opposition from highway- 
user organizations. 

During the comparatively few 








MEMBERS OF THE SALES AND service staff of Hudson Motors of Canada, Ltd., 
headed by general sales manager C. R. Gall, attended meetings recently in Detroit, 
where they conferred with George H. Pratt, general sales manager, Hudson; N. K. 
VanDerzee, assistant general sales manager, and M. M. Roberts, manager, advertising 


and merchandising. Sales, 
were discussed. 


service, advertising and merchandising plans for Canada 





regular state legislative sessions 
convened during the current year, 
a 1-cent gasoline tax increase was 
enacted in Virginia while similar 
proposals were rejected in a num- 
ber of other states, including Mas- 
sachusetts, Rhode Island, Kentucky 
and Mississippi. 

The Virginia tax increase, op- 
posed by gasoline retailers but sup- 
ported by the Virginia Highway 
Users’ Assn., was enacted as part 
of a program which included re- 
peal of the state’s 2 percent gross 
receipts tax on motor trucks; a 
25 percent reduction in passenger 
car license costs and an increase 
in truck license fees. The Virginia 





Oil Men’s Assn. already has begun 
a campaign for repeal of the addi- 
tional gas tax levy, although the 
Virginia legislature is not sched- 
uled to convene in regular session 
again until 1948. 

Movements for reduced gasoline 
tax rates are planned for next 
year’s legislative sessions in sev- 
eral states, including Oklahoma, 
Florida and South Dakota. Pros- 
pects for the success of such cam- 
paigns appear brightest in Okla- 
homa, where an interim state leg- 
islative tax study committee has 
advocated abolition of a 2-cent in- 
crease enacted in 1945. 


Besides Oklahoma, three other 


states—Idaho, Iowa and Kansas— 
enacted gasoline tax increases dur- 
ing their 1945 legislative sessions. 

Figuring prominently in the 
gasoline tax issue during next 
year’s legislative sessions will be 
pressure by municipalities for a 
greater share in state-collected 
revenues. Some 30 states already 
share state gasoline taxes and 
motor vehicle license fees, and 
municipalities in many states are 
planning to seek a larger slice 
of such revenues. 

An Indiana bill will ask return 
of one-third of state gasoline and 
license revenues to city and town 
governments for street construc- 
tion and maintenance. A Tennessee 
measure will seek allocation of a 
1-cent share of the state gasoline 
tax to municipalities. 

Oregon cities want 15 percent of 
state gasoline tax collections, while 
Oregon counties will propose leg- 
islation granting them authority 
to impose their own local gasoline 
taxes. . 

An initiative measure calling for 
return to incorporated municipali- 
ties of 10 percent of state gasoline 
tax revenues was put on the Nov. 5 





ballot in Arizona. 
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driveways to influence 


The driveway that leads to an influential customer is a direct 


route to an influential sale. The cars you sell to House & 


Garden’s top families will be owned by the pace-setters of the 


community. ..will play an accepted role in a pattern of living 


that is dependent upon cars. More than two-thirds of these 


families.tell us that they would buy new automobiles right 


now...if they were available.” Your car in House & Garden 


today can be the car they will buy tomorrow. 
*H&C’s Editorial Council, September 1946 


ouse & Garden 
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Dealer 








Doings 





Brisk Pace Set 
By S. F. Dealers 
On Building 


Opening of new sales headquar- 
ters, expansion in others and the 
promotion of valued personnel has 
continued at a brisk rate among 
San Francisco area dealers. 

R. A. Conyes Co. (Lincoln-Mer- 
cury) has opened its new head- 
quarters in Oakland. Sales, service 
and parts departments are amply 
accommodated in the 30,000 square 
feet of the floor space. Miles Sin- 
not, general manager, formerly was 
sales manager of the Ford plant 
at Richmond, Calif. 

In Alameda, Huffman and Clark 
have occupied a new $75,000 home 


has been named northern Cali- 
fornia dealer for the British Flying 
Standard. The partners are Ray 
Trenery and Wiley House. 

Expansion moves follow: Les 
Vogel Chevrolet, San Francisco, 
has installed additional equipment 
in the repair and service depart- 
ments; Garland Motor (Chevrolet), 
Alameda, has opened a new used- 
ear lot and body and fender shop; 
the office and accounting depart- 
ment of Forman Motors (Chrysler- 
Plymouth) has been altered ex- 
tensively; Bill Wood Motor (Ford) 
expects to occupy new sales and 
service quarters in Oakland in No- 
vember; a new parts department 
has been opened by Warren Boyd 
(Buick), Oakland; and David M. 
Rose (Plymouth - Dodge), Rich- 
mond, is expanding parts and used 
car facilities. 





THIS LINCOLN-MERCURY showroom was formally opened by Harman-Daniels Co. 
last week, with Lincoln-Mercury and Ford executives as visitors. It is a block north of 
the Ford Administration building. Henry Ford II, president; Ernest R. Breech, execu 


tive vice-president; J. R. Davis, 


vice-president in charge of sales and advertising; 
John 8S. Bugas, vice-president in charge of industrial relations; Alan B. Pease, central 


| information. Columns of 












Long noted for their beau- 
tiful homes.and gardens, 
Dallasites turn to Garden 
News, a regular 52-week 
feature of The Dallas Times 
Herald) for inspiration and 


timely advice and articles, 
written by members of local 
Dallas garden clubs, meet 
with instant response from 
the garden conscious read- 
ers of The Times Herald. 
















for Chrysler-Plymouth sales. The 
owners are Herb Huffman and Ray 
Clark, with W. S. Burton service 
manager. 

A veteran in the field, Harry 


Don Gilmore, San Francisco 
Chevrolet dealer, has appointed 
H. P. Jacobson manager of the 
parts and service departments. 


regional manager of Ford; Frank J. Denney, Lincoln sales manager, and A. H. Crow- 
ley, Mercury sales manager, attended. The dealership is owned by Jack Harman and 
Bill Daniels, who have been Ford dealers in Allen Park, Mich., since 1944. 





=) 





— 


THE DALLAS 








and pumps, Rototiller and the new from duty with the Army air 





Curry (Kaiser-Frazer) has estab- 
lished headquarters in a leased 
building in Richmond. Until he 
retired in 1944 he was considered 
the oldest Chrysler - Plymouth 
dealer in California. W. D. Clark 
is sales manager. 

Expected to open in the near fu- 
ture are headquarters in Oakland 
for Johnson-Pacific Co. (Willys) 
and in Berkeley for the Lincoln- 
Mercury dealership headed by Lyle 
H. Byers. August Johnson, presi- 
dent of Transport Motors, the Cali- 
fornia distributor for Willys, will 
operate the Oakland firm. 

Phil Davis, Oakland Chrysler- 
Plymouth dealer, has been appoint- 
ed northern California distributor 
for the Higgins camp trailer. House 
and Trenery (Willys), Richmond, 





He has been with the Gilmore or- 
ganization for 12 years. 

Bob Adams, general manager of 
the San Francisco Kaiser-Frazer 
dealership, has announced the 
naming of Roy Kenny as new-car 
sales manager and Bert Larkins 
as manager of the used-car depart- 
ment. 

” +. *” 
Lyons-Pieckert Opens 
With K-F Line in Laredo 

Lyons-Pieckert Motors Co. (Kais- 
er-Frazer) has opened at Laredo, 
Tex. 

Jack Pieckert and Henry Lyons, 
owners, are both veterans of World 
War II. In addition to the auto- 
mobile dealership, the firm handles 
General Motors Diesel power units 








The Newark Evening News 


NEWARK, NEW JERSEY 


Announces The 


NEWARK SUNDAY NEWS 


Beginning November 24, 1946 


This new Sunday newspaper, designed to serve the 


people of Northern New Jersey, will maintain the 


traditional high standards of The Newark Evening 


News, 


“America’s Leading Six-Day Newspaper.” 


O’MARA & ORMSBEE, Inc. : 


NATIONAL ADVERTISING REPRESENTATIVES 


NEW YORK 16 
270 Madison Avenue 


CHICAGO 1 
230 North Michigan Avenue 


DETROIT 2 
640 New Center Building 


SAN FRANCISCO 4 
Russ Building 


LOS ANGELES 14 
403 West Eighth Street 








dishwashing machine. 
* * Ld 


Donaldson Buys Dealership; 


Named by Lincoln-Mercury 


S. D. Donaldson has purchased 
the Courtenay Garage, Ltd., from 
H. B. Millard and L. A. Hartman, 
and has been appointed Mercury- 
Lincoln dealer in the Courtenay 
and Comox, British Columbia, area. 

Donaldson enlisted in the Cana- 
dian army following the outbreak 
of war and was detailed for duty 
with the RCOC Spare Parts Dis- 
tributing Depot at Winnipeg, where 
he was subsequently appointed to 
the rank of staff sergeant and later 
received his commission. Prior to 
enlistment, Donaldson had operat- 
ed a dealership at Virden, Mani- 
toba. 


+ * * 
W offord-W hitfield Occupies 
Building in Cartersville 

Wofford - Whitfield Motor Co. 
(Buick), 
held a formal opening ef its build- 
ing on N. Tennessee Bt. 

The service department is man- 
aged by Louie Fincher, parts de- 
partment by Eugene Powell and 
the body department by Howard 
Williams. Owners are Billy Wof- 
ford and Jimmy Whitfield. 

* - + 


Front-Door Only 
Dealer Seaman Ad Cites 
Value of Reputation 


“Front-door deliveries only” is 
the theme of an advertisement by 
Seaman Motor Car Co. (Buick), 
Glen Cove, N. Y. 

Seaman points out that it has 
been in business 41 years and that 
it is not throwing its reputation 
out the window’ despite handsome 
offers of “side money.” 

Its new car order list is open 
for inspection by any customer on 
the list, the advertisement points 


out. 
7 * * 


St. Petersburg Is Home 
Of New Nichols Sales 

A $32,000 permit has been issued 
to Gordon M. Nichols for the con- 
struction of a building to house his 
Hudson - Packard-Crosley dealer- 
ship at 424 S. Ninth St., St. Peters- 
burg, Fla. The new building will 


have a frontage of 80 feet. 
* * * 


Hannum & Waite Observes 


25th Year in Business 

Porter Waite and Clarence Han- 
num (Chrysler-Plymouth), Swarth- 
more, Pa., recently ran a full page 
advertisement in local papers 
marking the firm’s twenty-fifth 


year in the automotive trade. 
* * a* 


Fullerton Motors Debut 


In Bellefonte, Pa. 

Roy E. Fullerton has become a 
Ford dealer in Bellefonte, Pa., and 
will trade under the name of Ful- 
lerton Motors. 

Fillerton, prior to entering busi- 
ness for himself, was a member of 
the sales division of the Pittsburgh 
branch of Ford Motor Co. John E. 
Fullerton, who recently returned 


| forces, 


Cartersville, Ga., recently /y. 


has been named general 
manager. 






* - * 
Bennett Buys Its Home 
Bennett Motor Co., Trinidad, 
Colo., has purchased the building 
in which it has operated for many 
years. A complete remodeling pro- 
gram is underway. 
* + * 


Herb Baer Motor Files 


A business name has been filed 


TIMES 


eatrie Gaultier terwevaven 
Represented by 
THE BRANHAM COMPANY 
































for Herb Baer Motor Co., Prospect 

and Hawkins St., Hamburg, N. Y., 

by Herbert J. Baer. 
* * 


* 


Allen to Build in Buffalo 


Don Allen Chevrolet has _ re- 
ceived a building permit for a re- 
pair shop and service station at 
1570 S. Park Ave., Buffalo, at a 
cost of $8,000. 

+ + + 
Capital Incorporates 

Capital Motors, Inc., has been in- 
corporated in Buffalo by Joseph 
vin, Martha Luongo and William 
Ciesielski. 

+ +. * 


Form Dealership 
Patterson Oldsmobile Co., Inc., 
Burlington, N. C., has been formed 
with capital stock of $100,000. 
Principals are A. H. Patterson, 
Mattie L. Patterson and Ruth Lee 
Wallace. 


* * + 


Wagstaff Moves 
Wagstaff Motors (De Soto), At- 
lanta, Ga., has moved to 887 Spring 
= Atlanta. B. E. Wagstaff is pres- 
dent. 


Gibson Sales Formed 


Gibson Motor Sales Co., Eliza- 
beth, W. Va., has been incorporated 
with paid-in capital of $10,000. 
Principals are J. H. Gibson, L. D. 
Gibson and Opal Gibson. 

* + ce 


West Motors Formed 


A charter has been granted to 
the West Motor Co., Columbus, O., 
with 150 shares of no par value. 
The listed incorporators are Caro- 
line N. Spahr, Virginia W. Hukill 
and Birney A. Wert jr. 

+ * * 


KUCH! 


TWO-FOLD 
AUTOMOTIVE MARKET 





Marine engines, fuel, lubricants, 
Parts and accessories, 


ee 


Automobiles — that provide the 
transportation that has contrib- 
uted greatly to the increase in 
boating. 
Automotive advertisers find in Yachting 
an exceptionally responsive market. 
Yachting’s readers, because they are 
boating fans, have more occasion to use 
automotive products . . . and have the 
means to buy the best. 
Leading publication in the boating field 
in circulation and advertising volume. 





YACHTING PUBLISHING CORPORATION 
205 E. 42nd Street + New York 17, N. Y. 





Cooke Increases Capital 
Cooke Chevrolet Co., Inc., Louis- 
ville, has filed a charter amend- 
ment increasing its authorized cap- 
ital stock to $100,000. 
+ * * 


Truck Sales Opens 


Federal Truck Sales & Service 
has opened for business on Mount 
Holly Road, Charlotte, N. C. K. J. 
Kindley is president. 

+t *” * 

Baber Motor Co. (Studebaker), 
2900 North Ave., Richmond, Va., 
has announced the appointment of 
W. C. Mahaley as manager of its 
body, fender and paint department. 

* * ” 

Jack Wilson has been appointed 
service manager of Lewton Motor 
Co. (Kaiser-Frazer), 724 Franklin 
Ave., Waco, Tex. 

+ + + 
Wilson Alexander, of Charlotte 
and Fayetteville, N. C., has been 





named service manager of Crum 
Bros. & Davis (Buick-Pontiac), 
dealers at Orangeburg, S. C. 
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Test by Travel 


Postwar Models of Chrysler Corp. Cover 
Half Million Miles on Research Runs* 


DETROIT.— More than 500,000 
miles have been traveled on high- 
ways throughout the nation by 
test fleets of 
Chrysler Corp. 
cars since post- 
war models were 
introduced to the 


five competitive makes. 

During some trips a test group 
has encountered temperatures 
ranging from 116 degrees in the 
shade to below zero. The cars 
have been run at relatively high 
speeds and have been throttled 


public, Fred M.| down to a snail’s pace in dense 
Zeder, vice-chair-| traffic, the Chrysler executive 
man of the board said. 


Each day summarized reports 


and vice - presi- 
are wired to Detroit by the testing 


dent in charge of 


and Chrysler models as well as| — 


SmI TT AND Fiesey 
laure PARTS 









“When billing a customer, Miss 
Franklin, we don’t end it with, 
please remit, sucker!” >» 





crews with information on per- 
formance and any unusual char- 
acteristics of the cars. Accurate 
reports are kept of gasoline, oil, 





‘and water consumption, and high 


precision instruments record data 
bearing on performance, economy, 
durability and riding comfort, he 
said, pointing out that some cars 
have crossed the continent without 
a drop of water being added to the 
radiator while others have used 
as much as five gallons on the 
same trip. 

Some of the current model test 
cars have been driven more than 
40,000 miles, according to Zeder. 
Because of the hard usage they 
are given in road tests, this is 
equivalent to 200,000 miles as 
driven by the average car owner, 
he added. . 


There are profit-making opportunities in 
AN Want Ads. See inside back cover. 





3 Appointed 
By U.S. Tires 


NEW YORK.—Three men have 
been appointed to merchandising 
positions in the U. S. Tires divi- 
sion of United States Rubber Co., 
according to W. D. Baldwin, U. S. 
Tires sales manager. 

Named as merchandise manager 
was Curt Muser, who has been 
serving as manager of retail mer- 
chandising activities. Sidney R. 
Milburn succeeds Muser as man- 
ager of the division’s retail mer- 
chandising department. Karl N. 
Carter was appointed manager of 
the service merchandising depart- 
ment. 








engineering, an- 
nounced last 
week. 


Fred M. Zeder Following a 
long - established 
company policy of supplementing 
extensive laboratory testing with 
actual road testing, Zeder revealed 
that experienced groups of driv- 
ers are continuously testing cars 
right off production lines under 
the actual climatic and physical | 
conditions experienced in various | 
parts of the country. 

The cars are subjected to | 
strenuous tests on winding, 
mountain roads, on arrow- 
straight transcontinental high- 
ways where constant speeds may 
be sustained almost indefinitely, 
on long, steep grades and high 
altitude plateaus, in the heat and 
sand of desert areas, on rough- 
surfaced, little- used highways 
and in the dust of unpaved roads. 
Zeder pointed out that on these 
road tests the sole purpose of the 
driver is to get information about 
the car right at its source—behind 
the wheel. Each day the drivers 
operate a different car, rotating 
from car to car, in order to give 
the engineers in Detroit a cross- 
section opinion on each car. 

Daily mileage covered by the 
test drivers varies greatly depend- 
ing upon terrain and traffic, but it 
is not unusual for the fleets to reg- 
ister dawn-to-dusk runs from 500 
to 600 miles. 


“As it is important to know how 
Chrysler cars compare with other 
automotive products,” he _ said, 
“competitive makes are included 
in the test fleets and are given 
the same nationwide tests.” 

To date in the postwar period, 
he stated, a total of 29 cars have 
participated in the program, in- 
cluding Plymouth, Dodge, De Soto 





FOR 





Amplex Reveals 
New Steps in 
Powder Metals 


DETROIT. — In an effort de- 
signed to keep pace with rapid 
scientific developments in all indus- 
tries, Chrysler’s Amplex division 
last week announced many new 
metal alloy mixtures achieved by 
processing more than 28 different 
kinds of elements into bearings, 
machine parts and other items by 
powder metallurgy. The new alloys 
ig all members of the Oilite fam- 
ily. 

What the future applications of 
some new Ampkex alloys will be, no 
one can predict with certainty, but 
many may work well in a range 
of products from watches to rail- 
Way passenger cars, according to 
A. J. Langhammer, Amplex presi- 
dent. Amplex has two laboratories 
engaged constantly in the research 
and development of powder metal- 
lurgy in addition to the main lab- 
oratories of Chrysler. 

Many practical applications for 
the new Chrysler alloys have been 
found in the aviation, metal work- 
ing, machine tool, chemical, textile 
and forest products industries, with 
more in the offing, it was said. 

New high speed manufacturing 
methods, pioneered by the division, 
are expected to lend some impetus 
to production in many industries, 
Langhammer said. 

Compared with conventional ma- 
chining costs, the price of the Oilite 
bearings and machine parts in 
large quantities is appreciably 
lower, he states. In view of the up- 
ward trend in the compensation of 
labor and the additional burden of 
increased taxation this, in itself, is 
an attractive advantage produced 
by the new Amplex high speed 
method, he added. 


Only Rohm & Ilaas 
Makes 
Plevidlas 
A rylic Plastic Sheets 
and Molding Powders 





LOHM 


WAISHINCTON 


Manufacturers of Chemicals including Plastics 


IMPROVED VENTILATION 
NOBLO DEFLECTORS OF 


a LAVLLA) 


Drafts and unpleasant cross-winds are out... 
controlled ventilation is in... i 
Noblo Wind Deflector made of transparent 
P.exiGLas. It protects rear seat passengers by 
deflecting uncomfortable wind ... frees them 
from annoying drafts... 
window is open. 

Noblo Wind Deflectors are but one of many 
uses which the automotive industry has found 
for crystal-clear PLexictas. This acrylic plastic ° 
has lasting clarity and strength, light weight and 
shatter resistance. It’s easily molded or fabri- 
cated into a variety of designs. 

That’s why so many automotive designers 
have chosen lustrous Piexicias for radiator 


on a car witha 


when the driver’s 


® Noblo 
PLexicias 6 
Huntington 


Wind Deflector is 
the Nu-World Products Company, 
each, California. Distributors for all 


manufactured of 


U. S. east of Rockies: Mackenzie-Menzie-Hamilton, 
8555 Westfield Road, Indianapolis 44, Indiana. 


ornaments, horn buttons, instrument lenses and 
dials, escutcheons, tail-lights, name plates and 
scores of other applications. . 

For detailed information, call or write our 
Detroit representative: W. E. Biggers, 819 
Fisher Building, Madison 1500. 
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Piexictas is a trade mark, Reg. U. S. Pat. Off. 
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resistant... gasoline resistant... 
recently reduced prices. Ask for details. 


PLEXENE M 
A promising new modified styrene co-polymer 
weather resistant... heat 
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Pratt Industries Elects 
Higginbottom Vice-President 

Sam A. Higginbottom has been 
appointed vice-president of Pratt 
Industries, Inc., Frankfort, N. Y.. 
manufacturers of automotive muf- 
flers and spiral tubing. He will con- 
tinue as sales manager. 

A graduate of Princeton, Higgin- 
bottom became affiliated with 
Pratt in 1944 following two years 
as a district manager for Smaller 
War Plants Corp. Prior to that, 
he was with Socony-Vacuum, 
Goodyear Tire & Rubber, and Un- 
ion Fork & Hoe Co., in sales ca- 
pacities. 

* * + 


Chek-Chart Names Callahan 
Eastern Manager in N. Y. 


Appointment of William C. Cal- 
lahan as eastern manager of Chek- 
Chart Corp. with offices at 444 
Madison Ave., New York, was an- 
nounced last week by Ray Shaw, 
president. Callahan served as head 
of the Chek-Chart war division 





from 1941 to 1944 directing the 
preparation of lubrication guides 
and other instructional material 
for the armed forces. 

In June, 1944, Callahan joined 
the public relations staff of Gen- 
eral Motors and was in charge of 
the press room at Detroit during 
the recent 114-day strike. Prior to 
joining Chek-Chart in 1941 he had 
been editor of Automobile Topics 
in Detroit. For seven years before 
taking the editorship of Topics in 
1940, Callahan was managing edi- 
tor of Automotive News. Upon leav- 
ing General Motors in May this 
year he became associate editor of 
Motor Magazine in New York city. 


+ + * 

Mack, Green, Tucker Placed 
In New Posts by U. S. Rubber 

New district managers have been 
appointed for the New York, Bal- 
timore and Memphis sales districts 
of the United States Rubber Co.’s 
U. 8S. Tires division, it is announced 
by W. D. Baldwin, U. S. Tires sales 
manager. Harry R. Mack was 
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HAPPILY INDICATING TO Casco Products employes their Community Chest cam- 
paign motto, ‘“‘Everybody Gives, Everybody Receives,”’ are five girls who joined in the 
fund raising drive. Casco’s campaign was under the leadership of Lawrence Fenn, 
assistant treasurer. A total of $6,600 was pledged in record time. From left to right 
are Alice Douglas, Dorothy Mayer, Marie Irwin, Teri Skudlarek and Angie Gatto. 





named New York district mana-| regional truck tire manager on the 
ger. Mack, whose experience with | Pacific coast. 

the company has included positions Wilson O. Green, who recently 
in Buffalo, New York, and Los|returned to the company after five 
Angeles, served recently as U. S.!| years in the Army, was appointed 
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Millions of prospective car buyers are hearing this Commercial Credit message every week: 


| “DONT Borrow 10 BUY.. : 
FINANCE YOUR CAR THRO 


Every Sunday night over the full Mutual Broadcasting Network 


If you want to control the financing and 
the servicing of the cars you sell, help us 
spread the message. Display the “SPECIAL 
INVESTIGATOR?” posters and win more 


listeners for the show. 


TAKE TIME TO PAY! 
GH YOUR DEALER’ 





COMMERCIAL CREDIT FINANCING INCLUDES 
A COMPLETE INSURANCE PACKAGE 


@ Collision @ Fire, Theft and Comprehensive 
Loss or Damage @ Automatic Renewal @ Loss- 
of-Use Benefits @ Towing & Road Service 
@ Bail Bond Protection @ Hospitalization 
Insurance @ Personal Accident Insurance 
@ identification and Notification Service 
@ Creditor Group Life Insurance 


COMMERCIAL CREDIT FINANCING 
OFFERS THE MOST FOR THE MONEY 








COMMERCIAL CREDIT CORPORATION 








manager of the Baltimore district 
He had previously been eastern 1 
gional truck tire manager and he 
several sales positions in Balti- 
more, Charlotte and Raleigh. Fre:i- 
erick C. Tucker was named to the 
Memphis district managershiy 
During his affiliation with the com- 
pany he has served as U. S. Tires 
district manager at San Antoni 
and fleet sales representative 
Atlanta. 


a. 


Piwonka Takes Service Post 


With White Coach Division 


Appointment of William G. Pi- 
wonka as technical service mar 
ager of the motor coach division 
White Motor, was announced last 
week. 

Piwonka is a past chairman of 
the Cleveland section of the So- 
ciety of Automotive Engineers and 
a past president of the Centra! 
Transit system. Previously he had 
been an engineer in the motor 
coach department of the Cleveland 
Railway Co. 


* * * 


Vogel and Christie Named 
By Champion Spark Plug 

R. A. Stranahan, president of 
Champion Spark Plug Co., an- 
nounces the appointment of How- 
ard H. Vogel as chief engineer at 
the Toledo, O., plant, and Robert 
K. Christie as director of research 
for spark plugs. These appoint- 
ments, Stranahan said, were made 
in order to expand the research 
activity of the company, and will 
result in the separation of research 
and product engineering into two 
distinct divisions. 

Vogel has been with Champion 
for 14 years. Christie joined the 
organization in 1943 as a research 


engineer. 
- 


Worcester Bank Offers 
ABC Finance Plan 


R. F. Given, vice-president and 
general manager, American Install- 
ment Credit Corp., has announced 
the appointment of the Industrial 
City Bank & Banking Co., Worces- 
ter, Mass., as a member of the 
American Bank Credit Plan. 

Horace D. McGowan, president, 
said the bank, through the Ameri- 
can Bank Credit Plan, is in a posi- 
tion to offer the automobile dealer 
and his customers in this area 
complete financing service. 

* + * 


Wiley Named to Succeed 
Rice at LaFrance Truck 


Clinton W. Wiley has succeeded 
Wendell P. Rice, who resigned as 
general sales manager of Ward 
LaFrance Truck division, Great 
American Industries, Inc., Elmira, 


Thomas Returns to GM 


Appointment of Alvin B. Thomas 
as manager of the Lockport plant 
of the Central Foundry division of 
General Motors was announced last 
week. Thomas joined General Mo- 
tors’ Saginaw Malleable Iron di- 
vision in 1935. Three years later he 
went to the Bendix Products where 
he was general superintendent in 
charge of production. He rejoined 
General Motors Sept. 1 with the 
Central Foundry division. 

os + + 


Ward Ups Unger 


The Ward Products Corp., Cleve- 
land, manufacturer of home and 
automobile radio aerials, has an- 
nounced the appointment of Roy 
Brown Unger as assistant sales 
manager of its jobber division. 

* + 7 


Steiner Is Director 


Leland S. Steiner, assistant su- 
perintendent of maintenance for 
the steel and tube division, Tim- 
ken Roller Bearing Co., Canton, 
O., has been elected a director of 
the Assn. of Iron & Steel Engi- 
neers. 


Anderson Appointment 


Elmer Anderson, formerly serv- 
ice engineer in the Milwaukee of- 
fice of Timken Roller Bearing Co., 
has been appointed assistant serv- 
ice manager of the Canton office, 
according to a recent announce- 
ment by officials of the firm. 

* * * 


Dinsmore Named Trustee 


Dr. R. P. Dinsmore, vice-presi- 
dent in charge of research and de- 
velopment at Goodyear Tire & 
Rubber Co., has been elected trus- 
tee of the Midwest Research In- 
stitute, Kansas City. 
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On Wall Street... 





Nine Months Net Dims 
Brighter Third Quarter 


By Dana Stuart 
Staff Correspondent 

NEW YORK.—Earnings of the 
automotive industry improved con- 
siderably in the third quarter of 
this year, but not enough for re- 
sults for the first nine months to 
make a gain over the like period 
of last year. 

Indications are that earnings will 
show further improvement in the 
fourth quarter but the results for 
all 1946 generally are expected to 
be well behind last year despite tax 
carryback credits. 

Some encouragement was found 
in Wall Street estimates that Gen- 
eral Motors earned about half 
as much from operations in Octo- 
ber as in the whole third quarter. 
The corporation had _ operating 
losses in the first two quarters of 
the year and for the first nine 
months. GM earned 71 cents a 
share in the third quarter. 

Unless production is curtailed 
by one reason or another, Gen- 
eral Motors appears certain to 
have at least moderate income 
from operations in the current 
three months. 

Parts and accessory companies 
in the third quarter were able, on 
the average, to show increases in 
earnings over the like period of 
last year. The first six firms to re- 
port, for instance, had a combined 
net income of $2,061,000 against 
$928,000 a year ago. 

Twenty companies reported for 
the first nine months, without seg- 
regating the third quarter results. 
They showed a combined net for 
the nine months of $17,984,000 com- 
pared with $21,024,000 in the like 
1945 period. 

Five passenger car and truck 
companies that reported third 
quarter earnings separately had a 
combined net income of $35,057,000 
against $38,181,000 in the like 1945 
period. This, however, included 
General Motors, which had a third 
quarter net of $33,816,000 against 
$36,792,000 a year ago. 

Eight car and truck companies 


Stewart-W arner 


Shows Net Gain 


A net profit for the first nine 
months of 1946 of $1,673,295, or 
$1.31 per share of capital stock, 
was reported for Stewart-Warner 
Corp. by James S. Knowlson, presi- 
dent. The statement was unaudited 
and subject to year-end adjust- 
ments. 

For the first three quarters of 
1945, the corporation’s net profit 
was $1,528,711 before providing 
$500,000 for postwar plant rehabili- 
tation and contingencies. 

a * * 


Slight 9 Month’s Drop 


Shown by Tide Water 

NEW YORK.—Tide Water Asso- 
ciated Oil last week reported con- 
solidated net income of $12,843,050 
for the nine months ended Sept. 
30, 1946, after all charges and pro- 
vision for federal income tax, com- 
pared with net income of $13,583,- 
969 for the corresponding period 
of 1945. 

After preferred dividend require- 
ments of $792,799, the proportion of 
net income applicable to the com- 
mon stock amounted to $12,050,251 
or $1.88 per share, compared with 
$12,159,291 or $1.90 per share earned 
during the nine months ended Sept. 
30, 1945. 





+ * 


U. S. Rubber Dividend 


NEW YORK.— United States 
Rubber last week declared a quar- 
terly dividend of 75 cents a share 
and an extra dividend of $1 a share 
on the common stock. This makes 
a total of $4 declared on the com- 
mon stock this year. ; 

It also declared a quarterly divi- 
dend of $2 a share on the 8 per- 
cent non-cumulative first preferred 
stock. This makes a total of $8 a 
share declared on the preferred 
stock this year. Both are payable 
Dec. 9 to stockholders of record 
Nov. 18. The extra dividend on the 
common stock is payable Jan. 6 to 
stockholders of record Nov. 18. 








Stock Price Averages 
Latest 4 





Preced’g Year 
Week Week Ago 
10 cars, trucks ... 33.50 34.10 42.60 
10 parts, access. .. 34.20 34.80 43.50 
5 tires, rubbers... 59.75 60.75 59.70 
25 automotives ... 41.05 41.70 46.60 
reported for the first nine months 


a combined net income of $27,913,- 
000 against $178,504,000 a year ago. 
These figures included General Mo- 
tors and Chrysler, which had large 
declines in earnings from a year 
ago. 

Third quarter results of all the 
automotive companies reporting 
thus far showed a combined net 
income of $37,118,000 against 
$39,109,000 a year ago. The com- 
bined net of the firms reporting 
for the first nine months was 
$45,897,000 against $199,528,000. 

During recent periods of weak- 








CADILLACS OLD AND NEW were featured in Alhambra, Calif., ‘‘Hi Neighbor Day’’ 
celebration by Bewley Allen (Cadillac-Pontiac), left. Also shown, with 1946 Series 62 
Cadillac sedan and 1906 custom-built Cadillac coupe, Phil Teague, owner of the old 
vintage car, and J. M. Shannon, Bewley Alien’s sales manager. 





ness or dullness in the stock mar- 
ket, Wall Street commentators 
have reemphasized their conviction 
that automotive shares must lead 
the way for any important up- 
swing in prices. 


They continue to maintain that 
until the automotive industry rests 
on a firm earnings foundation and 
is in a position to hold that status, 
the investing public will have no 
real confidence in the business 
outlook. 





Collins & Aikman Profit 
$2,422,200 in 6 Months 


NEW YORK.—Collins & Aikman 
Corp. and subsidiary (excluding 
Canadian subsidiary) reports net 
profit after federal and state in- 
come taxes of $2,422,200 for the six 
months ended Aug. 31. This is 
equivalent, after preferred divi- 
dends, to $4.21 per share on the 
common stock. It compares with a 
net profit of $1,369,529 for the six 


»|months ended Sept. 1, 1945, which 


was equivalent to $2.28 per share 
on the common stock. 

As of Aug. 31, earned surplus 
aggregated $13,621,165 as compared 
with $11,820,945 March 2, the end of 
the previous fiscal year. 

+ os * 


Borg-Warner Income Soars 


Over ’45 Third Quarter 

Borg-Warner Corp., for the nine 
months ending Sept. 30, reports 
net earnings of $4,152,014.12, as 
compared with net earnings of $4,- 
514,440.93 for the same period in 
1945. For the third quarter of 1946 
net earnings were $2,237,213.96, 
compared with a net of $985,971.08 
for the third quarter of 1945. 

Cc. S. Davis, Borg-Warner presi- 
dent, said current sales are in 
larger volume than at any time 
prior to the war. 

. = ? 

Allen Industries Pays $1 

DETROIT.—Allen Industries, 
Inc., declared a dividend of $1 a 
share on common stock, payable 
Dec. 12, to stockholders of record 





Nov. 29. 
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WASHINGTON. — Inventories 
held by business are at an all-time 
high, but since sales also are at 
record levels these inventories do 
not now appear to be excessive, 
in the view of the U. S. Depart- 
ment of Commerce. 

A significant feature of the pres- 
ent situation, it was said, is that 
although inventories are high, they 
are badly out of balance, with dis- 
tributors’ stocks low and manufac- 
turers’ supplies deficient in many 
important respects. 

As inventories move into bal- 
ance, they can be expected to in- 
crease further. But if there should 
be a sharp inventory increase simi- 
lar to that of July and August it 
would almost inevitably be followed 
by a serious readjustment, the De- 
partment of Commerce said. 

In the 12-month period follow- 
ing the end of the war in Europe 
inventories increased nearly $7 
billion, and during July and Au- 
gust of this year the increase 
was $2.4 billion, the greatest on 
record. 

In the past, according to the De- 
partment of Commerce, periods of 
rapid inventory accumulation have 
been followed by periods of declin- 
ing production, declining employ- 
ment and lowered income. In the 
present period of rapidly rising 
inventories, therefore, it becomes 
important to avoid excess accumu- 
lation. 

The situation suggests frequent 
reappraisal of the inventory posi- 
tion including outstanding com- 


mitments, of expected sales and of 


Hudson Starts 
Installation of 
Amputee Aids 


DETROIT.—Factory installation 
of special controls which permit 
amputees to operate cars safely 
has begun at Hudson, George H. 
Pratt, general sales manager, said 
last week. 

For certain types of leg ampu- 
tations the special equipment, in 
addition to Drivemaster, which 
does away with shifting, consists 
of a braking device attached to 
the brake pedal and operated by 
a lever with the right hand, a hand 
throttle placed at the left of the 
steering wheel, and a hand oper- 
ated dimmer switch. : 

For those people having either 
hand or arm amputations, a knob 
with a socket to fit a prosthetic 
device will be provided on the 
steering wheel. 

“This equipment is very simple 
and easy to operate,” said Pratt. 
“In addition to being designed so 
that a car so equipped may be 
driven by parking lot attendants 
or others who may have occasion 
to use the car, this equipment may 
easily be removed when the car is 
traded in, restoring it to the status 
of a standard automobile.” 

Pratt said that in cases where 
the amputee is a veteran of World 
War II, the car will be given top 
priority in car building schedules. 


Pierce-Arrow Property 


Completely Liquidated 

BUFFALO.—The last parcel of 
Pierce-Arrow property has been 
sold by the 1695 Elmwood Ave. 
Corp., completing an eight-year 
piecemeal! disposition of the former 
automobile plant’s facilities. The 
property was once valued at more 
than $2,500,000. 

The last unit in the property to 
be sold is Building K, a two-story 
structure. It was purchased by 
Harry Levin for about $12,500. Le- 
vin has occupied the building un- 
der lease for about a year, manu- 
facturing metal! novelties. The 
building was used by the old 
Pierce-Arrow Motor Corp. as an 
experimental plant. Automobile en- 
gines were handmade in this unit 
before being placed in actual pro- 
duction. 

B. & W. Chevrolet 

B. & W. Chevrolet Co. has been 
incorporated at Hayward, Wis., to 
deal in cars, parts and accessories. 
Incorporators are C. V. Benson, J. 
E. Wesslen and W. W. Allen, 
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Inventories at Record Level, 


But Not Excessive, U.S. Says 


pricing policies. To the extent that 
a boom can be averted, the subse- 
quent readjustment will be mod- 
erated, with a smaller impact on 
incomes and employment. 

There is the further danger that 
once the business pipelines are 
filled the increase in inventories 
may shift quickly from a volun- 
tary to an involuntary accumula- 
tion because buying slackens or in- 
creases less than anticipated, it 
adds. 

In any event, buying for in- 
ventories cannot go on indefi- 
nitely, the Department said. At 
some time in the future—not now 
predictable—the pipelines will be 
filled and inventories will be suf- 
ficient or more than sufficient to 
support the current high volume 
of shipments. 

At such a time buying for in- 
ventories will be cut at least to a 
replacement basis. The problem 
will then be to find new outlets 
for the production that formerly 
went into inventory pipelines, it 
concludes. 


W. R. SHADOFF’S new Chrysler-Piymouth dealership, 


Fourth and Locust Sts., 


Pomona, Calif. It features an open-air patio style service department arranged on an 
assembly line pattern. Thirty service stalls are arranged in an I. shape. 


Calif. Air Firm Offers 


National Cargo Service 

LOS ANGELES.—Rapid Air 
Freight, Inc., has completed ar- 
rangements to operate a nation- 
wide air cargo service. Headquar- 
ters are at the Lockheed Air Ter- 
minal in Burbank, Calif. 

Headed by Maurice F. Roche, 
former veteran Army flier and 
executive officer, the new million 
dollar contract air carrier corpora- 


tion got under way with a fleet 
of Douglas DC-3’s. The range of 
air cargo work encompassed in- 
cludes auto parts, chemicals, tools, 
leather products, machinery, non- 
ferrous metal products, printed 
matter, and rubber products. 


Hanna’s Builds Shop 
Hanna’s Garage, Winnsboro, N. 
C., has built a service station ad- 
joining its main building and will 
remodel the older structure soon. 


Ideal “shock troops” of 
Transportation, tough 
working units developed 
to withstand the severest 
loads and stresses, are 


CLARK'S 


Uncle Sam's Cabins 
Motel Future Assured 
As Travel Increases 


WASHINGTON.—The motor 
court—modern version of the old 
stagecoach inn—has become a 
multi-million dollar industry in the 
United States and continues to ex- 
pand, according to an article ap- 
pearing in the November issue of 
Domestic Commerce, monthly pub- 
lication of the Department of Com- 
merce. 

It is estimated that approxi- 
mately 20,000 such establishments, 
with an average of 22 rooms to a 
court, are now in operation along 
the principal highways of the 
country. 

A record volume of tourist trade 
and a shift of populations has re- 
sulted in high profits for motor 
court owners since the ending of 
gasoline rationing. Indications are 
for increases rather than declines 
in the number of tourists seeking 
accommodations in the following 
years. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover, 
this issue. 


ALPHONSE MUCHA 


One of the collection of 
Original interpretations 
made for Clark Equipment 
Company by twelve of 
America's leading artists. 


rrost GEARS 
and FORGINGS | 


... Standard equipment for Clark’s own 
products — transmissions, axles, fork 
trucks and industrial tractors 
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Oil Marketers 
Urged to Adopt 
Balanced Selling 


CHICAGO.—Speaking before the 
* marketing division of the Ameri- 
can Petroleum Institute, Raymond 
Shaw, president of Chek-Chart 
Corp., called upon oil marketers 
to adopt a policy of balanced sell- 
ing in service stations. 

Basing his speech on the idea 
that the motorist buys not 1,000 
gallons of gasoline, but 15,000 miles 
of motoring, the speaker pointed 
out that, in the course of driving 
15,000 miles, the average motorist 
buys motor oil, lubrication, tires, 
tubes, batteries, accessories, and 
miscellaneous services totaling 
profits of $68.20. 

Balanced selling is designed to 
consolidate these purchases into a 
single source, Shaw said. 

Crediting those companies who 
had already adopted balanced 
selling as a policy, Shaw urged 
that oil marketers implement that 
policy by according it the status 
of a department equal in impor- 
tance to marketing departments 
now in existence. 
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NEW YORK.—Proposals relating 
to gasoline taxes were approved 
in four states at the recent elec- 
tion, a survey of returns indicates. 

Texas voters overwhelmingly ap- 
proved a state _ constitutional 
amendment restricting to highway 
purposes the use of three-fourths 
of all net revenues derived from 
taxes on motor fuels and _ lubri- 
cants, and motor vehicle registra- 
tion fees. The remaining one- 
fourth is dedicated to school pur- 
poses. 

Carried by a wide margin in 
North Dakota was an_ initiated 
measure replacing that state’s gas- 
oline tax exemption law with a 
gasoline tax refund system. The 
proposal was sponsored in an ef- 
fort to halt the tax evasion prac- 
tices said to have been common 
under the system of tax exempt 
sales to agricultural and industrial 
users. 

Under terms of the new measure, 
sale of gasoline tax exempt at the 
source will stop Jan. 1, 1947, and 
agricultural and industrial users 





regional manager of Ford, 


UNDER THE CHAIRMANSHIP of W. K. Edmunds, 
Lincoln-Mercury district supervisors held a meeting at the Stevens hotel in Chicago. 


Seated, left to right: E. J. Lambin, Twin City district; John Biehler, St. Louis; 
Edmunds; Daniel R. Ganey, Chicago, and R. M. Thompson, Des Moines. Standing, 
left to right: C. E. Bowie and Louis Harpole, business management, and Mark K. 
Gant, service supervisor, Chicago. 


CPA Okays Addition 
CHICOPEE FALLS, Mass.—Al- 
bert Gelina, Chicopee Falls, Mass.., 
has received CPA approval for an 
addition to his dealership, costing 





$3,800. It will be used for storing 
automotive equipment and acces- 
sories. No critical materials will 
be involved in the construction, it 
is said. 
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Voters in Four States OK 
Gasoline Tax Changes 


will have to apply to the state for 
a refund of tax paid on gasoline 
used for nonhighway purposes, The 
result is expected to be the avail- 
ability of additional funds for 
highway construction. 

Arizona voters approved an in- 
itiated measure to divide state gas- 
Oline tax revenue alloted to coun- 
ties with incorporated municipali- 
ties. This proposal was carried by 
a@ narrow margin, according to 
final unofficial returns. 

State constitutional amendments 
were approved in Louisiana to ap- 
ply a one-cent state gasoline tax to 
federal government purchases of 
less than 6,000 gallons, and to ex- 
empt tractor fuel from taxation. 


Wisconsin Skips 


Bond Cash for 
County Roads 


MADISON, Wis.—Because of the 
security in highway financing of- 
fered them by the 1945 state act, 
segregating state highway tax re- 
ceipts exclusively for highways, 
counties of Wisconsin no longer 
feel obliged to borrow money for 
state trunk highway improvements, 
the record showed last week. 

Contrary to earlier years, when 
issues of county highway bonds to 
finance state highway work were 
being floated constantly, only two 
county highway bond issues have 
come to the attention of the state 
highway department since the end 
of the war. 

Moreover, the state highway 
commission is discouraging county 
borrowing proposals, James R. 
Law, chairman of the group, re- 
ports. Under the segregation act 
annual allotments to each county 
for construction work are assured 
for the indefinite future. 

County boards and highway de- 
partments, therefore, can make 
long-range plans for highway de- 
velopment without the necessity of 
borrowing to finance their execu- 
tion, he pointed out. 


Foundry Units 
Shifted by GM 


DETROIT.—In order to more ef- 
fectively coordinate the activities 
of General Motors present foundry 
operations other than those oper- 
ated by car divisions, and also to 
provide additional organizational 
strength to GM’s rapidly growing 
Diesel locomotive business, C. 
Wilson, president, last week an- 
nounced personnel and operating 
changes. 

B. A. Dollens, at present general 
manager of the Saginaw Malleable 
Iron division, Saginaw, Mich., has 
been appointed assistant general 
manager of the Electro-Motive di- 
vision, LaGrange, Ill. The recently 
established Central Foundry divi- 
sion of General Motors is being 
reconstituted to include the Sagi- 
naw Malleable Iron division, the 
Malleable Iron Foundry, Danville, 
Ill.; the Lockport Grey Iron Foun- 
dry, Lockport, N. Y., and the pro- 
posed Grey Iron Foundry, Defiance, 
O. James H. Smith, who has been 
assistant to F. L. Burke, vice-presi- 
dent in charge of the accessory 
divisions group, has been appointed 
general manager of the expanded 
Central Foundry division. His 
headquarters will be in Saginaw. 
S. W. Healy, in charge of the pres- 
ent Central Foundry division, has 
been appointed assistant to Smith. 





E. 


New Memphis Building 


Opened by General Tire 
MEMPHIS, Tenn.—General Tire 
& Rubber Co.’s new one-story 
| branch facility here was opened 
| with a celebration attended by of- 
| ficials from Akron and distributors 
| from seven states. 
| John H. Walker, district man- 
| ager, arranged a program for the 
| guests. They included J. E. Powers, 
| manager of auto tire sales; A. W. 
Phiilips, assistant to the vice-presi- 
| dent of operations, and Edward B. 
Butler, public relations director, 
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Wars on Closed Shop 


Sen. Ball Says Bill Banning It Will Lead Off 
Labor Reforms He Plans to Press 


WASHINGTON.—Among the an- 
nouncements of the past week, 
none will rate higher in interest for 
the automotive industry than that 
of Sen. Joseph Ball, Minnesota Re- 
publican, who declared that when 
the 80th Congress convenes on Jan. 
8, he will drop No. 1 of a series of 
labor control bills in the Senate 
hopper. 

His first will be an anti-closed 
shop amendment to the Wagner 
Labor Relations act. The closed 
shop is “the most reactionary thing 
in our industrial picture,” Ball as- 
serted. 

The Minnesota Senator, who has 
been in the forefront of the fight 
in the upper chamber for the en- 
actment of a law to restrict unions, 
said that legislation modeled upon 
the Case bill, which was vetoed 
by President Truman in the last 
session, could be drafted and acted 
upon “pretty fast.” 

“jf the recent election was a 
mandate on anything,” said Sen. 
Ball, “it was a mandate to do 
something about the industrial 





situation. It is dangerous to the 
workers themselves, and to the 
country as a whole.” 


Sen. Ball said one of the features 
of the Case bill which he intended 
to introduce as a separate piece of 
legislation would be the creation 
of an independent mediation board, 
which would function outside the 
Department of Labor. 


Revision of the Wagner act 
would be a slower process, he 
added, than passage of other labor 
legislation he has in mind. He said 
the NLRB should be stripped of 
its very wide discretionary power. 


“The sooner we abolish the board 
entirely, and write a statute to per- 
mit anyone whose rights are af- 
fected to go into court directly, the 
better off we'll be,” Ball asserted. 


A provision that nonunion 
members pay a prorata share of 
the costs of collective bargaining 
would meet the objections of 
those who feel a closed shop ban 
would create “free riders” that 
take advantage of a contract won 








MODERN MOTORS (Ford), Tenth and Francis Sts., St. Joseph, Mo., observed its 
second anniversary with the use of a full-page ad in the Gazette describing the dealer- 
ship’s growth from an original staff of 23 to 67 employes now, the expansion of the 
paint, lubrication, motor rebuilding and body departments. A note of gratitude to Ford, 
Lincoln and Mercury owners is also expressed by J. R. Taliaferro, head of the firm. 





by a union but refuse to pay 
dues, Ball said. 


He insisted it would be a com- 
paratively simple matter to figure 
out such a prorata share. Asked 
how he would start, he suggested 
that for one thing the share of 
dues paid to an international union 
could be deducted from collective 
bargaining assessments. 


Industrywide bargaining should 
be prohibited, and unions made to 





bargain with individual employers, 
Ball declared. 
* * * 


U. S. Labor Court System 
Urged for Public Utilities 


WASHINGTON. — A system of 
federal labor courts to handle dis- 
putes in public utility industries 
was proposed last week by Sen. 
Homer Ferguson, Michigan Re- 
publican, who added he will spon- 
sor legislation setting up such a 
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«like California without the 


BILLION DOLLAR VALLEY OF THE BEES 


‘OU’D THINK every day was Christmas in California’s 
Billion Dollar Valley, the way people spend money. 
Thirty percent more for food, for instance, than the U.S. 
per capita average . . . 397% more’on retail purchases 











Only the dominant local news- 
papers tap this rich and isolated 
market 


eoTHE SACRAMENTO BEE 


is home delivered to 94 out of every 
100 families in the ABC city zone 


-—“THE MODESTO BEE 


offers 91% coverage in the ABC city 
zone; 57% of the trading area 


wen" THE FRESNO BEE 
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Copyrighted Survey 
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with the Jargest circulation 
between San Francisco and 
Los Angeles, gives 90% cov: 
erage in the ABC city zone 


+ CHICAGO - SAN FRANCISCO 


in general. 


Though this adds up to retail sales of more than a 
billion, it’s not extravagant — because total Effective 
Buying Income now crowds TWO billion.* 

Virtually 75% of this “spendability” is concentrated in 
the circulation orbit of the three McClatchy newspapers. 
In The Sacramento Bee, The Modesto Bee and The 
Fresno Bee, you're talking to far more of these pros- 
perous Valley people than you could with any other 
combinations of papers—local or Coast. 
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system in the new Congress. 

Ferguson said the proposal would 
have the effect of outlawing strike 
in such vital industries as stee! 
coal and railroads. 

Under the plan, labor tribunal 
would be established parallelin; 
the federal judicial system, with 
district and appellate courts an: 
a supreme labor court. 

Describing his idea as “middle- 
of-the-road” legislation, the Michi- 
gan Senator said it was not de- 
signed to “punish anyone, but to 
permit our economy to function.’ 





More Advances 
J 
Seen in Auto 
J 7 7 . 

Air Conditioning 

DETROIT. — Automobiles of the 
future will bring motorists the 
same winter and summer driving 
comfort as that found in air con- 
ditioned homes, commercial vehicles 
and public buildings, T. C. Gleason, 
head of the fluid dynamics labora- 
tory, engineering division, Chrysler 
told members of the Society of 
Automotive Engineers, Detroit sec- 
tion, last week. 

Gleason stated that continued 
effort by the automotive industry to 
provide more comfort and luxury 
in its products is resulting in re- 
markable advancement in the ap- 
plication of air conditioning princi- 
ples to automobiles. 

Pointing out that requirements 
involved in air conditioning an 
automobile interior are considera- 
bly different than those in other 
applications, he explained the new 
set of standards which must be 
established for the automobile. “In 
cold weather,” he said, “it is of the 
utmost importance that windshields 
and windows be kept clear of fog 
or frost. Allowance must also be 
made for the fact that in winter, 
in addition to overcoats and gloves, 
the occupants of a car may fre- 
quently be wearing wet or snow- 
covered rubbers. 

“Such conditions are not encoun- 
tered or do not require the same 
consideration in determining the 
temperature range, humidity and 
volume of air necessary for com- 
fort in a public building or home,” 
he said. 

Referring to winter comfort, 
Gleason stated that heat systems 
with effectiveness comparable to 
the best residential practice should 
be common to the automobile in 
the next few years. In addition, he 
said, fast warmup of air and ade- 
quate provisions to insure unim- 
paired vision may be expected, add- 
ing to year ’round comfort and 
satisfaction for the occupants of 
the cars of the future. 


Nash, U. S. Settle 


Engine Contract 


KENOSHA, Wis.—The aircraft 
engine contract, which has re- 
mained open since the war ended, 
has now been satisfactorily settled 
with the Navy department, accord- 
ing to H. E. Long, general works 
manager for WNash-Kelvinator’s 
Nash motors division here. 

The contract originally came to 
about $300,000,000, according to 
Long. When work was stopped by 
the federal authorities, a total of 
16,987 of the special engines had 
been produced, he said. 








German Inventions 
Commerce Reports Describe 
New Spark Plug 


WASHINGTON. — Spark plugs 
with built-in devices for measuring 
temperatures in the sparking area 
of the engine, an automatic elec- 
trical system for de-icing airplane 
wings, and other developments in 
the German automotive and avia- 
tion industry are described in three 
reports now on sale by the U. S. 
Commerce department. 

The reports were prepared by in- 
vestigators of the Technical Indus- 
trial Intelligence Committee, now 
the Technical Industrial Intelli- 
gence division of OTS. One report 
describes operations at the Robert 
Bosch plant in Stuttgart; another 
covers the Bosch works as well as 
a number of other German plants 
making electrical accessories; and 
the third report describes an elec- 
trical de-icer for windshields. 
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Pension Votes Falter 


National Election Results Show Slip in Support 
Of Old-Age Tax Schemes 


NEW YORK.—A survey of the 
recent election outcome foresha- 
dows dwindling support for such 
proposals as would heap new taxes 
on business for the financing of 
radical old-age pension plans as 
may be introduced in many of next 
year’s state legislative sessions 
throughout the country. 

Public sentiment on Townsend- 
type old-age pension schemes was 
given its first postwar test in Ore- 
gon, whose voters overwhelmingly 
turned down an initiated measure 
which called for a 3 percent gross 
income tax to finance $100 monthly 
pensions to all state residents over 
60 and to permanently disabled 
over 18 who promised not to work 
and to spend it all each month. 
The state school support fund 
would have received any surplus 
from the tax. 

Such a tax, imposed without 
regard to profit, would destroy 
business and bring on a depres- 
sion, opponents had warned. 
They asserted that the tax, col- 
lected every time a commodity 
changed hands, would pyramid 
to such heights that many firms 
would be forced out of business 
while the remainder would have 
to jump prices beyond the point 
where they could compete with 
out-of-state companies. 

Opponents estimated the _ tax 

would have yielded $120,000,000 an- 
nually. In addition to affecting 
business transactions, it also 
would have been imposed on indi- 
vidual income, with the first $100 
of each month’s salary exempted. 

Also regarded as significant was 
the fact that Oregon was the only 
state in which such a _ proposal 
appeared on the ballot this year. 
Two years ago four states—Ari- 
zona, California, Oregon and Wash- 
ington—rejected referendum pro- 
posals to finance Townsend-type 
plans with gross income levies of 
from 3 to 5 percent. 

There are evidences of consider- 
able support in Oregon and many 
other states, however, for liberal- 
ization of old-age assistance along 
less radical lines to compensate 
for the rising cost of living. Such 
bills are expected to be widely in- 
troduced in next year’s state legis- 
lative sessions as alternatives to 
proposals to saddle business with 
throttling taxes for the support of 
economic and social experiments. 

Reported as rejected by a slim 
margin in Massachusetts at the 
recent election was an initiated 
measure to replace the state’s 
old-age assistance law with a 


Drefs Predicts 
A Depression 
Next Year 


ST. LOUIS.—A prediction that 
the nation is headed for a depres- 
sion in 1947 and a warning that “if 
it is deep and long we can again 
look forward to control of the na- 
tion’s economy by the executive 
branch of our national govern- 
ment,” was made by Arthur G. 
Drefs, president of the McQuay- 
Norris Mfg. Co., in an address to 
the St. Louis Medical Society. 

He pointed out that despite em- 
ployment of 58,000,000 persons the 
nation is discontented because eco- 
nomic controls in Washington pre- 
vent obtaining things people want 
at prices they are prepared to pay. 
Drefs said that actions on the part 
of the administration in recent 
weeks have indicated its recogni- 
tion of the trend to the right and 
an attempt to reform political lines 
in conformity with public opinion. 

He also said that the Wagner- 
Murray-Dingle bill would be the 
entering wedge into socialization 
of industry “because I don’t believe 
a country can exist half-socialist 
and half-free.” 








Dodge-Plymouth Dealership 
Opened by Walter Motors 

Walter Motors (Dodge - Plym- 
outh) has formally opened in its 
$30,000 building on N. Main St., 
Bamberg, S. C. The building is one 
of the largest in that city. 





pension system, which opponents 
said would cost taxpayers $25,- 
000,000 the first year and inevit- 
ably lead to higher taxes. 


This measure, which was not 
accompanied by a supporting tax, 
would have established a pension 
commission of three persons inde- 
pendent of state and local public 
welfare departments and would 
have raised minimum payments to 
persons over 65 from $40 to $48 a 
month, and for married couples 
from $55 to $96 a month. It also 
provided for elimination of the 
“support your parents” clause from 
the present Massachusetts law, 
whereby adults now must provide 
for their aged parents. 


Defeated in Colorado, however, 
was a proposal to repeal the so- 
called “jackpot” payment provision 
of the old-age pension law, under 
which money left in the pension 
reserve fund at the end of the year 
is split among the pensioners. 








THE KOROSEAL TOP on this convertible has withstood all kinds of weather since 
it was installed nine years ago as an experimental application by B. F. Goodrich, 


developers of this flexible synthetic. Its service includes three round trips to Florida 


from Akron, as well as constant service during all the winter months. The owner is 
Walter Blessman. The material has passed into the commercial stage for automobile 
tops and upholstery coverings since the war ended. 





Goodyear Chief in Java 
Inspects Area Again 
AKRON.— Louis D. Hochberg, 


year Tire & Rubber Co.’s factory 
in Buitenzorg, Java, left Akron 
Nov. 4 on an inspection tour of 
Goodyear holdings in the Far East. 
This is his second trip to Java 


prewar superintendent of Good-|since the war ended. 





Wis. Crackdown 


Rate of Suspending Drivers 
Rises 100 Pct. in Year 


MADISON, Wis. — Irresponsible 
and dangerous drivers are being 
removed from the highways of 
Wisconsin at an accelerated rate, 
it is disclosed in statistics published 
by the state motor vehicle depart- 
ment. 

During the first three quarters of 
this year, 6,776 driver’s licenses 
were revoked or suspended, as 
against only 3,344 during the same 
period last year. 

The doubling of the rate of pen- 
alizing drivers is attributed to the 
operation of the new financial re- 
sponsibility law applying to motor 
vehicle drivers, and to a more rig- 
orous application of the laws by 
the traffic courts of the state. 

In connection with the latter fac- 
tor, officials explain that under a 
new section of the law drivers who 
are apprehended without driving 
licenses on their persons, or who 
do not possess drivers’ licenses, are 
subject to revocation or suspension 
of their right to apply for permits. 





Look! The Enquirer 
has the biggest ten- 


ear circulation gain 
“of any Cincinnatt 
newspaper ! 
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“Listen! All I need to know is that Solid Cincinnati reads The Cincinnati Enquirer” 








Take a long-haul look at the newspaper situation in Cincinnati, and you’ll agree, 


it sure has’changed. During the last ten years, 
and Sunday) has climbed ste 
On the other hand, the two other 


The Enquirer’s circulation (daily 
adily until today it is hitting an all-time high! 
papers are well below their former peaks. 


And why this steady, growing preference for The Enquirer? Smart editing. Wide- 
awake make-up. A willingness to find out what readers want—then giving them 
what they want, the way they want it. That’s why more and more Solid Cin- 
cinnatians reach for The Enquirer every morning—and that’s why more and 
more solid advertisers are using The Enquirer to reach them. Represented by 
Paul Block and Associates, 


Use The Cincinnati Enquirer to get in solid with Solid Cincinnati 


XU 
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School of Splendor 


57 Miles of Paved Roads on 4,000-Acre Campus 
Enjoyed by Drivers at Farragut College 


FARRAGUT, Id. — Lucky is the | planned peak enrollment of 15,000 
student who owns an automobile |students and consequently large 
on the campus of the recently | faculty. 
founded Farragut College and Applications have been received 
Technical Institute, site of the for-| a¢ the school from every state in 
mer Navy base by that name. the Union and Canada. Eighty- 

The 771 buildings of the campus five percent of the students are 
are connected by 57 miles of paved veterans of whom 30 percent are 
roads that wind through acres of | married. Many packed their fam- 

. game-filled forest and along the jjjeg into cars and drove to north- 
shores of perpetually cold Lake! ern Idaho from as far away as 
Pend apne Siem 6 Florida. 

The buildings are sca’ “ Applications pour in daily from 
groups over the entire 4,000 acres stishenta at other universities. Of 
of the campus. It is a 10-minute | these, 100 percent are concerned 
drive from the main gate to the with housing facilities and the reg- 
classrooms, but a regular bus ser- istrar’s office continues to assure 
vice catches those who are not them that they will have an excel- 
“sharing the ride. lent choice of one, two or three- 
During the first quarter only a bedroom apartments 
small number of the buildings are ; 





Detroit Sales 
Buys Factory 


DETROIT.—Purchase of a ne\ 
production plant at 19660 W. Eigh 
Mile Rd. by Detroit Sales Engi 
neering has been 
announced by E. 
G. Wettlaufer, 
president. Acqui- 
Sition of the 
plant adds 20,000 
square feet of 
floor space to the 
company’s  pres- 
ent facilities at 
3048 E. Outer 
Drive. 

H. S. Nickell, 
formerly plant 
Manager in 
charge of the Custom division of 
Briggs Mfg., has been appointed 
factory manager of Detroit Sales 4 
Engineering, according to Wett- 
laufer. Nickell brings to DSE 
nearly 30 years experience in the 








H. 8. Nickell 





THE 100,000TH NEW 1946 PONTIAC came off the line in Pontiac last week, and 
was greeted with a brief ceremony. Left to right, Elmer Going, assistant superintendent, 
assembly plant, and Myron Leighton, superintendent. 














: classes are bein Conceived under necessity for the , e 
oF gpgg ent Senpieal building many veterans wishing to go to automotive industry. 
that would be good competition for | School and fostered by the veter-|Seagled Power Buys acquired by Sealed Power Corp., Valley Ch let M 
the famed Pentagon building, in |ans’ organizations, Farragut is off Buildi Sinn io tad Muskegon, Mich., makers of pis- ey Unevrotet Moves 
that it has over seven miles of |to a good start toward being one|Ullding Site in Ind. tons, piston rings and cylinder| Valley Chevrolet Co., West Point. 
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unique in the world today; acres of 
empty apartments and dormitories. 
Although there are facilities for 
housing 60,000 people, only a small 

portion will be used to house the 


Hee of Plastics 
In Car Windows 
Boosted by SAE 


NEW YORK.—Broadening of 
American Standards Assn. code re- 
quirements covering automotive 
safety glass to facilitate the use | 
of plastics for motor vehicle glaz- 
ing installations other than wind- 
shields has been recommended by 
the Society of Automotive Engi- 
neers. 

The society’s recommendations 
were developed by the SAE Plas- 
tics Glazing committee, which was 
appointed by the SAE Technical 
board and is headed by J. L. Mc- 
Cloud, of Ford Motor Co. 

The committee has reported that 
exhaustive tests lead to the con- 
clusion that, with the approval of 
state legislative and administrative 
agencies, synthetic plastic mate- 
rials may be used, either singly 
or laminated, for vehicle windows. 

_ Recommendations accompanying 
the report establish certain physi- 
cal requirements for such plastics, 
such as limitations upon distor- A LAR GER FACT ORY 
tion or a interference with 
vision, strength and clarity which 
might be caused by temperature NEW MODE RN EQUIPMENT 
changes or the action of chemicals 
used in cleaning. 

The recommendations further ad- 
vocate that the proposed code re- 
visions be made part of no state * r) 
law, nor of the equivalent thereof, — £ 
for fear that rapid technical prog- ° 
ress in the plastics industries — ' . . 
might be handicapped. 

In advising against the use of PROD & 
plastic windshields, the report ex- = ss 
plains that no plastic materials , 

currently available satisfactorily 1 

] View of the main plant of 





























*withstand the abrasive abuse to 
which windshields customarily are Midland Steel's new and 
subjected. It recommends the con- SON! f larger Power Brake Division 


tinued installation of laminated 
“UY z at 6660 Mt. Elliott Avenve, 
safety glass. : - Detroit, Michigan. 


Goodrich Defers —[- hy ile Ay. yy 
Premium Output ll aml +- LT 


SAN FRANCISCO.—Even though Ain 
tire production may reach a na- P rs 
tional record total of 85,000,000 rc 
units this year, the need for main- 
taining maximum output to catch | 
up to demand is still such that | 
manufacture of premium-price’pas- 
senger car tires cannot be justified 
by his company under present con- 
ditions, James J. Newman, vice- e. 
president of B. F. Goodrich Co., “I= 
told the American Automobile Assn. pn Me tlh 
convention last week. 

The speaker said that his organ- 
ization was currently producing | 
standard first line passenger car 
tires to its maximum capacity and 
that premium tires would have the 
effect of materially reducing the 
total number of tire units turned 
out. 
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Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 
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Split on Regulation W 


Dry Goods Unit Fails to Agree on Opposition, 
But Credit Institute Hits It 


NEW YORK.—Split opinion 
among credit management officials 
of the nation’s retail stores over 
the question of retention of the 
Federal Reserve Board’s Regula- 
tion W, controlling credit pur- 
chases, was disclosed here recently 
at the annual board of directors 
meeting of the credit management 
division of the National Retai! 
Dry Goods Assn. 

Although the board declared 
itself overwhelmingly for imme- 
diate abolition of the regulation, 
especially in so far as it con- 
cerns charge accounts, it decided 
to make no r dation to 
the Federal Reserve Board be- 
cause a majority of the general 
membership of the credit man- 
agement division favors retention 
of the regulation wholly or in 
part. 

However, expressing fear of per- 
manent federal control over con- 
sumer credit, the Retail Credit In- 








stitute of America went on rec- 
ord against retention of controls 
in any way which would discrim- 
inate against installment buyers of 
durable goods. A resolution adopt- 
ed by the institute group urged 
retailers to oppose militantly any 
extension of restraints and ‘to fight 
for equality of right in American 
markets’. 

“In a period of three months,” 
declared W. E. Kimbrell, presi- 
dent of the institute, “the Fed- 
eral Reserve governors, on one 
hand, ask Congress for a law to 
continue their power to control 
consumer credit buying, while on 
the other, a few weeks later, 
Marriner S. Eccles, chairman of 
the board of governors, an- 
nounces the coming abandon- 
ment of most of the present reg- 
ulations.” 

Eccles statement forecast an 
early end to charge account con- 
trols and the exemption of many 





THE NEW STUDEBAKER dealership recently completed for Henry W. Kari at 
Superior, Wis. Kari made a trip to Chicago recently to view the new Studebakers. 





items from installment credit re- 
strictions. 

“On the heels of its demand for 
increased authority,” Kimbrell con- 
tinued, “the Reserve System’s lat- 
est announcement (by Eccles) can 
be interpreted as an opiate to put 
to sleep retailing’s opposition to 
whatever legislation the forthcom- 
ing Congress may have presented 
to it under the sponsorship of the 


Reserve governors.” 


Under such a program, Kim- 
brell pointed out, working fam- 
ilies of the country will still be 
restricted in buying furniture, 
electrical appliances and other 
durable goods still on the gov- 





ernment’s scarce list. 
“By freeing charge accounts,” he 





said, “the Reserve System will con- 
tinue its past philosophy of invit- 
ing those with cash to buy all 
they want, no matter how scarce 
these products may be, leaving the 
‘little families’ to carry the brunt 
of remaining anti-inflationary 
measures. 


“A well-to-do family has no more 
right to the first choice of the na- 
tion’s durable products as they be- 
come available than the working 
man’s family, which must purchase 
on the installment or budget plan.” 


J. Gordon Dakins, manager of 
the credit division of the NRDGA, 
disclosed that a questionnaire 
answered by 152 stores in all sec- 
tions of the country showed 61 








MIDLAND 


in DETROIT 


Sixteen years of steady growth! That, now 
has resulted in our doubling our plant space 
and facilities to meet the ever growing de- 
mand for Midland Air and Vacuum Power 


Brake Units. 


With this new and enlarged set-up we are 
confident that we can give you adequate, 
prompt and satisfactory service. It's a great 
satisfaction to be ready to meet all needs 
of the ever increasing numbers who demand 


Midland equipment. 


To assure prompt attention to your orders 
for Midland equipment we have created a 
big, new division in Detroit. We have it housed 
in a factory with more than double our present 
floor space, adequately laid out, and com- 
pletely equipped with the most modern ma- 
chinery. This up-to-the-minute plant will be 
devoted entirely to the production of air and 
vacuum brakes and control units. 


Our new facilities and engineering “know how” are at 
your service. Write, phone, wire or call at our new head- 
quarters: 6660 MT. ELLIOTT AVENUE, DETROIT, MICH. 


The MIDLAND STEEL PRODUCTS CO. Plants at CLEVELAND and DETROIT 








“ 


STEEL 


was 








Midland's compact, three-in-one, sealed unit 
providing safer — surer braking. 


POWER BRAKES 








percent did not want Regulation 
W abandoned now. 

Their reasons indicated this 
group would prefer to have it modi- 
fied rather than abolished now. A 
substantial number also felt that 
the regulation assisted smaller 
shops in meeting competition of 
the larger ones on credit terms. 

Seventy-five percent of the stores 
answering the survey question- 
naires found installment buying on 
the increase and 59 percent of the 
stores are now soliciting install- 
ment sales. An average increase 
of 30 percent was reported, with 
some increases ranging up to 400 
percent. 


U. S. Steel Unit 
Makes Fine Wire 
For Heavy Tires 


NEW YORK.—A fine steel wire 
which may largely replace textile 
products in manufacture of heavy- 
duty automotive tires has been de- 
veloped and now is being produced 
in commercial quantities by Amer- 
ican Steel & Wire Co., subsidiary 
of United. States Steel Corp., ac- 
cording to company announcement. 

Production of the wire, which is 
only .0059 of an inch in diameter, 
is in progress at the company’s 
Cleveland plant. 

Although wire already has been 
used extensively in tires to provide 
a core for the bead which holds 
the casing on the rim of the wheel, 
it was pointed out that the new 
steel strands are used to form the 
plies or layers of material which 
are saturated with rubber and 
form the inner core or body of the 
tire. 

It was explained that three of 
the fine wires are twisted into a 
strand and six strands are laid 
around a central core to form a 
cord one thirty-second of an inch 
in diameter. Numbers of these 
cords are then placed parallel with 
each other and coated with rubber, 
forming a ply of great strength 
and resistance for use in tire con- 
struction. When three or four of 
these plies are laid with the wires 
in each running at an agle in the 
next ply, a strong, flexible founda- 
tion is afforded for applications of 
the tread rubber. 

The metal sheath formed by the 
process, it is also claimed, shows 
much greater resistance to punc- 
tures, bruises and blowouts and 
the thinner structure provides 
greater resiliency and eliminates 
the creation of ‘excessive heat 
which is so destructive to rubber. 
The metal core ply also eliminates 
casing stretch, which lowers the 
density of tire rubber and contrib- 
utes to wear. 

According to the company, the 
product also lends itself to a num- 
ber of other uses, such as rein- 
forcement of V-belts, power trans- 
mission and conveyor belts. 


Truck Body Unit 
Dropped by Smith 


FARGO, N. D. — Strike-bound 
since Oct. 7, the commercial body 
building division of Smith Commer- 
cial Body Works has been discon- 
tinued, according to Donald A. 
Smith, president. This move is co- 
incident with expansion of a de- 
partment devoted to selling muni- 
cipal equipment and supplies, plus 
increased emphasis on the sale of 
general construction equipment and 
truck and bus equipment. 

New name of the organization is 
Smith, Inc. Authorized capital 
stock will be increased from $250,- 
000 to $300,000 occupying over 
25,000 square feet of shop, ware- 
house, and office space, it main- 
tains an equipment yard cover- 
ing over a city block. The firm re- 
cently purchased a 40-acre tract 
near the Garrison dam site on the 
Missouri river, which will be used 
by Smith and other equipment dis- 
tributors as an “equipment center” 
for contractors. 








Two-Story Brick Building 
Started by Gurdon Sales 


Gurdon Auto Sales Co. (Ford), 
Gurdon, Ark., has begun construc- 
tion of a $30,000 two-story brick 
building. The first floor will house 
the showroom, offices, parts de- 
partment, a service station and re- 
pair and paint department. Horace 
Cabe is president, with Harold and 
Lewis Cabe partners. 
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SIR MILES THOMAS, D.F.C., vice-chairman of the Nuffield Organization, Oxford, 
England, watches John W. Edwards, metal finisher at the Willow Run plant of Kaiser- 
Frazer and Graham-Paige, perform a metal finishing operation on a Kaiser Special body. 
Sir Thomas visited the plant as part of a tour in which he is studying American in- 
dustrial methods. The Nuffield company produces Austin and other British automobiles. 





O., has been chartered. V. L. Trip- 
lett, L. R. Young and U. P. Klings- 
hirm are incorporators. 


Triplett Nash Sales 
Triplett Nash Sales, Sandusky, 








Tests Finished 
On Pontiac Aid 


For Amputees 


DETROIT. — Pontiac-engineered 
driving controls for handicapped 
veterans and civilians now are 
available after complete testing, 
D. U. Bathrick, general sales man- 
ager, said last week. 

The controls can be _ installed 
without special tools by any dealer 
on 1941, 1942 and 1946 Pontiac 
Streamline models. The 1946 mod- 
els may be ordered with controls 
factory installed, he said. 

“While these Pontiac controls 
were inspired by the handicapped 
veteran, they will prove invaluable 
to the thousands of civilian crip- 
pled who have been timid about 
their ability to operate a standard 
equipped automobile or actually 
unable to do so,” Bathrick added. 

An important advantage of Pon- 
tiac’s handicap controls is that they 
do not affect normal operation of 
the car and require no change in 
driving methods of other members 
of the family, he asserted. 





There are profit-making opportunities in 
AN Want Ads. See inside back cover. 





Covers Research, Education . . . 





Program for New Year 


Completed by CED 


NEW YORK.—The 1947 research 
and educational program of the 
Committee for Economic Develop- 
ment, and additions to the mem- 
bership of its board of trustees 
and national committees were an- 
nounced here last week by Chair- 
man Paul G. Hoffman. 

The research program’s central 
aim is to help develop policies 
which will maintain high produc- 
tivity and employment, he declared. 

“Today the mere notion that 
a major depression is inevitable 
has to be attacked,” he said. “It 
is no more inevitable than the 
idea that we had to have mass 
unemployment after V-J day. We 
can have a depression if we drift 

into it or do enough foolish 
things. On the other hand, we 

can think and act to stop it be- 
fore it gets started. 

“There are certain to be some 










@ These are the days when customers are eager 


to get touches of luxury in the things they buy. 


Therefore it adds a good deal to your 
prestige when you can open a new car 
door and say to the happy buyer, 
“The upholstery is canda cloth.” 


For this rich-looking soft-pile fabric has 
rare ability to give extra tone and glamor to even 


the finest motorcar. And it goes even further than that. 





mart Lea 


MY sel CMS 


Because canda cloth wears beautifully for a long 


time—because it freshens up wonder- 


fully with a simple soap and water shampoo — it keeps 


your customer ever conscious of the 


quality merchandise you purvey. 


And when the time arrives that the new car has become 
a resale, then again canda cloth will have 
a fresh look, and its richness and beauty 


will help you get top price at resale. 


200 


COLLINS « AIKMAN 
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fluctuations in a free economy, but 
if we begin to think now what can 
be done to minimize these fluc- 
tuations we have a chance to avoid 
deep dips and the shock to all our 
institutions that a major depres- 
sion would bring.” 

New members who have been 
added to the CED Board of Trus- 
tees and who have accepted ap- 
pointment are: M. H. Eisenhart, 
president, Bausch & Lomb Optical 
Co., Rochester, N. Y.; C. Scott 
Fletcher, president, Encyclopaedia 
Britannica Films, Inc., Chicago; 
Elmer lL. Lindseth, president, 
Cleveland Electric Illuminating Co.. 
Cleveland; E. C. Sammons, presi- 
dent, United States National Bank, 
Portland, Ore.; W. Walter Wil- 
liams, president, Continental, Inc., 
Seattle; George F. Zook, president, 
American Council on Education, 
Washington, D. C. 

Fowler McCormick, chairman of 
the board of the International Har- 
vester Co., Chicago, has been add- 
ed to the research and policy com- 
mittee. 

Reporting on the _ research 
phase of the program, Hoffman 
said 15 studies now are under 
way, including one on _ labor- 
management relations. He stated 
that the aim is to find a pattern 
which will avoid stopping pro- 
duction while disputes are being 
settled, and lead to terms of set- 
tlement that work for the gen- 
eral public interest as well as 
the interests of immediate par- 
ties to disputes. 

“Collective bargaining has not 
worked well in recent years,” he 
said. “We are trying to gather the 
facts upon which can be based a 
responsible view of what can be 
done to improve it. We do not want 
to curtail the rights of labor in any 
way, but we hope to find a way 
to reduce the use of the strike 
weapon. Neither labor nor man- 
agement benefits from unnecessary 
strikes, and we believe that a high 
proportion of recent strikes, per- 
haps 90 percent have been unnec- 
essary. There ought to be a better 
way to settle disputes than to cut 
off production and income.” 

Closely tied in with the labor- 
management study is research on 
price-wage relationships. Hoffman 
emphasized that it is impossible 
to raise real wages by taking from 
one group and giving to another; 
that the problem of raising real 
wages must be tackled by raising 
production and productivity and 
thus advancing the purchasing 
power of dollar earnings. 

Other research projects in the 
CED program will deal, Hoffman 
said, with the special problems of 
small business; fiscal and mone- 
tary policies which will lessen eco- 
nomic peaks and dips; methods of 
bringing about a steady flow of 
investment in business and indus- 
try, and business practices and 
policies which can help to keep 
employment high and productivity 
increasing. Economists’ reports on 
these subjects will be published. 


St. Aubin Warns 
On Outlook 


For Batteries 


DETROIT.—A shortage of auto- 
mobile batteries, likely to be felt 
keenly over the nation as severe 
cold weather sets in, dictates that 
car owners conserve use of their 
present batteries and go to more 
than normal pains to keep them 
in service, M. E. St. Aubin, direc- 
tor of the service section of Gen- 
eral Motors, said last week. 

“There is no way to make a new 
battery out of an old one, but bat- 
teries can be made to last longer 
if proper care is given them,” said 
St. Aubin. 

The seriousness of the situation 
traces back to a lead shortage, 
which has been pronounced in the 
automotive industry for many 
months. No apparent relief is in 
sight to aid motorists this winter 
since the national stock pile of lead 
is the lowest it has been in many 
years. 
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Commercial Car News 


{ Regular Monthly section for the men who make, sell and service 


Trucks, 


Buses and Commercial Vehicles. 


{mericas 5,000,000 
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T THE Minnesota Automobile 
+4 Dealers Assn. meeting in St. 
Paul last week I was talking about 
truck sales with a number of truck 
dealers located in western Minne- 
sota and South Dakota—but prin- 
cipally with Steve Pyle, the Dodge 
dealer in Ortonville, Minn., because 
for some reason or other he and 
I managed to go out for an early 
breakfast about two o’clock each 
morning during the session. 

Steve told me that if Dodge 
would dump 50 trucks off at his 
town tomorrow he could sell every 
vehicle over the phone just as fast 
as he could call his farmer pros- 
pects. 

According to Steve—and others 
including Dave Kelly, North Da- 
kota’s Democrat, and truck dealer, 
whom I sat next to at the banquet 
—the farmers of the great North- 
west are hog-rich this year and are 
having plenty of transportation 
trouble this fall. 

Their crops have been big—Steve 
told me that farmer after farmer 
down in his section of the state 
has great piles of corn still out in 
the field—that they have more cat- 
tle and hogs than ever before and 
aren’t selling them because to do 
so would put them in a higher in- 
come tax bracket. They'd buy 
trucks, though, if they could get 
them because they can charge 
them off against expense. 

+ + * 

HE SAID folks up in that coun- 
try all have money in the bank 
and government bonds in the sock 
—they’ve paid off their mortgages 
and are sitting pretty, but still 
remember 1932 and 1933 when they 
lost their farms because they 
couldn’t meet the interest on their 
indebtedness and so aren’t buying 
wildly on anything. 

They’re solvent and intend to re- 
main that way as long as they can, 
but do need trucks and power im- 
plements. Incidentally, Steve is one 
of those dealers who sells farm 
implements as well as automobiles 
and trucks—and thus lives with 
his farm customers. 

* ok + 

IN THE Northwest Trade Show 
that was sponsored by the MADA 
and ran for the full week—with 127 
exhibitors showing their wares— 
they had one end of the hall de- 
voted entirely to trucks, trailers 
and truck equipment. This section 
of the show was well patronized 
and Jim Rihm, the president of 
MADA and a Federal Truck deal- 
er, told me that he sold one truck 
the opening day of the show that 
more than paid for his entire ex- 
hibit—and he had a good sized one. 

Met a lot of darned nice hospit- 
able people among the dealers from 
this same great Northwest—prom- 
ised to call up the son of George 
Jorgenson, Chevrolet, of Red Wing; 
had dinner one night with Herman 
Miller and his delightful wife, and 
had a lot of fun comparing notes 
on our respective kennels and sta- 
bles, but they really go in for 
horses and dogs—palominos and 

(Continued on Page 51, Col. 1) 
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Sept. Truck Sales 
2nd High Month 
Of All Time 


Half-Tonners Account 
For 40%; Light 
Ton-and-Halfs Next 


DETROIT. — August saw 
more trucks registered for 
civilian use than in 1941, 
while September showed an 


increase over the same month 
in 1941 of over 60 percent—the 
second highest registration for a 
single month in the history of the 
industry. 

The reason for this increase, 
according to truck men, is due 
to the fact that the majority of 
trucks for civilian use built in 
1941 were turned out during the 
first half of the year and mili- 
tary requirements began to take 
precedence in the later months 
while production of civilian ve- 
hicles fell off. 

According to R. L. Polk figures, 
just released, August truck regis- 
trations (47 states) for this year 
were 57,021 as against 51,556 in 
1941 while September registrations 
this year in the same states were 
64,534 as against 39,960 in 1941. 
July registrations in 48 states fell 
considerably short of meeting those 
of 1941, since this year’s sales were 
50,184 as against 63,036 in prewar. 
July (1941) registrations for all 
states was 66,353 and was the larg- 
est single month of truck sales ever 
established. 

Polk estimates that September 
registrations this year for all 
states, when finally compiled, will 
reach approximately 65,000 units. 

Truck registrations for the first 
10 months are running approxi- 
mately 80 percent of 1941, or 412,- 
079 vehicles as against 517,608 for 
the same period. 

Trucks in the 5000 GVW 
weight class, or half and quar- 
ter tonners, as formerly known, 
are still taking first place in 
sales, having totaled 40 percent 
of all registrations to date. They 
would, however, be forced to 
take second place if sales were 
classified by tonnage as in pre- 
war when all vehicles from 10,- 
000 to 16,000 GVW were bunched 
in the one and one-half ton class. 

In this weight class this year, 
trucks in the 10,000-14,000 GVW 

(See REGISTER, Page 40, Col. 3) 
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So—come on refrigeration 


units for trucks. And quick! 





Engineering Needed Now 
To Save Big Market 


Reminiscent of the early “teens” in the truck business, 
another infant is beginning to crawl in the transportation 
field—low-temperature hauling of foodstuffs, chemicals 


And, as in the early days of the truck business—when 
hundreds of vehicle manufacturers were loudly shouting 
the excellency of their engineering and when the majority 
of the builders bought engines from Continental, Buda, 
Hercules or Waukesha, axles from Timken, Clark or Tor- 
bensen, and transmissions from Warner, Brown Lipe or 
Spicer and assembled them into trucks—the refrigeration 
industry today is buying compressors and condensers 
from Carrier, Universal Cooler, Servel and other makers 
and putting them together with other units to make truck 
—and home—refrigeration machines. 

The engines, transmissions and axles, of the early 
manufacturers—or such as are left in the business—are 
still being used successfully in modern trucks, but they 
have become a component part of a thoroughly engineered 
vehicle that is designed to do a particular job with the 
least amount of excess weight. The vehicles are being 
engineered for the job, not assembled from available units. 

With no basic engineering apparent as yet in the re- 
frigeration field for truck operation, present refrigeration 
equipment must go through the same re-engineering that 


of minimum weight with maximum capacity for truck use. 
But the need is just as great—and far more compelling 


Just as a million-a-year production market awaited the 
truck when it had adequate roads and had been properly 
engineered, a tremendous market awaits the refrigera- 
tion industry in home holding boxes for frozen foods, 
when the industry solves the engineering of efficient and 
compact, low weight, high capacity, refrigeration machin- 
ery for truck use, to insure proper and adequate trans- 


The present builders of truck refrigeration are not to 
blame. They are doing a good job—just as good a job 
as is possible with the material they have to work with 
today—and are going a long way toward making low- 
temperature hauling possible and profitable. But they 
need help from the big fellows who engineer and build 
the compressors and condensers and other basic equip- 


AUTOMOTIVE NEWS still claims that there are more peo- 
ple in refrigeration that know less about low-temperature 
hauling than about any other phase of refrigeration. 


some properly engineered low temperature refrigeration 


before we can expect units 


done now, and not 10 years 


industry—let’s get going on 











School Bus Makers Push 
For Even-Order Plan 


WASHINGTON.—Factories mak- 
ing school buses are intensifying 
their campaign to secure an even 

distribution of 


orders through- 
out the year 
rather than to 


have most of 
these orders pile 
up on them in 
the late spring 
for delivery the 
following au- 
tumn. 

This was the 
principal point 
stressed by Dr. 
Frank W. Cyr, 
professor of rural education at Co- 
lumbia University, in his address 
at a luncheon tendered him and 
his staff at the Carlton hotel here 
Nov. 18 by the Superior Coach 
Corp. of Lima, O., and which was 
attended by many state and fed- 
eral educators as well as Red Cross 
officials and safety leaders. 

At this luncheon there was ex- 
hibited for the first time a film 
called “Priceless Cargo” depicting 
the improved conditions today sur- 





J. H, Shields 





rounding the school bus which an- 
nually transports more than 4,500,- 
000 children from their homes to 
schools and back again. 

Dr. Cyr was introduced by exec- 
utive vice-president J. H. Shields 
of Superior Coach and declared 
there are two vital points still 
unsolved in the general rural bus 
picture. 

“The first of these,” he said, 
“ig the massing of orders for 
buses at one time of the year, 
and the second is that absolute 
safety on country roads for 
school children will not be 
reached until the public becomes 
conscious of the dangers inflicted 
by that public itself on the chil- 
dren. 

“There is one factory I know 
which operates with about 400 em- 
ployes in winter but in summer 
the management uses 1,400 work- 
ers in its efforts to fill orders for 
new buses. If. school boards will 
just place their orders in advance 
it will give the factories more time 
to turn out the buses and the 





(Continued on Page 44, Col. 3) 


Service Group 
For Truckers 


Growing Fast 


WICHITA, Kan.—Rapidly in- 
creasing in momentum, and al- 
ready enlisting an associate mem- 
bership of 4,000 truck operators 
controlling more than 100,000 com- 
mercial vehicles in every state of 
the union, the National Trucking 
Assn., Inc., appears potentially to 
assume the prominence in the 
trucking world that Rotary, Ki- 
wanis or the Lions club maintains 
in the field of general business, 
according to R. E. Parker, vice- 
president. 

The unusual acceptance of the 
program does not appear to be 
so unusual when the organiza- 
tional motives are scrutinized— 
it is just another case of the bet- 
ter mouse trap—the supplying of 
a service for which there has 
been an aching demand. 

In spite of efficient routing, 
checked runs and time-table hauls, 
a large percentage of truck drivers 
are still pretty much in the posi- 
tion of Christopher Columbus de- 
parting on an unknown sea when 
they climb into the cab and strike 

(Continued on Page 40, Col. 3) 


Subzero Hauling 
Still Ignored by 
Unit Makers 


Only Three Exhibitors 
Show Low-Temp 
Truck Equipment 


DETROIT. — Despite the 
need of an estimated 40,000 
low - temperature equipped 
mobile boxes by frozen food 


haulers, the refrigeration in- 
dustry has done little to meet 
these needs since V-J day. Judg- 
ing from the meager attention paid 
to low-temperature refrigeration 
equipment designed for trucks at 
the All Industry Refrigeration 
Show held in Cleveland recently, 
where only three manufacturers 
exhibited such equipment, it will 
be some time before either ade- 
quate supplies of mechanical re- 
frigeration, or units basically de- 
signed to meet all the needs of 
over-road hauling, will be avail- 
able. 

Three trailer manufacturers 
exhibited the best mechanical re- 
frigeration equipment available 
today in their mobile boxes at 
this show. 

Fruehauf had a stainless steel 
trailer equipped with a Trail-Aire 
unit made by the Advance Mfg. 
Co., Detroit; Dorsey Trailer Co., 
of Elba, Ala., had a trailer equip- 
ped with an.American Mfg. Co. 
unit, and Gramm Trailer Co. of 
Lima, O., had a trailer equipped 
with a Thermo King unit made by 
the U. S. Thermo Control Co., Min- 
neapolis. 

While two holding plate manu- 

(Continued on Page 39, Col. 1) 


Trailer Makers 
Meet at Memphis 
January 13-14 


WASHINGTON. — Commercial 
truck-trailer manufacturers and 
members of allied industries will 
meet Jan. 13-14 in the Hotel Pea- 
body, Memphis, Tenn., for their 
sixth annual convention, it was 
announced last week by the Truck- 
Trailer Manufacturers Assn. 

John B. Hulse, secretary-mana- 
ger, said important decisions af- 
fecting the entire trailer industry 
are expected to be made during 
the two days of sessions. Head- 
line speakers from the automotive 
manufacturing, steel supply, auto- 
motive supply, trucking and gov- 
ernment fields already have indi- 
cated they will address the con- 
vention on problems which have 
arisen during the reconversion pe- 
riod. 

Hulse estimated that more than 
200 representatives of trailer build- 
ers and their supply companies will 
attend. 

One of the featured speakers will 
be Bennett S. Chapple jr., assistant 
to the sales vice-president of U. S. 
Steel Corp. Chapple is expected to 
discuss the steel outlook for 1947. 

Other speakers will include Ro- 
land Rice, general counsel of the 
American Trucking Assn., and Ce- 
cil B. Dickson, Washington repre- 
sentative of the Gannett newspa- 
per chain. Rice will discuss the 
state highway legislative outlook 
for next year, while Dickson will 
explain the national legislative out- 
look and the possibilities of enact- 
ment of new labor legislation by 
Congress. 

Sessions will open with Julius L. 
Glick, association president and 
president of Truck Engineering 
Corp., Cleveland, presiding. A high- 
light of the early sessions will be 
a panel discussion on the outlook 
for materials and components in 
1947, to be led by John E. Graham, 











chief of CPA’s automotive branch. 
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Terminal Plan 
Under Study in 
Rhode Island 


PROVIDENCE, R. I-—A study 
of Rhode Island’s need for a cen- 
tral motor truck terminal is being 
conducted by the Rhode Island 
Port Authority under the direction 
of William J. Halloran, president 
of the Rhode Island Truck Owners’ 
Assn. and a vice-president of the 
American Trucking Assns. 

In announcing the project, Sen. 
Amrose P. McCoy, acting chair- 
man of the authority, said it had 
the endorsement of trucking, traf- 
fic and civic authorities. 

Frank H. Malley, planning direc- 
tor of the city plan commission, 
and Philip S. Mancini, city traffic 
engineer, asserted there was no 
doubt that Providence needs such 
a terminal. They expressed willing- 
ness to cooperate with the author- 
ity’s study. 

Halloran pointed out that a cen- 
tral terminal would reduce traffic 
congestion, that fewer trucks 
would enter crowded city areas and 
that both shippers and receivers 
would save time and cost. 








JOANNE TARGAN, ATLANTIC CITY beauty, was one of the thousands who couldn't 
resist climbing to the top of the sleek, stainless steel trailerized milk tank exhibited 
by Hell Co., Milwaukee, at the Dairy Industries Exposition in Atlantic City. Over 





25,000 dairymen attended this first show since before the war. 





Review Trailer Designs 


National Research Council Borrows Vernon Drew 
As Committee Consultant 


WASHINGTON. —The Truck- 
Trailer Manufacturers Assn. last 
week announced that, in response 
to a request, the Fruehauf Trailer 
Co., Detroit, has loaned Vernon M. 
Drew, the company’s research di- 
rector, to a committee of the Na- 
tional Research Council which is 
undertaking a scientific survey to 
determine what would be the most 
economic vehicles on the most eco- 
nomic roads. 

Both government agency and 
private interests, it was said, re- 
gard the study as one of the most 
important ever undertaken since it 
is expected to lead to improved ve- 
hicle design, uniformity of regula- 
tions and better highway construc- 
tion and may bring about adoption 
of standards to be observed for 
many years to come. 

Drew will serve on the commit- 
tee on economics of motor vehicle 
size and weight of the Highway 
Research Board, a division of the 
National Research Council. He is 








--. and 





HOUDAILLES contribute 


to the postwar ride! 


@ The new Studebaker... America’s first 1947 car... 
has been a sensation from the day it was announced. Post- 


war in design and postwar in performance, its public re- 


ception has been spectacular. 


In acclaiming this new 1947 Studebaker, much of the 
enthusiasm has been for its wonderful road ability and 


riding smoothness under all conditions. Houdaille* Hy- 
draulic Shock Absorbers are an important contribution to 


this achievement. 
And Houdailles,* too, are truly postwar. Fo 


r not only 


do they offer the Studebaker owner unusual motoring 


comfort, they will also give many extra thousands of miles 


of trouble-free service because of new developments in de- 


sign and materials. 


HOUDE ENGINEERING -DIVISION OF 


HOUDAILLE-HERSHEY CORPORATION 


MAKERS OF HYDRAULI 
BUFFALO 11, NEW YORK 


CONTROLS 


* Pronounced Hoo-dye 





ee 


a member of a subcommittee which 
began a series of meetings last 
week for the purpose of produc- 
ing a concrete program for plan- 
ned research on the subjects in- 
volved. 

It is expected Drew will reflect 
views drawn from his own broad 
experience and that of members 
of the Truck-Trailer Manufactur- 
ers Assn. The main committee on 
which he will serve is headed by 
H. S. Fairbank, deputy commis- 
sioner, Federal Public Roads 
Admn. Members of both commit- 
tees are drawn from personnel of 
the PRA and from state highway 
officials, truck, bus and trailer 
manufacturers and members of the 
respective commercial vehicle oper- 
ating industries. 

Drew has been associated with 
the Fruehauf company for six 
years or more in research directly 
related to vehicle design and pro- 
duction. He is a graduate engi- 
neer, an economist and former 
sales manager of the Highway 
Trailer Co. 





Haulers in East 
Seek Rate Hikes 
Of 8 to 25 Pet. 


NEW YORK.—Plans for the sub- 
mission to the ICC of a petition 
seeking increases of 8 to 25 per- 
cent in freight trucking rates in 
the East have been disclosed after 
a meeting here of the Middle At- 
lantic States Motor Carriers Con- 
ference, Inc., proponents of the 
increase, with a group of repre- 
sentatives of shippers. 

It was explained the increase 
would be sought to offset the wage 
increases resulting from the recent 
New York truck strike, higher 
costs of equipment and proposed 
wage increases to office employes. 

Dabney T. Waring, chairman of 
the meeting, said that if the car- 
riers did not receive adjustments 
within 30 or 40 days, many of them 
would be forced out of business. 

Although the shippers said they 
were sympathetic with the prob- 
lems of the truckers, they gener- 
ally were opposed to the plans pro- 
posed for their solution. 

Some thought the motor carriers 
should seek a flat percentage in- 
crease over the entire country and 
not just in the East, while others 
contended the differentials pro- 
posed were unfavorable to ship- 
pers of small loads and should be 
eliminated. 


The truckers announced at the 
conclusion of the joint meeting 
that the exact form in which their 
proposals would be presented to 
the ICC would be determined at a 
series of committee meetings. 





New Generator 
More Power Reported 


With Less Weight 

CLEVELAND. — Leece - Neville 
Co., it is reported, has developed 
an electrical generating system for 
gasoline and Diesel engines de- 
signed to produce more electric 
power with reduced weight while 
prolonging the life of storage bat- 
teries. 


The new device is called an al- 
ternator and is made for engines 
using six-volt or 12-volt batteries. 
The alternator for popular size 
buses weighs 45 pounds as against 
169 pounds for the conventional 
generator. 


New Features Added 


To See-Mor Lamp 

CINCINNATI.—A new type of 
truck mirror, aluminum electro- 
plated, is being manufactured by 
See-Mor Lamp Co., 123 W. Pearl 
St. Weight is cut to a minimum 
and rust eliminated, according to 
the manufacturers. The swivel 
type ball socket is offset in the 
head for greater vision and is 
streamlined into the arm, officials 
stated last week. 








What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover, 
this issue. 








2Hsco DO 


ann oes om af LS oe 


an 
ers’ 





TRUCK SECTION 


AUTOMOTIVE NEWS, NOVEMBER 25, 1946 


37 








Plan Sign Control 


Road Builders Meet to Standardize Highway 
Direction Markers, Warning Signs 


WASHINGTON. — Uniformity of 
road markings is an essential need 
in modern highway safety and 
traffic control, in the opinion of 
H. F. Clemmer, chairman of the 
technical committee of the Ameri- 
can Road Builders’ Assn. An ARBA 
committee is making a_ special 
study of this subject in connec- 
tion with other safety measures, 
he stated here last week. 

“Steps have been taken by vari- 
ous highway agencies to bring 
about standardization, but com- 
plete agreement on all points has 


not yet been reached,” Clemmer 
said. 
“Especially is this true in 


pavement horizontal marking 
where the exact meaning of solid 
and broken lines varies.” He 
called attention to the fact that 
pavement marking can only be 
used on surfaces that can be 
painted. 

“Probably the oldest and best 
known highway marker we have 
is the white cross on a vertical 
post indicating a railroad cross- 
ing,” Clemmer went on to say. 
“This well known marker is also 
an indication of the importance of 
shape and color in our highway 
signs. Driver reaction to a well 
established color or shape is often 
faster than a mere word such as 
‘Stop’ or ‘Caution.’ 

“Highway markings are both for 
regulation and information. They 
should be located only after care- 
ful study and analysis, for misap- 
plication produces confusion and 
delay and causes a lack of respect 
for all highway signal forms. Cau- 
tion and regulatory signs should 
be used with reserve where war- 
ranted by road and traffic condi- 
tions. Otherwise they disrupt the 
easy flow of traffic, irritate driv- 
ers and lead to accidents. Stop 
signs and other traffic signals, 
when misused, are often a menace 
because many drivers will disre- 
gard them.” 

Obedience to traffic signals is in 
ratio to the belief that people have 
in their justification, Clemmer 





Versatile 
Diversified Uses Found 
For Power Wagon 


DETROIT.—Many unique tasks 
are being performed by the re- 
cently-introduced four-wheel drive 
Dodge Power-Wagon, according to 
reports being received by L. F. 
Van Nortwick, director of truck 
sales of Dodge. 

A tree surgeon in New York 
state is using the 250-foot steel 
cable on the front-mounted winch 
to hoist workmen into tall trees 
to do their work both quickly and 
safely. 

From Seward, Alaska, a dealer 
writes about a tourist camp owner 
using a Power-Wagon to saw down 
trees. He uses the truck to drag 
logs into camp to build new cab- 
ins. The one-ton truck also carries 
food and other supplies over poor 
roads to the camp. 

A ‘Buffalo auto dealer sent photo- 
graphs of the civilian adaptation 
of the Dodge military vehicle hoist- 
ing 1,500-pound steel beams with 
its winch after a crane used in 
erecting an addition to his sales 
building broke down. 

One 96,000-acre cattle ranch in 
the Southwest is using a Power- 
Wagon to haul pipe and other sup- 
plies for maintenance of 30 wind- 
mills on the huge ranch. One man 
does the work three did before the 
power-equipped truck was  pur- 
chased. 





Essig Motors Incorporates 


Articles of incorporation have 
been filed with the Indianapolis 
secretary of state by Essig Motors, 
Inc., 2444 W. 16th St., Indianapolis, 
formed to operate an automobile 
dealership. The corporation has 200 
shares of no par value capital stock 
and the incorporators are Emil W. 
Essig, Helen F. Essig and Lawrence 
R. Reinke. 


‘*Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ ¢« pinions, 








held. Information signs facilitate 
the flow of traffic and are of much 
help to travelers, particularly at 
night. 

“Studies of traffic accidents in 
recent years show a downward 
trend in daytime accidents,” 
Clemmer went on. 

“The night time trend, however, 
is upward in spite of the fact that 
traffic density is reduced some 60 
per cent at night. Many things 
contribute to an increase of risk 
in night driving. The ideal solu- 
tion would be complete highway 
illumination. Since this is still in 
the future for primary highways 
and will probably never come for 
many lesser roads, much danger 
can be removed by automatic sig- 
nals of the flasher type and by 
strong reflectors on signs and pave- 
ment markings. 

“Over all is the aim to make 
highway markings have exactly the 
same meaning and the same force 
throughout the whole country,” 
said Clemmer in concluding his 
statement. 





WALTER GRABSKI CO.’s postwar expansion program is under full swing now with 
the remodeling of a new building containing 14,000 square feet devoted exclusively to 
Dodge truck sales and service in Cleveland. Installation of labor saving devices high- 
lights service that goes back for 18 years. President of the dealership is Walter 
Grabski. John Rinkoski is truck service manager. 





Bendix Expands 


Brake Program 


SOUTH BEND, Ind.— Supple- 
menting the sale of lined brake 
shoes by offering unlined brake 
shoes to Bendix distributors and 
manufacturing customers is part 
of the expanded brake merchan- 
dising program in keeping with 
| changing replacement methods, ac- 








cording to T. A. Kreuser, service 
sales manager, Bendix Products 
division of Bendix Aviation Corp. 


The growth of the shoe exchange 
plan pioneered by Bendix and now 
offered in many forms, has en- 
couraged a wide usage of new 
shoes to replace those damaged 
and worn out in service. 





Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 








Strike Notices 
Served by 141 


Truck Unions 


WASHINGTON. America’s 
trucking industry was the target 
for 141 union notices of intention 
to strike filed during October with 
the U. S. department of labor. This 
was 23.2 percent of the total of 
608 strike notices filed during Oc- 
tober in all industries compared 
with less than 13 percent of those 
filed in September. 

An analysis made by the man- 
power supply department of the 
American Trucking Assns. showed 
October’s union notices aimed at 
the trucking industry were nearly 
three times the 58 notices filed in 
September, out of a total of 462 
filed against all industries in Sep- 
tember. 

October notices filed against the 
trucking industry involved 496 
companies, and 29 motor truck as- 
sociations, compared with 154 com- 
panies and eight associations af- 
fected by the September notices. 
Fifty-four of the October notices 
= more than one motor car- 
rier. 





Tuousanps of prosperous International 


Truck Dealers are evidence of the money- 


making opportunities the International 


Franchise offers—of the profits from new 


truck sales, from parts and accessories, and 


from service. 


You'll find these thousands of dealers 


good businessmen—alert managers with the 


foresight to make full use of all the back-up 


International provides. 


You'll find them substantial members of 


their communities — growing in importance 


with the constantly increasing appreciation 








of the outstanding worth of International 


Trucks and Service. 


Yes, they’re good businessmen, these Inter- 


national Dealers, and in sum they comprise 


the outstanding dealer organization in the 


truck industry. They’re concrete evidence 
y y 


of the dozens of reasons 


that make the 


International Franchise valuable. For the 


full list of reasons address 


Motor Truck Division 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue 


Chicago 1, Illinois 


Hear James Melton on “Harvest of Stars’ Every Sunday! NBC Network. See your newspaper for time and station. 


INTERNATIONAL Trucks 
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The ABCs of Trucking 


Profit and Pitfall Possibilities of Carriers 
Cited in U. S. Book for Beginners 


WASHINGTON. —A veteran or 
other citizen desiring to establish 
a business of his own may find 
the motor trucking field a promis- 
ing one, according to a booklet, 
“Establishing and Operating a 
Trucking Business,” released last 
week by the Department of Com- 
merce. 

Trucking is one of the youngest 
transport industries in the United 
States and, though it has expanded 
greatly, it has remained primarily 
a small business operation, the 
booklet points out, adding: 

It is not necessary for a pros- 
pective trucker to acquire a large 
number of trucks at the outset. On 








the contrary, most of the compa- 
nies now operating large trucking 
fleets started with one or two 
trucks. 

Only 10,000 trucks were regis- 
tered in 1910. By 1945, the number 
had increased to 4,835,000. This re- 
markable growth was due chiefly 
to progress in automotive engineer- 
ing, the construction of better 
highways and improvement in the 
quality and quantity of gasoline 
available. 

In many fields of trucking the 
prospective operator need not 
conclude that the business is 
overcrowded. However, before 
deciding to enter the trucking 





business he should consider all 
factors, both favorable and un- 
favorable. He should first deter- 
mine whether he is personally 
suited to such an enterprise. On 
this point the booklet states: 

“If you expect to have a white 
collar job with working hours from 
8 o’clock in the morning to 5 in 
the afternoon, you will probably 
be disappointed, and sooner or later 
will look for other employment. If 
you operate one or two trucks and 
expect to make a success in the 
trucking business, it will be neces- 
sary for you to arrange all sched- 
ules of operation, assist in the load- 
ing and unloading of the truck, 
drive one truck yourself, and per- 
haps make minor repairs on the 
truck or trucks after working 
hours and at other odd moments. 





What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover, 
this issue. 




























Question: A contractor wants a 4 yard short wheel- 
base dump truck for gravel hauling. What 
hoist model do you recommend? 


Answer: 
Chart. * 


*4 Cu. yd. gravel weigh approximately 12000# (from chart). 
Both the 36-7 and 47-7 St. Paul Hoists will handle a maximum load 
of 13000# with an 8’ body (from chart). 


Specify: 


You'll feel at ease talking dump units with your cus- 
tomers once you have this quick reference chart in 
your sales book. Weights of materials on one side; 
St. Paul hoist ratings on the other. Care for a copy? 
Please write us on your letterhead. 


T.PAUL HYDRAULIC 


2207 


See your St. Paul Weight and Payload 


Model 36-7 (Direct Lift) or Model 47-7 (Double Arm) Hoist and 
8’ BR Body of 3 to 4 cu. yd. capacity. 


University Avenue South East 








HOIST COMPANY 


Minne 14, Minnesota 


apolis 





‘i'd Like to Help You, Mr. Jones, But It’s Too Late 


... Me Svdewalle we Shiv” 


@ An everyday occurrence—the motorist who 
thought his tires could be recapped because 
they were comparatively new. He failed to con- 
sider that underinflation would cause fatal dam- 
age to the casing. But YOU realize the impor- 
tance of proper pressure maintenance for best 


tire performance. To build a reputation for 
mileage on the tires you service, always recom- 
mend SCHRADER Valve Caps to your customers. 
SCHRADER Caps are guaranteed air-tight up to 
250 pounds pressure... .. 
ARD SEALING CAP THE WORLD OVER. 


and they’re the STAND- 


Every month Schrader is telling motorists, in interesting advertisements in national consumer and 


farm magazines bow Schrader Products"’"Make Tires Last Longer”... 


DER CAPS 
aay Tres Last longer { 


Visit the Schrader Display—Booths 622 and 624 
A.S.1.S. December 9th to 14th, Atlantic City, N. J. 


A. SCHRADER’S SON, Brooklyn 17, N. Y. 
Division of Scovill Manufacturing Company, Incorporated 





and this means business for you! 











UN} - - 


INTERNATIONAL HARVESTER unveiled | a new line of heavy-duty highway and 


ollmen and other operators of heavy- 





off-highway trucks to 500 of Oklah "s 


duty equipment at the Tulsa truck branch. Pictured with the new International Model 


W-6564-0H 


assistant branch manager, Tulsa. 


off-highway truck is Miss Gertrude Krogstad, daughter of E. E. Krogstad, 





Merchandising Studies 


Studebaker Publishes Booklets on Overload 
And Analysis of Prospect’s Needs 


SOUTH BEND.—Two new mer- 
chandising aids, designed for use 
by its retail salesmen, have been 
published by Studebaker’s truck 
division to further its program of 
“fitting the right truck to the job.” 

The first of these is a booklet 
entitled “Overload.” It is issued 
as a supplement to the truck divi- 
sion’s publication “Truck Selling 
Simplified.” 

The booklet starts with a defini- 





Farm Equipment 
Output Down 
For September 


WASHINGTON.—Farm_ equip- 
ment output in September was 
$63,275,584, a 5 percent decline from 
the record high level reached in 
August, the Civilian Production 
Administration disclosed last week. 
(This surpasses the CPA estimate 
of September production of $58 mil- 
lion as published in the October 
monthly production report). August 
production totaled $66,767,205. 

The moderate decline was attri- 
buted principally to the three less 
working days in September than 
in the previous month. The num- 
ber of producing units was virtu- 
ally the same in the two months 
with no break in the long work 
stoppages at plants of the J. I. 
Case Co. and the Allis-Chalmers 
Co., CPA said. 

Production for the third quarter 
amounted to $189,629,156, which 
was about 30 percent higher than 
the same 1945 period, when output 
totaled $145,946,727. 

Although the overall monthly 
drop was about 5 percent, de- 
creases of 20 percent were record- 
ed in haying equipment and ma- 
chines for preparing crops, and 17 
percent in tractors. Harvesting 
machinery output was unchanged. 

Output of tractors totaled 23,804 
units in September compared with 
28,420 in the previous month. Trac- 
tor output, however, represented a 
53.8 percent gain over the similar 
1945 period. 

Export shipments of tractors ac- 
counted for 19.1 percent of total 
production in September, or about 
the same as the previous two 
months average. 

Overall farm machinery exports 
amounted to 10.3 percent in Sep- 
tember compared with 7.89 percent 
in August and 11.7 percent in Sep- 
tember, 1945. 


Port Clinton (O.) Dealer 


Erects $170,000 Building 
Port Clinton (O.) Sales & Serv- 
ice has a new building under con- 
struction, valued at $170,000 equip- 
ped, measuring 130 by 160 feet. 








tion of overload and points out its 
danger as a factor in successful 
truck merchandising. Following 
this is an explanation of how to 
avoid putting a truck into an over- 
loaded operation by the considera- 
tion, before the sale, of such items 
as commodity load, type of body, 
tire capacity and heavy duty op- 
tional equipment. Several exam- 
ples of proper and improper load- 
ing are illustrated. 

The second of these selling helps 
is the Studebaker truck analysis 
guide, which simplifies determin- 
ing a prospect’s equipment needs 
by the tabulating of six basic fac- 
tors: 

1. Type, size and performance 
of present equipment; 2. kind of 
commodity and weight of payload 
to be carried to determine chassis 
size; 3. estimate of body size re- 
quired; 4. type of road, grades and 
load to establish the rear axle gear 
ratio; 5. determination of actual 
gross vehicle weight; 6. tire re- 
quirement in relation to gross ve- 
hicle weight. 

Another section of the guide con- 
sists of a quotation sheet upon 
which can be entered the deliv- 
ered cost of the unit and any need- 
ed special equipment for presenta- 
tion to the prospect. On the reverse 
side is listed a short description 
of each Studebaker model and the 
functions of various special equip- 
ment items. 

In introducing these two mer- 
chandising aids, R. G. Hudson, 
manager of the truck division, 
stated: 

“All members of the trucking in- 
dustry recognize overloading. as a 
detriment to economical hauling 
and we feel that in “Overload” we 
have provided a method of con- 
trol. We also feel that both new- 
comers and veterans to the busi- 
ness of selling Studebaker trucks 
will find the Studebaker truck 
analysis guide of inestimable value 
in their selling efforts and in build- 
ing up a clientele of satisfied cus- 
tomers.” 


Mack °46 Deficit 
Tops $300,000 


NEW YORK.—Because of the 
195-day strike that ended Nov. 9, 
Mack Trucks, Inc., reports opera- 
tions for the third quarter resulted 
in a loss of $3,375,705, which, after 
applying estimated tax credit of 
$3 136,005, leaves a net loss of $239,- 
700. 

For the nine months ended Sept. 
30, the loss was set at $4,469,078 
which, after applying estimated tax 
credit of $4,152,452, leaves a net 
loss of $316,626. This compares 
with the net profit of $1,930,476 for 
the first nine months of 1945. 











—_—_ — 
; 


t its 
isful 
ving 
y to 
ver- 
era- 
ems 
ody, 


am- 
oad- 


elps 
ysis 
nin- 
2>eds 
fac- 


ince 
| of 
load 
ssis 

re- 
and 
rear 
tual 


ve- 


on- 
pon 
liv- 
ed- 
ita- 
rse 
‘ion 
the 
1ip- 


ler- 
on, 
ion, 


3 a 
ing 
we 
on- 
we 
1si- 
cks 
ick 
lue 
iId- 
us- 


the 

9, 
ra- 
ted 
ter 


9,- 


pt. 
78 
ax 
net 
res 
for 





TRUCK SECTION 


AUTOMOTIVE NEWS, NOVEMBER 25, 1946 . 


39 





Only 3 Show Equipment... 





Subzero Unit Makers 


Still Ignore 


Trucking 


(Continued from Page 35) 


facturers, Dole Mfg. Co., Chicago, 
and Kold Hold Co., Lansing, Mich., 
had exhibits, neither exhibited 
truck mounted equipment. 

A check by Automotive News 
among the other mechanical re- 
frigerating machinery manufactur- 
ers found but one manufacturer 
that was doing any engineering 
research and testing on units pri- 
marily designed for truck use. This 
manufacturer does not wish any 
publicity given his work until he 
has had an opportunity thoroughly 
to test out a lightweight, compact 
unit he now has in initial test. 

Even the engineer for this' one 
manufacturer admitted that he had 
not actually started design from 
the ground up on a unit for lng 
distance truck, low-temperature 
hauling. He said he had had re- 
quests for such equipment and had 
put together compressors and con- 
densers made from light metal and 
compactly designed that they had 
designed for other work and had 
found that the resultant refrigera- 
tor did the job that was required, 
took up less space and weighed 
much less than any other unit now 
on the market. Before going any 
further, they wished to find out 
if the unit would stand the rigors 
of operation in a truck and were 
about to make such a test. 

Executives in refrigeration not 
only admit that better and more 
compact low-temperature units are 
needed by the truckers, but also 
that lack of adequate transporta- 
tion is one of the main reasons 
why the excellent “kick off” in 
sales of such products as the Birds 
Eye Brand of frozen foods and 
meats was being lost now. 

People who had been very fa- 
vorably impressed with these 
foods in the initial days of froz- 
en food introduction through the 
grocers, now were turning away 
from frozen foods because so 
much of the present product is 
not up to the former quality 
standard, due in great part to 
inadequate low-temperature haul- 
ing equipment. 

A prominent maker of low-tem- 
perature locker equipment tells the 
story of the hauler of frozen fish 
from Boston to Chicago, whose 
equipment would not hold the load 
under zero on the long haul and 
would have a temperature rise be- 
fore he reached the consignees. To 
prevent having his load turned 
back on him, he would pull into 
an East Chicago locker plant, re- 
freeze his load and deliver it to 
his customers, 

Foods handled under such con- 
ditions will undoubtedly undermine 
what goodwill and interest the 





Truck Terminal 
Is Recommended 
For Atlanta 


ATLANTA, Ga.—Construction of 
a $2,200,000 joint trucking terminal 
to serve Atlanta motor carriers 
was recommended in a report sub- 
mitted last week to city officials 
by the State Highway department. 

Although it was proposed that 
the joint terminal be financed by 
private capital, it was suggested 
that the city government might aid 
the project either by acquiring 
land necessary for the terminal or 
permitting the project to operate 
tax-free as a public convenience. 

The report was prepared by H. 
W. Lochner, Chicago traffic engi- 
neer, as a suplement to his $60,- 
000,000 highway and transportation 
plan for Atlanta, which was com- 
pleted a year ago. 

No specific location for the 
seven-acre joint terminal was pro- 
posed, but Lochner said it should 
be in the northwestern section of 
the city close to the central busi- 
ness district. He pointed out that 
the project might easily be in- 
creased to cover 22 acres if car- 
riers, most of whom have private 
terminals at present, care to lease 
space in the vicinity of the joint 
terminal. Cost of a 22-acre project 
was not estimated. 


housewives now have in frozen 
foods and, regardless of how much 
sales endeavor is given this end 
of the business later, there will 
always be the customer resistance 
created by present day inadequate 
transportation. 

There is no question but that the 
refrigeration industry has a large 
number of unfilled orders on its 
books that will take many of the 
larger builders months, if not a 
year or more, to fill. There is no 
question but that the development 
of truck low-temperature equip- 
ment would be, and is, an unwel- 
come added burden on their al- 
ready overworked resources. Many 
top executives in the industry, how- 
ever, are beginning to realize that 
before the thousands of home 
freezers now in prospect can be 
sold, more adequate transportation 
will be needed to get the frozen 
products from the fields and pro- 
cessing plants to the holding plants 
and from them to the retailers. 

The sooner the refrigeration in- 
dustry faces this fact, the sooner 
one of its major drawbacks will 
be overcome. And the sooner will 
the over-road trucking companies 
be able to get equipment that 
will enable them to haul frozen 
foods at a profit and efficiently. 

The mechanical refrigeration in- 
dustry is today in the development 
stage. At the Cleveland show ad- 
vances were shown in insulating 
materials, some for truck boxes. 
Fiberglas has a new product 
that has advantages over its pres- 
ent insulant; Monsanto Chemical 
Co. has solved a method of using 
its Santocel so that it can be held 
in place in a body that is constant- 
ly being jolted and vibrated. Other 
materials are beginning to be an- 
nounced. 

At least one major truck com- 
pany is in the process of building 
up a number of units, that will be 
engineered from the chassis up, 
for low-temperature hauling, and 
expects to be able to run the com- 
pressor from the truck engine, de- 
pend upon the truck’s electrical 
system to handle the blowers and 
in other ways develop a truck job 
that will conserve both space and 
weight while giving adequate re- 
frigeration for the size box to be 
carried. 

All of these are steps in the right 
direction but those truckers who 
are in need of low-temperature re- 
frigeration right now, must go to 
the few makers who are in pro- 
duction and know the problems of 
the trucker. 

They must have their bodies 
built under the direction of these 
firms or by the relatively few 
body builders who understand the 
difference between low-tempera- 
tures of zero to minus 20 de- 
grees, and the type of bodies that 
have been satisfactory for ice 
cream and meats where holding 
temperatures from 28 degrees to 
35 degrees are adequate. 

Unless the hauler or the dealer 
does take these precautions in de- 
veloping low-temperature hauling 
equipment, he may find that he 
will have an improperly insulated 
and equipped vehicle on his hands 
that will not do the job it was 
built to do. 

Present practice in insulation is 
to use at least six inches of a wa- 
ter repellent insulant on the top 
and bottom and at least five inches 

on the sides. Good practice de- 
mands eight inches top and bottom 
and six inch side walls, according 
to the experts, if the box is to hold 
minus 10 or 15 degrees inside while 
operating in 95 degree outside tem- 
peratures. 

For lohg hauls, the same experts 
claim that mechanical refrigera- 
tion is absolutely necessary, with 
or without holding plates. They 
claim that brine, dry ice and hold- 
ing plates alone are not sufficient 
or adequate to hold these low tem- 
peratures. Holding plates can be 
used, however, if recharging equip- 
ment is available at frequent 
enough intervals and there is suf- 
ficient time allowed for recharging 
the plates. 











THE HERMAN GOERING EXHIBIT, 
Trailmobile Model LP van trailer with the 
ward, to afford a front and rear access to 


Fund is sponsoring the exhibit, which contains many priceless possessions once owned 


now touring 


the country, is housed in a 
side door and retractable steps built for- 
the exhibit. The Marines National Welfare 


are pricel gifts from Hitler, Franco, 





by the No. 2 Nazi. Included in the 


Mussolini and Dr. Robert Ley, Nazi labor leader, also many valuable documents and 


photographs which were translated by the 


was assembled by the ‘‘Screaming Eagle’’ division. 


University of Iowa. The entire collection 





Union Equipment Opens 
In El Dorado, Ark. 

EL DORADO, Ark.—Union 
Equipment Co. has been opened 
near El] Dorado under management 
of J. Arnold Gruetter, and will 
handle Fruehauf truck-trailers. 

Other lines will include heavy 








equipment for industry, contract 
jobs and agriculture. 
William F. (Bill) Bradley has 


joined the executive staff of Horn- 
Williams Motor Co. (Ford), 701 N. 
Pearl St., Dallas, Tex. Bradley re- 
turns to the automotive industry 
after service with the Navy. 





G-P Adds Tiller 


To Farm Line 


WILLOW RUN, Mich—The ad- 
dition of a sub-surface tiller to the 
Frazer line of tractor-drawn farm 
equipment now marketed by Gra- 
ham-Paige through 3,400 farm dis- 
tributors and dealers was revealed 
last week by Joseph W. Frazer, 
president. An initial shipment of 
more than 100 tillers has been de- 
livered to farm distributors and 
dealers in Kansas, Nebraska an 
the Dakotas, Frazer disclosed. 

Equipped with sweeps, resem- 
bling those of a cultivator, the tiller 
has a cut eight feet, six inches 
wide. Operating at a depth of from 
four to eight inches, the 1,250- 
pound implement loosens the soil 
and permits immediate planting. 


Falls (K-F) Open 
The Falls Motor & Equipment 
Co., Menomonee Falls, Wis., has 
taken on the new Kaiser dealer- 
ship and the first of these cars 
is now on display at the show- 
room and garage. 








To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 
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D. TIRE CARRIER* 














and make 


Eliminate 


straining and dangerous lifting. 
Half the time—half the work and 
100% safety in handling even the 
biggest tires and wheels. 





Do away with this old, dangerous, 
costly method. Install this tire carrier 


simple as T.E.D. 









costly delays, all 


truck tire changing as 





3 models 


Handles tires to and includ- 


Truck tire changing /S a ONE MAN 
JOB—no strain, no lifting, no chance 
of dropping heavy tires and wheels 
when you have a T.E.D. Tire Carrier.* 


All models may be mounted either 
side or rear. Can be mounted on 
new chassis before body is built 
or on your old rig. Simple to mount 
—no precision requirements. 












*Patents Applied for. 


TO MEET ALL 
REQUIREMENTS 


MODEL A 

ing 825 x 20 
MODEL A-9 Special for 900 x 20 
MODEL B Handles tires from 1000 x 20 








to and including 1100 x 22 


CORPORATION 
928 So. Flower St., Los Angeles 15, Calif. 
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Nev. Truckers 


Ask 25% Hike 


RENO, Nev.—An application for 
a 25 percent increase in freight 
rates has been filed with the Ne- 
vada public service commission by 
nine truck lines operating in the 
state, according to commission 
chairman George W. Allard. 

The truckers also requested a 
minimum pickup and delivery rate 
of 50 cents per 100 lbs. on cargoes 
up to 10,000 Ibs. Allard stated. 





These rates now range from 35 to 
55 cents per 100 Ibs. Also asked in 
the application is a $1 minimum 
charge per shipment. 





Charter for Attica Motor 

Articles of incorporation have 
been filed with the Indiana secre- 
tary of state by Attica (Ind.) Motor 
Co., Inc. The corporation has 200 
shares of capital stock valued at 
$100 a share. Incorporators: Glenn 
R. Pitman, J. Lee Miller and Lethel 
M. Herschberger. 





Collecto Garbage Units 


Twin-arm Hoists 


Coal Hoppers 


Heavy-duty Dump Bodies 


Milk Tanks 


Plane Refvelers 





Rock Bodies — Telescopic Hoists 


For long life . . . modern 
design...and dependable 
operation, recommend 


to your customers... 


When the question arises as to 
which body and hoist will do 
the most dependable job for a 
specific application, it 1s good 
business to review the features 
of Heil units, 


Consider the weight- saving 
construction that gives your cus- 
tomers greater payloads and big- 
ger profits — the 45 years of 
experience in design and fabri- 
cation — the smooth operation 
of the hoist — plus dozens of 
other reasons that assure out- 
standing service and satisfaction. 


Heil Bodies and Hoists sub- 
stantiate your claims for thorough 
dependability — your customers 
thank you for recommending them. 

BH-11) 


wore [EIEN Go, 


General Offices 
MILWAUKEE 1, WISCONSIN 


Petroleum Truck Tanks 








@ saves time and money 





The Whistling VENTALARM in Your Gas Tank: 


@ prevents blowbacks, overfilling 


@ eliminates danger of flash fires 


Watch for new 1947 car, truck and bus models EN 
equipped with the efficient, economical VENTALARM! 





or 


GAS TANK FILL SIONAL 
SCULLY SIGNAL CO., 88 FIRST ST., CAMBRIDGE 41, MASS. 























New Trucker Service 


National Network of Way Stations 
Growing Rapidly 


(Continued from Page 35) 


out on a long haul. Elements of 
uncertainty always exist. Particu- 
larly is this true on those irregu- 
lar runs that are always a gamble 
and a question mark. The associa- 
tion’s growing popularity can be 
traced directly to the fact that its 
service aims to take some of the 
throbs out of this operating head- 
ache. 

On every highway throughout 
the nation at points disbursed for 
maximum convenience of truck 
drivers, responsible and properly 
equipped garages and filling sta- 
tions are being enlisted in the 
ranks of association members. 
These member way-stations will 
display prominently a large red, 
white and blue metal association 
membership sign 24x36 inches in 
size. The member way-stations 
thus franchised will be thoroughly 
investigated as to proper location, 
accessibility, business management, 
record of service, and facilities for 
truckers before membership is 
granted. 

Under the program, the member 
station serves as a clearing house 
for information for member truck- 
ers. A complete gazette of asso- 
ciate members (truckers) is fur- 
nished the way station and each 
trucker associate member has in 
his possession a catalog of mem- 
ber stations throughout the nation. 

If John Doe, fleet owner, wants 
his driver to contact him some- 
where way out in Nebraska, the 
driver will know in advance just 
where to call from. In a case of 
emergency, the driver will find his 
name, the party he is to contact, 
time of call etc. neatly charted on 
a prominent blackboard in a mem- 
ber station along his route. 

The driver will also find indexed 
on the call board maintained by 
member stations a list of available 
sleeping rooms, all night restau- 
rants etc. The operator of the way 
station will be equipped to furnish 
him with information regarding 
every facility in the locale neces- 
sary to his job and well being 
while in the vicinity of the way 
station. 

According to Parker, 100 percent 
enrollment of truck operators is 
to be expected. The service is free. 

The enrollment of member way 
stations under the direction of 
oO. F. Hawkins, sales manager, 
is also progressing rapidly. De- 
mands for the franchise, how- 
ever, with its obvious advantages 


Register 
(Continued from Page 35) 
registered 29.5 percent of sales and 
those in the 14,000-16,000 GVW 
class registered approximately 13.5 

percent. 

The three-quarter and one-ton, 
or 5,000-10,000 GVW class, regis- 
tered approximately 8.5 percent of 
sales, while the heavy-duty sizes 
ran from about 1.5 in the 16,000- 
19,500 GVW to 3.5 percent and 3 
percent, respectively, in the other 
two heavy-duty classifications. 

Production in each classifica- 
tion has. been very spotty this 
year, more spotty in fact than 
in any other year in truck his- 
tory, due to strikes in supplier 
plants which shut off some basic 
assembly used in a certain ton- 
nage or GVW class by several 
vehicle manufacturers. 

This has resulted in keeping the 
production of body builders, espe- 
cially, upset throughout the entire 
year. The body builders get in ma- 
terial for one size truck that seems 
to be getting into production and, 
by the time they are set on ma- 





terial for that unit, something will | 


happen that will close the produc- 
tion lines on that size and the 
manufacturers have had to switch 
to another size where material is 
available in the quantities needed. 

Inasmuch as the vocational re- 
quirements for certain industries 
center in one size more or less, 
this switching around has put a 
considerable burden on the body 
builders, where, for instance, they 
get all set to build door-to-door 
milk truck bodies, and cab and 
chassis ton and one-half jobs start 
to roll into dealerships. 





to an aggressive service station 
or garage, are being limited to 
one establishment in a munici- 

ity except where a town is of 
a size that demands more than 
one way station for truckers 
convenience. 


As a result, competition for mem- 
bership franchises is keen, and ap- 
plicants must be investigated thor- 
oughly as to the advantages that 
their facilities offer truck opera- 
tors. Trucking organizations and 
prospective applicants for way- 
station franchises are requested to 
contact the association at its of- 
fices at 1411 Union National Bank 
Bldg., Wichita, Kan., for informa- 
tion. The association invited the 
trucking world to contact it di- 
rectly in any case of dispute, ir- 
regularity of member performance, 
or with any suggestion for im- 
provement of service. 


Buses 


(Continued from Page 35) 
boards will secure even better jobs 
than they now get. 


“My second point is that eternal 
vigilance by drivers of all motor 
vehicles must come before perfect 
safety can be had on the high- 
way. Our school buses turned out 
now are splendid vehicles but safe- 
ty for the children cannot be as- 
sured until the drivers of other 
vehicles are continually cautious.” 

In 1937, said Mr. Shields, the 
National Education Assn. named 
Dr. Cyr and Dr. M. C. S. Noble 
to make a survey of the school 
transportation problem to arrive 
at minimum national standards 
governing the construction of 
school coach bodies from the 
standpoint of safety as well as 
other recommended practices. 


As a result of these studies, a 
meeting of all state school officials 
in charge of transportation was 
held at Columbia university in 
New York to which representatives 
of the chassis manufacturers and 
of the body companies were in- 
vited and minimum national school 
bus standards were adopted. 

“Today we have uniform co-ordi- 
nated and safe state specifications 
instead of a disorganized overlap- 
ping and unsafe type standards. 
We, as builders, are able today to 
build a standardized unit, stand- 
ardized models with standard spec- 
ifications. 


“With the passing of OPA most 
of us today are thinking in terms 
of prices. As an example, auto- 
mobiles have increased from 60 
to 70 percent in price today over 
1941. Most school buses manu- 
factured today are being sold at 
approximately 25 percent above 
the 1941 price. 

If the same condition existed to- 
day as existed previous to the 
study, school bus bodies would be 
costing the municipalities from 60 
to 70 percent greater than in 1941. 
No greater tribute could be paid 
these gentlemen for their efforts 
in developing a better and safer 
vehicle with such a moderate in- 
2rease in price.” 








Houtman & Baker 
Open $125,000 
Truck Depot 


SACRAMENTO, Calif.—An- 
nouncement of the opening of a 
new $125,000 truck depot here has 
been made by Harold Houtman and 
H. A. Baker, owners of the depot. 

Diesel engineering is a specialty 
of the truck station, it is claimed, 
which has a 660-foot frontage on 
Stockton Blvd. and is equipped to 
handle all types of services for 
gasoline, Diesel and butane trucks. 

Fuel storage tanks of the depot 
have a capacity of 45,000 gallons 
and a restaurant in the depot is 
equipped to serve truck drivers 
and other travelers. 

The station will operate the larg- 
est tow truck in the area, capable 
of handling any type of wrecked 
truck. 
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OUR INCREASED PRODUCTION 
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INDIVIDUALLY TAILORED COVERS 
In Plastic, Fibre & Sailcloth 
PROMPT DELIVERY 
1947 Catalog on Request 


PERFECT FIT COVER CO. 
1776 Broadway, New York 19, N. Y. 











Build Up Your Own 
Heavy Duty Truck Business 


Stock Coleman 4-Wheel Drive 
Conversion Units 
and 
Fabco Dual Drive Axles 

Coleman Conversion Units fit 
all makes and enable you to 
convert conventional trucks to 
4-Wheel Drive—ideal for off- 
the-road work. 

Fabco Units fit all makes 
trucks—allow removal of rear 
axle and insertion of TWO 
driving axles (tandem). Gives 
overdrive and underdrive for 
heavy duty loads. Get that 
extra profit by writing today to 


FLY & HARWOOD, Inc. 


300 Madison Ave. (Dept. B) 
MEMPHIS, TENN. 
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CHEVROLET — 
LOWEST-PRICED 


LINE 


Yes, Chevrolet has the lowest-priced line 








of passenger cars in its field! 


Today, more than ever before, only Chevrolet gives motorists 


BIG-CAR QUALITY AT LOWEST COST 


for Chevrolet has the lowest-priced line of passenger cars in 





its field. In fact, the great majority of Chevrolet body types 


list at prices substantially lower than those of any other cars 





in Chevrolet’s price range. And, of course, only Chevrolet 

gives motor car buyers Big-Car beauty, Big-Car comfort, Big-Car 

performance, BIG-CAR QUALITY AT LOWEST COST in all items 
of purchase price, operation and upkeep! 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 


mg fou and 
CHEVROLET 








42 


AUTOMOTIVE NEWS, NOVEMBER 25, 1946 





Europe’s Makers 
Stress Export, 
Reo Aide Says 


LANSING, Mich.—The countries 
of western Europe, with the excep- 
tion of Sweden, are rationing their 
people on products which they turn 
out in order to build up exports 
and get the foreign exchange nec- 
essary for their rebuilding pro- 
grams, reports John T. Clark, ex- 
port manager of Reo Motors, Inc., 
after a seven-week business trip 
abroad. 

Clark said that the thing which 
most impressed him was the re- 
markable spirit in which the peo- 
ple accept these privations. 

“They fully understand that 
building of exports is the only way 
they can repair their wartorn na- 
tions,” he said. “It seems to me that 
there’s an important lesson for this 
country. 

“While the importance of our ex- 
ports is not now immediately ap- 
parent to the casual observer, the 
fact remains that the time is not 
too far distant when shipments 
abroad could well mean the dif- 








polis dealer to sell 
fleet owners @ new and modern type of tire service. The truck carries an automatic lug 


MODERNIZED EQUIPMENT on this truck bles an Indi 





wrench capable of turning any type of lug, including the largest truck wheel. The 
wrench is possible because the truck has a heavy-duty air compressor that delivers 20 
cuble feet of air a minute at 120 pounds pressure. The high pressure air line also 
operates an air hammer for use in loosening tire beads from rusted rims, a buffer for 
cleaning rusted rims and buffing tubes for repair. It is no longer necessary to hold up 
working trucks while they are brought to the dealer’s store for rubber or service 
because this vehicle can do a quick and complete job from one tire to a complete 
changeover wherever the trucks are available. Fleet owners have found this type of 
service so practical that W. J. Coughlin and Jack Graves of General Tire Co. of 
Indianapolis, who planned the equipment, now have five such trucks in operation. 





new trucks because the Germans 
seized all they could find and most 
of them were either destroyed or 
hopelessly lost. 


ference between good times and 
a depression.” 

Clark said that the European 
nations are in desperate need of 





Up 8.7% in Second Quarter .. . 





Truck Operation Costs 


Continue to 


WASHINGTON.—Statistics com- 
piled by American Trucking Assns. 
from quarterly reports of Class I 
motor carriers of property made 
public last week show the trend 
toward constantly mounting costs 
of operation continued throughout 
the second quarter of 1946. 

Reports from 1,672 Class I car- 
riers of all types showed expenses 
during the second quarter were 
$221,498,256, an increase of 8.7 per- 
cent over the similar period in 1945. 


The carriers reported some im- 
provements, however, in the rev- 
enue picture as gross revenues 
were $236,772,067, compared with 
$212,856,275 in the second quar- 
ter of 1945. Net operating reve- 
nues were up to $15,273,811, as 
against $9,172,272 in the second 
quarter last year. 


W. A. Bresnahan, ATA research 
director, emphasized that while the 











FRUEHAUFS 
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narrow alleys... 


hauf man. He’ll do the rest for you. 
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FRUEHAUF TRAILER CO. 


FRUEHAUF 


9 Factories — 62 Factory Service Branches 





CUSTOMERS 




















LOWER HAULING COSTS! 


MANEUVERABILITY—When you sell a Truck-Fruehauf combination you 
can be sure the perfectly matched vehicle is easily maneuvered . . 
in and out of congested loading places... 
busy thoroughfares. A Fruehauf turns in the same small radius as the 
truck which pulls it. Fruehaufs do get around fast! 


BIGGER LOADS—When you sell Truck-Fruehauf combinations, you 
provide your customers with hauling efficiency and economy that no 
other method can equal. When trucks are coupled to Fruehauf Trailers, 
they can pull far more than they are designed to carry. 


NATION-WIDE SERVICE—It’s easy to sell Fruehauf Trailers. Expert 
transportation engineers in 62 Fruehauf Factory Branches across the 
nation are ready to help you serve your prospect. To sell the Fruehauf 
line—no experience is necessary. Simply call in your nearest Frue- 


. up 
and ‘on 


World’s Largest Builders of Truck-Trailers 


e DETROIT 32 








TRAILERS 





Climb 


position of the carriers in the sec- 
ond quarter of 1946 was relatively 
improved as compared with the 
same period last year, the industry 
still was a long way from solution 
of the severe financial problem it 
has faced during the last three 
years. 

“The 1946 picture looks bright 
only when it is compared with the 
year 1945—the worst year in the 
history of the industry from the 
profit standpoint,” he said. “The 
operating ratio experienced in the 
second quarter was at about the 
level experienced by the industry 
in the second quarters of the years 
prior to the war and should not be 
considered unusual. 


“Moreover, the results of a sin- 
gle quarter do not reflect the 
losses suffered by the industry 
during the war, and do not take 
into account very substantial in- 
creases in expenses with which 
the industry is threatened at this 
moment in all parts of the coun- 
try,” Bresnahan added. 

Intercity miles operated went up 
from 502,440,521 to 529,092,100, an 
increase of 5.3 percent. Intercity 
tons hauled rose from 27,265,138 to 
27,769,939, an increase of 1.9 per- 
cent. 

The ratio of expenses to gross 
revenue in the second quarter of 
1946 was 93.6, as against a ratio of 
95.7 for the same period of 1945. 

All of the nine geographical re- 
gions reported increased gross rev- 
enues, but increases in expenses in 
two of the regions resulted in a 
lower net revenue than they re- 
ported for the second quarter of 
1945. That situation was confined 
to the far west. The Rocky Moun- 
tain region reported gross revenues 
of $6,692,959, compared with $5,- 
564,546, for the second quarter last 
year, an increase of 20.3 percent, 
and expenses of $6,317,185, an in- 
crease of 22 percent over the $5,- 
178,061 in expenses for the same 
period last year. The net revenues 
for the region declined from $386,- 
485 to $375.774. Gross revenues in 
the Pacific region were $28,134,923, 
compared with $25,629,140, an in- 
crease of 9.8 percent, while ex- 
penses were $27,325,035 as against 
$24,598,095, an increase of 11.1 per- 
cent. Net revenues dropped from 
$1,031,045 to $809,888. 

Only the Southern and Midwest- 
ern regions showed a decrease in 
intercity miles operated, while the 
Southern and Rocky Mountain re- 
gions showed the only declines in 
intercity tons hauled. 





House Trailer 
Output Rises 


WASHINGTON. — Production of 
housing type trailers amounted to 
4,864 units in September, according 
to the Bureau of the Census. Ship- 
ments amounted to 4,791 units val- 
ued at $7.9 million. 








merchant 
chiefs 


More than half of America’s 
800,000 Elks own their own 
business. A good sign, indeed, 
that these men are just the 
customers you’re looking for 
if you sell a quality product. 
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In Line With ATA Ideas... 





Classification Procedure 


Given Wide 


WASHINGTON.—A sweeping re- 
vision of National Classification 
Board procedures and present 
methods of publishing changes in 
the national motor freight classi- 
fication was announced last week 
by American Trucking Assns. 

The new rules governing proce- 
dure, it was stated, are in line 
with instructions from ATA’s na- 
tional traffic committee and cancel 
all prior instructions to the Na- 
tional Classification Board. 

Since the new rules are silent 
with respect to the procedure of 
handling changes involving rail 
competition, shippers and carriers 
should not rely on voluntary com- 
petitive publications, the board 
stated, but should file proposals 
for changes with it. Details of the 
new method of handling such 
changes were left entirely in the 
hands of the board, which with- 
held an announcement pending a 
thorough study of the question. 

The new rules provide that all 
proposals be submitted in writing. 
In cases where changes are made 
for clarification or for compliance 





| Smuggled Cars 
For Mexico Put 
At 12,000 


LAREDO, Tex. — An estimated 
2,400 new cars are crossing the 
Texas border into Mexico every 
month to be resold at an average 
of twice the price they bring in 
the United States, a. survey of 
Texas ports of entry reveals. 

Approximately 12,000 new cars 
have _been imported legally into 
Mexico since the beginning of the 
year, and an equal number have 
been smuggled across the border, 
customs officials estimated. 

New cars sold in Mexico have 
been known to bring as much as 
$8,000 in American money, but the 
average price is about twice the 
retail sale price in the United 
States. 

By far the largest number of new 
cars has moved through Laredo. 
Approximately 10,200 automobiles 
and trucks have passed legally into 
Mexico here, Deputy Collector of 
Customs 8S. W. Trout said. He would 
not estimate the number passing 
illegally, but said that it was high. 

At El Paso customs officials esti- 
mate that 210 new cars moved 
there since March 12, when the first 
new car movement was recorded. 
Officials estimated that 2,000 cars 
had been smuggled into Mexico 
since the first of the year, and that 
10,000 had been smuggled since the 
beginning of the war. 

Chief United States Customs Col- 
lector C. W. Williams at Hidalgo, 
Tex., reported about 150 new and 
used passenger cars exported there. 

A driver who appears at a United 
States customs station in a car he 
has owned less than six months 
must sign an affidavit that he will 
not sell the car in Mexico. He is re- 
quired to furnish identification 
which will enable customs officials 
to trace him if his return is not 
noted at the proper time. 

A heavy movement of new tires 
also has been reported at all bor- 
der points, and many arrests have 
been made on attempted smug- 
gling of tires. 





Truck Owners 
Urge Safety 
At N. H. Parley 


MANCHESTER, N. H.—(UTPS) 
—A stricter safety program was 
urged last week by Guy Hollis, 
president of the New Hampshire 
Truck Owners’ Assn., at the group’s 
sixteenth annual convention here. 

He pointed out that in New 
Hampshire this year the monthly 
average has been 408 accidents, 
nine deaths and 240 injuries. He 
urged each association member to 
insist that all drivers “practice 
Safety on the roads 365 days a 
year.” 





Revisi 
with statutory provisions or orders 
of regulatory bodies, the new pro- 
cedure authorizes their publication 
without docketing of the proposals. 
Under the new rules, publication 
of dockets is required at least 14 
days in advance of hearings; pub- 
lication of docket dispositions is 
made mandatory, and machinery 
is set up for appeals from the Clas- 
sification Board’s dispositions. In 
the past, no definite interval was 
required between publication of 
dockets and the hearings on them. 
The board’s dispositions were not 
published but were distributed only 
to the interested parties of record, 
and no provision was made for 
appeals. The practice has been that 
“Exceptions to the Classification” 
constituted an appropriate means 
of publishing provisions which dif- 
fered from those in the Classifi- 
cation. 








Use of Aluminum 
Increased in New 


Axle by Timken 


DETROIT.—The Timken “Wes- 
terner” worm gear tandem drive 
rear axle unit has been made avail- 
able with cast aluminum housings, 
hubs and brake shoes, by Timken- 
Detroit Axle, it was announced last 
week by Walter F. Rockwell, presi- 
dent. It is claimed to be the first 
aluminum tandem axle unit to be 
placed on the market. 

The aluminum “Westerner,” (Ser- 
ies SW-3013-P), now being offered 
optional by a number of truck 
builders on certain models of heavy 
duty six-wheel vehicles, is the sec- 
ond aluminum rear axle unit to be 
developed by Timken Axle engi- 
neers in collaboration with engi- 
neers of the Aluminum Company 
of America. 

With equal strength and dura- 
bility, the “Westerner” with alumi- 
num housings, hubs and brake 
shoes weighs 400 pounds less than 
the same unit built with heav- 
ier parts of cast malleable iron. It 
has successfully passed all tests 
carried out over a long period of 








AN ALUMINUM TANDEM AXLE unit, said to be the first to be placed on the 
market, was announced last week by Timken-Detroit Axle Co. The ‘‘Westerner’’ worm 
gcear tandem drive axle unit has been made available with aluminum housings, hubs, 


and brake shoes, according to Walter F. 


Rockwell, president. It was developed in 


collaboration with engineers of the Aluminum Co. of America. 





time both in the laboratory and in 
the field, the company states. 

The reduction of 400 pounds of 
unsprung weight accomplished by 
the aluminum construction of the 
Westerner is said to be an impor- 
tant factor contributing to longer 
tire life and improved riding quali- 
ties particularly when running light 





at high speeds. Far more important, 
however, is the fact that this 400 
pound saving in truck weight per- 
mits the operator to increase his 
payload 400 pounds for which he 
collects extra earnings throughout 
the life of the vehicle. 





There are profit-making opportunities in 
AN Want Ads. See inside back cover. 











BIG TRUCKS 
FOR BETTER 
BUSINESS 





The trend is to more power and bigger trucks for increased 


payloads and lower operating costs. 


The Mighty Ward LaFrance trucks and tractors are big, 
rugged, heavy-duty, over-the-road units featuring advanced 


engineering and design. 


* D-1 25,000 pounds, G.V.W. 
® D-2 29,000 pounds, G.V.W. 
* D-3 35,000 pounds, G.V.W. 
* D-3 Special 35,000 pounds, G.V.W. 
* D-5 35,000 pounds, G.V.W. 


There is a Mighty Ward LaFrance truck for all types of heavy- 
duty business .... get the truck with.extra power and pay- 


load capacity. 
WARD LA FRANCE TRUCK DIVISION 
Great American Industries, Inc. 
ELMIRA, NEW YORK 
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IHC to Build 
Truck Branch 


In Cincinnati 


CINCINNATI. — International 
Harvester will build a $500,000 
branch office, warehouse and serv- 
ice building for its truck division 
in Walnut Hills, H. L. Lailender, 
branch manager, announced last 
week. 

Construction of the modernistic 
brick and concrete plant has begun 
on a 66,000 square foot plot on Gil- 
bert Ave. The truck division now 
occupies a building at 2336 Iowa 
Ave.; Walnut Hills which Packard 
Motor Sales Co. bought recently. 

Wm. J. Collier, Packard zone 
manager, said he would move zone 
offices and warehouse from 20 E. 
Ninth St. to the Iowa St. building 
after International moves to its 
new structure. The Cincinnati zone 
services 140 dealers. It plans im- 
provements at the Iowa St. plant. 





New Home 
The Desha Motor Co. (Plymouth- 
Dodge), Dumas, Ark., has moved 
into its new $25,000 building on 
BK. Railroad St. 








A FAR CRY from the old semi-trailer type Thomp 


Road St r that went into 





service between Edinburgh and Leith, England, in 1869, is the White semi-trailer bus 
now in service between Evans Head and Lismore in Australia. This deluxe coach is 45 
feet long and has seating capacity for 60 passengers. It is a special job designed and 
bullt for Kirklagd Bros. of Evans Head, New South Wales. 





Fruehauf Hails 


Aluminum Panels 


DETROIT.—-New aluminum pan- 
els combined with corrugated alu- 
minum lining reduce dead weight 
and increase payload capacity 357 
pounds im a 28-foot Fruehauf Aero- 
van, the company announced last 
week. Wartime developments in 
aluminum alloys make this metal 
superior to ordinary steel and iron 
for many purposes, providing 





lighter weight with equal strength, 
it adds. 

The many new uses which are 
being found for employment of the 
light metal are taxing aluminum 
production facilities to the limit. 
Fruehauf Trailer is said to be one 
of the largest, if not the largest 
user of sheet aluminum in the 
nation. 





Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 





Wrong Classification Costly . . . 





Truckers Map Fight 


On Description Loss 


WASHINGTON. — A _ concerted 
drive to end mis-description of 
freight shipments—a major war- 
time problem that still is giving 
some shippers a competitive ad- 
vantage and causing heavy reve- 
nue losses to the carriers—was an- 
nounced last week by American 
Trucking Assns. 

Working in cooperation with 
weighing and inspection bureaus 
throughout the country, ATA will 
seek to cut the frequency with 
which shippers, including the fed- 
eral government, are describing 
commodities improperly, often 
through inadvertence or lack of 
technical knowledge of the com- 
modity involved. The result, in 
many cases, is a lower rate than 
the one that legally should be ap- 
plied. 

Motor carriers, as well as other 
transportation agencies, it was 
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YOU DON’T “NEED AN ANCHOR’ 
If You Have Positive Brake Control 


When truck brakes fail to hold in sudden stops—or skid on slick highways 
—don’t blame the driver; blame his brake pedal because it doesn’t give 


him positive control. 


HYCON Compound Cylinders give the driver positive control at all times 
—100% hydraulic. There is no brake lag—the power is continuous and 
delivers pressure in direct proportion to the pressure on the brake pedal. 
HYCON brakes do not rely on air or vacuum “boosters”; they act inde- 
pendently of the motor. This permits maximum idling speeds and results 


in lower gasoline consumption. 


SAVE GASOLINE — TIRES — MONEY 


CONTROLLED BRAKING 


HYCON brakes save tire mileage, too. They reduce tire-scuffing because 


the power applied to the brake drums js always under the driver's 


positive control. Their operation is not affected by high altitudes or low 


“‘remperatures. They cannot freeze. 


Prove to yourself the advantages of these all-hydraulic brakes by order- 


Comepouttd 


ing a trial unit today. They are quickly and economically installed because 


no special equipment is necessary. Now available are units to replace 
1%" and 1%’ Di. original equipment Master Cylinders. Order from your 
local power brake distributor, or write direct to The New York Air Brake 


Company, 420 Lexington Avenue, New York 17, New York. 


Eliminates brake 


maintenance. 





COMPLETE Compound 


CYLINDER ASSEMBLY 


COMPLETELY HYDRAULIC 





CYLINDER 


lag, improves safety 


factor, simple and quick to install, cuts 
tire wear and fuel consumption, reduces 


Look for this Registered Trade Mark gp 
s 











said, are losing millions of dollars 
annually because of improper class- 
ification of freight. In addition, it 
was stated, shippers themselves 
gain a competitive advantage and 
in some instances probably violate 
the Bills of Lading Act. 

Mis-descriptions often are caused 
by inability of the shipper to de- 
termine the proper classification. 
The motor carriers, therefore, have 
established weighing and inspec- 
tion bureaus, whose _ representa- 
tives now are calling on shippers 
to assist them in properly describ- 
ing their freight with a three-fold 
purpose: To prevent possible vio- 
lations to the Bills of Lading Act; 
to prevent an undue competitive 
advantage between shippers of the 
same commodity, and to make sure 
the carrier assesses the proper 
charge. 





Hits Expansion 
Of Sales, City 


Income Taxes .. 


FOND DU LAC, Wis.—Opposing 
as “undesirable” further adoption 
of income and sales taxes as sources 
of municipal income, George Mitch- 
ell, of Chicago, U. S. Federal Re- 
serve Bank tax economist, told the 
Wisconsin League of Municipali- 
ties at its annual meeting here last 
week that the property tax must 
remain the cornerstone of munici- 
pal independence. 

“Larger cities are now turning 
to income and sales taxes as a 
means of increasing revenues,” he 
said. “I believe expansion along 
these lines is undesirable. 

“Most municipalities are in finan- 
cial plights, and there’s no panacea 
for the problem. Municipal incomes 
have remained constant’ while 
prices rise and demands for mu- 
nicipal services increase steadily. 
The federal and state governments 
have staked claims on the most 
lucrative sources of revenue.” 

Mitchell advocated an increase 
in the property tax rate, together 
with increased grants of federal 
and state money to cities, as the 
best way to meet the problem. 

With statutory limitations on the 
tax rate being used by states to 
limit the independence of cities, 
generally, the cities are resorting to 
revaluation of assessments to in- 
crease the revenue, he said. But if 
cities are free to set the rate where 
they desire, he added, there is no 
need to adjust assessments to an 
inflated market value. 

He declared that flexibility can 
be maintained in municipal rev- 
enues by increased grants of fed- 
eral aid in good times and by bor- 
rowing when interest rates are low. 
He also suggested that deferred 
maintenance projects can be fur- 
ther held off until construction 
costs are lower. 





Graham Promotes Drum 


To Farm Sales Chief 

WILLOW RUN.— Appointment 
of John V. Drum as manager of 
farm equipment sales for Graham- 
Paige is an- 
nounced by Jos- 
eph W. Frazer, 
president. Drum 
had been assis- 
tant manager of 
farm sales. 

In his new po- 
sition he will di- 
rect the sale of a 
full line of Fraz- 





er farm equip- 

ade ¥, Daun ment through 
F the 3,400 Gra- 
ham-Paige farm 

distributors and dealers. Drum 


operated a 400-acre Michigan farm 
for eight years before entering the 
farm equipment industry. 


Hood Motor in Columbia 


Hood Motor Co., Inc., Columbia, 
S. C., has been organized with cap- 
ital stock of $50,000. Burke Hood 
is president and treasurer; Robin 
W. Hood, vice-president and sec- 
retary. 
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Just Among Dealers... 








(Continued from Page 3) 


is past president of the Portland 
Dealer Assn. and was state chair- 
man in the NRA days. 

a aa * 


Ropert T. Crarke (Chevrolet), 
Columbia, 8. C., past president of 
the South Carolina Automobile 
Dealers Assn. and at present 
NADA director for the state. 

+ . * 


A.tton M. Costiey (Chevrolet), 
East Point, Ga., in 1945 was presi- 
dent of the Atlanta Automobile 
Dealers Assn. 

* * * 


Jerry DeNoorer (Chevrolet-Olds- 
mobile), Kalamazoo, Mich., with 
his brother Jacos operates dealer- 
ships in Battle Creek and Kalama- 
200, Mich., a past president of the 
Michigan Automobile Dealers Assn. 

. + + 


Ernest S. Dowp (Chrysler-Plym- 
outh), Cleveland, O., is past presi- 
dent of the Cleveland Automobile 
Dealers Assn. and during the war 
served the Army in Egypt, Iran, 
Iraq, Arabia and Palestine. 

* + * 


Stan Eppy (Ford), Staples, Minn., 
served as mayor of his town and 
is a director of the state associa- 
tion. 

* - * 

FRANK ENGLAND (Ford-Mercury- 
Lincoln), Greenville, Miss., former 
president of the chamber of com- 
merce, Kiwanis Club, chairman of 
the Red Cross and served NADA 
as state director for seven years. 

* . * 


R. L. Jackson (Chevrolet), Pu- 
eblo, Colo., 1945 president of the 
Colorado Dealers Assn., an air en- 
thusiast having piloted his plane 
over most of the United States. 

- * 7 


G. L. Kerun (Hudson), Charlotte, 
N. C., past president of the Char- 
lotte association and during ‘the 
war was awarded a citation by 
WPB. 

oa * * 

CuHartes G. McKimure (Chrysler- 

Plymouth), Richmond, Va., past 


Quinn Reports 
Giant Markets 
In Southwest 


DETROIT. — The spectacular in- 
dustrial growth made by the South- 
west during the war is reflected in 
today’s expanding 
automotive busi- 
ness there, E. C. 
Quinn, sales man- 
ager of Dodge, 
said recently fol- 
lowing a tour of 
dealerships in 
that area. 

Quinn explained 
that the economic 
growth made dur- 
ing the war by 
Texas, Oklahoma, 
Louisiana and 
Tennessee in turn has brought an 
unusual demand for new automo- 
biles, trucks, and service facilities. 
New buildings and service facilities 
are being built or planned by 
Dodge dealers in many cities in the 
four states to meet the demand, he 
said. 


“Increased purchasing power 
there has brought a huge demand 
for new automobiles,” Quinn said, 
“and the industrial growth through- 
out the Southwest has created a 
tremendous market for trucks. We 
are endeavoring to meet this de- 
mand with enlarged manufacturing 
facilities and increased production 
which is now the largest in the 
history of the company.” 

Exclusive truck facilities are 
being built by Dodge dealers in 
many cities Quinn said. He named 
Houston and Oklahoma City among 
the larger cities where new truck 
facilities are operating or planned. 

Quinn said he saw the new Dodge 
Power-Wagons, civilian adoption of 
the war-built four-wheel driven mil- 
itary truck, doing many unique 
tasks in the oil fields. 








E. C. Quinn 





Kansas City Motors 
Kansas City Motors, Inc., 1521 
McGee St., has been incorporated 
by John M. Ziergler, George R. 


' Bernard and Frank Brockus with 


$30,000 authorized capitalization to 
operate an automobile dealership. 





president of the Richmond and Vir- 
ginia state Dealers Assns., NADA 
director for four years. 

+ * + 


E. F. Moore (Chevrolet-Oldsmo- 
bile), Conshohoken, Pa., was born 
in Conshohoken and in 1915 en- 
tered the field in the repair and 
garage business. 

* 7 + 

T. B. Murray (Chevrolet), Wynne, 
Ark., another home town boy who 
made good, always active in trade 
and civic organizations. 

* * + 


Russet, E. Nrrmnocer (Ford), 
Philadelphia, Pa., first experience 
was in 1912 as a mechanic’s helper. 
He has always been active in the 
Philadelphia Automotive Trades 
Assn. 

* + + 

C. D. Ranpatt (Ford), Griffin, 
Ga., in 1917 was an Army me- 
chanic. When he returned from 
service, he became a road man for 
the Ford Motor Co. He is past 
president of the Georgia Automo- 
bile Dealers Assn., as well as the 





local chamber of commerce, Rot- 
ary Club and Credit Eachange. 
* * 


H. G. Roperts (Chevrolet), Dy- 
ersburg, Tenn., first president of 
the Dyersburg Kiwanis Club, past 
president of the local chamber of 
commerce, commander of the 
American Legion. 

* +. - 

S. J. Rocers (Chevrolet), Monroe, 
La., past president of the Louisi- 
ana Automobile Dealers Assn. and 
now serving his second term as 
NADA director for the state. 

+. 


Ratpn J. Smitu (Buick-Pontiac), 
Sandusky, O., past president of the 
Sandusky Automobile Dealers 
Assn., a member of the Providence 
hospital board. 

. . . 

Wayne C. Wiriuams (Chevrolet- 
Oldsmobile - Cadillac), Greenwood, 
Miss., past president of the local 
chamber of commerce, 1945 presi- 
dent of the Mississippi Automobile 
Dealers Assn., and a past director 
of NADA. 

* + 7 

Truman H. Wririson (Ford), St. 
Paul, Minn., started buying and 
selling used cars in 1921, signing 
his first Ford contract in 1926. He 
has always been active in the St. 
Paul Automobile Dealers Assn. 

—JoHN O. MUNN 








GREATLY REDUCING ITS COST per ton mile, Dearborn, Mich., reported that 
special equipment on a fleet of 12 new trucks enables these units to do the same 
18 st 


hauling job that would requi dard trucks of the same size. In early October 
Dearborn’s 12 new 1%-ton Ford trucks were equipped with Truckstell-Clark 18-5 
conversions and special load packer bodies of 9-yard capacity, then put in daily service 
of collecting garbage and rubbish. The larger bodies provide capacity for a payload 
of five tons, which brings GVW up to 20,000 pounds. Payload is at least 50 percent 
more than could be carried on conventional 114-ton trucks, and on most trips is 
doubled. Truckstell equipment, which enables each Ford to haul this increased . 
consists of Clark heavy duty rear axle, Clark wheels (front and rear), Watson Brown- 
Lipe auxiliary transmission, frame reinforcements and heavier springs. The main rear 
springs are 15-plate with extra heavy 10-plate helpers. The trucks were converted by 
Knorr-Maynard, Inc., Truckstell distributor, Detroit. 














...4 juicy slice of MARKET 


Put your finger down anywhere on the map of The Golden 
—the states of Michigan, Ohio and Pennsyl- 
vania—and you'll touch either a farm or a marketing 
center. In this rich agricultural region, farmers have but a 
short haul of their products to market . . . and a conve- 
nient trip when they go buying. The 
contains an average of 781 marketing and 
buying centers per state, as against the U. S. 
average of only 349. Short hauls to nearby 
markets mean lower costs and more profit 
to the farmer—which is one reason why 
buying power is so high in this area. 


The Golden Crescent 


"Your distribution may be national, but your selling is always LOCAL” 










OHIO FARMER e 


CLEVELAND 


DETROIT 


Crescent 


MICHIGAN FARMER e 





The three million farm folks in this area earn their living 
on the land, but in their taste for manufactured, adver- 
tised products they’re virtually urban. Here is a huge 
prosperous market . . . concentrated in a compact area. 
This means economical distribution. And economical 
sales, since you can reach two-thirds of these ready-to- 
buy, able-to-buy farm folks with only three magazines 
—MICHIGAN FARMER, OHIO FARMER and 
PENNSYLVANIA FARMER. 


You'll be a jump ahead in the coming struggle for 
sales by taking advantage of the opportunities in 
Now! 


Copyright 1946, Capper-Harman-Slocum, Inc. 


PENNSYLVANIA FARMER 


HARRISBURG 
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Few Dealers Ask Boost in Handling Charge . . . 





Demand for 1946 Autos 


Continues, Poll Shows 


(Continued from Page 2) 


signed, and in some instances deal- 
ers are forced to state that they 
hope to take care of customers 
within six to nine months. 

Bona fide orders were said to be 
as numerous as a month earlier. 
There is an increasing tendency to 
require deposits of $100 with or- 
ders, or purchase certificates from 
employing companies, the objective 
being to curb the placing of orders 
with a half dozen dealers. The the- 
ory is that buyers will not be in- 
clined to lay out $600 or more in 
deposits. 

In no case contacted has a dealer 
experienced any resistance because 
of price. Many customers, it was 
said, are operating on the premise 
that by the time they get their 
new cars, prices may be even lower 





than now because of stepped-up 


production and keener competition. 
* * * 


Memphis 

MEMPHIS.—Orders for new cars 
are not as plentiful as they were 
a few months ago, according to 
Jim Corbitt, president, Memphis 
Automotive Assn. 

Very few, if any, dealers applied 
for prewar handling charges. He 
says the practice is frowned upon 
due to the already high prices of 


cars. 
* * * 


Buffalo 
BUFFALO.—A slight tapering off 
in the pressure for new cars is 
noted in some quarters here, al- 
though the general demand con- 
tinues very heavy and dealers 
agree it will be a long time before 





they are able to fill their backlogs 
of orders. 

Half a dozen car dealers in the 
Buffalo area have applied to OPA 
for prewar handling charges, OPA 
reports. Nearly 50 truck dealers 
have made similar applications. 
The OPA office pointed out that 
few car dealers have applied be- 
cause most of these charges came 
under factory handling costs. 

&* * * 


Cincinnati 

CINCINNATI.—Dealers offered a 
mixed picture but the general 
trend shows continuation of pres- 
sure for new autos. Some cancel- 
lations of bona-fide orders were 
made last month. 

One dealer with a good backlog 
expects pressure to reverse itself 
in possibly less than six months, 
with dealers out looking for pros- 
pects. 

* * * 
Salt Lake City 

SALT LAKE CITY.—Dealers 
generally think that there is just 
as much demand for cars this 
month as there was last. However, 
many of them had ceased taking 
advance orders and couldn’t give 








LUSH VEGETATION ON GUAM Is working as fast as it can to blot out the scars 
of war. Here are shown vines creeping over surplus trucks stored in this area. These 
trucks are only the smallest part of tons and tons of surplus equipment said to be 
These trucks are 


rotting and rusting on this and every island in the South Pacific. 


beyond all repair or use. (Acme) 





an exact figure, especially on bona 
fide orders. 


Only one dealer thought that the 
increased price was any deterrent 
toward getting orders. Another 
said that customers made no re- 
sistance to the price of a car it- 














Companion Axles to the 
Famous S-200 P and U-200 P => 





2-Speed Hypoid- 
Helical Double Reduc- 
tion Final Drive used 
in Timken $-300 P and 
U-300 P Axles. 
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$-300 P and U-300 P 
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These new heavy duty axles by 
Timken are equipped with time- 
proved Timken Easy Power Shift— 
have a new 2-speed double reduc- 
tion final drive unit that employs 
hypoid gearing for first reduction 
and helical gearing for the second 


step, thereby combining the full advantages of these 
two types of gearing. Both the S-300 P and the U-300 P 


Series have the same rugged construction . . 


. Com- 


bine all of Timken’s time-tested features with many 
improvements . . . the two types of differential carrier 
assemblies (2-speed double reduction and double reduc- 
tion single speed) are interchangeable in the same 
axle housing. The S-300 P is intended for heavy duty 


TIMKEN AXLES 


D 
“ 


EED HEAVY AXLES 


Above, the famous Timken S-200 P and U-200 P Double 
Reduction Axles which are making such outstanding per- 
formance records on tough hauling jobs everywhere. The 
S-300 P and U-300 P are companion axles to the above. 


hauling on highways and city streets. Torque capacity 
is ample for modern high power engines. The U-300 P 
is for off-the-highway operations, using the same 
engine torque, but where still greater load carrying 


Capacity is required. 





THE TIMKEN-DETROIT AXLE COMPANY, DETROIT 32, MICHIGAN 


WISCONSIN AXLE DIVISION 


. OSHKOSH, WISCONSIN 





self, evidently having made up 
their minds that such prices were 
necessary, but were becoming quite 
cautious over the price of repair 
jobs, even though a much smaller 
outlay of money was involved. 


ok * * 
Los Angeles 

LOS ANGELES.—Dealers report 
that the pressure for new cars re- 
mains strong. During the past 
month bona fide orders have 
shrunk due to price increases and 
to the fact that a great percent- 
age of car purchasers, having 
placed orders with several deal- 
ers, have received delivery from 
one of them and cancelled other 
orders on file. Above ceiling prices 
are being asked for good used cars 

in some Coast cities. 
Very few dealers. have applied 
to OPA for prewar handling 


charges. 
os 


7 * 
New York 

NEW YORK.—Toying with the 
idea of waiting until a new car is 
available and shying away from 
high prices on used models, the 
public has placed the resale mar- 
ket here on a “dead center,” deal- 
ers reported last week. The larger 
used cars are subject to the most 
drastic cuts, it was said. 

Much of the present decline is 
traced to the changed attitude of 
the GIs who once would pay any- 


thing for a used car. 
~ *x * 


Dallas 


DALLAS.—Pressure for new cars 
is still increasing, some dealers 
reporting noticeably heavier de- 
mand from the order list since 
removal of controls. Orders are not 
necessarily increasing in number 
over a month ago but the pressure 
from the old lists is growing every 
day. Few, if any, purchasers have 
turned down cars because of price. 
Many of the larger dealers report 
not a single refusal to accept de- 
livery yet. A few individual buyers 
have been heard to say they will 
turn down their car because of 
price when their turn comes. 

District office OPA here says 
about 150 dealers out of 500 have 
filed for dealer handling charge. 

* * co 


New Car Prices Leveling 


Off in Seattle Area 

SEATTLE.—That the peak of 
unfilled orders for new cars was 
reached “sometime in the past 60 
days” is the belief of T. Dayton 
Davies, owner-operator of Davies 
Chevrolet Co. 


“New orders are leveling off 
pretty well, just about even with 
cars we are able to deliver and 
refunds,” he said. 


Commenting on used-car prices, 
Davies stated there are so few in 
new-car dealers hands that it is 
“hard to evaluate.” Advertisements 
in the newspapers show that late, 
clean models are slightly above the 
erstwhile ceilings of OPA, and in 
some ads fantastic prices are 
asked; that is, as much as $800 
above ceiling. Older model cars are 
about holding their own. It is 
working out pretty much accord- 
ing to the law of supply and. de- 
mand,” he concluded. 


Used car lots are showing some 
price increases, for example, 1941 
Chevrolets, Fords or Plymouths 
being about $200 above the old 
OPA limits. Public demand ap- 
pears to make them worth that 
much more. 
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Take Orders! 


| Munroe Cautions Chrysler Dealers 
Refusal Is Poor Relations 


(Continued from Page 1) 


ean afford to create such a situa- 
tion.” 
) There are altogether too many 
“reports of “indifference or 
downright discourtesy” on the part 
of dealers whose banks of orders 
are so large that they “have be- 
come blind to the principle of 
sound business. This cannot be tol- 
erated.” 
4 “Obviously, a good tradein deal 
is much to be desired, but no 
dealer should insist on one as es- 
sential to a new-car sale... . In 
making a used-car deal with a 
new-car sale, fair dealing is as im- 
portant as it is in any other phase 
of your business.” 
™ Loading of new cars with 
o every conceivable kind of ac- 
cessory is causing widespread ill- 
will. “The time to sell them is 
when the order is taken, not when 
the car is being delivered to the 
prospect who is forced to accept 
many accessories he did not order 
and does not want.” 

Here are some other excerpts 
from Munroe’s forthright letter: 

“The removal of OPA price 
controls, while most welcome to 
all dealers, nevertheless brings 
new responsibilities and, unless 
those responsibilities are proper- 
ly assumed and discharged, they 
threaten real danger to the fu- 
ture prosperity of a dealer’s 
business. 

“Inevitably, the sudden lifting of 
restraints, especially when these 
restraints have been extremely irk- 
some in the complexity of their 
mechanics, brings the temptation 
to extreme reaction. I cannot too 
strongly urge upon our dealers the 
necessity for resisting this temp- 
tation and for the strict adherence 
to business principles that will in- 
sure permanent success. 

“The dealer who attempts to 
capitalize on an abnormal market 
by squeezing the last penny out of 
every deal is courting disaster, for 
he is gambling an immediate 
profit against the certainty of los- 
ing the public’s goodwill, without 
which no business can long endure. 

“A visitor to your place of busi- 
ness is either an owner or a 
prospective owner and he should 
be cultivated on the basis of his 
becoming a source of revenue for 
the sale of new cars and parts 
and service in the years to come. 

“Unfortunately, many new-car 
sales are being made today in spite 
of the dealer’s lack of considera- 





Cleveland Prices 
Hold Except 
On GM Cars 


CLEVELAND.—A1I11 Cleveland 
dealers, with the exception of Gen- 
eral Motors, are holding fast to 
pre-decontrol price lines. 

A check of used-car dealers, 
service repair departments and 
new-car concerns shows the indus- 
try is mindful of Cleveland’s re- 
action to removal of price ceilings. 

Here are some of the comments: 

Downtown Chevrolet: Service 
charges the same. No increases in 
used-car prices. New cars in ac- 
cordance with factory stipulation. 

Blaushild Motors (Dodge-Plym- 
outh): No change unless entire in- 
dustry moves. “Thankful” for de- 
control. 

All Ford dealers: No price in- 
crease in any department. 

W. Baker King Co. (De Soto- 
Plymouth): Absolutely no increase 
in prices. 5 

Erdelac Sales & Service (Stude- 
baker): No change in prices. 

Nash Central Motors, Inc.: 
change in any price level. 

Cleveland Automobile Dealers 
Assn: “We've heard no complaints 
nor have we received any evidence 
of sudden hikes in prices by used- 
car dealers.” 


Moberly Incorporates 


Moberly Motor Co., 106 Fourth 
St., Moberly, Mo., has been incor- 
porated by R. T. and T. D. Miller 
with $50,000 authorized capital 
stock to sell motor vehicles, boats, 
airplanes, automobiles “and other 
merchandise.” 


No 





tion for the buyer and not because 
he has displayed any merit as a 
merchant. 

“A dealer should regard every 
person who shows sufficient inter- 
est in his merchandise to call upon 
him in person, or by telephone, or 
in writing, as a potential future 
customer. He should extend every 
courtesy and make every effort to 
sell the Chrysler car, even though 
the prospect of making a delivery 
may appear very remote. Above all, 
he should safeguard his own good 
name and that of the manufac- 
turer. He should establish that he 
values the prospect’s goodwill and 
is sincerely anxious to serve him. 

“Every such contact should be 
regarded as an opportunity to point 
out the unprecedented and un- 
equalled values to be found in the 
postwar Chrysler and Plymouth 
lines. 

“We do not believe it is good 
business to refuse to book an 
order, regardless of how many 
you already have on file. Most 
prospects regard such a refusal 
as a definite lack of courtesy or 
of interest. It is unnecessary and 
unwise to make any definite 
promises of a delivery date, but 
you can assure the prospect that 
you are anxious to take care of 
him and will do so at the earliest 
date consistent with fair treat- 
ment of those who are ahead of 
him. He feels better to have the 
order on the books than he would 
feel if you refused to take it, re- 
gardless of how many good rea- 
sons you may think you have for 
refusing. 

“At the same time, it is not 
sound business to accept customer 
deposits in the current situation. 
To do so may lead the prospects 
to infer some kind of preference 
or promise that you are not pre- 
pared to make good. Furthermore, 
the holding of deposit money 
means assuming a_ responsibility 
for which you will receive no ade- 
quate return. 

“In making a used-car deal with 
a new-car sale, fair dealing is as 
important as it is in any other 
phase of your business. We have 
had many reports of unfair prac- 
tice in this respect. Some dealers 
have taken advantage of the situa- 
tion to offer very much less than 
the value of the used car and thus 
have engendered permanent illwilk 
It is expected that a dealer will 
turn a used-car deal with a rea- 
sonable profit to himself and he 
would be foolish to overlook an op- 
portunity to do so. But when it 
comes to downright gouging of the 
customer just because the dealer 
is in position to do it, the eventual 
result is sure to be so bad as com- 
pletely to overbalance whatever 
may be momentarily gained.” 


STAYTON, Ore. — This story 
could aptly be titled the adventures 
of Roy Philippi or How to Make 
Professional Promoters Blanch with 
Envy. 

Sept. 14 had been set as the 
grand opening date of the Herrold- 
Philippi Motor Co., General Tire 
dealer here. Since Philippi is pro- 
motionally minded, he planned a 
“house warming.” Four weeks in 
advance he mailed out 4,000 per- 
sonal invitations. 


Donald Everet, head carpenter 
on the job, had planned to be 
married and honeymoon during 
the week, Sept. 7-14. But Everet, 
being a conscientious man, de- 
termined to see that the building 
would be finished in time for the 
opening. So, he and his future 
bride changed their plans and de- 
cided to hold a public wedding 
in the new building during the 
celebration. 

But the building was a big one, 
80 by 120 feet, and one delay after 
another came up. On the day be- 
fore the opening celebration, a part 
of the building was still unplastered 
and there was no glass in the show- 
room. 

The principals in the “punt, pass 
and pray” efforts to open the store 
as scheduled are shown in the 
above photograph. Left to right: 
Bruce Philippi, Mr. and Mrs. Roy 
Philippi, Mr. and Mrs. Orville Her- 
rold, J. S. Peixotto, manager, Port- 
land branch, General Tire & 
Rubber. 

Discouraged? Not a bit. The glass 
people promised faithfully they 
would have the glass in by Satur- 
day night. Work was stopped on 
the still unplastered room and 
plans for the program proceeded. 

Came the night of Friday the 
13th and rain. As yet there were 
no skylights and Saturday morning 
found two inches of water in the 
store. 

Philippi gathered up a lot of 
people and put them to work 
sweeping out water, got some kero- 
sene grass burners to dry up the 





floor, had Everet, who was to be 





When the Depression? 


Hoffman Tells Old Timers That’s Question 
Europeans Ask About U. S. 


NEW YORK.—Paul G. Hoffman, 
president of Studebaker Corp., was 
guest of honor at the seventh an- 
nual meeting and luncheon of the 
Automobile Old Timers last week 
at the Hotel Roosevelt here. 

The meeting was the best attend- 
ed in Old Timers’ history. The or- 
ganization now boasts a member- 
ship of over 1,600. 

Hoffman, who was presented by 
Alfred Reeves, of the Automobile 
Manufacturers Assn., has just re- 
turned from a European trip which 
included France, Belgium and sev- 
eral other countries. 

The outstanding question put 
to him, he said, was ‘when will 
the big American depression be- 
gin?’ It is obviously expected by 
Europeans, he stated. 

To obviate the threat of such a 
condition, Hoffman pointed out, 
“increased productivity by the co- 
operation of labor, management 
and government” is necessary. 

“Before we can have an adequate 
market demand, there must be both 
the power to purchase and a will- 
ingness to spend on the part of 
individuals and business men,” 
Hoffman said. 





George Conrad Diehl, president 
of the.Old Timers, presided. He 
presented a distinguished service 
citation to Arthur Lee Newton, 
president of Glidden Buick Corp., 
New York. 

John A. C. Warner, general 
manager of the Society of Auto- 
motive Engineers, presented a 
citation to Col. Herbert W. Alden, 
director of engineering of the 
Timken-Detroit Axle Co. 


Charles (Henry) Davis, of the 
Old Timers’ endowment fund, 
spoke of the greatly increased 


membership and awarded a sterling 
silver trophy to Arthur Lee New- 
ton for having secured the largest 
number of new members during 
the membership campaign. 

R. E. Olds, dean of the Old Tim- 
ers; John Van Benschoten and 
Charles S. Snyder, who were hon- 
ored at the Golden Jubilee celebra- 
tion in Detroit, also attended as 
honored guests. 

Also seated at the speakers’ | 
table were Harvey S. Firestone jr., 
Arthur Lee Newton, David C. Fen- 
ner, the Rev. Ralph A. Sockman, 





‘Twas a Big Day... 





Ransom E. Olds and Frederick H. 
Elliott. 


married that night, build a stage 
on which to be married, and a 
snack bar for refreshments. 

During the day, two panes of 
10 by 18-foot glass were dropped so 
they had to dispense with placing 
glass in the showroom. 

Philippi borrowed a piano, bor- 
rowed the grass lawn from the 
local cemetery for covering the 
stage, and decorated the store 
with the truckloads of flowers 
well-wishers had sent. 

All day Saturday it rained, was 
still raining at 6 p.m. and there 
was some doubt that anyone would 
attend the affair. At about 7:30 
people started to come in and at 
8:30, the appointed time, the wed- 
ding took place. 

According to Peixotto, about 2,500 
people attended the affair—this in 
a community with a total popula- 
tion of only 1,085. 





Sorenson Opens Sales 


Sorenson Motors Co., Two Rivers, 
Wis., has held a grand opening of 
its new Kaiser-Frazer dealership. 
The showroom is to be remodeled 
and an addition built to this two- 
story structure. The garage and 
salesroom is operated by Ernie 





Sorenson. 


Start “Cleanup” 
Of Dealer Row 
In E. Hartford 


EAST HARTFORD, Conn.—Work 
on cleaning up Connecticut Blvd. 
by automobile dealers has started 
and will be completed within 30 
days when the new zoning ordi- 
nance amendment regulating used- 
car areas becomes effective. 

The amendment, passed by the 
city council in its capacity as the 
zoning authority, provides that af- 
ter its effective date permits will 
be issued only for the display of 
cars which are equipped and capa- 
ble of being operated under their 
own power. Cars and trucks which 
do not meet this requirement can- 
not be displayed. 

The amendment also provides 
that no new used-car area shall be 
opened unless it is adjacent to 
and in conjunction with a new-car 
dealership, and then such cars can 
only be displayed 20 feet or more 
from the street lines. 

A number of the dilapidated cars 
already have been removed. This 
work will be continued until all 
cars which are not capable of being 
operated under their own power are 
removed. 

I. Goldstein, president of the new- 
ly organized East Hartford Board 
of Trade, said that all dealers will 
cooperate fully in enforcing the 
new regulations. 


Judge Cites Decontrol 
In Killing OPA Writ 

DALLAS, Tex.—An_ injunction 
which prohibited Ray Woods, Dal- 
las automobile dealer, from selling 
used cars has been set aside by 
Judge William H. Atwell. The dis- 
missing order pointed out that all 
price controls on new and used 
cars had been abolished by Presi- 
dent Truman. 

The Federal District court order 
was instituted against Woods Oct. 
17 and resulted from a suit brought 
by OPA which alleged violations 
of price ceiling regulations. 











14 FLIGHTS DAILY 
TO 


NEW YORK 


American provides 14 flights every day to 


New York or Newark, including 4 nonstop. 


Fare, $22.55 plus tax; 


hours and 56 minutes. 


nonstop travel time, 2 


Phone Pingree 7000 


Ticket Office: 1265 Washi 


ngton Blvd. at Grand River 
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Dealers tell me 





By 
John oO. Munn 








(Continued from Pege 3) 


2,500 different makes of automo- 
biles manufactured in the history 
of the business and only a handful 
have survived. Many of them were 
stock promotion schemes and few 
were operating with anything ap- 
proaching adequate capital. 


“There was no lack of imagi- 
nation in the industry as evi- 
denced by some of the names. 
Automobiles were named after 
cities, states, flowers, oceans, riv- 
ers, and 12 different cars bore 
the names of presidents of the 
United States. The Washington, 
the Adams, the Madison, the 
Monroe, the Harrison, the Jack- 
son, the Lincoln, the Johnson, 
the Grant, the Cleveland, the 
Roosevelt, and the Harding. A 
few of the names which, thank- 
fully, have been lost by the way- 
side are the “Zip,” the “Klink,” 
the “Darling” and, believe-it-or- 
not, one was called “The Seven 
Little Buffaloes.” 

“At least six cars bore the name 
“Washington,” and one of these, 
built by the Carter Motor Car Co. 





with headquarters in the Munsey 
building, was quite popular here 
from 1909 through 1911. This car 
was manufactured, or possibly I 
should say assembled, just across 
the district line in Hyattsville, Md. 


” * * 


Speed Controls Started 


“In the early days of automobil- 
ing in Washington this new mode 
of transport was not considered a 
successor to the horse-drawn car- 
riage. Rather, it seemed to be an 
offspring of the bicycle. The car- 
riage trade seemed hostile to this 
rich man’s plaything and Howard 
Fiske, who for many of the early 
years conducted a motoring column 
in the Washington Star, calls at- 
tention to the fact that early auto- 
mobilists had been’ enthusiastic 
cyclists, that the original car deal- 
ers were formerly bicycle dealers. 
This new gadget appealed to the 
sporting crowd, to those who in 
the gay nineties were so frequently 
hauled into police court for 
“scorching” on the city thorough- 
fares, for even in those days we 


had a speed law which was rather 
vigorously enforced. 

“The full significance of these 
early speed controls is more or less 
revealed by a bill which was intro- 
duced in the House of Representa- 
tives in 1906 which provided a 
maximum speed regulation of 12 
miles per hour on the straight-of- 
way, five miles per hour at street 
crossings, and four miles per hour 
around turns. 

“The enthusiastic motorists of 

that period claimed it to be a 

most humiliating experience for 
an expert driver, who was ca- 

pable of running at 50 miles per 

hour, to be restrained to such a 

ridiculously slow pace. While 

Washington was considered one 

of the finest cities in the world 

for motoring, Paris was recog- 
nized as the leader. It is said 
that in those days, when a mo- 
torist hit one of the common 
people in Paris, the victim was 
promptly hauled into court and 
punished to the full extent of 
the law for getting in the way. 

“While many racing contests 
were held to assure the public as 
to the stamina of these early cars, 
the most convincing demonstra- 
tions, from 1905 through 1913, were 
the Glidden Tours. Charles J. Glid- 
den, of Boston, offered a handsome 








trophy to the winner of these re- 
liability runs of not less than a 
thousand miles. Thirty-three cars 
started the first tour through New 
England, and 28 of them finished. 
Many of the better car manufac- 
turers declined to enter, feeling 
that the jokes and grief of partici- 
pants might result in too much 
damaging publicity. The Pierce- 
Arrow won the first prize by the 
process of a popular vote of the 
contestants. Each had two votes, 
naturally voted for himself first, 
but more picked Percy Pierce with 
his Pierce-Arrow as a _ second 
choice, than any other. 

* * * 


Taft an Enthusiast 


“The automobile industry has 
had a colorful background, many 
stories having been told of the dra- 
matic promotion stunts in the early 
days. Right here in the nation’s 
capital I believe some sort of a 
record must have been established 
on Feb. 3, 1913, when the President 
of the United States formally 
opened the Washington Automo- 
bile Show at Convention Hall by 
pressing a button in the White 
House which unfurled a large 
American flag and simultaneously 
lit 1,500 electric lights, whereupon 
the United States Marine Band, 
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Trico’s two little SQUIRTS can be big 








3. The dash control is 
tached in any convenient 
location on the lower edge of 
instrument panel. 





Simple, 
4-Step Installation 


1. Lape om Washer reser- 
voir and vacuum-operated 
pump assembly is attached to 
any convenient location on 
the dash underneath the hood. 





2. Twin nozzles, mounted on 
either side of cowl, are uni- 
versal for all cars. Many mod- 
els of Buick, Oldsmobile, Pon- 
tiac, Chevrolet, Studebaker 
and Hudson are already piped 
for Washer jets. 


at- 





4. The vacuum lines can 
quickly be installed by cut- 
ting the wiper line, inserting 
the tee fitting and making 
connections. 











money-makers for YOU 


Trico’s two little squirts leap into action at the touch of 


a button, spraying the windshield with two jets of clear 


water while you drive. A few swings of the wiper blade 


complete the cleaning job, ridding the windshield of mud, 


dust, dirt and grime. 


Every car owner knows how annoying and dangerous 


a dirty windshield can be. Every car owner needs a Trico 


Automatic Windshield Washer for safer, easier driving. 


There’s real profit for you in stocking and featuring this 


easy-to-sell, easy-to-install aid to better driving vision. 


The price is low; the market, big. Installation is just 


about as simple as cleaning a set of spark plugs. 
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Automatic Windshield Washers 


Trico Products Corporation, Buffalo 3, New York 





under the direction of Capt. Wil- 
liam H. Santelmann, commenced 
the evening’s musical entertain- 
ment. President Taft expressed his 
regret at being unable to attend 
the formal opening in person be- 
cause of a cabinet dinner, but 
promised to be present later in the 
week as he had not missed a show 
during his administration. 

William Howard Taft was an 
enthusiastic motorist and auto- 
mobiles became official equip- 
ment at the White House while 
he was in office, the first one 
being a White steamer which 
was later replaced by the Pierce- 
Arrow, a gasoline-driven motor 
car. It has been generally be- 
lieved that Theodore Roosevelt 
was the first president to ride in 
a horseless carriage but Leo 
Pascal, a member of the Colum- 
bia Historical Society, has been 
quoted as stating that William 
McKinley, when shot at the Pan 
American Exposition in Buffalo 
in 1901, was carried to the hos- 
pital in an_ electric-automobile 
ambulance. 


“The horse-drawn carriage con- 
tinued in use for many years in 
formal affairs and it was not until 
the inauguration of Warren G. 
Harding on March 4, 1921, that a 
motor vehicle was used to take the 
president along Pennsylvania Ave- 
nue in an inaugural parade. On 
that occasion Woodrow Wilson and 
President Harding rode in an open 
touring car, while Mrs. Wilson and 
Mrs. Harding followed in an en- 
closed landaulet. 

* * 


The First Ads 


“One advertisement which caught 
my attention in a 1909 copy of the 
Evening Star, was placed by the 
Automobile College of Washington, 
which had been doing a thriving 
business training chauffeur-me- 
chanics. They encouraged the pub- 
lic to obtain chauffeurs from their 
list of graduates. In bold type they 
advertised “Save $50 to $100 per 
Month in Repair Bills,” which 
must have delighted the automobile 
dealers of that period. Their the- 
ory seemed to be that your chauf- 
feur would cost you nothing, since 
he could also repair your car. 


“The first automobile newspaper 
advertisement I was able to find 
appeared in the Star on Jan. 30, 
1901. This was placed by the Co- 
lumbia Automobile Sales depart- 
ment, who featured the Waverly 
Electric Road Wagon and the To- 
ledo Steam Carriage. What appears 
to have been the first national ad- 
vertisement, since it gave no ad- 
dress, local or otherwise, ran on 
Feb. 4, 1902. It was illustrated and 
merely stated “STEAMOBILE ... 
HERE IT IS ...MIT’S A CAR- 
RIAGE.” 


“I was surprised to find used 
cars advertised in the classified 
columns of the Star as early as 
1906, and to note it was custo- 
mary in those days to publish a 
listing of the licenses issued at 
periodic intervals. These listings 
would show the name of the pur- 
chaser, his or her address, and 
the make of vehicle purchased. 


“With the possible exception of 
the influx of population brought 
about by America’s participation 
in two world wars, the automobile 
has done more to transform Wash- 
ington into a modern metropolis 
than any other single factor. It 
has done much for Washington, 
it has done much for our country. 
There is hardly an aspect of life, 
economic, social, political, cultural, 
or religious that the automobile 
has not radically changed. Fifty- 
four thousand villages and towns, 
almost half of all the communities 
in America, are served only by 
highway and motor car. 

“In World War II approximate- 
ly $24 billions of aircraft products, 
guns, ammunition, tanks, military 
vehicles, and scores of other war 
products have poured out of the 
industry’s 1,000 plants reaching 
from coast to coast. Certainly the 
contribution of the automotive in- 
dustry compares favorably with all 
other factors, which together, have 
brought this, the most devastating 
of all wars, to a victorious con- 
clusion.” 





Ahrens Renovates 
A. J. Ahrens, Boone, Ia., has pur- 
chased a building and is undertak- 
ing a complete remodeling program 
to improve facilities. 
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Open Drive 


on Flouters 


Klugh Pledges PAA Aid in Philadelphia Drive 


On Abuses in Inspection Program 


By Sam Elber 
Staff Correspondent 

PHILADELPHIA.—Common talk 
here on flagrant violation of state 
motor vehicle regulations in ob- 
taining inspection stickers last 
week brought together 30 repre- 
sentatives of interested groups for 
the organization of the Philadel- 
phia County Advisory Committee 
on State Motor Vehicle Inspection. 

c. S. Klugh, manager of the 
Pennsylvania Automotive Assn., 
told the initial meeting that “it 
is even stated that stickers are 
sold and I understand convictions 
have been secured for such viola- 
tions by the state police.” 

If this were true, Klugh said, 
the PAA owed it to its member- 
ship in the district to do every- 
thing in its power to correct the 
abuses. 

Klugh said there “is common 
talk in Philadelphia ‘and sur- 
rounding territory that it is not 
too difficult to obtain a state in- 
spection sticker in Philadelphia 
for a motor vehicle that will not 
meet the mechanical require- 
ments established by the state.” 

“In an advisory committee set 
up such as we had in Allegheny 
and Delaware counties,” Klugh 
said, “the state and industry co- 
operated in keeping uninspected 
vehicles off the streets and high- 
ways. In these groups we also had 
the cooperation of many others 
interested in highway safety.” 

“Let those in the industry who 
believe in highway safety, clean 
inspections and ethical operations 
join with the state and others in 
this important task and raise the 
standards of inspections and drive 
the chiselers out of business.” 

A practical way to handle the 
new organizational setup was sug- 
gested through the appointment of 
a chairman for each of the five 
Philadelphia districts. Then a vice- 
chairman should be selected to as- 
sist the chairman in his district, 
each vice-chairman to be in charge 
of not more than 20 to 30 stations, 
it was advised. 

Suggested as necessary at the 
outset were: 

1, Obtaining a list of all 1,008 
stations in Philadelphia county. 

2. Calling meetings of stations in 
each district. 

3. Discussion of mutual problems. 

4. Seeing that rules and regula- 
tions are obeyed. For example, are 
headlight testers being used as re- 
quired? 

5. Obtaining total number of ac- 
tual bona fide mechanics at each 
station together with their names. 
Complete check should be made by 
policemen to ascertain if men in- 
specting are capable. 

6. Developing a uniform pro- 
cedure on handling stickers to 


American Brake 


Promotes Four 


NEW YORK.—Four top division 
executives were elected vice-presi- 
dents of the American Brake Shoe 
Co. at the November meeting of 
the board of directors, it was an- 
nounced here last week by Wil- 
liam B. Given jr., president. 

The new officers are John S. 
Hutchins, president of Ramapo 
Ajax Division; William T. Kelly 
jr.. president of the Engineered 
Castings division; Thomas W. Pet- 
tus, president of National Bearing 
division, and Joseph B. Terbell, 
executive vice-president of the 
— Manganese Steel divi- 
sion. 


Wreckers to Meet 
Nov. 24 to 26 


CHICAGO. — The fourth annual 
convention of the National Auto 
Wreckers Assn. is being held here 
this week (Nov. 24-26) at the Con- 
gress hotel, according to Ben J. 
> oa president of the organiza- 
tion. 

Nearly 2,500 members of NAWA 
are expected to attend the meetings 
to view the industrial exhibits and 
to enter into discussions regarding 
the continued shortage of automo- 
tive and truck replacement parts. 











stop loss from carelessness, theft, 
etc. 

7. Recording station and license 
tag numbers of improperly in- 
spected motor vehicles and try, 
through educational process, to 
make better operators out of of- 
fenders. Failing in this, the infor- 
mation should be handed to the 
state inspection station supervisor. 

8. Possibly a re-examination of 
some stations by the state police. 

9. Obtain records of all orders 
for stickers filled in the last few 
weeks. 

10. Listing of every change in 
Philadelphia county from the De- 
partment of Revenue, such as 
suspensions, reinstatements, can- 
cellations, changes of address, 
changes of name, etc. 

“I think inspections should be 
as important a part of the routine 
of each state police squadron and 
troop as any other safety of crime 
activity,” Klugh told the group, 
“particularly when $8,000,000 of the 
$11,000,000 appropriated by the leg- 
islature to the state police for the 








A NEW 18-FOOT TRAILER, the ‘‘Flyer,’’ was announced last week by Fruehauf 
Trailer. Lowest priced van in the Fruehauf line, the new model is built especially for 
city delivery work. The ‘‘Flyer’’ enables a light-duty truck to pull loads up to eight 
tons. It is designed to get around fast through city streets, up narrow alleys and in 
and out of congested places. Tractor and trailer turn in the same radius as a short 
truck. The new light-weight unit bodies the feat of Fruehauf’s standard Aero- 
van-type integral-frame construction. Body and chassis are one. The floor has steel 
hat-sections with hardwood floor boards mounted between the longitudinal reinforcing 
ribs. Body panels are aluminum. 








as vitally interested in this activ- 
ity as any other. Inspections are 
not, and should never be, a step- 


current biennium (June, 1945 to 
1947) comes from the motorists 
and the automotive industry. 


47 Tire Output 
Due to Continue 


At Peak Rate 


AKRON, O.—Peak passenger tire 
production, expected to fall off at 
the end of the year, will continue 
well into 1947, according to A. 8S. 
Wilson, vice-president of sales for 
Goodyear Tire & Rubber Co. 

Estimates made within the rub- 
ber industry last spring on the 
time required to bring supply and 
demand for passenger car tires into 
balance appear to have missed by 
almost six months, Wilson ad- 
mitted. 


“Even though we have produced 
tires at peak capacity it now ap- 
pears we underestimated the back- 
log of pent-up demand,” he stated. 
“We knew that the travel hunger 
of the public would be tremendous 
following the war but much more 
tire rubber was consumed in vaca- 
tion travel than we had allowed for 
in earlier calculations.” 

Passenger tire output may catch 
up during the second quarter of 
1947 along with the production of 
small truck tires provided there 





child of any safety administration 
or enforcement program.” 


“Each squadron commander and 
each troop commander should be 


is no shortage of materials, Wilson 
| added. 








ASK YOUR JOBBER FOR LITERATURE. PLEASE 
SEND JOBBER’S NAME IF YOU ORDER DIRECT. 





Ample room for cargo 
or riding personnel. No 
protruding fastenings. 


Panel or pickup . . . you have either in a jiffy with 
Caravan Top, the revolutionary new truck frame and cover 
styled by C. K. Turk Corporation, leaders in the field of 
“engineered,’’ custom-fit truck covers. Caravan Top gives 
cargo complete protection under all weather conditions. . . 
is easily removed or replaced as a unit by one man.. 
held firm to truck with only 4 bolts. Fits most standard 
pickup bodies. One-half ton model only $89.50 F.O.B. 
nearest distributing point plus Federal and State tax. Larger 
models slightly higher. 
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Adjustabletie-down 
plates give tailored cover 
fit, hold covers tight. 


Two husky slide fasteners 
for opening and closing 
rear curtain. 


ae 








All-aluminum 
frame, strong, 
but light! 
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Cut in Chrome Use Seen 
In 47 Facelifting 





By A. H. Allen 


INSIDERS WHO CLAIM to know report that one of the 
principal “facelifting’” treatments to be given present pas- 


senger car models to convert 


them to 1947 vintage will be 


the removal of a considerable amount of the chrome-plate 
moldings and “gingerbread”. They reason that plated parts 


have been hard to keep mov- 
ing in sufficient volume, main- 
ly because of the troubles 
encountered by suppliers in buying 
suitable steel for polishing and 
plating and in getting enough will- 
ing labor on polishing and buffing 
machines. 

Beyond this, plating costs have 
gone sky high. A case in point is 
that of chrome plated screws in 
certain sizes, where the cost of 
plating is roughly three times the 
cost of the plain steel screws— 
far and away beyond plating costs 
before the war. 
The disparity is 
probably even 
worse on parts 
requiring manual 
or machine pol- 
ishing and buff- 
ing. 

The easiest way 
to stash this bot- 
tleneck is to 
knock off the 
plated parts and 
rework the _ de- 
sign along “dig- 
nified, conservative and restrained” 
lines. 

That will bring the platers 
back into line more quickly than 
anything else, and there need not 
be too much concern shown over 
public reaction to minimizing 
plated work, since in its present 





A. H. Allen 





Senators Start 
Probe of Deal 
For Dodge Plant 


WASHINGTON.—A congression- 
‘al investigation of circumstances 
surrounding leasing of the huge 
Dodge-Chicago plant was promised 
last week. 

Meanwhile, Theodore Granik, of 
New York, announced that he 
would sue Preston Tucker, presi- 
dent of Tucker (Torpedo) Corp., 
for libel and to collect legal fees. 

The libel-suit threat grew out 
of charges made by Tucker that a 
lawyer had offered to trade im- 
plied influence with NHA officials 
to help Tucker retain the Dodge 
plant lease in return for counsel 
fees and Tucker Corp. _ stock 
amounting to more than $400,000. 

Later, Granik was identified as 
Tucker’s lawyer, although it was 
denied that he offered to intervene 
with officials of NHA on Tucker's 
behalf. 

Granik said that his retainer— 
8 percent.in stock and $3,000 a 
month—primarily called for him to 
try to arrange financing and to do 
the necessary legal work with 
WAA which was required in order 
to enable Tucker to secure pri- 
vate capital. That work, he said, 
was completed. The retainer agree- 
ment was made Aug. 12, he said. 

Later, Granik said, Tucker tried 
to induce him to reduce his fee 
and, Granik added, he agreed to 
accept 6 percent in stock instead 
of 8 percent. 

Granik charged that Tucker “in- 
vented this absurd story of an 
offer to intervene with the Na- 
tional Housing Administration” in 
an effort to weaken NHA’s posi- 
tion with respect to allocation of 
the plant to Lustron Co. and to 
embarrass Granik on legal pro- 
ceedings to collect his fee. 

As a result of the public furor 
over the Tucker case, the Senate 
War Investigating Committee an- 
nounced that it had appointed a 
subcommittee to investigate the 
deal. The subcommittee will be 
headed by Senator Ferguson, of 
Michigan. 

Meanwhile, Tucker said he would 
welcome investigations and that he 
was ready to defend himself in any 
law suits. 





mood the public will buy almost 
anything in the way of a new 
car. 

Furthermore, the reduction in 
cost accruing from eliminating 
plated parts will yield manufac- 
turers a little more cushion to 
throw under direct and indirect 
labor costs. . 

* 


Brick Blocks Car of Castings 


Until Guard Uses Gun 


A pistol-packing policeman at 
the Saginaw Malleable Division of 
GM proved to be a real “trouble- 
shooter” recently when a carload 
of malleable castings was stuck in 
an annealing oven because a brick 
had become dislodged from the 
sidewall and had fallen between 
the wall and the car. The oven, 
incidentally, is 1,300 feet long and 
is operated at a _ temperature 
around 1,700 degrees. 

To cool the oven, send in a man 
to chop out the wedged brick and 
then bring the equipment back to 
temperature would have meant a 
delay of a week or more, so plant 
engineers reported, so a_ plant 
guard with a .38 pistol stood out- 
side the open door of the furnace 
and started blazing away at the 
brick some 600 feet distant. 

After several misses he found 
the mark and it exploded in a 
cloud of dust, permitting the car 
of hot castings to move forward 
freely. 

* * *” 

Any lengthy interruption to coal, 
shipments will be reflected in a 
serious shortage of foundry coke, 


Automotive foundries’ currently 
have only from one to two weeks’ 
supply on the ground. A few melt- 
ers who have been helped by ship- 
ments from the Ford coke plant 
already have been cut off as a re- 
sult of conservation measures at 
the Rouge plant. 





Mitchell, Wagstaff Occupy 
New Buildings in Atlanta 

Two Atlanta (Ga.) dealers have 
moved into new buildings. Mitchell 
Motors (Oldsmobile) announced oc- 
cupancy of a new building at 350 
W. Peachtree St. Wagstaff Motors 
(De Soto-Plymouth) moved to new 
quarters at 887 Spring St. 


which is already in tight supply. 











A MODEL T FORD taxicab that is still in active service is owned by Garden Cab 


Co., East Los Angeles. 


It is shown in front of Frank Carroll's Los Angeles Ford 


dealership. Reposing on its ancient fender is Margaret Kazarian, an employe of the 


Carroll dealership. 





Coyle Optimistic for °47-'485 


Firestone Lists 


NEW YORK.—Encouraging esti- 
mates of passenger car and truck 
production in 1947 and 1948 were 
given by Marvin 
Coyle, executive 
vice - president, 
General Motors 
Corp., in an ad- 
dress here last 
week at the 282nd 
meeting of the 
National Indus- 
trial Conference 
Board. 

He predicted 
that the 1947 out- 
put of cars and 
trucks will be 
between 4,000,000 and 5,000,000, with 


Trailer Coach 
Output Tops 
45,000 Units 


CHICAGO. — Trailer coach pro- 
duction this year has passed the 
45,000 mark and will total 50,000 
by the end of the year, it was re- 
ported last week by H. L. Bar- 
tholomew, president of the Trailer 
Coach Manufacturers Assn., at the 
annual convention of the organ- 
ization. 

Bartholomew predicted that the 
1947 output will hit the 57,000 mark, 
and said 150,000 could be turned 
out if materials were available. 

Edward L. Wilson, managing di- 
rector, declared that plans call for 
the expenditure of $250,000 to im- 
prove the nation’s 
parks. He declared that this pro- 
gram must be carried through to 
assure space for parking trailers. 

The association set March 15 to 
23 as the dates of its annual na- 
tional trailer show to be held at 
Navy Pier. 





M. E. Coyle 








DETROIT.—In response to an 
appeal from President Truman, a 


tomobile, petroleum and tire deal- 
ers and representatives in the 
highway safety movement was an- 
nounced last week by a joint com- 
mittee representing the sales divi- 
sions of the three industries. 

L. W. Slack, chairman of the 
Inter-Industry Safety committee 
sponsoring the plan, said that its 
purpose will be to “encourage deal- 
ers to support in every state and 
community the recommendations 
made last May by the President’s 
Highway Safety Conference.” 

Dealers in the three industries 
are being asked to establish simi- 
lar joint committees in every state 
and community, to assist public 
officials and civic organizations in 
eliminating hazards, congestion 
and delay from highway traffic. 

“All over America, the safety 
and efficiency of highway trans- 
portation are being threatened,” 
Slack said. “Accidents are increas- 
ing. Congestion is acute on main 
roads and in cities, and it is get- 
ting steadily worse. There are not 
nearly enough facilities for the 





nationwide program to enlist au- } 





Dealers Act on Accidents 


Auto, Tire, Petroleum Outlets Form Organization 
For Active Support of Safety Drive 


parking of cars at destination 
points in downtown areas. 

“A balanced program for meet- 
ing these serious problems was 
drafted by the President's High- 
way Safety Conference in Wash- 
ington this year. But its effective- 
ness depends upon state and com- 
munity action. President Truman 
has requested the allied automo- 
tive groups to support that pro- 
gram in the states and communi- 
ties. This Inter-Industry commit- 
tee has organized in response to 
his appeal.” 

The committee includes _ repre- 
sentatives of Automobile Mfrs. 
Assn., American Petroleum Insti- 
tute and Rubber Mfrs. Assn. Be- 
sides Slack, who is vice-president 
and general sales manager of 
Packard, other committee members 


are: 
W. G. Lewellen, vice-president, 
General Motors; L. T. Kittinger, 


vice-president, Shell Oil; L. S. 
Wescoat, vice-president, Pure Oil; 
J. J. Newman, vice-president, B. F. 
Goodrich, and H. D. Tompkins, 
vice-president, Firestone Tire & 
Rubber. State and local committee 
membership will include approxi- 
mately’ 9,000 dealers in the three 
industries. 


4,000 trailer’ 








Good Signs 


the figure running between 5,000,- 
000 and 6,000,000 in 1948. 

With due reservations regarding 
the coal labor situation, Coyle also 
predicted that his own company 
would show good results in the 
final quarter of the current year. 


Stressing that strikes and 
shortages complicated the recon- 
version task and occasioned most 
of the trouble in getting cars 
out, Coyle pointed out that ex- 
perience shows it takes three to 
four times as long as a strike 
lasts in order to get production 
hack to normal. 

Harvey S. Firestone jr., presi- 
dent, Firestone Tire & Rubber, told 
the meeting that 
all the elements 
essential to con- 
tinued prosperity 
are here, if we 
have the wisdom 
and the skill to 
make the best 
use of them. 

Although pre- 
dictions of wide- 
spread depression 
in 1946 failed to 
materialize, he 
said, pessimists 
are persistent people and now 
are telling us we are in for a 
boom and bust in 1947. This time 
they may be more nearly correct, 
he conceded, not because supply 
will balance demand but because 
increased manufacturing costs and 
lower man-hour production may 
force retail prices out of the reach 
of many potential buyers. 

Firestone pointed out, however, 
that never before have we had 
such a large labor force available; 
our markets are expanded by the 
growth of the population, and we 
have the capacity and manpower 
to supply needed goods. 

Beginning of a critical 





a 
H. S. Firestone jr. 


era in 


|the nation’s history will come, he 


predicted, when industry by indus- 
try and line by line, we enter into 
the third postwar period, that of 
a self-sustaining economy. He held 
it may take many years before 
every business will be in this pe- 
riod, but the problem will be to 
maintain a high level of current 
demand. 

“Whether or not we shall suc- 
ceed,” he said, “will depend on 
three factors: how good a job man- 
agement and labor do in produc- 
ing goods efficiently; the kind of 
environment that business has in 
which to operate; and how suc- 
cessful industry is in developing 
new and better products and mar- 
keting them aggressively at low 
prices.” 

Also a speaker was CPA Ad- 
ministrator John D. Small, who 
said that since V-J day the Unit- 
ed States has achieved the high- 
est output of goods and services 
in our history, with the possi- 
bility that the coming year will 
be a good one. 

We can have an excellent year 
in 1947, he declared, if we can keep 
57,000,000 to 58,000,000 persons em- 
ployed at roughly current real 
earnings; if we can avoid a new 
wave of labor-management strife, 
and if we can limit price changes 
to minimum corrections of major 
distortions. 





Goal 


(Continued from Page 2) 


hampered by some of the supply 
problems which have plagued the 
industry since V-J day, he de- 
clared. One of these factors was 
the limited availability of steel for 
bodies. In order to obtain sufficient 
steel, however, Kaiser-Frazer and 
Graham-Paige bought an interest 
in the Portsmouth Steel Corp., 
Portsmouth, O. The Portsmouth 
plant is now producing ingots 
which are rolled into sheet by the 
Wheeling Steel Corp. for Kaiser 
Special and Frazer automobile 
bodies, and the body steel short- 
age has been licked, he said. Other 
steel has been supplied by Great 
Lakes and Republic Steel Corp. 

Most recent acquisition has been 
the lease of a blast furnace at 
Struthers, O.—the Struthers Iron 
& Steel Co.—which is now turning 
out pig iron for use in steel pro- 
duction. y 

Willow Run field representa- 
tives have scoured the world for 
scarce materials for suppliers. 
They have, for example, turned 
up 900 tons of copper in the 
Philippines and tons of zinc from 
Siam. Aiding suppliers to obtain 
these commodities has enabled 
Kaiser-Frazer and Graham-Paige 
to acquire other production parts 
and materials through coopera- 
tive exchange, Frazer pointed 
out. 

In December, 1945, Kaiser-Frazer 
and Graham-Paige employed 639 
persons, all of whom were in exec- 
utive and clerical classifications. 
Today, the Willow Run companies 
employ more than 8,700 workers, 
more than 6,000 of them on pro- 
duction of the automobiles and 
farm equipment. Employment is 
expected to be between 12,000 and 
14,000 in early 1947. 


October Sales Near 
10,000 Mark in 


Detroit Area 


DETROIT.—The sale of 9,435 new 
ears im the Detroit area during 
October brings the total for the 
year to date to 56,091, Detroit Auto- 
mobile Dealers Assn. announced 
last week. October transfers of 
used cars were 6,151, with 37,338 
for the first 10 months. No new 
models were sold in October last 
year, while 922 changed titles in 
the first 10 months of that year. 

Commercial turnover amounted 
to 965 for October and 7,668 for the 
year to date. In the corresponding 
periods last year, the figures were 
287 and 1,679. October transfers of 
used commercial models totaled 
498, producing a total of 2,683 for 
the year to date. A year ago, 317 
sales took place in October and 
2,123 for the year to date. 

Passenger sales by makes during 
October were: Buick, 912; Cadillac, 
171; Chevrolet, 1,535; Chrysler, 257; 
Crosley, 6; De Soto, 214; Dodge, 
576; Ford, 1,923; Frazer, 6; Hudson, 
339; Kaiser, 15; Lincoln, 84; Mer- 
cury, 521; Nash, 292; Oldsmobile, 
567; Packard, 283; Plymouth, 692; 
Pontiac, 876; Studebaker, 149, and 
Willys, 17. 

Commercial sales: Autocar, 4; 
Brockway, 10; Chevrolet, 202; Dia- 
mond T, 2; Diveo, 14; Dodge, 198; 
Federal, 6; Ford, 247; GMC, 43; 
International, 64; Reo, 12; Stude- 
baker, 27; White, 12; Willys, 117, 
and miscellaneous, 7. 








Buanuke Risttens Tax Code 


To Cover Dealer Shops 

ROANOKE, Va.—City council has 
decided that the code relating to 
automobile dealers and_ repair 
shops will be rewritten so that con- 
cerns performing both services wil! 
pay taxes on the basis of gross 
income. The tax for auto repair 
shops was also boosted from $25 
to $50. 


Green Mountain Motors 


Two amendments to articles of 
association have been filed by Stin- 
son-Kalina, Inc., Burlington, Vt., 
first to change the name of the 
corporation to Green Mountain Mo- 
tors, Inc., and second, changing 
the authorized capital stock from 
500 shares of common stock, at 
$100 par value per share, to 1,000 
shares of common at $50 par value. 
Joseph FE. Stinson is president. 
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(Continued f. 


three breeds of rare dogs, made | 
a pact with A. E. Rogers, Dodge, 
of Eau Claire, Wis., to go trout 
fishing with him if’ he will take 
me goose shooting (hope my pub- 
lisher lets me make good), and had 
to send Don Lawrence, car dealer 
rep. for Socony-Vacuum, home late 
or early as you look at it. He’s an 
awfully nice guy and a livewire 
and that was the trouble—I needed 
some sleep. 
* * 
WAS “TAKEN for a ride” by a 
couple of former Ford factory 
“brass’’—Bill Boyer, formerly used 
car manager at Dearborn, and Fre- 
mont Mitchell, at one time with 
the Minneapolis branch. They had 
planned to pick me up for lunch, 
but I got stuck with the “high 
command” of the dealers associa- 
tion, Glen Atcheson, manager, Jim 
Rihm, out-going president, and 
Norbert Koppy, incoming prexy, 
for a ladies’ day lunch and style 
show. 
But thank the lucky stars they 
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SAFETY DEVICE COMPANY 


get the last carpenter, paint bucket 
and scaffold out of the place. 


there. Take N. R. Lodoen, distribu- 
tor for Forney electric arc weld- 
ers, for instance, who has a sweet 
cabin yp near Detroit Lakes di- 
rectly on a duck pass from one 
lake to another. He takes a gang 
up with him every week-end dur- 
ing the fishing and hunting sea- 
son. He didn’t invite me, though, 
so I am tipping off you guys who 
may be in the market for welders 
—kind of a meanie, ain’t I? 


son of Reynolds and Reynolds, 
Dick Grant’s sales promotion pub- 
lishing house, was getting a good 
play from the dealers in the Trades 
show. Dealers have got to get back 
into programming their service de- 
partments again and get going 
after the quick service jobs, 
they are to keep up their. present 
shop volume. R & R had a big 
and very complete exhibit of their 
dealer aids. 


graphs, let me tell you factory guys 
and Booster members you are in- 
vited to a “Trade Party” in Caro, 
Mich., at the Caro Automotive Sup- 
ply Dec. 18. L. C. Smith will be put 
out if you don’t go. 

” 


for you dealers to pass on to your 
customers 
manager of a passenger car man- 
ufacturer. 
was driving through Canada this 
summer when she and her 
companion stopped by the side of 


While they were eating, 
Labatt, Ltd., brewery truck stop- 
ped, and the driver asked Hugh’s 
wife if he could change her tire. 
She looked and sure enough it was 
as flat as a pancake. 


pleased, not only that he saw it, 
but had the courtesy to change it. 
They were dumfounded when the 


<fRnol> > oper? refused also to let them pay 


brewery and complimented it on 
this exceptional service and got 
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caught me after the lunch and be- 
fore the style show got under way, 
and took me over to visit the Min- 
neapolis Ford branch and their 
two stores. We dropped Ray Young 
off at his Lincoln-Mercury dealer- 
ship on the way. 
+ * * 
MET THE gang at the branch, 
at least most of the “brass” that 
turns out cars and trucks for the 
northwest, R. P. Wood, manager; 
P. G. Warren, his assistant; Bob 
Elliott, factory manager; Chas. 
Tonsiat, truck manager, and jolly 
George Psalms, car distributor. 
Psalms fell in love with Tom 
Keating’s story about the dealer 
who asked the new road traveler 
where he was going to get the 50 
trucks the traveler had promised 
him, and the road man said, “From 
right where you told us to shove 
them in 1941.” 
Psalms felt he had worn out the 
Bible quoting passages from it to 
dealers who were crying on his 
neck for vehicles, and had turned 
to Confucius—his “Confusion” par- 
ody for the day was: “Relax, it’s 
later than you think.” Tom’s story 
will live in the Northwest for a 
week at least. 
After a sight-seeing ride around 
Minneapolis, we went over to Bill 
Boyer’s Ford dealership. In about 
13 months, Bill has increased parts 
sales from about $6,000 per month 
to approximately $65,000 average 
today, and is still growing. Bill is 
a partner in an old firm near the 
heart of town and is having his 
trouble making the building over 
while customers’ cars and trucks 
are pushing the walls out. 
Then down the street a block to 
the Lincoln-Mercury shop where 
“Mitch” spends most of his time— 
Bill’s got a piece of that, too— 
where they are renovating an old 
style dealership building. They are 
doing a nice job and the shop will 
be a credit to the line when they 


* * * 


I SURE ENVY those guys up 


Was glad to see that Les Thomp- 


if 


* * oo 


COMING HOME for a few para- 


* * 


GOT A TIP for you truckers and 


from the advertising 
This gentleman’s. wife 
lady 


he road to have a picnic lunch. 
a John 


Naturally, the girls were very 


or the work. Hugh wrote the 


R. H. Shalicross, Balti 








DISTRIBUTORS FOR TRAILMOBILE recently met at the main plant in Cincinnati 
to study new manufacturing methods and trailer designs. 
engineer for the company, explains new designs to an interested group. Left to right: 

B. boy, Latham, N. Y,; R. Robertson, New Orleans; 
F. J. Saam, St. Paul; Black; W. Fly, Memphis; J. F. Fritz, Lancaster, Pa.; ©. D. 
Carley, College Park, Ga., and R. B. George, vice-president in charge of fleet sales. 


George Black, designing 





it starts a movement of the same 
sort, in this’ country. Here’s the 
reply: 

“We are glad that our driver was 
able to be of service to you on 
Oct. 1 and we thank you for ac- 
knowledging this assistance. 

“Our trucks use the highways 
so much that we feel the least we 
can do is extend the courtesy of 











the road to any fellow travelers 
who may be in trouble. It is always 
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Truckin’ By | Knowledgment of ls’ aavstance 
ruc In . ° + J ack Weed “I hope your visit to Canada was 


a pleasant one and that the im- 
pression you got of our country 
was such that you will want to 
come here again. If we can be of 
any help to you when in Canada, 
please let us know. We'll be glad 
to do what we can. 
Sincerely yours, 
John S. Labatt, President, 
John Labatt, Ltd.” 
* * * 


TRUCK DRIVERS are coming 
into their own down in “the heart 
of Texas.” Austin Motor Truck Co. 
(Austin—GMC) just had a big 
“open house” for truck drivers in 
its new service and sales building 
for a week and showed the cot- 
tage they had put up where the 
boys can take a shower and grab 
40 winks, the restaurant next door, 
and the big service station that 
will be open 24 hours each day 








particularly gratifying if we are 
able to lend a helping hand to a} 
visitor from your country. | 

“The driver has been compen- 
sated by the company for his serv- 
ices in this instance and your let- | 
ter has been passed on to him. He 


ja main truck route. 


and seven days each week. Frank 
Quinn and his boys ought to go 
places, giving service like that on 











Want to buy or sell new or used cars? 


Classified Want Ads (see inside back cover) 
| will solve your problem. 











FOR MORE THAN 45 YEARS 


THE GREATEST NAME IN TRUCKS 











MOUNT HOLLY, NEW JERSEY 


the following letter, which I think 
is worth printing here. I hope that 








lowered costs and better service to the public. 





How every truck-using business can 


increase its distribution efficiency 


A NATION-WIDE STUDY of Distribution Efficiency in all major 
truck-using industries has just been completed by The White Motor Company. The study 


has extended over the past six most critical years in truck history. It has produced a 


definite System by which any business can create for itself increased distribution efficiency, 


THE CONTINUING CONTROL SYSTEM OF TRUCK 
MANAGEMENT is White’s name for it, because it is based on the three continuing factors which control 


truck efficiency from the day service starts. It applies to all makes of trucks and all types of business. 


FOR MORE THAN 45 YEARS, ever since the start of truck 
transportation, the name White has been associated with pioneering leadership. And in White’s opinion, 
no step it has ever taken in the past, to extend the usefulness of trucks 
to new fields of industry, has been more important than the one it is taking now—to help 
every field of industry avail itself of all that modern truck transportation has to offer 
when it is properly applied, maintained and used. White believes that perhaps never again 
will so many truck owners be in more logical position with respect to worn-out 
equipment on hand to make a thorough reappraisal of their transportation requirements 
in the light of their exact needs and take full advantage of the bettered service 


and lowered cost which properly applied trucks, correctly maintained and driven, can provide. 


THE SYSTEM IS EASY to put into effect. All the necessary 


to furnish you complete 


We suggest that you 


CLEVELAND, OHIO 


material is ready and your local White Representative will be glad 


information. 


phone him today. 


THE WHITE MOTOR COMPANY 
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In the Hopper... 


States Take 





Action 


On License Issue 


NEW YORK.—Bills for more 
stringent drivers’ license laws will 
be introduced in many of next 

’ year’s state legislative sessions 
throughout the country, as part of 
the campaign to curb highway ac- 
cidents, a survey reveals. 

states— Wyoming and 

South Dakota—are still without 
any kind of driver licensing 
laws, with their 1947 legislatures 
expected to consider bills to cor- 
rect this deficiency. 

In urging stronger state driver’s 
license laws, a committee report 
adopted last spring by the Presi- 
dent’s highway safety conference 
ealled for centralized administra- 
tion of licensing, periodic renewal 
of licenses and adequate fees, ex- 
amination of all new applicants 
for licenses, mandatory revocation 
when the licensee commits certain 
anti-social acts, and discretionary 
suspension of licenses when such 
action is warranted. 

The committee also found de- 
sirable the reexamination of driv- 
ers with bad records, license re- 
. strictions for cause, instruction 
permit for beginners, minimum 
age limit for drivers and par- 
ental consent and responsibility 
for minors. 

A nationwide opinion research 
poll made public earlier this year 


showed that a majority are of the 
opinion that all drivers should pass 
not only a satisfactory vision test, 
but a general physical fitness test 
as well. Licenses should be re- 
quired and every applicant should 
pass a rigid driving test and dem- 
onstrate a thorough knowledge of 
traffic rules and regulations. 

Reexamirfations of all persons 
beyond 40 years of age, with those 
unable to pass the tests to be de- 
nied licenses, has been suggested 
in New Jersey by state motor ve- 
hicle commissioner Arthur W. Ma- 
gee as part of a more stringent 
driver licensing program to be pro- 
posed to the 1947 New Jersey leg- 
islature. Under New Jersey’s pres- 
ent system an applicant may ob- 
tain a license at the age of 17 and 
there is no provision for his re- 
examination. 

Periodic reexamination of driv- 
ers will be proposed to the 1947 
Utah legislature. Under the new 
bill, holders of licenses issued in 
19383 without any examination 
would be subject to driving tests 
every 10 years, while those hold- 
ing permits renewable every 
three years would be subject to 
reexamination every nine years. 

Driver tests would be given 
every two years in Iowa under 





proposed legislation. Recent Ne- 
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out the dominion. N. Z. Rallways control 


for service. The Mack bus shown in the 
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A. B. DONALD, LTD., Mack distributor for New Zealand, Tahiti, Rarotonga and 
Fiji, is establishing a series of service depots throughout New Zealand to offer special 
facilities to the N. Z. Railways Road services which operate 248 Mack vehicles through- 


all the main long-distance passenger and 


truck services in New Zealand and are largely dependent on Mack trucks and buses 


raph is one of the most modern now 


Photog: 
being operated by the road. Bodies are fitted to the chassis in New Zealand, and in 
keeping with local restrictions, are somewhat shorter than their American counterparts. 








braska proposals included a rec- 
ommendation for physical exam- 
inations for drivers every four 
years. Physical examination of op- 
erators was among the proposals 
of the recent Florida highway 
safety council. 

Most important legislation dur- 
ing the current year in the field 
of driver regulation was the 1946 
Louisiana legislature’s enactment 
of a licensing law, which will be- 
come fully operative next July 1. 
Heretofore, Louisiana was without 
any driver’s license law. 
Mississippi’s legislature this year 
enacted a new license law, with 








a $2.50 annual license fee in addi- 


tion to the regular 50-cent driv- 
ers’ license fee. 


A new measure enacted by the 
1946 Missouri legislature pro- 
vides for the biennial expiration 
of driver’s licenses on the date 
of birth of the driver. Not passed 
by the Missouri solons, however, 
was a bill to require rigid ex- 
amination of drivers and to in- 
crease the license fee. 

New York state’s legislature re- 
pealed wartime relaxation of age 
requirements for drivers, but con- 
tinued to next July 1 a provision 
permitting holders of junior oper- 
ator’s licenseg to operate vehicles 


Carrier Council 
In N. E. Elects 
Corey President 


HARTFORD, Conn. — Education 
of labor and management should 
bring about industrial peace 
through collective cooperation in- 
stead of collective bargaining, 
George H. Reama, vice-president, 
American Strew Corp., Providence, 
R. I., told 100 Connecticut and Mas- 
sachusetts trucking officials at a 
Motor Freight Carrier Council 
meeting in Hartford. 

Reama said that management 
and labor should coordinate their 
efforts, instead of each trying to 
grasp all they can for themselves. 

Council officers elected were: 
Leon H. Corey, Boston, New Eng- 
land Transportation Co., president; 
Gordon Guthrie, Bridgeport, Sea- 
board Freight Lines Inc., first vice- 
president; Earl C. Doeberner, Man- 
chester, Perrett & Glenney, Inc., 
second vice-president; Joseph M. 
Ravalese, Hartford, Wooster Ex- 
press, Inc., third vice-president; 
Joseph G. McFarland, New Haven, 
McFarland & Stample Trucking Co., 
treasurer, and Frank J. Whelan, 
New Haven, reelected executive 
secretary. 

The council acts as a clearing 
house in labor matters affecting 30 
motor freight carrier companies, 
operating in New England. 
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Chevrolet Nears Ford .. . 


Weekly Outp 
Steady at 89,671 


(Continued from Page 1) 





little doubt that a steel shortage 
would hit hard since Ford has al- 
ready curtailed operations several 
times in past months because of a 
sheet steel shortage. 

Already operating on schedules 
approximately 40 percent below 
postwar capacity, Chrysler re- 
fused to comment on how it 
would be affected, but a steel 
shortage undoubtedly will affect 
Chrysler also in the near future. 

Meanwhile, steel companies 
which represent over 90 percent 
of the nation’s capacity last week 
reportedly produced about 1,607,000 
tons of steel ingots and castings. 

However, a United States Steel 
Corp. spokesman said that a coal 
strike will sharply curtail steel out- 
put within a week. 

And in Pittsburgh, it was re- 

ported that steel companies in the 
district have only a seven to 15- 
day supply of coal on hand. It was 
explained that none of the steel 
firms have been able to build up 
normal stockpiles since the 59-day 
coal tieup last spring. 
In Detroit, most plants could re- 
port a 30 to 90 day supply of coal 
—but steel was the problem for all 
plants, with Kaiser-Frazer the only 
possible exception. 

Last week’s passenger car out- 
put in the U. S. amounted to an 
estimated 65,420 compared with 
a revised total of 64,856 the week 
before. And now the passenger 
car output turns to the feature 
race between Ford and Chevrolet. 

Ford at last week’s end, accord- 
ing to Automotive News figures, 
still topped Chevrolet in passenger 
car output by about 16,000 units. 
However, if both Ford and Chev- 
rolet maintain present production 
pace, Chevrolet will take the lead 
on Dec. 19. 

Chevrolet is now paring down 
the Ford majority by nearly 1,000 
ears daily. 

Combined U. S. and Canada car 
and truck output last week was 
estimated at 93,435 compared with 
93,411 in the previous week. 

Passenger car output by Gen- 
eral Motors in the U. S. soared 





ut Holds 


over the 30,000 mark for the sec- 
ond straight week as GM last 
week registered another postwar 
record output estimated at 30,557 
cars. The previous week’s revised 
total was 30,467. 

Production pace at Ford re- 
mained the same although the Lin- 
coln plant was virtually idle one 
day as the result of a labor dis- 
pute. Ford built an estimated 13,- 
411 cars and 5,453 trucks last week, 
compared with 13,272 cars and 
5,438 trucks the week before. 

Chrysler output last week still 
lagged under the influence of cur- 
tailed schedules. Chrysler built an 
estimated 11,071 cars last week 
compared with a revised total of 
10,757 the week before. 


Output of Kaisers and Frazers 
at Willow Run, running on a 
schedule of nearly 200 cars daily, 
resulted in the assembly of an 
estimated 983 last week, com- 
pared with an actual output of 
831 in the previous week. 
Packard last week built an es- 

timated 1,482 cars after assembling 
an actual 1,486 the week before. 

Nash output remained steady as 
an estimated 2,763 cars were built 
compared with 2,745 the week be- 
fore. 

Studebaker last week appar- 
ently was achieving recently es- 
tablished schedules with the as- 
sembly of an estimated 2,255 cars 
and 1,181 trucks, after turning 
out 2,155 cars and 1,209 trucks 
the previous week. 

Held to four days of activity, 
Hudson output dropped to an esti- 
mated 2,143 cars and 121 trucks 
last week after an actual account- 
ing of 2,451 cars and 131 trucks 
the week before. 

According to official CPA figures, 
U. S. plants in October built 285,562 
cars and 109,953 trucks. AUTOMOTIVE 
News three weeks ago estimated 
October output at 284,694 cars and 
112,181 trucks. 

CPA emphasized that despite 
October’s postwar record output, 
U. S. plants did not operate at 
capacity during the month, being 
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hampered chiefly in passenger 
car output by iron and steel 
shortages. 


Saying that passenger car pro- 
duction would drop to 271,315 in 
November and rise to 294,199 in 
December, CPA predicted that No- 
vember truck production would 
hold at the October level and rise 
to 115,600 in December. 

However, inasmuch as U. S&S. 
plants so far in November have 
accounted for only 207,470 cars and 
76,908 trucks with only four more 
working days to go, and because 
many plants will close the latter 
part of December for model 
changes, it appears unlikely that 
any of the CPA predictions will 
be realized. 

Total truck output in the U. S. 
last week is estimated by AuTomo- 
TIVE News at 24,251. Truck output 
the week before totaled 24,370. 

Production of cars and trucks in 
the U. S. in the comparable week 
of 1941 amounted to only 69,939 
because most plants were held to 
three days of activity by a Thanks- 
giving holiday. 


AAA Sharpens 
Ax for Drive 


On Excise Tax 


SAN FRANCISCO. — The forty- 
fourth annual convention of AAA 
launched last week a drive for 
immediate repeal of the federal 
gasoline tax and eventual elimina- 
tion of other federal excise taxes 

Delegates also approved a series 
of resolutions calling for intensive 
campaigns to improve highways 
and protect the interest of the mo- 
torist. The recommendations in- 
cluded the following: 

A campaign to rid the nation’s 
roadsides of “tumble-down shan- 
ties, rickety restaurants, unkempt 
filling stations, junkyards and 
signs of every description.” Strict 
limitation of federal aid funds 
to routes of general use, with 
concentration of funds on the 
proposed 40,000 mile network of 
high-type highways. 

Development by cities of ade- 
quate community parking plans, 
providing both curb and off-street 
parking. An immediate halt in the 
nationwide practice of expending 
special motor vehicle taxes on 
large mileages of local roads. The 
establishment of a long-range na- 
tional rubber policy with not less 
than one-third of the nation’s to- 
tal annual rubber consumption to 
be American made. 

The overhauling of traffic ac- 
commodations to service the tre- 
mendous volumes of travel antici- 
pated during the second postwar 
year, particularly in the west and 
far west. 

A recommendation that all 
states adopt highway zoning 
laws to prevent further spread 
of roadside unsightliness, includ- 
ing uncontrolled billboards, that 
all states adopt legislation giving 
state highway departments the 
right to limit access to roads at 
controlled points only, thus per- 
mitting the construction of high- 
type highways. 

Cities were urged to establish 
official agencies to deal directly 
with the parking problem and to 
develop 10 year corrective pro- 
grams aimed at solving the motor- 
ists’ number one headache. 

It further urged a number of 
steps designed to ease travel be- 
tween nations, calling for adoption 
of passports, registration, driving 
licenses and custom documents of 
worldwide recognition. 

H. J. Brunnier, San Francisco, 
was re-elected president. Other na- 
tional officers elected were: First 
vice-president, Robert J. Schmunk, 
Cleveland, Ohio State Automobile 
Assn.; second vice-president, John 
A. Rupp, Allentown, Pa., Pennsyl- 
vania Motor Federation; third vice- 





president, E. B. McDaniel, Port- 
land, Ore., Oregon State Motor 
Assn.; fourth vice-president, Tru- 


man H. Preston, Syracuse, N. Y., 
New York State Automobile Assn.; 
fifth vice-president, G. Leslie Hall, 
Norfolk, Va., Tidewater Automo- 
bile Assn.; sixth vice-president, 
Glenn W. Stephens, Madison, Wis., 
Wisconsin Division, AAA. 
Seventh vice-president, Owen 
Brewster, Dexter, Me., U. S. sen- 
ator from Maine; secretary, 
Ralph Thomas, Detroit, Automo- 
bile Club of Michigan; treasurer, 
Corcoran Thom, Washington, 
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. 
Car, Truck Output Estimates 
- 
By Automotive News 
PASSENGER CARS 
(U. 8S. PRODUCTION ONLY) 
Week Week Total Jan, 1 Jan. 1 
Ended Same Ended Nov. to to 
Nov. 23, Week Nov. 16, to Nov. 22, Nov. 23, 
1946 1941+* 1946* Date* 19414* 1946* 
GENERAL MOTORS 30,557 28,502+ 30,467 96,588 2,042,129+ 663,967 
SRE 5,507 3,887 5,836 17,480 344,426 127,138 
Cadillac .......... 1,097 8438 «1,058 «= 3,455 —s«54,540 = 23,418 
Chevrolet ......... 15,101 17,592+ 15,144 47,119 1,163,202+ 314,095 
Oldsmobile ........ 4,325 2,801 4,487 13,708 214,220 90,829 
EN Se ds 5 aiidok 4,527 3,379 4,442 14,781 265,741 108,487 
CHRYSLER ........ 11,071 11,898} 10,757 34,864 1,026,112+ 483,709 
EE Sc ce ina ids 1,260 766 «1,271 4,046 «= 88,861 «463,378 
ee elas 3,567 4,664+ 3,361 10,846  338,447+ 135,704 
Plymouth ......... 4,701 5,391} 4,627 14,992  469,167+ 212,762 
Chrysler .......... 15438 1,077 1,498 4,980 129,687 71,870 
_,  _ Seer etone: 13,411 16,880+ 13,272 42,857  925,972+ 403,285 
| ISR ets 10,613 14,858} 10,420 33,663  813,130+ 330,125 
Sais ae 409 328 467 1,495 16598 ~—=«:11,328 
Mercury .......... 2,389 1,649 2,385 7,699 96,244 61,987 
OROGLEY .......... 254 N.A. 248 828 N.A. 3,383 
HUDSON ........... 2,148 989+ 2,451 7,837 73,062 87,829 
KAISER & FRAZER 933... oa. SOR §s ute 6,528 
eh oie o cars 2,763 1,878 2,745 8865 72,277 987,415 
PACKARD .. 1,482 1,308 1,486 4,704 68,115 36,768 
STUDEBAKER ..... 2,255 2,911; 2,155 6,915 118,666+ 65,968 
WIEZ.WOt ........... 501 ve 444 «1,881 «= -26,777+ +=: 83,972 
MISCELLANEOUS 6,123+ 361,347+ 
Total cars, U. S. .. 65,420 69,939} 64,856 207,470 4,714,457+ 1,842,269 


*Revised. Includes trucks. 
Note: 1911 figures 
om 


include cars an 
* * 


Station wagons. 


N.A.—Not available. 


d trucks, U. S. and Canada. 
* + * 


COMMERCIAL CARS 
(U. 8. PRODUCTION ONLY) 











Week Week Total Jan. 1 
Ended Ended Nov. to 
Nov. 23, Nov. 16, to Date Nov. 23, 
1946 1946* 1946* 1946* 
8g 6,739 7,398 22,046 228,894 
I 5d pulebwn da ddc usb 4s 5,453 5,438 17,563 175,911 
GS SS otek S de is Koken 2,734 2,701 8,728 108,361 
INTERNATIONAL ........ 2,747 2,606 7,989 98,369 
EN a ths i cnh wade a katoi 1,730 1,273 5,226 62,625 
STUDEBAKER ............. 1,181 1,209 3,640 37,164 
ea eee 1,771 1,755 5,561 30,375 
EE hes eo bib 5a auch 0S 508 oe ee 497 548 1,667 14,672 
EE ins din N89 6-0a deed 301 374 1,145 11,180 
SPRMEDEUED Eo cei seedcccccve 3138 311 966 7,300 
ER ars ick biel a bie was oe 164 150 480 5,364 
ERS A ee re 39 39 68 5,101 
. .., SE ee 121 131 334 3,363 
MISCELLANEOUS ......... 461 437 1,495 24,109 
Total Trucks, U. S. ....... 24,251 24,370 76,908 818,288 
Total Cars, Trucks, U. S... 89,671 89,226 284,378 2,655,587 
Total Cars, Trucks, Canada 3,773 4,185 12,399 143,459 
Grand Total, Cars and 
Trucks, U. S. and Canada.. 93,444 93,411 296,777 2,799,016 


*Revised. Miscellaneous includes Au 


tocar, Divco, Marmon H., Brock- 


way, Four-Wheel Drive, Sterling, etc. 





British Output High 


Lack of Strikes Enables Ford to Hit 90% 
Of Prewar Despite Bureaucracy 


DEARBORN.—British auto mak- 
ers also are having their troubles 
with bureaucrats—they call them 
“ministers”—who are long on the- 
ories and short on practical busi- 
ness knowledge. 

Lord Perry, chairman of the 
board of Ford Motor Co., Ltd., of 
England, said during a visit here 
last week that English makers are 
suffering a sheet-steel famine, as 
compared with our shortage, while 
the labor government is encourag- 
ing new industries to use sheet 
steel. 

It is interesting to note that one 
of the new industries pushed as 
a sheet-steel user is the prefabri- 
cated housing industry. 

However, in contradiction to 


chairman, American Security & 
Trust Co., and assistant treas- 
urer, Frederick P. H. Siddons, 
Washington, vice-president, 
American Security & Trust Co. 
Members elected to the execu- 
tive committee were: William G. 
Bryant, Automobile Club of Mich- 
igan, Detroit, and director of AAA 
national touring board; J. J. Cava- 
naugh, general manager, Chicago 
Motor Club; E. Ray Cory, presi- 
dent, Minnesota State Automobile 
Assn., Austin Minn.; William J. 
Gottlieb, president, Automobile 
Club of New York, New York; Lou 
E. Holland, Automobile Club of 
Missouri, Kansas City, and chair- 
man of AAA traffic safety commit- 
tee; Matt F. Morse, president, Au- 
tomobile Club of Missouri, St. 
Louis; J. E. O’Neill, president, Cal- 
ifornia State Automobile Assn., 
Fresno; Andrew J. Sordoni, presi- 
dent, Pennsylvania Motor Federa- 
tion, Wilkes-Barre, and John L. 











Young, managing director, Cleve- 
land Automobile Club, Cleveland. 








some reports, Lord Perry and 
Sir Stanford Cooper, managing 
director of Ford of England, re- 
ported that labor efficiency was 
up to 90 percent from a low of 
60 percent during the war. Work- 
ers are On a five-day, 45-hour 
week, straight time. 

Production is up to about 90 per- 
cent of 1938, with Ford of Eng- 
land turning out 1,700 cars, 4,000 
commercial vehicles and 2,750 trac- 
tors in September. Present output 
is about 450 vehicles a day, includ- 
ing tractors. The Eritish makers 
have not had to contend with a 
series of strikes as have American 
makers, it was pointed out. 


Counting engines and spare 


-| Parts, the company is turning out 


more volume in total bulk weight. 

Prices are up 70 percent, Lord 
Perry said, and on top of that 
there is a 33 1/3 percent luxury 
tax on the wholesale price of 
pleasure cars. 

The cheapest car, with 24 brake 
horsepower compared with 100 on 
“0 American Ford, is $900 plus 
ax. 

British makers are exporting 50 
percent of their cars, 30 percent 
of trucks and a third of the trac- 
tors. A high export percentage is 
likely to continue for some time 
in order to build up foreign ex- 
change, Lord Perry said. 

Lord Perry said that there are 
32 unions represented in the Da- 
genham Ford plant. Labor is still 
short, especially in toolmakers and 
draftsmen. 

Despite difficulties, however, Lord 
Perry said, Ford of England is 
able to make a reasonable profit. 
—Bos Fin.uay 
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Steel Inventories Low . . . 





Coal Strike 





all plagued by materials shortages 
this year, conceded they were in 
an identical position. 

Spokesmen for the car makers 
pointed out that all this was predi- 
cated on a continuation of the soft- 
coal tieup. But it was clear that 
the miners would stay above 
ground until their 66-year-old lead- 
er gives the word to go back to 
work. 

Lewis flashed the strike light 
in defiance of the U. S. govern- 
ment and its laws, not to men- 
tion the overwhelming opposition 
of the U. S. populace and many 
of the miners themselves. 

By spurning the court injunction 
directing him to rescind his can- 
cellation of the miners’ contract, 
he placed himself under the threat 

of a stiff fine and a jail sentence 
for contempt of court. Lewis was 
confident in taking this personal 
risk, however, that his cause would 
be inspired, not endangered, by 
any penalty which he may have 
to pay. 

Proof came on the eve of the 
coal walkout, when both the AFL 
and CIO gave their support to 
Lewis in his battle against the 
government’s injunction. 

The enjoining writ was issued 
last Monday by Federal District 
Judge T. Alan Goldsborough, of the 
District of Columbia, upon the re- 
quest of Attorney General Tom 
Clark. 

Many labor observers predicted 
a general nationwide strike of or- 


















SENSATIONAL OFFER 


Genuine 


BUDGIT 
CHAIN BLOCKS 


Manufactured by 


MANNING, MAXWELL & 
MOORE, INC. 


2-Ton Capacity— 
Yet Only Weighs 81 Pounds 


° BRAND NEW 
In Original Cases 


One man can easily carry and 
hang up to wherever needed. 
Other hoists of same capacity 
weigh more than twice this 
weight and require two men to 
hang. Standard 9-foot lift. 


National List Price 


$119.00 


We were fortunate to secure a 
limited number of these to offer 


at— 
$69.50 cach 


The above price 
Distributor’s cost. 
Prices f.o.b. Altoona, Pa. 
q 2% off if check accompanies 
Ss order. 

Well-rated accounts 1% 10 days. 


Wire—Phone—or Mail Orders 
IMMEDIATELY 


J. H. COHEN & SON 
Wholesale Jobbers 
838 19th Street Altoona, Pa. 
Phones 2-6202 or 3-1282 


is under the 





Threatens 


Auto Paralysis in Month 


(Continued from Page 1) 


ganized labor should Lewis be 
jailed for contempt of the injunc- 
tion. They pointed out that CIO 
unions, themselves planning strikes 
next year for wage increases, would 
stand to lose if such an injunction 
were upheld. 

Basis for the injunction was that 
Lewis was breaking a contract 
with the government, which seized 
the mines last spring after a two- 
month strike. 

U. 8S. Says Writ Is Legal 

Government attorneys contended 
that the Lewis injunction was not 
in violation of the Norris-LaGuar- 
dia act, holding that this law af- 
fects labor injunctions involving 
private employers only. 

Lewis apparently takes exception 
to the government’s viewpoint. A 
tooth-and-nail court struggle over 
the legality of the injunction was 
foreseen as a distinct possibility 
before the end of the miners’ 
strike. 

There were also indications 
that the government might at- 
tempt to invoke the war-born 
Smith-Connally act, which pro- 
vides fines and penalties for any- 
one provoking a strike in a gov- 
ernment-seized industry. 

But Lewis, a cagey strategist, 
took pains to avoid use of the 
word “strike” in his pre-walkout 
statements. He instructed his lieu- 
tenants in the coal fields to con- 
sider the contract as terminated 
as of midnight Nov. 20. 

The UMW chief’s’ testimony 
could be that he did not “order” 
the miners to strike, as they have 
always done when their contract 
is voided. Lewis worked this tack 

successfully during the Roosevelt 
administration. 
Truman Decides to Fight 

The decision to join the battle 
against Lewis was made by Presi- 
dent Truman, who will return to 
Washington this week from his 
Florida vacation. Among the fac- 
tors which apparently motivated 
the Chief Executive were: 

1. The desire to stop the wage- 
price inflation that has led into 
the current boom-bust economy. 
Lewis demanded a 40-hour week 
with the same pay as for the pres- 
ent 54-hour miners’ week. This 
would amount, U. S. officials said, 
to a 50 percent raise. 

2. The Republican capture of 
Congress. This could only mean 
that the public was fed up with 
the recent cavortings of labor 
leaders such as Lewis. It was 
also viewed as a mandate that 
drastic reforms be legislated to 
curb unions. 

3. President Truman’s convic- 
tion that no one American should 
be allowed to possess so much 
power as to dwarf that of the gov- 
ernment. 

In the legal melee, the wage 
demands of organized labor were 
all but forgotten. With the miners 
already setting the pace in enforc- 
ing their demands, the CIO sought 
to make up for lost time at its 
Atlantic City convention last wee’ 

The wage decision of import 
to the auto industry was that the 
UAW-CIO would put steam into 
its drive for a general raise. 
Union officials said they would 
request a flat cents-an-hour hike, 
not a percentage figure. 

Chrysler negotiations, the test 
for the entire industry, will be 
resumed this Wednesday (Nov. 27). 
The UAW, while still reluctant to 
disclose the exact amount of its 
demand, did reveal it would exceed 
20 cents an hour. 

The Executive board of the UAW 
will meet Dec. 9 in New York to 
formulate final wage strategy. 
Ford and the UAW last week 
signed an agreement ending the 
dispute that had threatened to 
grow into a strike. The agreement 
provides that the health hazard, 
protested by the union at the 
Rouge plant, be submitted to com- 
pany-union negotiations. 

UAW leaders said Ford’s agree- 
ment to negotiate health conditions 
is the first ever made by any ma- 
jor automobile company. The un- 
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HELP WANTED 


POSITION WANTED 





CHEVROLET PARTS COUNTER MAN, 
experienced, for active parts department. 
Write qualifications, age, experience. 
Chevrolet Dealer, Bousa Motors, Inc., 
Willimantic, Conn. 


SHOP Meg or service manager 
di distributorship lo- 

cated in Montreal. Write stating previous 
experience, age, salary expected. Provide 
references. Permanent position to quali- 
fied man. Box 1443, c/o Automotive 
News, Detroit 26. 














TRUCK MANAGER, available soon, now 
employed as motor truck manager 
(sales), ten years experience in selling 
field, can ably handle practically all of 
your truck department problems. Desire 
eastern location with fairly large dealer- 
ship. Box 1462, c/o Automotive News, 
Detroit 26. 








CLASSIFIED WANT AD DEPARTMENT 











USED CARS WANTED 
CALIFORNIA DEALER wishes 





to pur- 


chase clean used cars not older than 
1940 models. All makes, cash f.0.b. your 
front door; in quantities of 1 to 100 


Airmail list of cars for sale and prices 
expected. Will make immediate contact 
Kelley Kar Company, 1225 So. Figueroa 
Street, Los Angeles, California. Phone 
PRospect 1225. 





AUTOMOBILE AUDITING, accounting, 
and business manager. Twenty years ex- 
perience General Motors, and Chrysler 
wholesale and retail, desires retail con- 
nection with investment possibility. Box 








ability. Box 1446, c/o Automotive News, 
Detroit 26. 


ACCOUNTANT-OFFICE manager by old 
established Pontiac dealer. Experienced 





WANTED—Parts Ai 1463, c/o Automotive News, Detroit 26. 
size Ford dealership. New Sutlding and | ACCOUNTANT, OFFICE MANAGER, 15 
equipment. Small city, Central Ohio. years experience—includes General Mo- 
8. and bonus commensurate with tors, Ford, Chrysler and auditing. Box 





1464, c/o Automotive News, Detroit 26. 
SERVICE MANAGER—Complete service 
supervision, parts, shop, body depart- 
ment. Recent experience 750 car GMC 
dealer, over ten years experience. Loca- 














$2,500 a year, vacations with pay, bonus 
and commissions, Living quarters avail- 
able in the future. Gettysburg Motors, 
Gettysburg, Pennsylvania. 








MALE HELP 


WANTED 
PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 
ough knowledge of ordering and 
merchandising Ford parts. State 
previous experience, present em- 
ployment, rate of pay expected for 
5%-day week. Your reply will be 
held in strict confidence. 
Box 1459 
c/o AUTOMOTIVE NEWS 
Detroit 26 


LARGE INDEPENDENT DEALER in Vir- 
ginia desires experienced service man- 
ager with Southern background capable 
of building up and handling large ser- 
vice volume. Permanent position with 
excellent future. Replies confidential. 
Box 1452, c/o Automotive News, De- 
troit 26. 


WANTED—Parts manager with General 
Motors parts experience. Must be aggres- 
sive. A General Motors dealer in Florida 
resort city. Write Box 1455, c/o Auto- 
motive News, Detroit 26. 


For Immediate Results 
AUTOMOTIVE NEWS 


WANT ADS 


CHEMIST — AUTOMOTIVE PRODUCTS. 
Knowledge of sound dampening, adhe- 
sives, saturated felts preferable. Desir- 
able that applicant be capable of super- 
vising group of Automotive Products 
Chemists. Permanent position with long 
established, progressive company. Excel- 
lent opportunities for advancement for 
right man. Location, Metropolitan New 
York area. Send resumes to Box 1460, 
c/o Automotive News, Detroit 26. 
LARGE BUICK DEALER in Western 
Massachusetts wants experienced service 
salesman or shop foreman. Excellent 
opportunity. Write giving qualifications. 
Box 1461, c/o Automotive News, De- 
troit 26. 

HELP WANTED—Parts manager 
Chrysler-Mopar experience for one of 
the South’s largest dealerships. A real 
opportunity for the man who is chosen. 




















with 


Write R. A. Mulholland, Fariss-Arm- 
strong Motor Company, Inc., Corner 
Avenue C and 22nd Street, South, Bir- 


mingham 3, Alabama. 
POSITION WANTED 


EXPERIENCED Chrysler Mopar field rep- 
resentative desires position, not requir- 
ing constant travel, with automotive 
manufacturer or dealer. Unusually val- 
uable experience as industrial executive 
prior to Chrysler affiliations. Excellent 
references. No objection to occasional 
business trips. Box 1449, c/o Automotive 
News, Detroit 26. 

GENBRAL MANAGER available, 16 years 
automobile experience familiar with all 
phases of automobile business including 
four years Ford dealer, two years Lin- 
coin-Mercury distributor. Capable of tak- 
ing complete charge of operation. 38 
years old. Can make substantial invest- 
ment if necessary. Box 1448, c/o Auto- 
motive News, Detroit 26. 

SERVICE MANAGER—Twenty-six years’ 
experience with GM and GM distributors. 
Permanent position only. Box 1451, c/o 
Automotive News, Detroit 26. 
WHOLESALE MANAGER — 25 

















PARTS 


th G. M. accounting system and duties tion open. Box 1471, c/o Automotive 
relative to automobile dealership. Ref- News, Detroit 26. 
erences required. Bill Spike, Inc., Che- AUCTION 
halis, Wash. ~ 
WANTED — Automotive mechanic, salary 


Announcing a Opening 


DEALER AUCT ION SALE 


500 Automobiles 
Tuesday, Dec. 3rd, 1946, at 
R. S. EVANS 
AUTOMOBILES, INC. 
3900 N. Broad St. 
Philadelphia, Pa. 


Every Dealer Can Buy or Sell 
For Full Particulars Call Ba. 9-5440 





AOCTURERS REPRESENTATIVE 


MANUFACTURERS’ AGENT wants items 
applying to automotive and for indus- 
trial trade. Exceptionally well acquaint- 
ed with engineering and purchasing pro- 
cedures. Finest of references and addi- 
tional information available. Box 244, 
Keego Harbor, Mich. 

REPRESENTATIVES WANTED 

WANTED: REPRESENTATIVES to dis- 
tribute utility type trailers. Nationally 
advertised product. Prefer residence in 
states west of Mississippi river to Pa- 
cific Coast. Territories will be alloted 
by states. Must have automobile. Won- 
derful opportunity for the right man. 
Box 1465, c/o Automotive News, De- 
troit 26. 

DISTRIBUTORS WANTED 























WANTED 


Distributors for the exclusive use of 
Rust-Tite, the perfect undercoating 
Emulsion for automobiles. Meets all 
fire regulations and does not plug up 
spray guns or pumps. See ad page 20. 


Rust-Tite Emulsion 


Products, Inc. 
342 East Avenue 
ROCHESTER, NEW YORK 











BUSINESS FOR SALE 

AUTO ELECTRICAL SHOP—Equipment, 
tools and stock. Midwest location. Priced 
right. Box 1467, c/o Automotive News, 
Detroit 26. 


DEALERSHIP WANTED 

WILL PURCHASE automobile agency 200 
to 500 car franchise. Very interested— 
preferably General Motors or Chrysler 
products. Veteran. Best bank and credit 
references. Write details in full Box 
1439, c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED—WiIll purchase 
outright dealership any make eastern 
Pennsylvania or will consider capital in- 
vestment for partnership. All communi- 
cations kept confidential. I. J. Milgrim, 
544 Greystone Rd., Merion Station, Pa. 
DEALERSHIP WANTED on West Coast 
by aggressive, young man with over ten 
years experience as new car dealer in 
metropolitan city. Have cash and can 
get factory approval. Will buy whole or 

















part and manage the business. All com- 

munications kept confidential. Box 1470, 

c/o Automotive News, Detroit 26. 
DEALERSHIP FOR SALE a 





DEALERSHIP FOR SALE or partnership 
considered. 200 car and truck franchise. 
This is an opportunity that comes once 
in a lifetime. For complete information 
write Box 1466, c/o Automotive News, 
Detroit 26. 

TRAILERS FOR SALE 
ELEVEN BRAND NEW van trailers, Luf- 
kin built, 10x20 tires, air brakes, fifth 
wheel, 20 and 24-foot long, ready for de- 
livery, bargain. Federal Truck and 
Equipment Company, 3509 Harrisburg 
Blvd., Houston, Texas. 











years in parts business. Have managed 


USED CAKS WANTED 





Mopar wholesale operation, worked for 
Chrysler Motors Parts Corp. Thoroughly 
trained in management, training person- 
nel and sales promotion, wants job with 
Mopar wholesaler or aggressive Chrys- 





ion withdrew the 30-day Rouge 











strike notice filed late in October. 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 


Lansing, Mich. 


USED CARS FOR SALE 
WHOLESALING 100 LATE MODEL 


coupes, coaches, sedans, convertibles, 
station wagons. Sam Greenfield, 6700 
Euclid Avenue, Cleveland, Ohio. Tele- 
phone HE-0232. 


RENAULT 1929 Sedan, 19,000 kilometers 
Excellent condition, original maroon fin- 
ish, new 12-volt battery and four new 
6’’ tires and tubes, $750. Barnett Mo- 
tors, 1015 Quincy, Topeka, Kansas. 


FOR SALE—43 1941 Chevrolets 
Plymouths, 58 1942 Chevrolets and 
Plymouths, twodoor and fourdoor se- 
dans. All in excellent condition. Perfect 
mechanical condition. Excellent tires. 
Many with radios and heaters. Cars ga- 
raged in Toledo and Philadelphia. Ready 
for immediate delivery. The R. A. Com- 











and 


pany, 48th and Ludlow Streets, Phila- 
ae Sherwood 7-1700 or Allegheny 
4-606. 





2 LINCOLN CONTINENTALS for $5,500. 
One is a 1942 black convertible; the 
other is a 1941 club coupe. Both cars in 
immaculate condition; also 1941 Buick, 
model 90L. Black limousine $2,300; plus 
1942 Lincoln-Zephyr sedan, original in 
every respect for $1,750. Call, write or 
wire for further details. Let’s get ac- 
quainted. Baker Auto Co., 560 Elmwood 
Avenue, Providence, R. I., Williams 
3600. Over 25 years of fair dealing. 


Automobiles Wholesale 


All Makes — All Models 
Detroit’s Largest Wholesaler 


CENTRAL SALES 


16220 Livernois 
University 27317 


_ 
100 CARS 
Wholesale 
Only 


DOC GREINER 
Madison at Seventeenth 
Adams 6397 
TOLEDO, OHIO 


No letters. Call Doc or Swan. 


NNN 
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AUTO 
AUCTION 
Durham, North Carolina 
Every Monday, 1:00 P.M. 

J. B. Leathers, Mgr. 

Sales Fee $5.00 Phone R731 

HOME TOWN SALES AND 
SERVICES, INC. 
SS 


TRUCKS WANTED 


WANTED—Six 1946 Ford truck cabs com- 
plete, write or phone M. A. Behrend, 
Behrend Brothers Incorporated, Fallsway 
and Centre Street, Baltimore 2, Mary- 
land. Phone MU-8466. 


WANTED—New and used trucks, % to 10 
tons, automobiles and trailers. All 
makes, models and years. Write or call 
us. Bill Fishel’s, Vandeventer Auto Sales, 
Franklin 1750, 717 South Vandeventer, 
St. Louis,, Missouri. 

TRUCKS FOR SALE 
FOR SALE—Two new 18-ft van trailers 
on 4-wheel chassis. Air brakes on both 
axles. Eight 7.50x20 tires. $1,000 each. 
Ten 28-ft. Fruehauf warehouse vans 
900x20 duals. Air brakes. Four 30-ft. 
Fruehauf tandem vans. 10.00x20 duals. 
Air brakes. Side door. Immediate deliv- 
ery. Berman Sales Co, R. D. No. 1, 
Pennsburg, Pa. Phone Pennsburg 521. 
TRUCKS FOR SALE—New 1945 Interna- 
tional 6x6 cargo with winches, 11 8.25x20 
tires, 361 motors. 1941 G.M.C. 6x6 car- 
g0; 1941 Autocar C. O. E. with 5th 
wheel; 1942 Dodge WKA61, 5-ton dump 
and many other trucks to choose from 
Bell & Smith, P. O. Box 1004, Phone 
4-8208, Jackson, Mississippi. 
FOR SALE—Two practically new Interna- 
tional model K8 trucks with 1,000 gal. 
sulfuric acid tanks mounted on same 
Two EF Mack 16’ vans, Diesel power 
Two 16-yd. dump trailers and five 28’-30' 
cattle trailers, some with double deck 
hog racks. Berman Sales Co., Penns- 
burg R. D. No. 1, Pa. Phone 521. 


~~ fRUOK EQUIPMENT WANTED 



































ler, Dodge, or DeSoto dealer, excellent} WANTED TO BUY—Wrecked, burned or | WANTED—Holmes wrecker, model W-35 
references. Box 1469, c/o Automotive used Nash cars, all models. Write D. W. with or without chassis. Bisbee Motor 
News, Detroit 26. Bowman-Nash, Sidney, Ohio. Co., Brunswick, Me. Tel. 341. 
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. TRUCK EQUIPMENT WANTED 










WAN’ 


" lets, or Dodge. 
' call or wire the 
Equipment Co., Boyertown, Pa. 


: SHOP EQUIPMENT FOR SALE 


ED—1946 cabs for Fords, 
Any quantities. 
Boyertown Body & 


Chevro- 
Write, 


PARTS WANTED 
38-40 BUICK DRIVESHAFT HOUSING— 
To be used with standard transmission. 
The Ohio Motors Company, Euclid at E. 
24th, Cleveland 15, Ohio. 














\ EQUIPMENT FOR SALE 


f 
"| Bean front end aligning machine, A-1 
condition, $300. 


A-1 Bee line wheel balancer, $150. 


Redfilash boiler No. 3—10 sections—by 
American Radiator Co., hydraulic drive 
Stokel Stoker in A-1 condition, Boiler 


and stoker, $600. 


National Boiler, 
Stoker H2D, 


like new. 


stoker for $500. 


N. Willis Garage 


MERCER, 


PA. 


8 sections, 


Freeman 
Boller and 








BUSES WANTED 





WE BUY BUSES of all makes and models, 
bus chassis. LINN- 
Lansing 


any quantity. Also 
BAKER EQUIPMENT 
Michigan. Phone 83814. 








WE BUY NEW BUS CHASSIS 


We are one of the 


Prompt cash transactions. Call, wire 
or write giving prices f.o.b. chassis factory 
or other location. 


—— COACH SALES CO. 


of 











BUSES FOR SALE 





all 


5 GOOD USED BUSES—2 model 843, 33- 
adult passenger and 3 model 
adult passenger. Yellow parlor car buses 

with heaters and dual 

Ready to run. One or all at $1,495 each. 

Rayl-Stanley, Joplin, Missouri. 


845, 29 


rear tires. 





TRAILERS FOR SALE 





10 FOUR CAR, 
convoy trailers for sale. 
els, good tires, good brakes. Your chance 

"to make good buy. 
Hulbert Forwarding Company, 590 Elk 


dual 


wheel, 
Some 1946 mod- 


Immediate delivery. 


automobile 


Buffalo, New York. 
PARTS WANTED 


WHAT HAVE YOU TO SELL in automo- 


Street, 








bile and truck parts? We may be the 
buyer you are looking for. Write to us. 
Fuller Auto Salvage, 
Kansas. 


Box 


628, Salina 








Woodward Ave., 


Bayma. 





EAD FOR 1938 PACKARD CONVERTI- 


WANTED—1931 Lincoln K8 cylinder trans- 
}.4-mission with free wheeling complete or 

any parts. Park Motor Sales Co., 15000 
Detroit 3, Mich. Mr. 


BLE ‘120’. Also motor 1940 Buick 
**41"", Alleghany Motors, 68 East Black- 
well, Dover, New Jersey. 





WANTED—One 
1941 Ford station wagon, 
R. Lellan Shoemaker, Ford Dealer, New- 
“comerstown, Ohio. 


left-hand door front for 


wood maple. 


2 RADIATOR SHELL and support assem- 
blies, 1938 Chevrolet auto. Scherrman’s 
Garage, Dyersville, Iowa. 

LEFT AND RIGHT radiator grilles for 
1940 Lincoln-Zephyr. Write Bigelow 
Chevrolet Company, Aberdeen, Wash- 
ington. 

WANTED—One left front fender for 1941 
Chevrolet, one left front fender for 1937 
Chevrolet. Fenderville Collision Service, 
Painesville, Ohio. 

WANTED FOR 1939 MERCURY: Radiator 

















grill, left front fender and apron, lower 
grill pan, front bumper bar with left 
brackets. Front fender, right. 1946 Ford 
pickup. Heintzelman’s Inc., Orlando, 
Florida. 

WANTED—One Packard 6—series 110 
motor. Alexander Motor Company, High- 
way 75, Corsicana, Texas. 

WANTED—New 38 Chevrolet truck mo- 
tors. Box 1468, c/o Automotive News, 
Detroit 26. 





WANTED—Body for 1941 Cadillac 60 Spe- 
cial Fleetwood or some one to put new 
station wagon body on same; also 1939 
or 1940 Pontiac 6 block, new or used. 
Justice & Smith, Jackson, Mississippi. 

WANTED TO BUY—Radiator complete, 
also radiator shell for 4160 Nash. Write 

Bowman-Nash, Sidney, Ohio. 

WANTED—Left front fender 1937-81 road- 
master Buick, group number 8130, part 
No. 1298647, with or without fenderwell. 
Wire price collect. Scarbrough Buick 
Company, Box 684, Pine Bluff, Arkansas. 

PARTS FOR SALE 

GENUINE FORD PARTS—We ship any- 

where. We have the hard-to-get items. 

Call or write. Tranter-Williams, 4016 

Allston, Cincinnati, Ohio. 

1938 FORD standard Tudor doors, seats, 

upholstery, fenders, running-boards, 

frame, dash, axles, transmission. Write 
for details. Wherry Service Station, 

Pawnee City, Neb. 


LARGE STOCK CHEVROLET PARTS— 
Ship anywhere promptly. Tailored felt 
backed front mats, Chevrolet passenger 
35-36, $3.30; 37-39, $3.60; 40, $3.60; 
41-42, $3.60. Trueks 35-40, $3.60. Bousa 
Motors, Inc., Willimantic, Conn. 


CHEVROLET PARTS—Blocks only, 37 to 
42, Nos. 604370, 605472, 603401, 606538. 
Crankshafts—839110, 3660473, 839749. 
6,000 items. Prompt shipments. Louis 
Chevrolet. Thompsonville, Conn. 

PARTS BINS—20, steel, set up, drawers, 
partitions and shelves. Good condition. 
$40 each. Hofbauer Motors, Inc., Oyster 
Bay, New York. 


PONTIAC 


Parts Wholesaler 


Fe Midwest Exceptionally 
large stock on hand. Prompt, courteous 
treatment. 25% discount to dealers on reg- 
ular discount items. We want your busi- 
ness. We can help you. 


THOMS PONTIAC CO. 
Phone Forest 8992 
5225 Delmar Blvd. 
ST. LOUIS 8, MO. 












































High tensile: 


CHAINS 


16-Ft. lengths complete with 2 hooks and cold-shuts: 
American Chain, Taylor and McKay. 
1/2 


7/16 


GRAND RIVER CHEVROLET CO. 
5100 Grand River Avenue 
TYler 4-5300 





Write, Wire or Phone for Prices on Sizes 
and Quantities Desired 








5/8 


Detroit 8, Mich. 
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From ths top of your Financial, 
bottom, it’s money on down. 

There are some 1,200 money items shown on the most popular forms of motor 
accounting statements for dealers. 

To properly analyze these 1,200 
Figures or standards of operations and expenses to make comparisons. 
these Guide Figures and are equipped to make a complete UNBIASED analysis 
of your Financial, Operations and Expense Statement. 

Send your latest statement in to us for this UNBIASED analysis. 
in the strictest of confidence and returned to you with our analysis. 

We guarantee to point out to you a total savings in excess of the cost of this 

‘analysis or render you an analysis free of charge. 


Expert Unbiased 


J. B. 


°439 Penobscot Bldg. 
(Reference: 





MONEY ON DOWN 


Operations and Expense Statement to the 


Complete UNBIASED analysis of a dealer's business...... 
Analytical Service for Automobile Dealers 


VAN TASSEL ASSOCIATES 


AUTOMOTIVE DEALER BUSINESS CONSULTANTS 


Phone: RAndolph 5500 
Automotive News, 


money 


it is necessary to have Guide 
We have 


items, 


It will be kept 


. $25.00 


Detroit 26, Mich. 
Detroit) 
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“I NEVER DID FIGURE OUT WHAT ‘RECONVERSION’ MEANS, BUT, IF IT'S 
WHY DOES IT HAVE TO HAVE A DIRECTOR?!* 








PARTS FOR SALE 
1941-42 DODGE 4x4 ‘\%-ton 
end assy., front end assy., radiators, 
transmissions, transfer cases, transfer 
case gears, lock rings, front axle assys., 
new windshield assys. and doors for 
Dodge truck cabs. Parts for most con- 
ventional cars and trucks. Justice & 
Smith Auto Parts Co., P. O. Box 1004, 
Jackson, Mississippi. Phone 2-1218. 
FORD PARTS FOR SALE—30% discount, 
freight PREPAID, EXCEPT net items 
10%. Also truck tires, 15% off dealer 
billing. Write Haley-Cowart Motor Co., 
Douglas, Georgia. 
JEEP BODIES—Civilian 
prime finish, stripped. 
Sales Company, 2351 
Cleveland 15, Ohio. 





truck rear 








model CJ-2A, 
The Ohio Willys 
Carnegie Avenue, 





SEND US YOUR ORDER FOR 
GENUINE CHEVROLET 
and 
GMC PARTS 


Bickham Chevrolet Co. 
Franklinton, Louisiana 
Telephone 16 





CHEVROLET & PIICK parts wholesalers. 
All orders shipped day received, 25% 
discount. Large stock of Buick motors, 
small and large models. Fits all models 
from 37-46. We stock the merchandise. 
Automobiles since 1915. Lynn H. Maughs, 
Fulton, Missouri. 


PONTIAC 
Packing Type Water Pump Kits 
For 1933-36 Model Pontiacs 
— All New Material — 
IMMEDIATE DELIVERY 

List 


Net 
Thousands of Other Items 


Thoms Pontiac Co. 
Phone Forest 8992 
5225 Delmar Blvd. St. Louis 8, Mo. 











SHOP EQUIPMENT FOR SALE 


ONE KERRICK STEAM CLEANER COM- 
PLETE. Price $75 plus cost of crating. 
Central Chevrolet Co., Inc., 200 East 
Avenue, Rochester 4, New York. 


KING MOTOR TESTER—Sure hit distrib- 
utor Stroboscope. Bendix exhaust an- 
alyzer. Excellent condition. Westrick Mo- 
tor Company. Carrolltown, Pennsylvania. 


SPEEDOMETER-TEST and repair bench. 

F. W. Stewart-circle Ess-model 9800. 
Electric Equipment Co. 817 Market St., 
Youngstown, Ohio. 


BEARING puller-presses bench type. Suit- 
able for generators and starters. Model 
Allen-P5 and Lanagan-Hoke 200. Elec- 
tric Equipment Co., 817 Market S&t., 
Youngstown, Ohio. 

WASH RACK OWNERS—Waterproof arm- 
pit height rubber waders. Grease, oil, 
acid proof. Wear over shoes and regular 
clothes. One size fits any adult. Money 
back guarantee. $10.75 each with order. 
We pay postage. Custom Built Boats, 
Box 388 B., Kent, Ohio. 

BRAND NEW DEVILBISS SPRAY 
BOOTH—Complete with exhaust fan, re- 




















flectors, filter, doors. All ready to start 
painting. Mack Markowitz Co., Main 
and Bedell Streets, Hempstead, New 


York. Hempstead 7780. 

FOR SALE BY FORD DEALER—20 stand- 
ard parts bins complete and in good 
condition. Reply Patchogue Motors, Inc., 
414 E. Main Street, Patchogue, L. L., 
New York. 








FLOOR JACKS 


10 ton, Roller. New. For Cars 
and Trucks. Weaver & Manley. 


$139. 
F. O. B. Detroit 
GRAND RIVER CHEVROLET CO. 


5100 Grand River Avenue 
Detroit 8, Michigan 











ANTIQUE CARS FOR SALE 


1910 FORD TOURING—Excellent condi- 
tion, nearly new tires, blatk wood body 
stripped in red, equipped with doors in 
tonneau. All brass appointments, wind- 
shield and acetylene generator that 
works, top. Easy starting, will not over- 
heat. Authentic collector’s item. Best 
offer or trade for late model station 








_ AUTO EQUIPMENT FOR SALE 


ACCESSORIES FOR SALE 


NEW BETTER SEAT COVERS—Mintco 
presents its new line of custom tailored 
covers for 1946 Dodge, De Soto, Chrysler, 
Plymouth, Packard, Chevrolet. Beautiful 
new patterns, prewar quality materials, 
leatherette trim. Send today for low 
price schedule. Mintco Distributors, 1804 
nn Island Avenue, Brooklyn 30, New 

ork. 


SEAT COVERS—1941 thru 1946. Chevrolet 
sedans and coaches. Plastic coated, at- 
tractive plaids—§$13.95 set. Immediate 
delivery. 10% deposit with order. Bay 
Sales, 374 Bay Street, Rochester 4, New 
York. 


SEAT COVERS!!!! Forest green gabar- 
dine!!! 1936 through 1940 coaches, com- 
plete set, $5.95 in dozen lots. Bay Sales, 
374 Bay Street, Rochester 5, New York. 


WILL TRADE 

YOU WANT a fast, all-metal airplane and 
I need a car. North American Texan, all 
metal and in excellent condition. Cruises 
180, has radio transmitter and receiver, 
blind flying instruments and retractable 
landing gear. Can be modified for license 
for three seats. Will trade, even, for 
new Pontiac or equal—or what deal do 
you suggest on Buick, Chrysler. Ted 
Metzler. phone Main 1059, Toledo, Ohio. 

ATTENTION, STUDEBAKER DEALERS! 
We have 5.50x15 4-ply tires (mostly 
Firestone). Would like to trade for bat- 
teries, chains, radios, climatizers, or 
what have you. Wire, write or phone 
Baum-Liberty Motors, Inc., Baum Blvd 
at Liberty Avenue, Pittsburgh 24, Penn- 
sylvania. Museum 0802. 


























Improved Automatic 
TOW PILOT—$17.50 Dealers 
Bumper to Bumper Tow Bar 


SAFETY CHAINS, per set of 4 
(total 16 feet) $2.50 set. 
TOW BAR SALES CO. 
Factory Distributors 

TOW BARS—TRAILER HITCHES 
100 S. Clinton St. Chicago 6, Tl. 

ANDover 8888—DORchester 8373 
Order Today Immediate Delivery 











FOR LEASE 
WAREHOUSE space available. Percentage 
basis. Automotive district. M. Yax- 
ley. 926 S. Flower St.. Los Angeles, Cal. 








NEW STINSON VOYAGER 4-place air- 
plane. Delivered cost $5,602, for new 
Cadillac 62 sedan and $1,900 cash or 
other new car and reasonable cash offer. 
W. M. Tucker, 226 W. Main, Spartan- 
burg, South Carolina. 


M ISCELLANEOUS 


ing and metallizing. - - P. Hughes 
Motor Co., Inc., Commerce 8t., 
Lynchburg, Virginia. 

CHRYSLER water pumper unit complete. 
Has new Chrysler Royal motor. Circular 
pump will pump or suck 500 gallons per 
minute standard hose connections. Two- 
wheel trailer with complete couplings. 
Could be used for farm irrigation, fire 
departments, contractors or pile driving. 
$495 delivered f.o.b. Philadelphia. South- 











ern Motors, 113 8S. Broad St., Phila- 
delphia, Pa. 
WANTED—Army ambulance, 


% or %-ton. 
State condition and price. R. Lellan 
Shoemaker, 213 Canal Street, Newcom- 
erstown, Ohio. 














6850—263278—Sector—37-42 
6168—410945—Lower Control Arm—39-46 
6020—503576—Steering Knuckle—39-42 
6232—264924—Tie Rod Sleeve—39-42 


4352—1394870—Roller Pilot Brg.—37-38 
43841—1305659—Synchro Drum—38-39 
4408—907506 —Trans. Rear Brg.—32-42 
4428—1307848—Countershaft—39-46 
4103—1305765—Transmission Case—38 


5816—502070—Retainer—39-42 
5822—41211 Seals—39-42 
5855—954172—Bearings—37-42 
5536—-179243—Bearing Side—37-42 
5484—107391—Bearings—37-42 
5536—179243—37-42 


0207—499643—Timing Cover Gasket— 
33-46 Replacement 
Vellumoid Transmission Gasket Set—35-38 
0443—494672—Valve Cover—P/8—33-46 
3605—496215—Exh. Manifold Outlet—34-38 


0296—49433—Intake Valve—P/8—37-46 

0296—499608—Intake Valve—P/8—37-42 

0297—497091—Exhaust Valve—P/6—36-46 
Thompson 

0297—499609—Exhaust Valve—P/8—37-42 
Toledo 


0886—502559—Clutch Plate—P/8—39-40 
0886—5 


1069—509117—Water Pump 


UNIVERSAL KITS 37-46 
5560—406813—Packing 


507177 505695 507248 


6313—909001—Brg. Pkg. 
30% 


Th Is and th a 





of other parts too 
able list. 


1971 Massachusetts Ave. 


Pontiac Parts 


We have one of the largest stocks of genuine Pontiac parts in New England. 
Here is a list of available parts for immediate shipment: 


FRONT END 


6168—410944—Lower Control Arm—39-46 
6168—231994—Lower Control Arm—37-38 
6233—231949—Tie Rod—37-38 %& 
6203—405058—King Pins—37-39 


FRONT SHOCK ABSORBERS—GUARANTEED—REBUILT 
1947 A, B, C & D Fits 37-46 Pontiac and Olds 
$10.35 List—40% Off 


TRANSMISSION 


2200 A and B Fits Chevrolet 39-42 


4355—954144 —Brg. Trans. Front 
4384—1314659—Synchro Drum—40-42 
4422—-1394874—Countergear Roller Brg.—40 
4103—1310010—Case Transmission—39 
4103—1317853—Trans. Case—40-46 


37-38 PONTIAC, BUICK & OLDSMOBILE 
Shift lever overhaul kit No. 5006—$1.10—37-38 — No. 5005—35-36 


BEARINGS—SEALS—RETAINERS 


5822—23200—Seals—37-38 
5822—592441—-Seals—33-36 
5536—902100—Bearing Side—33-36 
5447—905206—Bearing Pinion—33-36 
5484—125630—35-36 
5536—902100—33-42 


GASKETS 


1429—544352—Oll Pan Gaskets—P /8—-33-46 
Vellumoid Trans. Gasket Set—37-46 
0443—947544—Valve Cover—P/6—33-46 
4109—1312141—Trans. Gasket—39-42 
1429—544351—Oll Pan Gasket—P/6—35-46 


ENGINE PARTS 


0646—506232—P / i I 
P/8—1933-1946—003—0.8 
0296—499610—Intake ValveoP e—P /6—37-42 
0297—49611 —Exhaust Valve—P/6—37-42 
0459—504227—Valve Lifter—33-42 
0646—506 176—P /6—Crankshaft—39-46 
P/6—1935-1946—003—0. S.—005 


CUSTOM GABARDINE SEAT COVERS—SPECIAL PRICE $16.00 NET 
CLUTCH 
0799—503466—Clutch Release Bearing —33-42 
0799—2140122—Clutch Bearing—1946 


8402—Clutch Plate—P/6—39-40 


0 
508403—Clutch Plate—P/6—41-42-—Replacement 
WATER PUMPS 


Assy. (Repl.) List $12.07 


33-46—Water Pump Repair Kit (Repl.) List $5.10 
39-40—Water Pump Repair Kit (Repl.) List $4.75 
41-42—Water Pump Repair Kit (Repl.) List $4.75 1359—496021—Fan—33-36 
1936 RADIUS ROD REPLACEMENT $4.90 


REPL. $7.50 COMPLETE 


5566—406829—T runion—37-46 


HOOD HINGES 
503180 


503793 502415 505689 


WHEEL BEARING 
6311—909002—Brg. Pkg. 


6311—909502—Brg. Pkg. 
OFF 


FFLERS 
Meremount Heavy Duty Mufflers, $5.95 list—(30% Off) 


numerous to mention, 25% off on all parts 


except star items in parts book. Write us, we'll be glad to mail our weekly parts avail- 


UNIVERSITY MOTOR SALES 
Eliot 0500 


Cambridge, Mass. 








wagon. Joseph Peers, Oak Forest, IIL. 
















































































































Studebaker’s far advanced 
new 1947 Commander 


Studebaker presents still another 
sensational postwar car! 


TUDEBAKER again amazes and thrills the 

nation with something absolutely revolution- 
ary in a postwar automobile—the long-awaited, 
big, powerful, superbly appointed, new 1947 
Commander model—another sensational post- 
war luxury car! 

Once more, in one community after another 
throughout the land, Studebaker dealers’ show- 


rooms are getting the biggest floor play of the year! 


Studebaker was first by far with a postwar car 
—the dramatically different 1947 Champion. 
And now, in this 1947 Commander, Studebaker 
gives America and the world further proof of 


its leadership in postwar motoring progress. 


Studebaker 


FIRST BY FAR WITH A POSTWAR CAR 
The Studebaker Corporation, South Bend 27, Indiana, U.S. A. 








